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fiusurance Qj}rinting. 


HE Publishers of THe SpecraTor have finally 
perfected arrangements, both in Chicago and New York, 
which will hereafter enable them to execute, promptly and carefully, 
all kinds of INSURANCE PUBLISHING, PRINTING AND ENGRAVING. 
They propose to make HANDSOME TYPOGRAPHY a@ specialty of their 
business, and will endeavor, by very careful attention to the wants of 
their customers, and by the study of quick, economical and tasteful 
methods of printing, to merit the patronage of Insurance 
and Agents in all parts of the country. Estimates for work will be 
promptly given, on personal or written application, at either office of 
THE SPECTATOR. 


Companies 


F. H. AnD C. M. GooDSELt, 


Publishers, Printers and Stationers, 


CHICAGO. NEW YORK. 


[insurance Supplies. 


HE Publishers of Tue Spectator having con- 
cluded arrangements for a large business in printing, publishing 
and engraving, are now prepared to furnish, in any desired quantity 
or style, all kinds of supplies for Insurance Companies and Agents, 
embracing 
LETTER HEADS, 
BUSINESS CARDS, 


CIRCULARS, 
BILL HEADS, 


SURVEYS, APPLICATIONS, 
RENEWALS, EXPIRATION NOTICES, 
POLICIES, ETC., £TC., ETC. 


fF. H. AND C. M. GooDseELt, 


Publishers, Printers and Stationers, 


NEW YORK. CHICAGO, 








Jinsurance Piterature. 





N addition to the valuable works copyrighted and 
published by the proprietors of THE SPECTATOR, any insurance 
work published in the United States or Europe may be obtained at 
either office of THe SPECTATOR, as guickly and as cheap as it can be 
obtained elsewhere. Catalogues of books, and price lists, furnished 


on application. 


§. H. ano C. M. GOoDseELt, 


Publishers, Printers and Stationers, 


CHICAGO. NEW YORK. 


[insurance Stationery. 


HE Publishers of Tue Spectrator will fill 


orders for any kind or quantity of f Stationtry, guaranteeing to 
Surnish the same at only a slight advance over manufacturer's prices. 
Blank Books, Note Paper, Envelopes, Pencils, Ink, Pens, and every 
variety of Office Stationery may be ordered by express, and, in every 
case, great care will be taken to insure entire satisfaction to purchasers. 


§. H. and C. M. GOoDsE Lt, 


Publishers, Printers and Stationers, 


NEW YORK. CHICAGO. 
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CATALOGUE 


OF 


q-nsurance orks 


ISSUED FROM 


Tue Specrator Press, 
By whose Proprietors all Copyright Pri- 


vileges are reserved. 


*.*Any work in this list will be sent post- 
paid on receipt of the price. 
United 


at pub- 


*,*Insurance works published in the 
States or in Europe supplied promptly, 
lishers’ or importers’ prices. 


*.*A catalogue of standard American, Eng- 


lish, French, and German insurance publica- 


tions, has just been issued ( July 15, 1869,) and 


will be sent to any address on application to 
the publishers of THE SpecraTor, either in New 
York or in Chicago. 


THE SPECTATOR PUBLICATIONS. 


rABLES OF EARNED AND UNEARNED FIRE 
i RE MIUMS AT PRO RATA AND SHORT RATES. 
By R. H. LAwk ENCE, Adjuster. 

A complete automaton calculator for fire insurance com- 
panies and agents, showing, at a glance, the earned or un- 
earned premiums at pro rata or short rates, on any amount, 
for any length of time, and at any rate per cent. A work 
of permanent practical value, indispensible in every fire 
office. . 

Price of full work, $10. 

Price of condensed edition, $3. 

2. MEDICAL EXAMINATIONS FOR 
SURANCE. Fifth edition, with extensive 
additions, including a valuable introductory chapter and 
appendix, entirely new, and alone worth to the medical 
examiner of any life insurance company double the price of 
the book. By J. ApAMs ALLEN, M.D., LL.D., professor 
of the principles and practice of medicine in Rush medical 
college. 1 vol.,12mo, 180 pp.. cloth $2.00. A liberal dis- 
count to companies and the trade. 

THE OFFICIAL ASSUMPTIONS OF THE SU- 
pi: RINDENT OF INSURANCE IN THE STATE OF 
NEW YORK. Pamphilet, 20 pp., paper 25 cents. 

4. THE PROFITS OF FIRE INSURANCE COM- 
PANIES; OR, FACTS FOR BUSINESS MEN. A 
comprehensive and unanswerable exposition of the unprofit- 
ableness of fire underw riting, for the instruction of business 
men, Ten thousand copies sold. A new edition in press. 
Pamphlet paper, 12 pp., 10 cents. Price, $10 per hundred; 
or $50 for 1,000 copies. 


LIFE INSURANCE 


LIFE IN- 


revisions and 


IN THE UNITED STATES. 


The business and standing of forty-six principal life insur- 
ance companies as shown by official tables from the report 
(1866) of the Massachusetts insurance commissioner. A 


single copy, 10 cents. 
THE AGGREGATE 


" DIVIDENDS, PREMIUM 
RECEIPTS, POLICY 


EXPENDITURES, AND 
STOCK PROFITS OF THE LIFE INSURANCE 
COMPANIES. These items are for the whole poled ach 
a any has transacted business, The percentage of divi- 
dends to policyholders and stockholders, whi h are thus 
shown, are useful for the information of agents and solici- 
tors. Handsomely printed on a large sheet. Price per sin- 
od copy, 10 ceuts ; per 100 copies, $7 50; per 500 copies, 


25; per 1,000 copies, $50. (New edition for 1869 in press.) 
7. THE NEW YORK INSURANCE REPORTS 
FOR 187. Pamphlet edition; in two parts: 


) THE FIRE RErorT—Paper, 33 Pp-, 25 cents. 
co} pies, S15. 

‘HE LirE REportT—Paper, 45 pp. : ga for 15 copies 
™ for 50 copies, $15; for 100 copies, $25 

THE SPECTATOR CHARTS. 
ness of American insurance 
that sti nding January I, 1869. 
(See advertisement on page 62.) 

THE POLICY HOLDER’S POCKET INDEX. See 
advertisement for description of contents and prices on 
pa e27. (A new, fon and enlarged edition in press to 
e issued August 1.) Over 200,000 copies sold. 


For 100 


She wing the busi- 
companies during 1868, and 
Six separate publications. 


10. THE NEW YORK FIRE INSURANCE RE- 
PORT FOR 1869. Specially republished for THe 
SPECTATOR, at Albany, N. Y., and issued simultaneously 
with the official edition. Paper, 160 pp., so cents, For 5 
copies $2.00. (See advertisement on pag 27 Also a 
pamphlet edition of the above, containing - only the Text 
and the Text Tables. 40 pp., 25 cents. . 


- THE SPECIAL AGENT'S SURVEY 
AND REFERENCE BOOK OF RISKS. 
tion and terms, see page 62. 

2. THE NEW INSURANCE LAWS OF 
AND MISSOURI, with side notes and index. 


RECORD 


For descrip- 


ILLINOIS 
Four pam- 


phlets containing the life and fire laws separate. See ad- 
vertisement on page 60, 





Advertisements. 


INSURANCE. 


Tndex to 


FIRE 


TNA INSURANCE COMPANY, HARTFORD, 
é Conn. Assets, over $4,800,000. Branch Office, No. 
171 Vine street, Cincinnati, O. 5. B. BENNETT, Manager. 
Hunt & GoopwIn, Agents, Etna Building, No. 86 LaSalle 
street, Chicago. Page 41. 

LBANY CITY INSURANCE COMPANY. Cash 
4% Assets, over $450,000. W. ’, HoLpEN, Manager 
Western Branch, No. 118 LaSalle street, Chicago. Page 
40. 

MERICAN EXCHANGE INSURANCE COM- 


f pany, mins 4 York, 
Agent, No. 112 LaSalle street, Chicago. 


Assets, $300,000. R.H. JoRDAN, 
Page 35. 


= RICAN FIRE AND MARINE INSURANCE 
ra ymmpany, of Boston. Assets, over $700,000. Gero. C. 
CLARKE & Co., Agents, No. 15 Chamber of Commerce, 


Chicago. 


Page 32. 


TLANTIC FIRE AND MARINE INSURANCE 


4% Company, of Providence. Cash Assets, over $300,000. 
W. W. HoLpeEn, Agent, No. 118 LaSalle street, Chicago. 
Page 40. 


INSURANCE COMPANY, of Chi- 

cago. Assets, $340,049.34. J. C. Dore, President; J. 
FARMER, Secretary. Office in Company’s Building. Nos. 
160 and 162 Washington street, Chicago. Page 62. 


COMMERCIAL 


INSURANCE COMPANY, of Hartford. 
FRENCH and B. W. FRENCH, 
R. W. Hosmer & Co., Agents, 


MITY FIRE 

’ Assets, $512,655. S. 
Agents for the Northwest. 
Chicago. Page 30. 


CL EVELAND 
omg  & 
Page 31. 


INSURANCE COMPANY. 
Lewis, Agent, No. 


Assets, 
110 LaSalle street, 
Chicag 


CHK AGO FIREMENS INSURANCE COMPANY, 

’ pany Assets, over $300,000. Office, Merchants Insur- 
THOMAS CHURCH, President; 
Page 33. 


ance Company’s Building. 
S. P. WALKER, Secretary. 


(COMMERCE INSURANCE COMPANY, OF 
Albany, New York Assets, over $600,000. HENRY 
H. Brown, Agent, No. go LaSalle street, Chicago. Page 36. 


COMPANY, 
R. W. Hos- 


27 Chamber of Commerce, Chicago. 


CONNECTKC UT FIRE INSURANCE 
Hartford, Conn. Assets, over $3,400,000. 
MER &Co., Agents, No. 


Page 30. 


COMPANY, 
Participating. 


NO, 


[ INTINENTAL INSURANCE 
Assets, over 


102 Broadway, New York. 
$2,000,000. Page 33- 
TNTERPRISE INSURANCE COMPANY, OF 
“ cinnati, Ohio. S. M. Moore & Co., 
street, Agents in Chicago. Page 39. 


CIN- 
No. 49 LaSalle 


7XCELSIOR FIRE INSURANCE COMPANY, OF 
4 New York. Assets, over $350,000. Gro. C. CLARKE 
& Co., Agents, No. 15 Chamber of Commerce, Chicago. 
Page 32. 


FIREMEN’S FUND INSURANCE COMPANY, OF 
San Francisco. Assets, $678,038 (gold). SKEELS, 
Bowers & BouGuToNn, Managers, No. 167 Broadway, New 
York. W.W. HoLpEN, Agent, No. 118 La Salle Street, 
Chicago. Page 4o. 


FULTON FIRE INSURANCE COMPANY, OF 
New York. Assets, over $300,000. Gro. C. CLARKE 


& Co., Ag 


Page 32. 


ents, No, 15 Chamber of Commerce, Chicago. 


AND 


GE°. C. CLARKE & CO., FIRE, MARINE 
J Inland Insurance, No. 15 Chamber of Commerce, 
Chicago. Agents for the New England Mutual Marine, 


American Fire and Marine (Boston), Independent Fire and 
Marine, North American Fire (New York , Excelsior Fire, 
and Fulton Fire Insurance companies. Page 32. 


COMPANY, Glens 
200,000. HENRY H.,. 


‘LENS FALLS 
Falls, New York. 
Brown, Agent. 


INSURANCE 

Cash Capital, 
Page 36. 
BISSELL, GENERAL INSURANCE 
110 Locust street, St. Louis, Mo. Agents 
for Hartford Fire, North British and Mercantile, Astor 
Fire, Lumbermans, and Knickerbocker Mutual Life Insur- 
ance companies. Page 33. 


] ART & 
Office, No. 


I ARTFORD FIRE INSURANCE COMPANY, 
Hartford, Conn. Assets, over $2,200,000. G. F. Bis- 


SELL, Manager of Western Department; 
Building, No. 49 LaSalle street, Chicago. 
cago, S. M. Moore & Co., 


office Company’s 
Agents in Chi- 
No. 49 LaSalle street. Page 60. 


HE NRY H. BROWN, 
Agent, No. 90 LaSalle 

the Phaenix, Commer 

and Glens Falls Insu 


GENERAL 
Street, 
e, Hope 


rance Companies. 


INSURANCE 
Chicago. Agent for 
Providence), Tradesmens’, 
Page 36. 


INSURANCE 


Page 60. 


I — & BATES, GENERAL 
gents, Grand Rapids, Michigan. 


H” NT & GOODWIN, FIRE AND MARINE INSUR- 

ance. tna Building, No. 86 LaSalle street, Chicago. 
Agents for the Etna, North American (of Hartford), Secu- 
rity, and Roger Williams Insurance Companies. Page 41. 
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NEW YORK. 


over $3,900,000. 


INSURANCE COMPANY, OF 
Broadway. Assets, 


3 OME 
Office, No. 135 
Page 32. 


HAVEN, 


I OME INSU RANC E COMPANY, NEW 
} Conn Assets, over $1,700,000. 5S M. Moore & Co., 
| Agents, No. 49 LaS: ille street, Chicago Page 40. 


partment, 


INSURANCE COMPANY, OF PROVI, 


I OPE 


dence, R.I. Assets, over $200,000. HENry H. BRown- 
Agent, No. go LaSalle street, Chicago. Page 36. 
I ANOVER INSURANCE COMPANY, New York. 
Assets, $700,000. Western and Southern Agency De- 


A. SToppartT, General Agent. Page 29. 
LEWIS, Agent for the Cleveland Insurance Com- 


seer 
pany, No. 110 LaSalle street, Chicago. Page 31 


MPERIAL FIRE 


London. Assets, $5,000,000 in 


INSURANCE COMPANY, OF 
gold. E. W. CROWELL 


Resident Manavger for the United States, No. 40 Pine street 
New York. Lewis H. Davis, Agent, No. 114 LaSalle 
Chicago. Page 34. 
NDEPENDENT FIRE AND MARINE INSUR- 
ance Company, of Boston. Assets, over $350,000. GEO 


& Co., Agents, No. 15 Chamber of Commerce, 


Page 32. 
NSURANCE COMPANY OF NORTH AMERICA, 


Philadelphia, Pa. Cash capital and surplus, over $2,200,- 
ooo. Western Department, Erie, Pa., J. F. DOWNING, Ma 
ager. Case & HEYWwoop, No. 1 10 Wi ishington street, Chi 
cago, State Agents for Illinois, Wisconsin, Minnesota, and 


C. CLARKE 
Chicago. 


Iowa. Page 41. 
NTERNATIONAL INSURANCE COMPANY, OF 
New York. Assets, over $1,175,00 es Be — 
& Co., Agents, Nos. 108 and 110 LaSalle street, Chicago. 
Page 30. 
RVING FIRE INSURANCE COMPANY, NEW 
York. Assets, over $350,000. S. M. Moore & Co., 


Agents, No. 49 LaSalle street, Chicago. Page 40. 


AMES L. ROSS, MERCANTILE BUILDING, 


No. 104 LaSalle street, Chicago, Agent for the Queen 
Fire) Insurance Company. Page 33. 
AMAR FIRE INSURANCE COMPANY, OF NEW 


York. Assets, over $550,000. R. H 
No. 112 LaSalle street, Chicago. Page 38. 


JoRDAN, Agent, 


COMPANY, 


ORILLARD FIRE INSURANCE 
+ New York. Cash Assets. $1,600,000. ALFRED JAMES 
& Co., Agents, No. 114 LaSalle street, Chicago. Page 59. 
UMBERMAN’S INSURANCE COMPANY, OF 
Chicago. Assets, $400,000. THomMaAs GOODMAN, Presi- 
dent; T. L. MILLER, Secretary. Office, Nos. 108 and 110 

LaSalle street, Chicago. Page 32. 

INSURANCE COMPANY, HART- 


M« RCHANTS 
ford, Conn Assets, over 
Co., Agents, No 49 LaSalle street, Chicago. 


M. Moore & 
Page 40. 


$450,000. 2. 


N ERCHANTS INSURANCE COMPANY, OF 


Chicago. Assets, over $700,000. W E. DoGGE TT, 
President; W. E. ROoLLo, Secretary. Office, Company’s 
Building, northwest corner of LaSalle and Washington 


streets, Chicago. Page 34. 


TARRAGANSETT FIRE AND MARINE INSUR, 
+%* ance Company, Providence, R. I over $5oo,- 
ooo. S.M. Moore & Co., Agents, No. 49 LaSalle street- 
Chicago. Page 4o. 


NATIONAL INSURANCE COMPANY, of Boston. 
> Cash Assets, over $890,000. W.W. HoLpEnNn. Agent, 
No 118 LaSalle Street, Chicago. Page 40. 


NEW 


ance 
GEo. C. 


Assets, 


MUTUAL MARINE 
Company, of Boston. Assets, over 
CLARKE & Co., Agents, No. 15 
Commerce, Chicago. Page 32. 
NORTH AMERICAN FIRE INSURANCE COM- 
pany, of New York. Assets, over $775,000. GEo. C. 
CLARKE & Co., Agents, No. 15 Chamber of Commerce, 
Chicago. Page 32. 
TORTH BRITISH 


ance Company, London and Edinburgh. 
$15,000,000 in gold. S.M. Moore & Co., 


INSUR- 


$1,150,000. 


ENGLAND 


AND MERCANTILE INSUR- 
Assets, over 
Agents, No. 49 


LaSalle street, Chicago. Page 40. 
TORTH AMERICAN INSURANCE COMPANY, 


IN of Hartford, Conn. Assets, over $550,000. Hunt & 
£ GoopwiN, Agents, 4Ztna Building, No. 86 LaSalle street, 
Chicago. Page 41. 

TATIONAL FIRE INSURANCE COMPANY, Balti- 
‘ more, Md. Assets, $219,558. R. W. Hosmer & Co., 
Agents, Chicago. Page 30. 





PACIFIC INSURANCE COMPANY, San Francisco 
Cal. Assets, $1,600,000 in gold. At intic Branch, 
district east of the Mississippi and Ohio rivers, FRAME, 
Hare & Lockwoop, General Agents, No. 203 Broadway, 
New York, Western Branch, district west of the Missis- 
sippi and Ohio rivers, and east of the Rocky mountains, 
CHARLES A. Laton, General Agent, No. 130 LaSalle 
street, Chicago. Page 28. 


PHENIX INSURANCE COMPANY, of Brooklyn, 
New York. Principal office, No. 173 Broadway, New 
York. Cash Assets, $1,544,149. R.S.CRITCHELL, Special 


Agent Northwestern States, No. 114 LaSalle street, Chcago 
Page 62. 


Continued on page 63. 
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Ture SPECTATOR. 
NEW YORK AND CHICAGO. 


Vot. III. Jury 15, 1869. No. I. 


THE Spectator is published simultaneously on the 
fifteenth day of every month, both in New Dork and 
in Chicago. 


The subscription price of Tut Spectator is three 
dollars per annum, payable invariably in advance. 

The editor will be glad to receive original communi- 
cations, essays,and reports of important insurance intelli- 
gence. Lf used they will be paid for liberally. But no 
notice will be taken of anonymous communications. 

Tue Spectator will be sent to every subscriber until 
positively ordered to be discontinued and all arrears have 
been paid. Subscribers are, therefore, particularly re- 
quested to note the expiration of their subse riptions, and to 
Jorward what is due for the ensuing year with or without 
Jurther reminder from the office of publication, 


J. H. anp C. M. GOODSELL, 
PUBLISHERS AND PROPRIETORS, 


Nos. 156 and 158 Broadway, New York. 
Nos. 1560 and 158 Washington Street, Chicago. 


ANNOUNCEMENT. 

In accordance with their previously an- 
nounced intention, the publishers fulfil, 
with the opening of the third volume, their 
long-cherished intention to publish THe 
SPECTATOR simultaneously in New York 
and Chicago. In that announcement the 
reasons and the necessity of this change 
and extension, involving, as they did, the 
highest possible surety of an unexampled 
success, were fully pointed out. Those 
who have noticed with what rapidity THe 
SPECTATOR has made its way to a distin- 
at the 


highest eminence of insurance journalism, 


guished and unrivaled position 
will realize the peculiar propriety of a step 
which contemplates a complete satisfac- 
tion of the demand which has hitherto ex- 
isted, in the chief insurance centre of the 
country, for an insurance review whose 
usefulness shall be so powerful as to com- 
pel results more beneficial to the vast in- 
terests of underwriting than the indiscrim- 
inate dispensation of criticism suggested 
and uttered in behalf of merely selfish and 
individual motives. It will, therefore, be 
necessary only to declare that it will be the 
constant endeavor of the conductors of this 
journal to continue to deserve the esteem 
and confidence of those whose friendship 
Tue Specraror has gained, and at whose 
urgent solicitation the propriety of estab- 
lishing two simultaneous publications was 
first considered. 

THE 


sense a metropolitan journal. 


SPECTATOR is now in a double 
As such, it 
will be enabled henceforth to command and 
devote a greater influence to the discussion 


and defence of those questions which affect 


the higher interests of the profession of 


whose welfare it has been the leading ad- 
vocate. Its policy, we hardly need to de- 


clare, will be always and persistently on 


THE 


SPECTATOR. 


the side of what is believed to be right. 


Neither any expediency nor any friendship 
will be too powerful or too valuable to dis- 
suade fearless and untrammeled criticism 
of abuses wherever they shall be apparent. 
Unsoundness and corruption will be ex- 
posed and assailed with firmness and de- 
cision. Thus pursuing their duty, without 
fear or favor, owing all their efforts to the 
promulgation of enlightened, thoughtful and 
honest sentiment respecting the business 
of insurance in either of its departments, 
the publishers of THe Spectator hope to 
justify, by the increased influence and value 
of their services, the important change 
which is here explained. 

At the same time the publishers are 
pleased to announce that arrangements are 
nearly perfected for the introduction of 
several interesting new features, whose 
regular appearance every month will 
greatly contribute to the increased value of 
their publication. It is hoped, by means 
of frequent contributions by able writers, 
by constant effort to present promptly im- 


from all 


parts of the country, by the employment of 


portant insurance intelligence 


regular correspondents in all the large 
cities of the United States, and in London, 
Paris, and Berlin, and by the liberal ex- 
penditure of labor and money towards the 
uninterrupted improvement of every de- 
partment of the paper, to present a publi- 
cation which shall supply every possible 
need, and realize every conceivable pur- 
pose of a publication exclusively devoted 
to insurance. 

The difficulty hitherto experienced, and 
with great inconvenience only partially 
overcome, of publishing in a western city 
a paper which should fully satisfy the wants 
of subscribers in every part of the country, 
will be obviated entirely hereafter by the 
efficient collaboration of an efficient work- 
ing force at both offices of the paper. It is 
no part of the publishers to relapse any 
thing of the vigor with which current 
western insurance news has been hereto- 
fore collected and chronicled. Their plan 
contemplates the publication of an insur- 
ance review which shall be distinctively 
neither a western nor an eastern publica- 
tion, but a publication efficiently conducted 
in the interest and welfare of sound under- 
writing in all parts of the country. 

The publishers also desire to draw atten- 
tion to the efforts which they will continue 
to make for the production of various kinds 
of insurance literatnre. In the publication 
of statistical charts, canvassing documents 
for agents, and reprints of important official 
| reports, they will always be first. Superior 
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energy and enterprise will present these 
matters regardless of expense. But besides 
these will be presented, from time to time, 
such standard works as progress or changes 
in the insurance business shall seem to 
suggest. Three of these works, now in 
course of preparation, will be shortly an- 
nounced, and others will follow in quick 
succession. In addition to the publications 
copyrighted by THe Srecraror, a full and 
complete stock of insurance literature, both 
domestic and foreign, will be kept con- 
stantly on hand, both in New York and 
Chicago. 

The value of Tur Sprecraror as an 
advertising medium is sufficiently attested 
by the extent and variety of its ample and 
attractive pages of advertisements. But 
its value in that direction is more conclu- 
sively determined by the fact.—of which 
we shall be pleased, at any time, to exhibit 
abundant evidence,-—that the paper has 
attained a circulation altogether larger 
than has ever been reached by an other 
publication devoted exclusively to insur- 
ance. There are no cities and very few 
towns in the United States to which THe 
SpecratTor does not find its way regularly 
every month, and being a publication whose 
intrinsic value, no less than its incomparably 
attractive typographical appearance, invites 
a careful preservation for purposes of bind- 
ing, Tue Specraror oflers advantages as 
an advertising medium, whether for com- 
panies desiring to extend their business, or 
for agents anxious to make known their 
relations, which can no where be equaled. 

Tue Speecraror commences with this 
issue its third volume. An index to the 
second volume will shortly be published, 
and those wishing to obtain that volume 
handsomely bound, can now secure copies 
of the same for two and a half dollars each, 
New subscribers can obtain a bound copy 
of the second volume, and unbound copies 
of the coming volume, for four dollars. 

The office of Tuk Sprecraror in New 
York is at Nos. 156 and 158 Broadway ; in 
Chicago at Nos. 156 and 158 Washington 
street. All subscriptions or business orders 
should be addressed to the nearest office, 
At either office the friends of the paper 


will always be warmly welcomed. 





A STUPENDOUS SCHEME IN STOCK- 


JOBBING. 


WE reviewed last month the reported proposal 
of the Republic Insurance company, to increase 
its subscribed capital by the sale of two and a 
half million dollars of new stock. We were 
compelled to denounce somewhat severely the 


peculiar financial reasons which were apparent 








4. 





as the real motives for the proposed increase of 


capital. We pointed out the stock-jobbing fea- 


tures of the operation, and warned the public 
against the secret designs of the financial spec- 


ulators who compose the inside ring of the 


company’s management. 

The contents of a confidential circular, which 
has lately fallen into our hands, reveal, not 
all last 


merely the truth of our assertions 


month, but disclose a crisis in the existence of 


the Republic, which fully explains the desper- 
ate effort which is now making, on the pretence 
of a sale of stock at a fictitious premium, to 
give to the company an appearance of strength, 
while at the same time exerting an unnatural 
the 
This movement is 


pressure on market value of the original 


shares. not a new thing. 
The shrewd bargainers of hypothecated secu- 
rities in the money shops of every great finan- 
cial centre have played a similar game so long 
that, wherever the curiosities of stock-jobbing 
have been revealed, the present device will be 
readily understood and avoided. But its intro- 
duction into the business of insurance is a new 
event, and forms a natural sequence to the in- 


decent haste with which many otherwise pru- 


dent capitalists consented, at the outset, to 
stake their fortunes on the result of a new 
and unheard-of experiment in underwriting, 


which was avowedly one of the purposes for 


which the Republic was organized, and which, 


to-day, is at once the source and the necessity of 


the severe financial strait to which the com- 
pany has at length been reduced. 

We may naturally infer that capitalists who 
were not so careful of their money as not to be 
carried away by the allurements of the three or 
four shrewd operators by whom, and for whose 
benefit the company was projected, will not be 
careful after twenty months’ unsuccessful ex- 
perience in the ridiculous anomaly of co-opera- 
tive underwriting, in selecting the methods by 


which they shall choose to release themselves 


from an unpleasant financial predicament. If 


ver, 


they can only blow the bubble a little lar 
and can sell what cost them but half a million 
dollars for seven hundred and fifty thousand 
dollars, the extra quarter of a million will com- 
pensate very handsomely for present solicitude 


] 


and anxiety as to how they shall rid themselves 


of liability for the faithful performance of obli- 


gations, involving the discharge of /u/ure as- 
sessments to the extent of five times thetr origt- 
nal payments. When they consented to sub- 


scribe to the company’s original capital, these 
inexperienced underwriters thought they were 
getting for one million what would be worth, 
eventually, five millions. 


all 


immense 


They were told that 
nee de d to 


that 


one million was that would be 


build 


yearly profits of that business would be ade- 


up an business, and the 


quate to pay a regular annual ten per cent. 


cash dividend, and leave, besides, a large 


sur- 
plus accommodation, which would be credited, 
at intervals, to the holders of the stock, in 
fit ofa 


The vast pre 


of cash payments thereon. 
business economically conducted on an _ im- 


stor kho 


proved plan were portrayed to these 


ers in brilliant promises. The enormous ex- 
penses of the established companies were 
described in vigorous terms by th in who 
of all others, thought himself the best man for 
the arduous and responsible duties of secretary 
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a gentlemen, be it remembered, whose qualifi- 
cations were compassed entirely by his individ- 
ual and distinguished success in spending, for 


g 
one of these companies, some forty thousand 
dollars over and above the company’s receipts, 
to whose charge 


the 


in a territory he had been 


committed by indiscretion of a dishonest 
president. 

It has been necessary to dwell thus on the 
manner in which the Republic was organized, 


in order to explain satisfactorily the secret mo- 


tive which has impelled the company, in the 
midst of an unusual financial stringency, to 
resort to the sale of additional stock. The 


main fact is that the stockholders’ anticipations 


have not been realized. So far is it from any 
money having been earned to credit upon the 
unpaid portion of their stock subscriptions, that 
the 


out 


company has not even had a net surplus 


to cash dividends which 
And with the 


another cash dividend, 


of which pay the 


its projectors promised. neces- 
sity of paying, in July, 
the managers suddenly find themselves con- 
fronted by an emergency which presents either 
the alternative of coming out at the end of the 
year with an impaired capital, or of compelling 
new stockholders to pay an unreal premium so 
as to supply to the company not 


of the 


merely the 


amount money which company must 


have in order to do business in several of the 


largest states, but as well the amount which it 
will be necessary to use in paying the next 
dividend. To comprehend this dilemma, the 


public must understand that a company is not 
in a healthful condition unless it possesses sut- 
ficient realized funds over and above its paid 
up capital to pay off its matured obligations 
and discharge its outstanding liabilities by re- 
risks. If 


cash capital of one 


Insuring its having a 


shall 


a company, 


million dollars, com- 


mence business on the first of January next, 
by receiving on that day $500,000 in premi- 
ums on policies all having one year to run, 
and, if the company shall have no losses on 
those risks, and shall continue them all in force 
until July rst following, then it will require, at 


that dat just half of the year for which they 


were written having expired, exactly $250,000 to 


reinsure the original risks, or to pay back to 


the insured the Aro ra¢fa unearned amount of 


the original premiums amounting to $500,000. 
Irom this itis very easy to see that, after pay- 


ing losses and expenses, which, according to 


the recorded experience of all American com- 
panies, average fully ninety per cent. of 
premiums,—a company, to be sound, must al- 


ways have in hand, over and above its capital 


enough money to restore to every one of its 
policy holders the full amount of unearned 
premium. If any thing is left after this pro- 


vision, it is called net surplus. If the unearned 


} 


pretniums can not be restored without appropri- 


ating some portion of the company’s capital, 
then there exists whut is called a deficiency, or 
an impairment of capital. The intrinsic value of 
a ¢ ompany’s stock is determined exactly by the 
proportion of its net surplus. If it has no net 
surplus, then is it certain that the value of its 
stock is below par. 


¢ these facts to the case of the Re- 


as was proved conclusively in 





iry number of THe SPECTATOR, that 


s disclosed an impairment, 





at the beginning of the year, of at least $14,353. 
The company’s exhibit, indeed, disclosed a net 
surplus of $44,055.70 but this claim rested upon 
the assumption that its business was distributed 
equally throughout the whole of the previous 
year, and that fifty per cent. of the premiums 
on outstanding risks at the end of the year 
would constitute an adequate reinsurance fund ; 
whereas, as admitted by itself, eight-tenths of the 
company’s business in 1868 was placed on the 
books after July 1, so that instead of fifty per 
cent. having been adequate for purposes of re- 
insurance, more nearly seventy-five per cent. 
would have been required to fully provide for 
that liability. If, then, the company had rested 
under any legal requirement to set aside a full 
and adequate reinsurance fund, computed with 
Strict mathematical precision, it can not fora 
moment be doubted that the impairment of cap- 
ital on the first of 1869 was, in reality, one dol- 


lar less than $70,000. 


; Of course, the company’s 
managers knew what was their real condition, 
and it was their duty, therefore, in the crisis of 
an impairment so serious as this, to suggest and 


enforce such a policy as would most certainly 


tend to the strengthening of the company. 
But, unfortunately, the constant source and 
necessity of their trouble prevented. The an- 
nugl meeting was soon to be held. The dele- 
gates of the company’s one hundred and fifty 
stockholding branches would be present. The 


interested stockholders would be in attendance. 
Nothing was to be done, nothing could be done, 
but cover up the exigencies of the situation by 
showing a bold face to the front and carefully 
concealing from the inexperienced delegates 
from the company’s one hundred and fifty stock- 


all 


as 


holding branches knowledge of such ab- 


struse mysteries reinsurance reserves. 
Moreover, it was necessary to pay the promised 
cash dividend, for even if the managers at the 
central office had desired to protect the com- 
pany’s financial safety by withholding a divi- 


dend, as is customary always in cases of impair- 


ment, their resistance to the vast and inex- 
perienced majority would have been overborne 
without the feeblest sign of a struggle. More- 
over, the active officers of the company wanted 
an increase of salary. Under these circum- 
stances, there can be no surprise that the com- 
pany’s stockholders, convened from all the 


numerous branches,—profoundly ignorant, 


nine-tenths of these men, of the difficult and 
retarded processes of building up a strong in- 
surance company on a solid basis,—went away 
from that annual meeting with a conviction 
that the conscientious projectors ot the enter- 
prise had redeemed all their promises. 

The single point which we wish to draw from 
these facts, is that no dividend had been earned 


And no 


not only 


up to the time of the annual meeting. 
dividend having been earned, it was 


an error to declare a dividend at the annual 


meeting, but, what is of far more importance, 


it was a wretched and reckless resort to stock- 


jobbing, which dictated, in the interest of a few 


men composing the inside ring at the company’s 
home office, a resolution that the remaining un- 


subscribed stock, then amounting to one mil- 


lion dollars, should be sold at a premium of 


twenty-five per cent.! The object of exacting 


this premium is obvious. Having impaired 


their capital by an extra-expensive system of 
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management, and having increased this im- 
pairment by declaring a dividend when, in point 
of fact, there was no money out of which a 
dividend could properly be paid, the managers 
settled upon the device of partially repairing 
the deficiency by levying an assessment of fifty 
thousand dollars upon the subscribers to the 
then remaining unsubscribed capital of one 
million dollars! Of course, this device in- 
volved the selling, under false pretences, for 
twenty-five dollars, of an article which was worth 
less than twenty dollars; but then, it was all 
for the benefit of those who had bought the 
same article, in better condition, for twenty 
dollars. The device, we say, involved a false 
pretence. The getting of money by false pre- 
tences is a crime, when practiced by the man 
whose necessities, even though they contem- 
plate nothing better than the relief of a starv- 
ing family, compel this sort of resort to depre- 
dations on other men’s pockets. Unfortunately. 
it is not a crime when practiced for the benefit 
of men who have ascended to that proud emi- 
nence which is occupied only by those who en- 
joy a monopoly in speculating on fictitious rep- 
utations for integrity. 

The splendid opportunities for speculation 
which were disclosed to the operators in ficti- 
tious capital by this resort to stock jobbing, to 
repair the deficiency occasioned by an unsuc- 
cessful business and an untimely dividend, were 
too inviting to permit neglect of further indul- 
gence in the same direction. Accordingly we 
find, a month or two later, the Chicago directors 
of the company besieging the legislature for an 
amendment to the company’s charter, permit- 
ting, at any time, an indefinite increase of capital 
We may well wonder at the audacity of asking 
such an extraordinary grant of privileges; but 
our wonder is greater that any legislature could 
have been so blind to the possible consequences 
of such unusual legislation as to readily grant 
the desired amendment. But the amendment 
was made; and thus endowed with full and 
unlimited authority to enter upon a reckless 
system of stock-jobbing, we find the directors, 
early in April, maturing their plans for the 
sale of two and a half millions of additional 
stock. 
any company so recently organized, to find 


It would not be difficult, in the case of 


suitable and urgent objections to such an enor- 
mous increase of capital; but the main things 
to be deprecated in the present effort to increase 
the company’s subscribed capital are the facts, 
that the capital 
neither been wholly subscribed for or fully 


previously authorized had 


paid up, and that those who subscribe for the 
new capital are to be befooled into paying 
thirty dollars for what cost the original share- 
holder twenty dollars, and which, it can be 
proven, has to-day a net book value of less than 
eighteen dollars. 

The circular, which is reproduced in full on 
another page, reveals the details of this extra- 
ordinary scheme. Not intended for the pub- 
lic eye, circulated very carefully and confi- 
dentially among only the members of the 
company’s executive committee, and obtained 
by us through the merest accident, the docu- 
ment, as there given, is worthy of thoughtful 
and candid consideration by every member of 


every business community where applications 


for new subscriptions to stock are likely to be| 
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made. We should like to see the man who can 
rise from a perusal of the company’s “ private 
circular” without a profound conviction that its 
authors, instead of retaining a place in public 
confidence, deserve, upon considerations of 
public safety, incarceration either in a lunatic 
asylum or a house of correction. 

The company’s circular, it will be seen, re- 
veals full details of the manner in which the 
proposed increase of capital is to be accom- 
plished. It also sets forth certain reasons why 
the capital should be increased. Some of these 
reasons, disclosed as they have been in the con- 
fidence of a secret circular, which was intended 
only for the members of the company’s execu- 
tive committee, are not a very flattering exhibit 
of results from the company’s twenty months’ 
experience in co-operative underwriting. When 
the company was organized the public was led 
to believe that the ‘ perfect ideal of union by 
communities,” as contemplated by the peculiar 
plan of organization, would divert business 
from other channels, and that the accession of 
business through the influence of many stock- 
holding branches would enable the company to 
pay not merely semi-annual five per cent. divi- 
dends, but also by further dividends credited to 
the stock, ‘* to appreciate its market value to par 
within five years.” Nearly two years have now 
elapsed, and if the foregoing promise had only 
been half realized the appreciated market value 
would be to-day thirty-two dollars per share. 
Yet a prominent money agent in the city of 
Chicago has lately found it d ficult to sell a 
quantity of the original issue of stock for twenty- 
five dollars per share! But that is not all. We 
have shown that the company earned no money 
last year, and that there existed on the first of 
January a positive and unmistakable impair- 
ment. The February dividend increased that 
impairment, and vet, in the face of such a 
failure we find the company’s managers put- 
ting forth a bold and wilful falsification of 
the company’s real condition, and forcing the 
convocation of stockholders to adopt a reso- 
lution that the rest of the capital should be 
sold at an advance of twenty-five per cent. 
subscribers! 


over the earlier 


This, then, was the first step towards an appre- 


payments of 


ciation of the company’s stock, and the fact 
should be borne in mind that it was a forced 
appreciation, an unreal and fictitious apprecia- 
tion, closely akin to the sort of appreciation 
which is experienced in the fancy market price 
of some railroad stock, when the bull operators 
of Wall street combine their forces and shove 
the market ahead by the locking-p_ process. 
If the company’s experiment had been the dis- 
tinguished success which it was represented to 
have been, the company’s stock would have 
needed no pressure to force it ahead. That it 
did not appreciate in market estimation, and 
that the effort to sell the remaining unsub- 
scribed portion at the required premium pro- 
gressed so feebly that the whole of that re- 
maining portion has not yet been placed, 
are significant indications that the public is 
somewhat suspicious that the increased valua- 
tion is a fictitious valuation. The managers’ 
private circular enunciates very distinctly that 
‘if no new stock is put out, the market price 
of the present stock is likely to remain at 


twenty-five dollars till next January.” And yet, 
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the early stockholders were promised continual 
credits of dividends to stock until. within five 
years, the value thereof should be appreciated 
to one hundred dollars. 

But hear some of the reasons which are as- 
signed for swelling the capital to seven and 
a-half millions of dollars. 

First, it is declared that the managers ** have 
undertaken to found the strongest of American 
insurance companies and establish an improved 
system;” but in this it ** will surely fail” if the 
company now “surrenders to other companies 
the immense field which it has, as yet, not oc- 
cupied.” Surely this is a frank confession on 
the part of those who were so confident, two 
years ago, of their ability to earn such large 
profits as to be able, within the period which 
has now elapsed, to appreciate the stock by 
means of credit dividends, so that each share 
on which twenty dollars had been paid would 
be worth, at this time, fifty-two dollars! But 
since that promise has been so far realized that 
the company proposes to charge only thirty 
dollars for each new share, we are not surprised 
that the reason which is next offered for the 
increase lies in an assertion that it ‘“‘would add 
to both the intrinsic and market value of the 
present stock, and thereby greatly benefit the 
pr sent stockholders !” 


see how it is possible that the operation was 


Though we can not 


projected for any other purpose than that of 
enabling the company to repair an existing 
deficiency of old capital, it is certainly gratify- 
ing to know that the old stock-holders are going 
to have a benefit. 

Then, again, we are told, that the placing of 
new stock ** would increase the income much 
more rapidly and economically than it could be 
otherwise increased, and upon a safer class of 
risks.” All of which means, if it means any 
thing, that unless the capital shall be increased 
as proposed, the company will have to accept 
the alternative of contenting itself either with- 
out any increase of income, or with an enlarge- 
ment of the business upon a more dangerous 
class of risks. In order to appreciate the full 
force of this dilemma it will be necessary to 
reflect that the company’s present volume of 
business, already as large as it can be without 
aresort more generally to still more unprofit- 
able underwriting on dangerous special hazards, 
cannot be safely increased without the estab- 
lishment of additional branches. And _ this 
brings us to a consideration of the eighth in the 
series of reasons which are offered, which at 
once confirms the conclusion which every intel- 
ligent reader will have already drawn, and 
reveals clearly the sort of desperate emergency 
which now presses the company: 

‘8. That it is safer and cheaper to purchase 
influence and business by means of new stock, 
than it could be through ordinary agencies 
without stock, as the past experience of the 
company proves, for, outside of our stockhold- 
ing branches, we have done very little fire bust- 
ness. We have madea great many attempts to 
secure business through ordinary agenctes, but 
have failed in almost every tnstance.”’ 

Remark this confession as to the failure of 
the co-operative plan. “ We have made a great 
many attempts to secure business through ordi- 
nary agencies, but have failed in almost every 


instance.” Again, it is declared: 








‘*The claim that the company can do as much 
business on present capital as can be done by 
increasing it, is so palpably erroneous that we 
are surprised that any person should urge it. 
Since October 15, 1867, the total fire premiums 
received from the 
amount to $340,000. Of that amount over 


branches and agencies 
$300,000 has come from stockholding branches, 
and is the result mainly of stock influences. 
Less than one-tenth of the income has come 
from ordinary agencies without stock, and, de- 
ducting the business of the New York agency, 
prior to location of stock there, the total pre- 
miums received from other agencies is less than 
$300,000. 
without stock have proved a failure.” 


In these two passages we discover the secret 


In fact, our efforts to secure business 


lesson which can be plainly read from the ex- 
perience of this company in the co-operative 
plan of insurance. When the company was or- 
ganized. one of the principal representations 
which allured subscriptions to stock, was that 
business would flow to the company naturally, 


and that, as soon as established, the company, 


by means of the widely extended influence of 


its stockholders and directors in every state, 
would ‘at once step into a position and busi- 
ness which it had taken other companies years 
to attain.” In short, that ‘‘the stockholding 
influence would be found superior to all others 
combined.” Yet the experience of the com- 
pany is avowedly a failure in this respect. Its 
business has been confined almost exclusively) 
to the patronage which has proceeded directly 
from the influence of stockholders. Efforts to 
obtain business in any other way and from any 
other source have been unsuccessful. And 
now, after twenty months’ experience, the orig- 
inal promises of the company’s projectors have 
been so far realized that we find them indulg- 


ing in no more exaggerated anticipations of suc- 


cess, but appealing, through a false and illog- 
ical process of reasoning, for a thou:}:tful con- 
sideration of the real gravity of tl tuation 
which we find disclosed, without reserve, as fol- 
lows: 

‘It is a great mistake to suppose that 


through the force of capital alone, we can com- 
mand any considerable portion of business, ex- 


cept after years of labor, and at a heavy expense. 


The old companies combined have the field, and 


control the best agents. How, then, are we to 


draw the business from those old and strong 





companies, except by the creation of more 
branches. Our nominal capital of $5.000.000 
sounds much larger than it really is. We can 
only be rated at $1,000,000 of actual capital in 
comparison with other companies, and in that 
business it is relatively a much smaller company 
than many others. There are now twelve or 


fitteen large companies doing business by 
agencies with cash assets ranging from $1,500.- 
000 to $5.000.000, and some English companies 
have from $8,000,000 to $17,000.000. If we add 
$2.500,000 to our nominal capital, we shall hay 
only $1,500,000 cash capital, and shall then be 
less than one-half the size of the Hlome and 
/Etna.” 

There is something almost touching and piti- 
ful in these pathetic appeals. We might com- 
miserate the distress of the afflicted and disap- 
pointed managers, if we knew that, having 


proved the impossibility of their * improved plan 
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of insurance,” they contemplated, in the pro- 
posed increase of capital, some reparation for 
the false promises which they held out at the 
outset, and some movement which should have 
for its principal purpose an object more com- 
mendable than the furnishing of an opportunity 
to the old stockholders to sell their stock at a 
fictitious premium. The predicament to which 
they have been reduced by extra expensive 
systems of getting business, no less than by 
careless methods of underwriting, may be care- 
fully concealed from the public; but surely the 
principal stockholders know what sort of dis- 
tress exists in the company’s condition when 
it is necessary, in the present crisis, to send out 
an appeal for permission to inaugurate a stu- 
pendous stock jobbing scheme, on the ground 
that it ‘* would add to both the intrinsic and 
market value of the present stock, thus greatly 
benefiting the present stockholders, and that 
it would increase the net surplus and thereby 
the actual strength and credit of the company.” 
Surely, we say, the principal stockholders know 
what sort of motive exists for these appeals, and 
the stress which is laid on the necessity for 
increased business, and the benefits to be de- 
rived from new stock, warns us that back of 
all this,—concealed alike from the company’s 
eighteen hundred small shareholders and from 
those who are expected to become subscribers 
to the new stock,—lies the clandestine purpose 
and intent of forcing an opportunity to get rid 
of the stock which they hold, and evade liability 
to assessments for the unpaid portion of stock 
for which each of these ten or a dozen heavy 
shareholders have subscribed. Not content with 
shifting from their own shoulders a load which 
they fear to bear, they propose to cheat the 
public by sellin 


an article for nearly seventy- 


uv 
five per cent. more than it is worth! For these 
reasons we hope that no person who is likely 
solicited to 


to be purchase the company’s 


watered stock will neglect to read the private 
circular as given elsewhere. It hardly needs 
that so much space should have been devoted to 
a criticism of a document whose manifest absur- 
dities are themselves the 


strongest possible 


refutation of the false and illogical processes 
of reasoning which are therein employed. But 


we have already seen what is possible of 


achievement in the direction of deceiving the 
public by means of the sham glitter of ficti- 
tious reputations for honesty. It is hard to 
believe that men whose business relations in 
other respects are sustained by a careful study 
and preservation of integrity in ordinary deal- 
ings with their fellow men should so greatly 
violate their moral conscience by direct partici- 
pation in an ingenious and exciting method of 
getting money by false pretences. But that is 
precisely what is involved in the process of 
swelling the subscribed capital of the Republic 
Insurance company. It necessitates a conceal- 
ment of the extent of impairment to which the 
company’s capital has been reduced. It com- 
pels a misrepresentation of the company’s real 
condition. It proposes the sale of an article by 
falsely persuading the public to pay more than 
the article is worth. It facilitates an enormous 


and wholesale speculation on the strength of 


assumed conditions which do not exist. It per- 
petrates a giant wrong by the enticement of 
1 uspecting and over-credulous men to pay a 
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premium of two hundred and fifty thousand 


dollars for the privilege of holding shares of 


capital stock which will bind their real and per- 
sonal property to a liability for two and a half 


millions of dollars. 





ON CERTAIN PRACTICES AND RE- 
FORMS IN FIRE INSURANCE. 

Man was placed upon the earth with no 
dowry but his hand and his brain; with these 
combined, he was to conquer a peace frem all 
his natural enemies—hunger, the elements, and 
the inferior animals. In a state of savagery, 
man has never done more than to match com- 
bined interest and cunning against the simple 
instinct and muscle of beasts; he has satisfied 
the immediate physical wants—every thing be- 
ing temporary, and nothing provided in ad- 
vance, and each day being strictly sufficient to 


itself. 


This mode of life was, necessarily, pre- 
liminary only; it depleted forests and exhausted 
soil; it demanded, as slavery demanded, im- 
mense areas to furnish constantly new material 
for its wasteful processes. Hence, savagery, 
and slavery also,—whether it was the slavery of 
civilization or of an earlier condition,—could 
not exist, except with a scattered population ; 
the earth could not support large numbers who 
gathered without tilling; and, therefore, civili- 
zation and increase of numbers came together. 
Accumulation is the distinguishing quality of 
civilized life, and with civilization arose both 
the notion and the reality of property. Savage 
man possessed nothing, but supplied a want 
whenever it existed; civilized man creates, ac- 
quires, and keeps, providing for wants which 
do not vet, in point of time, actually exist. 
Wealth is not money (although money is a 
part of wealth); but it is, roughly stated, mate- 
rial products of use, and the materials for pro- 
ducing such products. Wealth is the overplus 
not consumed from day to day,—the measure of 
the excess of production over consumption,— 
and all are interested in having this excess as 
large, and its destruction as small, as possible. 
Consumption of material fabrics, however, is a 
very different thing from destruction. If I owe 
a mana hundred dollars, or a hundred bushels 
of wheat, and pay him, I simply transfer just so 
much from my ownership and possession to his; 
or, if he forgives me the debt, I simply retain 
the property. In either case, the aggregate 
amount of wealth in the world is not changed. 
If I refuse to pay him, his property is less than 
it justly ought to be, but that of the world is 
unaffected. If I accidentally destroy a United 
States bond or a bank note, 1 lose so much of 
what is not itself prope rty, but the promise to 
me of property, while the bank or the govern- 
ment gains; and thus my loss is offset by an- 
other’s gain, and the whole community is 
neither richer nor poorer than before. The 
payment of debts is simply a transfer of prop- 
erty from one holder to another, and, whether 
ate amount in the 


affec ted. 


made or not made, the aggre; 


gSsres 
community can not be direct]; 

It is far different. however, with the actual 
destruction of material substances. A war is 
the most fearfully destructive of all modes, be- 
cause it withdraws workers from work, it forces 


} 


other workers to support them, it destroys the 


products of previous work, and it delays the 
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workers themselves. A ship may sink with a 
load of evidences of debt, and the aggregate 
wealth of the world be unaffected; but if the 
vessel contain material fabrics, the result is a 
direct proportional lessening of wealth. By far 
the worst, because the most common and most 
complete,—amounting practically to annihila- 
tion,—of all the enemies of property, is fre. 
The simplest and most clearly fundamental 
truths are just the ones most liable to be over- 
looked and forgotten. We make this prelimi- 
nary restatement of old and obvious truths, by 
way of better emphasizing the real nature and 
effect of losses by fire, and the real relation 
which insurance sustains to them. All mate- 
rial substance is constantly undergoing a change 


of form; no human power can wholly prevent 


this. The processes of consumption and of 


manufacture are merely changes of form and 
composition, which are, as a rule, beneficial, 
and turn to our advantage changes which 
would otherwise be made, nevertheless, and to 
no good purpose. All change must stop short 
of annihilation, but that wrought by fire is the 
nearest to practical destruction of any within 
our experience. Burn a thing, and the distance 
between its previous form and the next useful 


combination which its particles will assume is 


greater than that between any other form of 


change of matter and its subsequent reproduc- 
tion. This is the universal testimony of the 
senses; hence, nothing can be plainer; and yet 
is it not practically disregarded? For a gen- 
eral belief, acted out oftener than spoken, has 
gradually obtained, that if property is only well 
insured, its loss by fire is among the minor mis- 
fortunes. On the contrary, although, in sundry 
instances, fire works an indirect and ultimate 
benefit by hastening improvements which oth- 
erwise would have been indefinitely deferred, 
the fact is, that a fire invariably is a public loss; 


the property may be but a shed, yet there is 


some material there which is the depository of 


some expended labor, and hence there is, pro 
tanto, a public loss,—a loss, not to the * indi- 
vidual” owner only, but to the community. 
Every man, although not feeling it sensibly, is, 
to a certain degree, made poorer thereby. For 
instance, a pound of steel, worth in the bara 
dollar, will represent four thousand dollars 
when manufactured into watch hair-springs. 
If the springs are burned, what the insurance 
company does, in paying for them, is simply to 
transfer the loss—to give to the loser, in com- 
pensation for the lost labor which made the 
springs, a certain portion of other men’s labor. 
As to replacement, that is, restoration, there is 
no such thing possible, short of the power to 
absolutely create. The loss is one which not 
even time can replace, for tt ¢s a loss of time it- 
self. The insurance has not extinguished the 
loss, and has not prevented the community 
from becoming just so much poorer. All that 
the insurance company can do is to distribute 
over the shoulders of many a burden which 
might seriously cripple, or entirely crush, the 
individual sufferer. The operation of insurance 
is like the plan adopted by the Alpine climbers, 
who rope themselves together by the waist, so 
that if one falls the resistance of the rest may 
help him to regain his feet. 

These being the facts,—and they are restated 


here at a little length, because those persons 
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who take the most note of them, practically, 
have quite generally been those who try to turn 
them to their own selfish advantage,—it is inev- 
itable that there should be carelessness, error, 
and fraud in the practice, although not neces- 
sary that these shall be perpetual. A fire being, 
as has been shown, both a public and a private 
loss, the first principle in insurance practice is, 
that the public good will be best promoted by 
having all property insured, and by reducing 
the fire losses to the minimum. Arrange, first, 
that any loss shall be equalized by being dis- 
tributed; and, next, that there shall be the least 
loss possible. Very simple again—almost too 
simple to state; but how well have these twin- 
principles been carried out? The first one has 
received attention enough; the second is the 
one now to be practically enforced, and without 
a better enforcement it will be a doubtful mat- 
ter whether insurance at all is a public benefit. 
For the incendiary there is no proper place but 
the penitentiary; for insurers who virtually 
connive at fraud by permitting the conditions 
which provoke it, there is no statute defining 
the crime, yet they are criminal. As the people 
of this country, through their congress, were 
morally guilty in keeping up certain tariff rates, 
which are the seed of smuggling, and a tax on 
whisky which could not possibly have any other 
result than illicit distilling and the corrupting 
of both revenue officers and distillers, so any 
insurance company is false to its trust and is a 
public injury, if it permits, knowingly or un- 
knowingly, the existence of the conditions 
which are the proved causes of fraud. The 
details of this fault may vary with the case, but 
they all unite in this, that they in some way 
violate the cardinal principle of safety, ¢hat et 
must be as much for the interest of the insured 
to avoid fire, as for that of the insurer. Hence, 


full insurance is always ever insurance. The 


insurer should lose something as well as the 
company, since, aside from principles of safety, 
it is just that he should bear his share of the 
loss which has befallen society. Let it be pos- 
sible to make any thing by fires, and fires will 
occur, since, unhappily, arson is a crime which 
can be committed with fair chances of escaping 
detection. Let it be impossible to make any 
thing thus, and incendiary fires, except those 
kindled by malice, will cease. It has long been 
noted as a coincidence too striking for innocent 
explanation, that great depression in business 
is accompanied by many fires, and those are apt 
to occur where there is a large stock of goods. 
If the stock is old and not marketable, the dan- 
ger increases correspondingly. It is by no 
means necessary that the owner should himself 
kindle, or employ another to kindle, the fire, 
for he need not know any thing about it; all he 
need do is to practice, or allow to be practiced, 
some careless habit which is apt to produce an 
accidental fire; and, sooner or later, natural 
laws will accommodate his financial necessities, 
and the goods will be closed out to the insur- 
ance companies at a heavy sacrifice on their 
part. If the fraudulent losses by fire during 
the last forty years, in this country, could be 
figured up,—not including those caused by bo- 
gus and wild-cat companies,—the sum total 
would be an appalling result of loss, error, and 
villainy. Men insure because it is for their in- 


terest; it must be also made their interest to 





preserve their property, and any insurance com- 
pany which can not effect this falls just so far 
short of its true position, and is guilty of weak- 
ness, if nothing worse. 

This can be done only by guarding effectually 
against over-insurance. There is no prospect, 
as yet, of being able to permanently dispense 
with the services of brokers, but those services 
must be differently paid, for a percentage upon 
premiums comes far short of the general busi- 
ness rule, that the interests of employer and 
employed should lie, so far as possible, in the 
same line; more than that, the interests of the 
broker and the office are actually opposed by 
the percentage plan, since what the former needs 
is simply the most insurance that can possibly 
be got, and the latter needs the most of safe in- 
surance. The broker’s interests might impel 
him, first, to get a man to insure, and next, to 
get him to take the largest possible amount. 
Premiums aud /osses are the company’s con- 
cern; premiums only are the broker’s; and, al- 
though the broker does not desire to thrive 
upon his company’s losses, he caw (if disposed) 
thrive upon a kind of business which must pro- 
duce those losses. 

Now, the broker may be paid a fixed salary, 
in which case, if he has no pressing motive to 
work in right ways, he has, at least, none to 
work in wrong ones. A compositor who works 
by the quantity is paid, not according to the 
amount of type he sets up, but according to the 
amount of corrected or finished work he does; 
a workman in any manufactory where work is 
paid for by the piece, is obliged to submit to 
inspection and receives pay for only his perfect 
work. Now, this practice might be imitated-in 
fire insurance, and the broker be paid according 
to the work he has done which has been proved 
by that chief of incorruptible and unerring in- 
spectors, time. Doubtless, there might be 
found practical difficulties in doing this; but it 
is pretty safe to say that it is better, in the long 
run, to face the difficulties in the way of working 
upon sound principles, than to work upon un- 
sound ones. And in one of these ways, or in 
others, it is a sheer fact of necessity, that fire 
insurance must attain the essential consumma- 
tion of having the broker's interest in the char- 
acter of the business he does at least equal to 
his interest in the amount of it. 

Respecting the vexed question of rates, it is 
pretty clearly established that there is now little 
or no profit in fire insurance, and we are not 
certain whether higher rates would not be for 
the general advantage. Obviously, the profits 
should suffice to accumulate a reasonable sur- 
plus for safety and return fair dividends to 
stockholders, but not so high as to tend toward 
defeating the very protection for which insur- 
ance exists. Lowering rates would tend to in- 
crease the amount of insurance, according to 
the general laws of buying and selling, not to 
mention the motive agents would have for ob- 
taining large policies, and it would also tend to 
diminish security by lessening the receipts and 
jncreasing the losses. Raising rates to excess 
would cause a larger number to * insure them- 
selves,” that is, not to insure at all, and thus 
the very purpose of insurance itself would be 
opposed. But, up to the point of actual excess, 
would not the result of an increased rate be to 


decrease the amount insured, increase the pre- 
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mium receipts thereon, and diminish the actual 
amount of property destroyed by fire? For in- 
stance, half the present sum at risk, with twice 
the present rates paid thereon, and a lessening 
also of comparative loss, would surely be better 
for the companies; while, tf the insur d should 
pay more premium for his insurance, and should 
thereby be taught greater care by self-interest, 
and so should more surely escape loss, would 
there be any wrong in this to 47m, since the de- 
sire of the insured ought to be to pay his pre- 
miums, and zot have to claim his policy? 

Another point of special importance is the 
necessity of regular and careful /¢vsfection. 
Without this, indeed, care in avoiding over- 
insurance will be of no certain efficacy; for if a 
man is allowed to over-insure, he may be rea- 
sonably expected to durn, while if he is not thus 
allowed, but zs allowed to so remove or affect 
his property as to subsequently bring it into 
the position of being over-insured, why, he will 
burn just the same. Care in insuring must be 
followed up by care in watching, not only that 
the insured does not practice fraud, but that he 
does not practice carelessness, and any soreness 
about inspection is the odor premonitory of 
something radically wrong in Denmark. 

There is a story extant of the proprietor of a 
large manufactory, who showed an English vis- 
itor through his new building, just finished, 
pointing out to him and descanting upon its 
many excellencies. The pair had gone through 
all the rooms in order, the’ visitor seeing all, 
but saying little. The manufacturer had just 
shown, with a pardonable pride, some new and 
ingenious arrangements for instantly extin- 
guishing fire, when the Englishman, with the 
quietness and the prudence characteristic of 
that slow-and-safe race, remarked that he would 
be much pleased to see what arrangements had 
been provided for Areventing fire. The plain 
moral of the story is, that as a people we Amer- 
icans are too much in the habit of curing. rather 
than preventing; of repairing damages, rather 
than avoiding them, This is seen notably in 
our management of traveling, in burglaries, 
and very clearly in fires. It would be probably 
safe to say, that seven out of ten of fires not 
incendiary arise from preventible causes, from 
violations of simple and universally understood 
laws. Water reaching unslacked lime: a hot 
pipe improperly placed with reference to wood- 
work; a hot journal or bearing in machinery; 
a dropped spark or flying coal—these, and a 
thousand others, familiarly known as causing 
fi'e, are habitually suffered to cause it. It is a 
proverb, that a place of amusement and a man- 
ufactory are sure to burn, sooner or later; but 
this is true simply because carelessness—more 
dangerous in these than elsewhere—is just as 
common, Anthracite coal, piled up before a 
fire in a stove, will not take fire if a coal snap 
out upon it, while shavings will; yet most per- 
sons take the chances in the latter case as if they 
were precisely the same as in the former, and 
the result is necessarily what it is. There is no 
reason, in the nature of things, why a cabinet- 
shop should not go unconsumed as long as a 
coal-heap, provided the requisite care be taken. 
If none is taken, of course disaster will come 
oftenest where there are the most of its natural 
causes. It is cheaper to pay all the while for 


precaution than to pay once in a while for dis- 
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aster; yet because to prevent a calamity after 


it has happened is an inexplicable American 
habit, or for whatever reason, our railroads, 
steamboats, banks, and our public generally, 
are very slow to learn this lesson. The money 


alone which a single railroad smash destroys 


would pay, fora year, or many years, the cost of 


the care which would have been a preventive; 
yet people generally prefer to avoid the expend- 
ing of care now, and take the chances of a ca- 
lamity which is not quite certain tocome. In 
s@ doing, however, they strangely forget that 
insurance is only one way of paying for pre- 
caution against a possibility; or else they rea- 
son in the false way pointed out earlier in this 
article, namely, that to be insured covers the 
whole case, and that the destruction of insured 
property is only a commonplace incident. On 
the contrary, we here reaffirm that such an 
event zs of consequence, and is both a public 
and a private loss; that fire is almost entirely a 
preventible calamity, and that he who is either 
positively careless or only neglects to be care- 
ful wrongs both himself and all the world. 
Fire is a common enemy, its bounds being 
broken; 


every man’s duty. 


to make common cause against it is 
This is to be done by op- 
posing care to the chances of disaster. If you 
must place fire near combustible substances, 
interpose precautions between them, and in all 
cases have premises watched. First in impor- 
tance, make fire as nearly impossible as can be; 
next, enforce its instant discovery and a ready 
means for instant attack. a pail of water, at the 
beginning of a fire, being better than an ocean 
at the middle. Railroads, not watched, will be 


scenes of disaster: bank vaults, not watched, 





will part with their treasures to burglars sooner 





than their owners; buildings, not watched, will 


be caught by fire. 


Nor would this advocated carefulness,—and 

let us hope it is not Utopian to expect its reali- 
| | 

zation.—remove the necessity for insurance by 


making fire impossible. Rare it may be made, 
and should be; impossible it can hardly be—at 


least, not in our day. We do not vet know ac- 


curately all the causes and possible circum- 


stances of the beginning of combustion, and 


y 


there are conjunctions of circumstances not 
controllable or to be foreseen,— lightning is one 
of them, and incendiarism another,—which 
must sometimes have a victim. For these a 
sound prudence will still require and use insur- 
ance; all other cases should be covered by care. 


Then, 


of sound insurance be fully carried out, namely, 


and not till then,—will the real principle 


to provide for those calamities only which can 


not be prevented. 





DIVIDENDS IN LIFE INSURANCE. 

THE prominence which is given to the subject 
of dividends in the current working literature of 
life insurance companies, and the growing 
liberality which characterizes the companies’ 
promises in respect of dividends invest, with 
peculiar interest, an inquiry as to whether the 
character and function of a dividend in life 
insurance are sufficiently understood. Cer- 
tainly every company, it must be presumed, 
knows well enough how and why dividends 
should be made. Every company is bound to 
know also the several conditions under which a 


dividend is possible. But the great majority of 
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policyholders, and all persons who have never 
entered into relations to a life insurance com- 
pany, are all too ignoraut of the subject, and, 
therefore, is it desirable that the public should 
be educated to a better knowledge as to the dif- 
ference between dividends in life insurance and 
dividends in other financial transactions. 

It would not be difficult to point out how the 
steady increase in the proportion of policies 
lapsed to policies issued is traceable mainly to 
an original misrepresentation in respect of divi- 
dends. The fact must be deplored, but it can 
not be excused, and not merely the facility with 
which the insured are deceived, but the appa- 
rent willingness of companies to be a party to 
such deception, are, of themselves, the most 
significant and alarming tendencies of the busi- 
ness, as now mainly conducted in the United 
States. For ourselves, we insist that the sim- 
plest form of insurance is capable of the largest 
advantages, and, the best being generally the 
cheapest, we would not find it difficult to dem- 
onstrate our preferences for that form of life 
insurance which admits into the contract only 
the legitimate contingencies properly belonging 
to and affecting the contract. Hence we are 
ready to declare for the total abolition of divi- 
dends and premium notes, as well as two or 
three of the absurd restrictions which, generally, 
disfigure the life insurance policy of the period, 
on the ground that all of these, unnecessary and 
illegitimate in their functions, are, to-day, the 
direct source of nine-tenths of the prevailing 


dissatisfaction which induces thousands of 
policyholders, annually, to forswear forever any 
turther recourse to life insurance. Their abo- 
lition, however, needs no advocate, for unless 
we strangely misinterpret the evidences of 
The increasing 


decay, all are doomed already. 
expenses of the business, and the growing fever 
of competition, alike demand not merely that, 
for purposes of safety, the cash basis of the 
business shall be gradually enlarged, but that 
future policyholders must be required to pay 
more than it formerly cost for the benefits of 
insurance. In these two irrepressible tenden- 
cies of the business, we discover abundant rea- 
son to rest our faith on the abolition of obnox- 
ious note and dividend features, so that with the 
life insurance policy of the future, shall come 
an era of simplified insurance based ona sys- 
tem of definite contracts, the terms of which, 
because plainly set forth, shall not be capable of 
misrepresentation. We say that this is not 
merely what is wanted. It is what is inevitable. 
More than that, it is imperative. 

First, the word dividend is a misnomer; yet 
the fault of a false nomenclature would really 
amount to little, if it did not induce and permit 
the crime of false pretence. The public reads 
that such a company will pay its policyholders 
“fifty fer cent. dividends.” What does that 
mean, in the ordinary financial acceptation of 
the term, but a read return amounting to just 
one-half of the capital which each policyholder 
has contributed to the company? If his total 
payments amount to four hundred dollars, the 
dividend will be two hundred. We say that is 
the inference. Nay more, it is the promise. 
How then, failing to realize this promise, can 
the policyholder be expected to preserve his 
faith in a system whose very first transactions 


have developed deception ? 
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It may be argued that it is the duty of the 
public to know what is meant by a company 
when it promises “ a fifty cent dividend.” True, 
the public ought to know, and if it will not 
employ some one of the numerous means of 
educating itself, then we can not commiserate 
very tenderly the unhappy results of its decep- 
tion. But what we are looking at is the effect 
which this monstrous wholesale misrepresenta- 
tion business is gradually working out; the 
demoralization which possesses companies and 
agents; the distrust and dissatisfaction of poli- 
cyholders; and the increasing murmur for re- 
form. 

A dividend in life insurance is merely the 
restitution of an over payment of money. This 
money, in the first place, is temporary capital 
assessed upon policyholders, for the pretended 


purpose of strengthening the common fund 


against future exigencies and contingencies. If 


necessary, at the outset, they are necessary 
until the company’s surplus has swelled above 
what would be considered an abundant precau- 
tion against those contingencies. These over- 
payments are Jabilities. They are moneys 
paid for insurance over and above what the 
company’s assumptions and experience show to 
be necessary. As such, they represent borrowed 
money. 

We see, then, that to drawa dividend ina 
life insurance company, is merely to get back 
moneys which were contributed for the pur- 
If that 


was the purpose of their contribution, then it 


pose of strengthening the company. 


follows that the restitution of any portion of 


the over-payment must just in that proportion 
weaken the company. Acurious phenomenon! 
There can be no fallacy in this. Either an 
over-payment is essential to the security of the 
company’s transactions, or it is not. If it is 
essential at one time, then will it always be 
essential; and here the question naturally arises, 
how can the company afford to distribute any 
of the surplus at any time. In other words, 
has it got any surplus? 

But conceding the ability of a company to 
make a distribution of surplus, we must insist 
that it should be permitted to each policyholder 
to decide what shall be the disposition of his 
share. If any portion of the company’s funds 
is his own property, he should certainly be 
permitted to control its disposition. Above all, 
he should have the privilege of its use as cash. 
We do not need to inform policyholders that 
this privilege is very rare. We do not need to 
point out how it is, zz Practice, that many com- 
panies continue to divide and hold on. To be 
sure the transaction appears to be based ona 
certain degree of equity. The policyholder gets 
the benefit of his dividend indirectly,—that is, 
in the reduction of future premiums, or in the 
purchase of additional insurance. But there are 
strong objections against both methods of dis- 
posing of dividends. One method compels the 
policyholder to make an overpayment in ad- 
vance; the other compels him to purchase ad- 
ditional insurance, when, perhaps, he feels that 
It should, 


therefore, be a subject of careful reflection, on 


he already has all that he wants. 


the part of every person about to insure his life, 
what will be the probable consequences of in- 
surance in a company which compels him to ap- 
ply his dividends either to the purchase of addi- 
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tional insurance, or to a continuous loan to the 
company. 

Then, again, it is a matter of prime import- 
ance to select the company which possesses the 
greatest productive power, that is to say, the 
company which, by reason of superior economy 
in management and more profitable investments, 
is enabled to realize the largest savings, and so 
reduce the actual cost of insurance to its policy- 
holders. If people are mainly induced to insure 
by reason of large promises as to dividends, 
then is it very necessary that careful discrimin- 


ation should be exercised as to the ability of 


companies to fulfil their promises. As dividends 
are merely the restitution of borrowed money, 
and as ability to make that restitution depends 
largely on savings from assumptions for expen- 
ses, the degree of economy which characterizes 
the company’s management, and which under- 
lies the company’s dividend producing power, 
should, of itself, constitute a greater inducement 
than the mere promise. It is not sufficient to 
select the experience of a single year, but, taking 
a series of years together, it is manifest that a 
company which so manages its affairs as to de- 
velop year after year an increasing business 
upon a decreasing expense account, offers ad- 


vantages infinitely superior than the company 


which spends money liberally in the pursuit of 
a glittering notoriety. If the latter class of 


companies, while exhibiting a large ratio of ex- 
pense, advertises a few extra large dividends, 
giving names, dates and figures, the public may 
safely conclude that those dividends have been 
exceptional dividends, made so purposely so as 
to influence an increasing patronage. The div- 
idend-producing power of a company proceeds 
directly from economy of management and pro- 
fitable investments. Savings from mortality, 
that is to say, a smaller ratio of death losses 


than expected, are not a legitimate source of 


surplus. It is true that savings from mortality 
in any year create at the end of the year an ap- 


parent surplus on that account, but it is unwise, 


although agreeing with the general practice of 


companies, to take advantage of this apparent 
excess; for the reason that, taking the years to- 
gether, the savings arising from decreased mor- 
tality in a given period, will be required to make 
good the deficiency which, according to the laws 
of average, will arise in another period from an 
increased mortality. Perhaps we do not make 
this point sufficiently clear; but the assertion is 
susceptible of abundant argument. If, then, 
these premises are correct, there exist in the 
particpation plan of life insurance but two 
sources whence a company can safely or legiti- 
mately derive surplus. By surplus we mean the 
funds which a company must distribute among 
its policyholders, and when we say that these 


funds can be derived only from savings by rea- 


son of economy, and from profits by reason of 


advantageous investments, we indicate to every 
person a sure way and infallible test for deter- 
mining the merits of a life insurance company. 





POPULAR FALLACIES ABOUT UNDER- 
WRITING. 

THERE are few subjects of which the public is 
more deplorably ignorant, or concerning which 
more erroneous ideas are entertained than of all 

| matters connected with the business of insu- 





rance. Many persons entertain a conviction 
that the conducting of such a business requires 
no particular degree of skill or ability, but that 
immense profits, with a comparatively small 
outlay, are its distinguishing characteristics, 
and that a refuge is thus formed for those who, 
from any cause, may be unable to succeed in 
other professions or occupations. 

The idea is all wrong. The fact is, that in no 
other business are required more thorough pre- 
paration, more varied experience, more rigid 
business habits, or more consummate tact and 
ability. 

The business is one on which the safety and 
stability of all other business measurably de- 
pend, for only those who are safely insured are 
entitled to credit among men of consideration 
and judgment. The calling of insurance stands 
pre-eminent among all others in regard to 
the fixed laws which must govern the actions 
of those who engage in it, and the certainty of 
a given cause producing a given effect. 

Scientific observation and long experience 
have developed certain fixed principles in the 
transaction of insurance, which are all-sufticient 
to regulate its management when thoroughly 
understood, and which become, through long 
acquaintance and patient study, on the part of 
those trained to the business, applicable to all 
its exigencies, and enable them to conduct it 
safely at the lowest rates which are matha- 
matically consistent with safety to the insurer 
andinsured. The result of long years of obser- 
vation and careful calculation establish the fact, 
in contradiction to the popular fallacy, that 
there is no business which returns so little profit 
upon the amount of capital involved as that of 
insurance. From returns made to the New 
York insurance department, for ten years, of all 
companies doing business in that state, there is 
shown an apparent aggregate dividend of 10.39 
per cent. for ten years, derived from the earnings 
ot capital and the profits of insurance. Butupon 
analyzing this report, we find that g per cent. 
came from the earnings of capital, which would 
have earned the same amount had no insurance 
business been done! We have, then, as the 
result of a ten years term of insurance business, 
conducted under the most favorable circum- 
stances, and during a season of great financial 
inflation and active business, only 1.39 percent. 
of profits. And yet insurance is considered a 
most lucrative calling. The competition of 
late years has so sharpened and added to the 
ability of those engaged, and the method of 
conducting business has become so refined, that 
success and failure are separated only by a line 
of one-fiftieth per cent, between aggregate pre- 
miums and losses. The reader may contem- 
plate machinery so delicate that $25,000,000,000 
of risks are to be made safe on $19,000,000 of 
margin between premiums and disbursements, 
and then decide whether such delicate manipu- 
lation is likely to be successfully performed 
by those who, without preliminary knowledge 
or preparation, would take up insurance as a 
profitable business by which to gain the fortune 
they have failed to secure by other means. Yet 
this is done continually. Subscriptions to 
capital are sought, the names of prominent 
citizens are used as a bait to the people, and un- 
principled and unpractised parties proceed to 


experiment at the public expense, with a certain 
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ultimate prospect of failing signally in their 
to better 
bringing ruin upon others. 

In most professions and occupations those 


efforts their own condition, while 


who venture out on the sea of financial peril 


have but one duty to perform. They must keep 


the sails well trimmed, seeking always plenty of 


sea room for the movements of their vessel, and 
always steering as far as possible from the rocks 
and shoals which might injure or destroy them. 
But he who engages in the business of insu- 
Ile must almost 
bark 


amid the surf, beside the very borders of the 


rance must do more than this. 


tempt destruction; he must guide his 


rocks, and yet avoid ashipwreck; he must coast 


between the reefs and over dangerous shoals, 


and still escape without disaster; the terrors of 


wind and wave must not subdue nor daunt him; 
in all weather and seasons, tempest or calm, he 
must still pursue his devious course amid the 
rocks, and only a cool head and firm hand can 
avail him. Sirens of tempting risks and out- 


lay for display may tempt him with their 
charms, but he must be deaf and blind to their 
allurements. Every dangerous situation must 
appear upon his chart, and he must take the 
it. Such the 


labors of one who engages in the business of 


proper measures to avoid are 


insurance. His career is too often but a constant 
wavering between success and failure, and the re- 
sults of every step must be calculated with a ma- 
thematical nicety before it is taken. Insurance 
is no profession for one who is not willing to 
laboriously prepare himself for its duties and 
Of these 


facts the public should be more fully informed, 


devote himself entirely to its pursuit. 


and thereby rendered more careful in its sup- 
port of organizations under the control of men 
in no way fitted for their position, either by ex- 
perience or character. In insurance, as in 
every thing else, the honest and the capable 
will succeed, while the efforts of all others will 


terminate in ignominious failure. 





THE PRINCIPLE OF COMBINATION. 


THE United States is not the only country in 
which the results of a reckless competition for 
business have compelled fire insurance com- 
panies to protect themselves against ruinously 
inadequate rates by means of combination. 
the 


writers; in England exist what are called the 


Here we have national board of under- 


associated tariff offices. The same purpose con- 
find 


companies representing nine-tenths of the capi- 


trols both, and in each country we the 
tal, and a greater proportion of the skill and 
experience employed in fire underwriting, ac- 
tively devoted to the maintenance of adequate 
rates of premium by means of co-operation. 
“We 


cover in the condition of the business in either 


The parallel may be extended farther. dis- 


country a striking similitude as to the result of 


In the United States those com- 
the 


board exhibit, generally, striking evidences of a 


combination. 


panies which have adhered to national 


healthful development and condition, which, in 
the current period of restless competition, could 
not have been attained but for the restraining 
and conservative force of combination to secure 
uniform and adequate rates of premium. The 
same is true of the English fire insurance com- 
In both interests 


panies. countries 


property 
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are immeasurably indebted to the better class of 


companies for the firmness with which they have 
clung to the preservative principle, that ‘in 
union there is strength ”’—a principle which was 
never more strikingly vindicated than by the 
combination of fire insurance companies, not 
merely to protect their business from decay and 
ruin, but to evolve the elements of greater sta- 
bility But 


unpopular, and the public will seldom realize 


and endurance. combination is 
that it is capable of benefit except to those who 
propose it and carry it into effect. The people 
of this country, especially, are jealous of any 
thing whlch looks like encroachment upon the 
universal privilege of free trade and free com- 
the formation of opposing 


petition. Hence, 


insurance organizations, which have come into 
existence in the last three years solely upon a 
pledge of antagonism to the principles and pur- 
poses of the national board of fire underwriters. 
Hence the existing warfare against a principle 
suggested only by self-preservation, coupled 
with an honest and earnest desire to work out a 
condition of greater strength, so as to offer ulti- 
the 
which are possible only upon a wider margin 
We do not seek 


to analyze this phenomenon in political econ- 


mately advantages of cheap insurance, 


between capital and expenses. 
omy. The public is yet too unreasonable to 
detect the crime of a policy which suggests and 
directs hostility to self-interest. The public can 
not understand the mutuality of interest which 
compels, on the part of the companies, that 
strengthening of their resources without which 
the business interests of the country would be 
doomed to the ultimate peril of irrecoverable 
loss. But, if we can not remove the prejudice 
which proceeds from careless habits of thought 
and judgment, we may remark that the same 
If the 


English companies, in all the pride and magni- 


phenomenon exists to-day in England. 


tude of a grand development, have found it 
necessary to prevent, by means of prudent com- 
bination, the ruinous results of a competition 
which would recklessly imperil every thing by 


underselling the cost of production, how much 


more necessary is that combination in the 
United States! Yet the point which we wish to 
remark is the organization, at this time, in 


England, of several new companies projected to 
satisfy the universal craving for cheaper rates 


of insurance, or, for a scale of prices reduced 


below the experienced cost of production. The 
character and pretences of these new companies 
are very similar to those of the companies 


which are feebly trying in the United States to 
defy the laws of average and all the lessons of 
We do 
tainly, will not be doubted by any intelligent 
of the difficulties 


underwriting, that the result in England will 


past experience. not doubt, what, cer- 


observer which pertain to 


be much the same as that which is slowly shap- 


ing itself in this country. Failure and loss 


must be the inevitable result of every trans- 


action which ignores the cost of production. 





ELECTION OF OFFICERS IN MUTUAL 


COMPANIES. 


THERE is one topic in connection with the 

t 
subject of life insurance, to which too little 
thought has been given, and upon which too 


little has been written or said; a subject which 
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may justly claim consideration as greatly affect- 
ing the welfare of all life insurance companies. 
We the of 
proxy voting which is adopted among com- 
As the 


elections of officers are now managed, the policy- 


refer to almost universal system 


panies organized upon the mutual plan. 


holders,—those who are most deeply interested 
in the success and prosperity of a company, and 
to whom belongs the privilege and right of 
naming the men who shall control its affairs 
and direct its policy,—possess, practically, no 

The 
obtain 


influence in the selection of its managers. 


proxies are secured by agents who 
the policies, and who, holding their positions 
through the influence and at the pleasure of 
those who control the company’s affairs, are, of 
course, anxious to secure their favor, and accom- 
plish their end by thus contributing to their re- 
election. This is, and has ever been, the modus 
operand: in the election of officers to a mutual 
company, an organization which, of all others, 
requires to be conducted in the most careful and 
prudent manner in order to succeed, and where 
the greatest economy and ability in the admin- 
of its affairs absolutely neces- 


istration are 


sary. Is it proper or just when so much is at 
stake, when only men of tried ability and un- 
blemished reputation should be entrusted with 
the reins of management, that such looseness 
should exist in the manner in which they are 
selected? Many persons holding policies in a 
mutual organization are not aware of the fact 
that they possess the right of voting, and this 
ignorance has been fostered by the men whose 
duty it is to render them well informed upon 
such subjects. Possessing the inside track, the 
officers are enabled to obtain the votes of the un- 
suspecting policyholders with ease, thus render- 
ing their tenure of office virtually unlimited. 
Now, we have no doubt that, as a general rule, 
those who are at the head and have long con- 


ducted the business of a company, are best 


qualified to manage its affairs. From their per- 
fect acquaintance with its condition in every 
particular, its situation and resources, they 
must necessarily possess a great advantage in 
the but 


only just and proper, that the policyholders 


respect referred to, it is nevertheless 
should not only possess, but always exercise the 
power which belongs to them. Instances are not 
wanting when a radical change in the adminis- 
tration of a company would prove highly bene- 
ficial. 

Again, there can be no doubt that were this 
prerogative oftener exerted by those insured, 
and the officers felt that they were at any time 
liable to be removed, the effect would be to in- 
crease their faithfulness to the company’s in- 
terests, since upon the value of their services, 
rendered apparent by the successful results of 
their management, would depend the stability 
of their position. 

From the very nature of the case, as those in- 
sured reside in various localities, a great pro- 
portion among them will be unable to attend 
the regular meetings for the election of a com- 
pany’s officers, and we do not wish to be under- 
stood as condemning the of 


proxy sy stem 


voting; it is only the manner in which the sys- 
tem is conducted that we object to; it is the 


The remedy 


abuse of the plan that is wrong. 
is, that policyholders should pay greater atten- 
tion to their own interests, and take measures 
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It 


their right, and a right that should be exercised, 


such that only good men may be elected. is 
in justice to themselves and to those insured 
with them. We earnestly hope that all policy- 
holders will take these facts into serious con- 
sideration, and, so far as possible, exert their in- 
fluence in the selection of able, trustworthy and 
the 
those who control the affairs of a life insurance 


efficient officers, since upon 
company must its ultimate success wholly de- 
pend. It is a grave responsibility which is 
assumed by the managers of a company, and 
none but those who thoroughly appreciate the 
fact and mean to fulfill the duties of their office 
faithfully and well, should be exalted to the posi- 


tion. 





Tue late effort to displace the management 


of the Mutual Life Insurance company of 
New York, which, however just in_ itself, 
carried with it, we are sorry to say, the 
disreputable agency of a _ malicious _per- 
sonal libel on the honesty of some of 


the company’s officers, resulted, as every body 
ought to have known it would result, in favor of 
We doubt not that a 


change of management at this time would not 


the existing managers. 


be an unfortunate occurrence for the future wel- 
We doubt not that 


it would be beneficial toevery one of the com- 


fare of the whole company. 


pany’s policyholders to determine, by means of 
an early displacement of some of the oldest of 
the company’s managers, a precedent for the 
duration in which one single clique shall here- 
after enjoy the emoluments which pertain to 
the secret control of the company’s funds and 
business. But we can not just now rest our ar- 


gument for such a change on any stronger 
basis than a decent regard for the development 
and maintenance of a heathful code of financial 
morals. If the company’s policyholders real- 
ized the sort of inconvenience which proceeds 
from willful torture of their rights, and if they 
appreciated the importance of exercising more 
generally their duty to be present and vote at 
the company’s elections, we might defend our 
advocacy of an early change in the management 
of their company on the ground of aid to the 
oppressed. Bnt when the movement for re- 
form is participated in by only a few hundred 
policyholders who have got their eyes open to 
the consequences of apathy as to the misman- 
agement of their common fund, then, we say. 
we have got our hands too full of other and 
more important cases of oppression to waste 
time or argument in preaching useless homilies 
to men who seem to enjoy the process of being 


plucked. 





AN eminent actuary in one of the eastern 


cities, who read the supplement to our June 
number, immediately wrote as follows to our 
New York office : 

‘“*T have just read your supplement on the 
Lite Association of St. Louis, and think it such 
a valuable expose that I should like to send a 
copy of it to each of the eleven companies with 
which I am connected, and advise them all to 
distribute it largely.’ 

The above is only one of the hundred of tes- 
timonials to the fidelity and courage which were 
required for an exhaustive exposure of the vi- 
cious operations of a company which boasts its 
strength and power to control the whole press | 


character of 


of the country in its favor. It lavished its 


The Boatmen’s was a stock-note company. The 


strength and power in this direction, and, by a ** double-security-by-law” has availed nothing, 


large patronage, in the purchase of our publica- 
tions and otherwise, endeavored to secure in 
THe SPecrarTor, if not an open advocate of its 
We 


now a direct confession by the company’s vice 


cause, at least the favor of silence. have 
president that the publication of Dur exposure 
cost, in the first two weeks after its appearance, 
at least two thousand dollars for the expenses 
of extra meetings of directors alone ; and from 
one of its general agents, an acknowledgment 
that the of the 


‘very greatly damaged.” 


business company has been 
It is gratifying to 
note, also, that the company is losing the ser- 
vices of some of its most valued special agents. 
One gentleman who had charge of the com- 
pany’s affairs in Ohio, and who went there on 
a five thousand dollar salary, traveling ex- 
commission, 
Other 
high-toned and honorable gentlemen who have 


the 


penses paid, and five per cent. 


has thrown up his business in disgust. 
discovered their mistake are also leaving 
company; and, in another month, we judge, 
there will be an unmistakable exodus. 

All this is gratifying. 


much of this sort of gratification. 


We can not enjoy too 
It is a high 
and splendid compliment to the moral force of 
THE SPECTATOR’S observations. 





AN English newspaper, advocating the pas- 
sage, in Parliament, of the proposed bill for 
insurance 
that life 
which are sound have nothing to fear from the 
“Tn fact, a full 


the better regulation of life com- 


panies, truthfully remarks, offices 
most searching investigation. 


statement of the exact financial position of 
every solvent company is a most effective adver- 
tisement, and the more general insertion of 
balance-sheets in those newspapers which de- 
vote their columns especially to the interests of 
joint-stock asssociations would inevitably lead 
Taking this 
view of the subject, we do not find it difficult to 


to a large accession of business.” 


account for the enormous growth of operations 
life the United States. The 


system was worked in England one hundred 


in insurnce in 
years ago, and there are many English com- 
panies in a highly prosperous condition to-day, 
which were large and powerful long before the 
formation of the first company in America. 
Yet the secrecy with which companies in Eng- 
land have always been permitted to carry on 
their operations, and the numerous failures 
which have resulted from public ignorance of 
the real condition of worthless but apparently 
meritorious offices, have, both together, con- 
spired to impose a serious and, we sometimes 
think, an insurmountable obstacle to the proper 


In 


the present effort that enlightened financiers 


development of life insurance in England, 
are making, to bring about a compulsory and 


uniform supervision, and publication of the 
accounts of life offices, we discover evidences of 
a thoughtful confession of the advantages that 


proceed from publicity. 





WE learn, from Cincinnati, that some of the 
former patrons of the lately suspended Boat- 
men’s Insurance company have suffered loss 
by reason of that company’s inability to liqui- 


date its indebtedness. We are not surprised. 





Like the defunct Home, and every other unsuc- 
cessful Ohio company which was organized 
without a full-paid capital, the Boatmen’s can 
not collect the notes of its stockholders. Those 
who were able to pay succeeded in transferring 
their notes to those who could not pay; so that 
now, while the company’s stock is mainly héld 
by the latter class, it would not matter if the 
liability of stockholders were doubled a hun- 
it take the 
affords the 


dred times. How long, alas, will 


that 


only genuine security? 


public to learn actual cash 





A FEW persons in Chicago are endeavoring 
to organize what is called the Safety Deposit 
Life 


guishing feature shall be the compulsory 


Fund Insurance company, whose distin- 
de- 
posit of an adequate premium reserve with the 
state treasurer. Considering the character of 
some of the persons who have engaged in this 
project, and who hold a large proprietary in- 
terest in the company’s charter, we are not will- 
a 


clause which is intended to protect policy hol- 


ing to question the eminent propriety of 
ders by depositing the reserve somewhere out- 


The 
and the place where the 


side of the company’s office. distance be- 
the 


premium reserve is deposited will exactly meas- 


tween company 


ure the security of the company’s policy hol- 


ders. 





Tue New York Board of Fire Underwriters 
has resolved that the expenses of maintaining 
the fire patrol in New York from July 1, 1869, to 
July, 1871, shall be limited to $170,000. From 
which, we conclude that the fire patrol isa pret- 
ty expensive agency. We suppose the advan- 


tages which accrue from its maintenance are 
worth a great deal more than $85,000 annually, 
But why is the cost of a fire patrol saddled upon 
the 


duty of city authorities to maintain adequate 


insurance companies? Is it not as much 


anti-fire regulations, as it is to maintain anti- 


riot and anti-murder regulations! 





CONTRIBUTED PAPERS. 

A CRITICISM OF THE 
PLAN. 

By J. MaAvurice. 





CONTRIBUTION 


Tuat all human knowledge is but patchwork 


every body knows by experience; and even 
those who are the most advanced in any avoca- 
tion must acknowledge that they know but very 
little. 


becomes conscious that he knows nothin 


The more a man knows, the more he 


“ 
4 


; and 
though every advancing step enlarges his hori- 
fields laid 


ratio of his 


zon, the new out before his view 


increase in the progress, 


So it seems he comes the farthest from the goal 
Under so 


square 


the more he endeavors to reach it. 
adverse circumstances we can not be surprised 
when a navigator, having seen for weeks but a 
clouded sky, takes the first appearing heavy enly 
body to adjust his guess ca‘culation, but takes 
Jupiter for Sirius, and on account of this is 
shipwrecked. To err is human, and every body 
is liable to make a mistake. 
if actuaries, 


Hence we shall 


wonder we see renowned 


not 














I2 





throughout the world for their skill and sagac- 
ity, inventing a contribution-plan which proves 
Itisa 


to be nothing short of a confusion-plan. 


mere mistake, though a very serious and expen- 
sive one, and no body can foretell how many 
this time will be thrown upon a desolate shore. 

Taking our subject right by the horns, we 
commence with an examination of the so-styled 
‘equation of equitable distribution” generally 


written and known under the form: 


> d t n 
Rowe (itt) + (We) (i+e ee 
x N 
(Ii-R,+y +1) Rein , 3 Viste 
contribution to eurpluss. coc. cscs. cesescess I 


This formula has been derived by its inventor 


or inventors from the so-called 
equitable balance :” 

J d in 

R (1+r) + p, (1+r)— 


28 


)~—~ Roan 4 Orevees 2 


(i—-R , +n +1 I 


by putting into it, as we are assured, actual 


facts, distinguished by an accent, instead of 
theoretical assumptions. We will not inquire 
at present how these actual facts are ascertained, 
but taking for granted that they are what they 
we are going to 


be, what 


are pretended to 
show, is the arbitrary way in which the first 
equation is derived from the second by ignoring 


main principles of mathematics. 


According to equation (1) VY, 4, is regarded 
as afunction of d,,, andl, n, not to men- 


tion r, or, in other words, \ + +» 18 dependent 


ond as and | y+ 88 soon as either is al- 
tered VY, 4,, will be altered, and for d.4,, 
Gd. +y, and Voy ,—leig Vy 4, becomes o. 


But that in this latter case equation (1) trans- 
) is no proof that the first formula 


What has been lost sight of by 


forms into (2 


is correct! 


many, is R, 4, and oe : being them- 
selves implicitly dependent on d » and 
l’, 4,, and for this very reason equation (1) is 


an absurdity. 


If we take the equation y=ax+6, wherein 3b 


is a function of x, implicitly, we can not vary x 
without varying 4 also, to get the correct value 
and 


‘Tn 


of y. This is a mathematical truth. R 


»j ‘rive +, > - l. 
in te 1, being derived from the formulas 
Ae 4 A Pre es 
I— and 1— » Wherein A 
A A : 
x r 
A.4, and A,4, 4, are dependent on the 
deceased and the living d,4, I, 4, ete.; 
thus both are implicitly a function of d, 4, 
hx tm, etc. 5 and we can not alter d, into 
d .4, andl, 4, intol , 4, without changing 
tee. een, ae ee and, consequently, 


’ 
and R whims to obtain cor- 


The worth of 


changing R, 4, 


rect results for V. 4, formula 
(1) being dependent on this, no further argu- 
ment is needed. 


For better illustration, and to give those not 


familiar with mathematics a picture of the 


working of this contribution-plan in practice, 
we have chosen an assumed description of in- 
surance. If the contribution-plan—that is, the 
formula of equitable distribution—be correct, it 
must stand the test in every respect. 


Supposing that 100 persons of the same 


ace 


form a partnership for mutually insuring their 


premiums 


lives to the amount of $1; annual 





‘equation of 
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to be computed after the mortality in table I; 
dividends payable according to the contribution 
plan; no expenses; no interest. The following 
table, then, shows all the data necessary for our 
calculation: 

TABLE I. 









» & . s 
e ¥ = 
eo . oe < 
Lr ‘ame ° > - 5 a 
a . . = 2 & - 
eS =f bf = 5 os ~ 
re’, : = = y 

~ ~ = = ~~ 
= > > S 

= : = < c= 

= _ = + -~ ar —| 

Oo 100 10 31.00 5 040000 ° 

I 8) 7 I ” 5 .050000 Oo OO1954 
. 73 6 1.00 +. 435357 0.119373 
3 OF 7 1.00 3.749207 0. 250091 
4 60 10 1.00 3.000009 0. 391533 
5 <a) 10 1.00 2.450000 0.507935 
6 40 10 1.00 I. SSo0000 0.032930 
7 24 10 1. oo 1.410007 Oo 7i9gis 
S Ss 0 1.00 I. 250000 0.75194 
9 2 2 1.00 I .QOO0000 0.301557 
10 eerecee 


The annual premiums is 0.198413. Since 


we have no interest, and no expenses, equation 
I transforms into R, 4 atPsx— d nee 
I r wa 

i—, n 1 =, n I = Necte 3 
or, lV 4a Rett Py C5 4g 5 n+1 
eee 2. ey oe ee err 4 
In table II, the last two columns show the 
results by this formula arrived at in figures; the 


others the aggregate reserves, premiums and 


death claims, and actually living: 


TABLE II. 





tt ¢ ‘ 
y Ee y 2 f 
S =} Pe) D ty 
= Y z © 5 2 
a} 7) = ~~ 3 os 
ot = 5} ~ v. 3) 
a = ~ ~ ~ 
oO x 19 54) 19.94 10.00 *o0 18 10.02 
I 90 *¥o.18 17.86) 17.68 10 00 9.55 1.57 
2 SO to. ss 15.82) 25.42 10.00 17 97 2.55 
z 70 17.97, 13.59. 31.80 10.00 23.49 1.03 
$ 60 23.49 11.91 35.40 10 00 25.40 
5 50 25 40 9.92 35.32 10.00 25.32 
6 40 25 32 7 oF 33.20 10 0O 21.57 1.069 
7 20 21.57 § 95 27.52 10 OO 15.04 245 
Ss 20 15.04 3.07 19.01 10 0O 5.02 0.99 
) 10 S.o2 1 oS 10 Oo 10.00 
10 os 
Total 15.18 6 05 
* Minus, t Plus, 
What we learn by this is, that the famous 


for distributing surplus furnishes a 


Yes, 


known a 


formula 
Has there ever 
But 


answer 


deficiency. a deficiency. 
what 


to 


been greater absurdity? 
The 
this query we obtain by comparing the theoret- 
There 


does this deficiency signify? 


ical assumptions with the actual facts. 
being assumed on the aggregate 504 premiums, 
and 550 have been realized—46 more than an- 
46 


No interest having been received, and the as- 


ticipated — amounting to x 0.1984 = $9.13. 
sumed and actual death claims being equal, 
$9.13 is the real surplus imbursed. This same 
amount we obtain by taking the difference be- 
the last 
furnishes conclusive evidence that distribution 
to that 


referred to, is nothing short of running at the 


tween two columns of table II, which 


of surplus according famous formula 
very time over head and ears into debt. 


still 
hope that notwithstanding this, the apportion- 


gut there might be entertained some 


ment of surplus and deficiency would be in har- 
mony with less and greater mortality. To our 
sorrow, there is no such thing; the following 


table, III, reveals quite the contrary : 





TABLE IIl. 

Years or units of o 1 2 3 4 5 6 7 8 9 

time. ° 
Assumed deaths 20 7 6 7 10 10 16 16 6 2 
Actual deaths 10 10 10 10 10 10 10 10 10 10 
Deaths more 

than assumed.,} .... 3 4 3|. 3 8 
Deaths less than 

assumed.. 80) cove) vcce] cool oc 6 6] 2206 
Computed — sur- 

plus. ee a, eee 1.69 2.48 0.99 
Computed defi- 

CIENCY .. 24... +++ 1.87 2.55 1.63 


Here we find in year 8 a surplus of $0.99, 
though 4 more death claims have occurred than 
assumed; and in year g no deficiency is to be 
found for 8 death-losses more than assumed. 

Thus, on every step we meet with inconsist- 
encies, ever furnishing additional proof of the 
wrong principles the ‘‘equation of equitable 
distribution ” is based upon. 

Since we are in possession of all actual facts 
pertaining to the whole period our company 
was in existence, we can with surety make out 
the equitable apportionment of loss and gain, 
according to the fundamental principles of life 
insurance. 

To give the reader a picture of equitable dis- 
tribution of surplus in our case, we have com- 


puted the following tables, IV and V: 











TABLE IV. 
- = 
a 
= of bg 
~ J ons = 
7s > S 
= B > 
~ ; A 
3 = — 
0 100 10 §  SO0000 + 
I go 10 § 000000 0 Oogoglo 
2 SO 10 4 SO0000 0.151520 
3 7o 10 4 000000 oO 
4 60 10 3. 500000 o 
5 50 10 1.00 3.000000 0.454540 
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Which informs us, in connection with table IT, 


that distributing surplus according to the con- 
tribution plan is robbing one person for the 


| benefit of another. For instance, in year 0, 
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surplus is distributed to the amount of $10.02, 
whilst there is but $1.66 to be divided; in year 
1 the living are robbed of $1.82, whilst they 
ought to receive $1.49, and soon. No sooner 
is the surplus squandered according to that 
plan, than the necessity arises to make up the 
deficiencies produced by such injudicious acts. 
Where loading and surplus from higher interest 
than assumed are absorbed by expenses, there is 
no source left to recur to, and a company pre- 
suming to have a large surplus from vitality on 
hand this year, and distributing it, has in the 
following year not funds enough to cover the 
claims by death. 

What we may further learn from these tables 
is, that by far the greatest part of surplus from 
mortality is money due but not yet called for 
by the claimants; that the latter will appear in 
a short time, and that we must reserve it,—not 
squander in distribution. All that may safely 
be distributed is the interest, if any, on the 
That this holds 


good, even when the fund is accumulated | by 


amount reserved; that is all. 


interest, needs no further argument; the only 
difference being that surplus and deficiencies 
will increase on a larger scale. How thus mil- 
lions of dollars may vanish in a very short time 
from the safe of a company to its own injury 
and that of its policyholders, is hereby strik- 
ingly illustrated. 

It is not our intention to enlarge upon this 
subject any further, but we can not refrain from 
stating that, keeping a reserve according to 
assumed facts is no safeguard against injudi- 
As Vs 


there is already an impairment of reserve at the 


cious distribution. is shown in table 
end of year o of $8.36 arising from distributing 
too much surplus; in year 1 of $5.00; in year 
2 of $1.12; and in year 8 of $0.16; whilst in the 
to 7 a reserve is retained higher than 


years 3 
was 
show how broad a field there is in life insurance 
That an 


sistent formula, though styled ‘equation of 


necessary. We only state these things to 


not yet explored by science. incon- 
equitable distribution,” should solve all these 
problems, is the greatest mistake ever made by 


actuaries. 


THE PHYSICAL CAUSES OF FIRES. 
Ill. 
By J. Hirscn, Pu. D. 
Tue heat developed by different burning 


bodies is just as varying as their igniting points. 
The flame of the phosphorated hydrogen, men- 
tioned before, may burn under circumstances 
where it could not make acup of coffee boil, if 
The heat 


developed by hydrogen burning in atmospheric 


present in ever so large a quantity. 


air, although very hot, is not capable of melt- 
ing a platinum wire, while the flame of cyano- 
gen, composed of nitrogen and carbon, pro- 
duces that result. But all combustibles produce 
the 


is, which causes their com- 


a hotter flame, the denser they are and 
denser the oxygen 
bustion. The density of oxygen, that is, its 
presence in greater amount within the same 
space, is practically produced by compression. 
In furnaces for reducing and melting metals 
blowers are employed to increase the amount 
of air coming in contact with the burning ma- 
terial, and with it the amount of oxygen and of 


Upon high mountains, where the air is 


heat. 


| 





rarified, any flame is taller and proportionately 
If this 
or dilution of air, is considerable, the process of 


cooler than in the valley. rarification, 
combustion may be entirely suspended, since 
without oxygen no oxidation or combustion is 
possible. In a vacuum, produced with an ordi- 
nary air-pump, a burning candle or lamp will 
be extinguished with a rapidity proportionate 
to the withdrawal of the air. The same may 
be said of gunpowder, phosphorus, and sul- 
phur. Air rarified sixty times forms the limit 


in which phosphorus burns. The explosive 
mixture of one volume of oxygen with two of 
hydrogen, used for the production of calcium 
lights, cannot be ignited by the electric spark 
to 1-18 of its 


ordinary atmospheric pressure. 


volume under the 
The 


tion of burning and combustible gases need not 


after dilution 
rarifica- 


be accomplished by an air-pump, but may be 
produced by the admixture of a gas which is 
Thus, if 


the soot in a chimney is burning, the flame may 


incapable of supporting combustion. 


be quenched at once by igniting brimstone at 
the foot of the chimney, usually connected with 
a stove, in which this can be done. Here the 
brimstone, by burning (uniting with oxygen), 
forms sulphurous acid gas, which abstracts 
oxygen from the burning soot, having a greater 
affinity for the same, and so extinguishes the 
flame, while its own oxidation to sulphuric acid 
takes place without the development of light. 
If such a chimney be closed at the top, as is 
done by a cover in iron furnaces, at the end of 
the operation, the fire will become extinguished, 
because the products of combustion within the 
chimney, consisting of nitrogen and carbonic 
acid, soon dilute the oxygen present too greatly 
to be capable of supporting combustion any 
longer. These gases also abstract a great deal 
of heat, and being heavier than oxygen, fall 
the 


while the oxygen rises higher, and is separated 


down, closely surrounding combustibles, 


from them in the same manner in which oil is 
separated from a solid substance upon the addi- 
tion of water. Upon this principle the various 
fire extinguishers are constructed, which for 
some time past have been in use, employing 
carbonic acid as the extinguishing medium. 

Of the many examples of influence of wrong 
proportion between the combustible and_ be- 
tween oxygen, we may only mention the com- 
mon kerosene lamp, in which, with a good 
supply of oxygen, produced by the draft of a 
takes 


Upon closing the holes at the bottom of the 


chimney, a perfect combustion place. 
chimney or its top, partly or entirely, the flame 
commences to smoke, or will be extinguished 
completely. A mixture of one part of oxygen 
with sixteen of oxygen can not be ignited by 
the electric spark, although, in the proportion 
mentioned before, the mixture is highly explo- 
sive. The same holds good of ordinary illumi- 
nating gas when mixed with less than eight or 
more than twenty-four parts of atmospheric 
air, although with nine parts of the same it is 
highly explosive, and has in this state destroyed 
many oil refineries and gas-works. If an ordi- 
nary kerosene or alcohol lamp is extinguished 
by blowing it out (of the former only the lighter 
qualities should be used for the experiment), 
and a hot platinum wire is suspended over the 
same, the former will soon become red hot, and 


will remain so as long as the proportion be- 








tS 


the hot 


and between the atmospheric oxygen is a 


tween vapors (rising from the still 
wick 
proper one. As soon as the development of 
any vapors is diminished beyond the proper 
proportion, the wire will cool down, and cease 
to emit light, although still some vapors are 
the 


they spread, occuring commonly when a lamp 


rising, perceptible by unpleasant odor 


down. 
the 


blown out, instead of being turned 


is 
Practically, this principle is applied in 
*“aphlogistic lamp,” which consists of a plati- 
num wire of 0.01 inch diameter, wound spirally 
eight or ten times, and inserted into the top of 
the wick of an alcohol lamp, by one bent end of 
the wire. After the lamp has been burning a 
the 
the cap is placed on the wick, to extinguish 
the 


the 


few minutes wire becomes red hot, when 
flame, and instantly withdrawn again, when 


wire will remain glowing as long as the 
proper quantity of alcoholic vapors are devel- 
oped. Petroleum, spirits of turpentine, cam- 
phor, hydrogen, carbonic oxide, olefiant gas or 
cyanogen, ether, etc., may be substituted for 
alcohol, while steel, copper, or palladium wire 
may be substituted for the platinum. 
Considering combustion chemically, as the 
union of any substance with oxygen, we find 


the process going on continually, wherever we 


turn. As the degree of heat varies in combus- 
tion under different circumstances, so does 
that of light developed during the process. 


Phosphorus burnt in pure oxygen rivals the sun- 
light in brilliancy; in common air it is hardly 
We 
then, if following down this scale of gradation, 


visible in day-light. must not wonder, 


we arrive at oxydation which develops heat, but 
no light whatever. Such is the process of life 


It 
oxydation, or combustion, which takes place at 


in organized beings. is a true process of 
complimentary dinners of underwriters, where 
the fuel of delicacies is burned in the furnace of 
the stomach, the powerful engine of the heart 
driving the bellows of the lungs, to supply the 
oxygen to the combustion, the heat of which is 
so great that ordinary water would hardly ** put 
out the fire,” and preference, therefore, is given 
to botties charged with a carbonic acid mixture, 
‘sixty times” more powerful than pure water for 
extinguishing fire and for the popping of corks. 
For want of insurance on such occasions this 
The products of 


gas, like in 


substitution seems advisable. 


this combustion are carbonic acid 


an ordinary furnace; and we might dwell 


longer upon the danger of such a conflagration, 
if we did not deem it more within the sphere of 
life 


temperature 


Metals burn at the ordinary 
the light. 


Iron thus united with oxygen forms rust. Ordi- 


insurance. 
without emission of 
nary coal, when piled up in large quantities, 
at the 
emission of light, and the production of car- 
to 


60 per cent. of the coal within several months, 


burns common temperature without 


bonic* acid gas may be so great as use up 


But such combustion may produce even a super- 
abundance of heat, which manifests itself in the 
shape of light, without any o¢ser especial efforts 


Such 
Some 


on our part taken in that direction. a 


combustion we then call sfontaneous. 


substances possess so great an aflinity for oxy- 
gen that they will, even in small quanties, 
ignite upon contact with the atmospheric air, 


like 


iron, nickel, cobalt, uranium, possess this prop- 


‘. e., ignite spontaneously. Some metals, 
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erty in a high degree, after having been reduced 
to the pure metallic state by having been heated 
with hydrogen at a moderately high tempera- 
ture. This is generally done in_ porcelain 
(china) tubes or flasks. If the powdered metal 
is removed from such a flask before it is Jerfect- 


ly cold, it ignites at once. An admixture of 


coal or clay before reduction favors this sponta- 
neous ignition, because they keep the metals 
more porous, preventing their fusion during 
the process of reduction. The pyrophores 


proper, which may be regarded as types of 


spontaneously combustible bodies, because they 
possess this property in a supreme degree, are 
highly porous bodies, like the metals prepared 
as mentioned — powdered charcoal, freshly 
burned in a retort, soot similarly treated, pow- 
dered arsenic metal, which has to be slightly 
moistened, after reduction, for this purpose, 
freshly reduced potassic sulphuret, mixed with 
charcoal. A cheap chemical toy of this sort, at 
one time used, for producing fire, is Homberg’s 
pyrophorus. It is prepared by heating in a 
porcelain flask a mixture of three parts of alum 
and one of flour, the heating being continued 
until the mixture ceases to smoke and to look 
grayish-black. The flask is then closed tightly 
with a well-fitting stopper, when the mixture is 
ready, and preserves its igniting property for 


an indefinite length of time. This will always 


manifest itself upon pouring the powder out of 


the flask. The flour here, by admixture with 
the alum, has been transformed into very por- 
ous charcoal, while the alum has been reduced 
to potassic sulphuret. The mixture possesses 
such an avidity for oxygen that its rapid ab- 
sorption from the air causes an undue develop- 
ment of heat, and consequent incandescence. 
Sulphate of potash or soda, treated in the same 
manner with flour or soot, produces a similar 


pyrophorus. 


THE AMERICAN MIND. 
$y Lucuis McApamM, Ac/éuary. 

Ir is a trite remark that Americans are eager 
for results and impatient of processes. Our ex- 
tensive country and its rich resources offer ever 
new avenues of enterprise, each holding out 
brilliant promises of opulence, often realized and 
always sought after. Hence, arises a business 
tone and habit which has regard to rapid ac- 
cumulation as the basis and lever for still fur- 
ther success; a dollar is seldom invested unless 
the vield therefrom appears immediate and abun- 


dant. A knowledge of this trait of character 


will go far towards explaining its development | 


in action and utilizing it in business by its intel- 
ligent gratification. 

In the various applications of life contingen- 
cies to the needs of this country and the rapid 
adoption of some forms to the exclusion of 
Others, we find this principle manifest. Assu- 
rances are extremely popular, but annuities are 
almost unknown. In an assurance, the returns 
for many years will exceed the sums invested, 
but in an annuity the reverse is the case, while 
the rate of interest considered sate by the com- 
panies bears no comparison to that which may 
readily be obtained in the market. The same 
fatal defect characterizes all applications of the 
annuity svstem. as deferred annuities or the 


form of survivorship annuities which ar ‘ 
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dom used, endowments and joint-life assur- 
ances being decidedly preferred. From the ex- 
perience of companies, we might expect that all 
schemes of a similar nature would be avoided 
by the public. Tontines, which flourish in the 
settled communities of Europe, will hardly at- 
tract the American mind, since the results 
promised are too distant and contingent for 
appreciation. Some ofthe recent dividend sys- 
tems exhibit a similar disregard of prevailing 
popular sentiment, and we may expect similar 
rejection. 

The ‘interest bearing plan’? and its more 
elaborate and improved offshoot, the ‘‘ tontine 
dividend system,”’ defer the dividend period to a 
remote and arbitrary date, leaving contingencies 
of prior death to offset the prospect of large fu- 
ture returns. In less aggravated form the 
‘* partnership” and ‘* simple interest’ plans start 
the dividend at a very low rate, holding up 
brilliant anticipations of ve ry large profits ata 
distant day. Whatever may be said of the jus- 
tice of these methods, their adaptation to the 
ideas and wants of our community and their 
consequent chance of popularity may well be 
doubted. A large immediate return suits the 
public taste far better. as the history of our mon- 
ster companies and the experience of agents am- 
ply demonstrates. 

In sharp competition now existing Present 
results will prove more attractive than more 
flattering fu‘ure anticipations; and agents will 
not fail to insist on the superior claims of a 
tangible ** bird in the hand”’ over the most gor- 
geous and bright-plumaged ** bird in the bush.”’ 
When we consider how large and important a 
part agents perform in popularizing and ex- 
tending life insurance, and how effective a wea- 
pon a large dividend immediately paid has been 
in their hands, we may well wonder at the 
policy which takes from them this efficient 
needle-gun to replace it by an ancient blunder- 
buss of loud report and small execution. The 
safety of the company should first be secured, 
but after that the return to the policy holders 
should be made as large and at as early a date 
as possible. Live companies will seek thus to 
humor the popular sentiment, and so attract live 
agents to prosecute their work with correspond- 


ing success, 





REVIEWS. 


A DEFENCE OF COMBINATIONS IN 
UNDERWRITING. 

We have before us a document lately reported 
by the Committee on Insurance in the Massa- 
chusetts Senate. which, coming from such a 
source, merits, just at this particular crisis in 
the affairs of fire underwriting, a much wider 
circulation and a much more deliberate consid- 
eration, especially among non-professional 
readers, than, we are sorry to know, it is likely, 
or even possible to attain. 

Insurance reports generally are not partic- 
ularly attractive to the public. Insurance sta- 
tistics. likewise. although they always suggest 
abundant food for reflection, do not very often 
excite attention or awaken interest in the minds 
of business men. The average merchant or 


manufacturer, unless he be an insurance stock- 
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holder, will seldom pause to trace the immuta- 
ble lesson of a column of statistical results, 
even though the figures therein presented pos- 
sess a significance which directly affects the 
very foundations of his financial prosperity. 
We may account for so much apathy in more 
than one way; but we shall always be unable 
to discover a suitable excuse. A matter of so 
much importance as insurance, which concerns 
vitally the fate of every material interest com- 
posing the elements of trade, which affects 
directly the result of every industrial effort, 
ought surely to merit some study in the count- 
ing-houses of those who but for insurance 
would be crippled every hour of their lives, 
both as to credit and as to financial ability, 

But indifference to the necessities of under- 
writing institutions is not the worst fault of 
American business men. We have seen them 
lately, in every prominent city, so far forgetful 
of their material interest as not merely to do 
violence to motives of justice, by ignoring the 
lessons of underwriting experience, but even to 
engage in warfare against the successful em- 
ployment of the few millions of capital, whose 


proprietors have borne, through years of con- 


stant fluctuation in prices, the severe struggle 


of honest effort to protect more than four 
thousand millions of property upon the paltry 
margin of sixty millions of capital. Yet, so 
great is popular ignorance of the peculiar con- 
ditions which are essential to the healthful 
development of an insurance company, that 
hostility to a combined movement for the pur- 
pose of enforcing those conditions, is no longer 
a matter of surprise. People who can not detect 
the difference between a monopoly, enforcing 
abnormal prices for something whose cost is 
calculated by the certain and already incurred 
expense of labor and material, and an associa- 
tion of insurers seeking to save themselves and 
their patrons from ruin, will not likely listen to 
any argument which involves a defence of the 
preservative effort of a national board of under- 
writers. We are hopeful, however, that the 
recent report of the Massachusetts legislative 
committee will provoke reflection in the minds 
of those who have allowed themselves to be 
deceived by the clamor against the high rates 
of insurance, and if they will not modify their 
convictions, at least persuade them, that what 
is wanted at this crisis is not so much the for- 
mation of new insurance companies as the 
strengthening of those already organized, 
which have proven their ability and their in- 
tegrity. 

The report which has thus afforded us the 
text for a longer preface than we proposed, was 
submitted in answer to an order of the Senate 
for an inquiry “if any legislation is necessary 
to prevent insurance companies from forming a 
combination detrimental to the public interest, 
in raising, by said combination, the rates of 
insurance to unwarrantable terms.” The an- 
swer of the committee, through the chairman, 
Hon. Samuel D. Crane, evinces a careful, un- 
prejudiced, and impartial examination of the 
question, and following, as it does, so closely 
the late Massachusetts fire insurance report, 
affords a noteworthy contrast to the criticism of 
Mr. Commissioner Sanford in his third official 
report. The committee, at the outset, calls at- 


tention to the causes which, at the close of the 
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late war, led to association on the part of the 
companies: 


At that time the business of fire under- 
writing, in this country, so far as the develop- 
ment and application of its underlying principles 
were concerned, had hardly passed beyond its 
incipient stages. Its methods were generally 
crude, and the result of loose conjecture rather 
than of careful research and mathematical cal- 
culation. 
determining with any precision the cost of their 
policies. Hence they were written at random, 
and, in many at unremunerative 
rates. 

Superadded to the difficulties arising from 
an imperfect knowledge and a generally chaotic 
condition of the business, was a state of demoral- 
ization resulting from the popular influences of 
the war. At the close of that struggle, a wild 
and reckless spirit of speculation pervaded the 
whole country, touching the business habits and 
morals of nearly all classes. Wholesale fraud 
and swindling prevailed to an alarming extent, 
and, in some cases, were practised with im- 
punity. As touching commercial affairs, when 
the stimulus of inflation had partially spent its 
force, a cut-throat competition was inaugurated 
in many branches of business, including insu- 
rance, 

With 


too cases, 


secession of the Southern states, 


the 


most of the agency companies found the field of 


their operations and profits greatly restricted, 
while the military subjugation and compulsory 
return of those states, were coincident with a 
state of sectional expansion of that field. Thus 
crowded into a narrower sphere, and swelled by 
a fresh accession of numbers, with but little 
capital and less experience, the business of in- 
surance rapidly degenerated into a mere scram- 
ble for patronage. The chief object of many 
companies was to grasp a large volume of busi- 
ness, and that of brokers to sell policies at 
any price, so as to secure their commission, 
rather than to gaurantee ultimate indemnity 
and security tothe public. 

The results of this vicious system were 
speedily developed in a dangerous habit 
underbidding for risks, without due investiga- 
tion of their character. Many of these, of 
course, were of an extra hazardous nature, and 
taken at such inadequate rates as to imperil both 
the solvency of companies and the safety of the 
general public, who were thus wrongfully made 
to participate in losses which should never have 
occurred. 

The exorbitant commissions paid to the go- 
between fraternity led, primarily, to an indis- 
criminate sale of policies and over insurance, 
and, ultimately, to gross carelessness, if not 
actual crime, on the part of the insured. So 
will popularity and allure business, there is a 
general suspicion, if not good reason to believe, 
that some companies went so far as to com- 
pound felonies, by settling 
claims for loss, which the most superficial inves- 
tigation would have shown to be fraudulent. 

In a word, the whole business of insurance 
was, fur the time being, in imminent danger of 
degenerating into a system of legalized gamb- 
ling, in which the odds were largely against 
underwriters, who were either ignorant or re- 
gardless of the law of chances. Of course a 
business thus imprudently conducted, in defi- 
ance of all wholesome and conservative princi- 
ples, could not, in the long run, be otherwise 
than ruinous to honest companies who expected 
to meet their engagements, though it might 
temporarily serve to fill the pockets of those 
whose only aim was to benefit themselves at the 
expense of the public. 

Following close upon the heels of this cheap 
competition and the enormous parasite growth 
of the brokerage system came unprecedented 
losses by fire all over the country. The destruc 
tion of property was so great as not only to 
absorb all the current receipts of insurance 
companies, but also to seriously impair their 
capital. 

During this period many of the weak compa- 
nies, and of the hitherto strong ones, 
were forced to succumb to the adversities of the 


some 


The fire companies had no means of 


of 


without question | 


time; and, with no adequate income to meet 
the extraordinary demands made upon it, the 
whole insurance capital of the country was 
threatened with speedy annihilation. The fire 
insurance business proper of these years has, 
for the most part, been wholly unremunerative, 
and the small sums divided among stockholders 
have either been taken from reserves, or the 
outside earnings of funded capital. 

This alarming decline in the streneth and 
prosperity of the insurance interest, in the face 
of largely extended operations, may be traced 
to the vastly enhanced moral and physical haz- 
ards of the business. 
the incendiary been busy in all our principal 
towns and cities, but the various uses to which 
petroleum products, phosphorus, nitro-glycer- 
ine, and other dangerous chemicals have been 
applied of late years, have introduced into the 
operations of modern commerce a vast amount 
of combustible materials. 

The evil passions engendered by the war, the 
temptation afforded by over-insurance, the gen- 
eral depression and absence of profits in nearly 
all branches of business, the financial embar- 


rassments of business men, and the prospect of 


considerable shrinkage in the value of all kinds 
of property, are also among the special causes 
which have made the last decade a peculiarly 
disastrous epoch to fire underwriters. The 
same results have ocurred, in a nearly equal 
measure, on the other side of the Atlantic. 

The committee then enter upon a considera- 
tion of the profits of underwriting, and to show 
how inadequate and unremunerative has been 
the result borrow largely from the series ot 
articles published in THE SPECTATOR one year 
ago, and which were afterwards republished in 
pamphlet form, and so thorougly circulated 
that they need not to be again reprinted in this 
connection. 

By combining the general ratio of losses to 
premiums (60 per cent.) with that of expenses 
(30 per cent.) of the American fire insurance 
companies for the last ten years the committee 
find that only 10 per cent. is left for bysiness 
profits and to meet incidental losses frédm bad 
investments, impairments of capital, etc. In 
fact, by deducting the dividends made by stock 
fire insurance companies, the amount drawn 
from their surplus funds (the accumulations 
of more prosperous times, which cannot be en- 
croached upon without diminishing the public 
security), and the income of g per cent. from 
their invested capital, we find their average net 
earnings, derived from the business of insur- 
ance alone, for the period under review, to be 
only 1.23 per cent. on their nominal capital. 

Having reviewed now briefly the premises of 
the report, we can not employ our space more 


|acceptably than for the republication ot the 





greater part of the committees conclusions : 
The mortality of fire insurance companies is 

another significant fact, Of 350 companies 

chartered in Massachusetts during the last sixty- 


leight years only eighty are now in existence 


and doing business. But this mortuary record 
is not to be wondered at, when we consider the 
terrible havoc which, from time to time, has 
been made among them by such devastating 
fires as occurred in New York city in 1835 and 
1845, and in Portland in 1866. The first of 
these great calamities absorbed the entire capi- 
tal of nineteen fire insurance companies, 
amounting in the aggregate to $7,150,000, and 
impaired the capital of nine others to the extent 
of $950,0c00—thus involving a total loss of in- 
surance capital by one fire of $8,100,000. The 
second of this series swept away additional 
capital to the amount of $4,023,500; and the 
third, $3,504.700. The total loss of capital 
invested in the business of fire insurance, by 
these three disasters, was $15,628,200. The 
total impairment of capital, from 1860 to 1868 
inclusive, as we have already seen, was $6.788,- 
623. These results show that the present earn- 


ings of fire insurance (less than two per cent. ) 
are really disproportionate to the hazards in- 
curred by it, and that the public safety demands 
the accumulation of liberal surplus funds dur- 
ing periods of comparative exemption from loss. 


1866 


In the Portland conflagration, which 


Not only has the torch of 


wiped out of existence, in a single day, $3,504,- 
7oo of insurance capital, and compelled many 
companies to wind up, brought matters to a 
crisis. It was the last of that of unto- 
ward events which brought underwriters face to 
face with the fact that for them to go on longer 
in the path which they had been pursuing was 
to bring certain destruction upon themselves, 
and to imperil the safety of their policy-holders. 
So far as they were concerned, they saw plainly 
that their choice of alternatives was between 
combination and bankruptcy. Their business 
had been preyed upon by the avarice of middle 
men, victimized by fraud and incendiarism, 
and seized upon as a favorite subject of special 
taxation both by the national and state govern- 
ments. 

And yet insurance policies were about the only 
commodity still offered to the public at ante- 
war prices—almost the only thing in the mar- 
ket that could be bought at rates unadjusted to 
meet the enhanced cost to the seller. In fact, 
they were too cheap and too freely put out by 
companies and agents to be of much tintrinst 
value to the public. The hitherto strong com- 
panies were rapidly becoming too weak to pro- 
tect these redundant policies, and it was Ala‘nly 
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Sor the tnterest of soctety that something should 


be done to strengthen their hands, 

At this crisis ¢he honest representatives of in 
surance were impelled to take a defensive stand, 
not only by the instinct of self-preservation, but 
from high considerations of publi policy. 
These considerations imperatively demanded of 
them a combined effort to rescue their business 
from the abyss of disaster and demoralization 
into which it had fallen. Hence, they entered 
into a league for mutual protection and im- 
provement. 

They proposed not only to place this busi- 
ness upon a sound and reasonably remuncrative 
basis, for the common safety of insurer and in- 
sured, but also to inaugurate such reforms as 
should secure a greater degree of efficiency and 
economy in all its details. They desired to 
make it more equitable in all its bearings, and 
certain in its results; and, in a word, by com- 
bining the knowledge, experience, and efforts 
of all, to develop the fully matured fruits of the 
insurance system, at the lowest possible cost to 
the public. 


LEADING OBJECTS OF THE ORGANIZATION, 


The specific objects and reforms aimed at by 
the National Board of Fire Underwriters, organ- 
ized July 19, 1866, (and to aid in carrying out 
which purposes the co-operative local boards 
have been formed,) may be briefly stated as fol- 
lows: ‘ 

1. To establish uniform rates of premium, 
based upon an intelligent and discriminating 
classification of risks, and also to secure uni-+ 
form and just legislation as applied to the local 
insurance policy of the several states. 

2. To repress incendiarism and reform abuses 
in regard to over-insurance, the premature set- 
tlement of claims, the dangerous construction 
of buildings, and the exorbitant commissions 
paid to agents and brokers. 

3- To ascertain, as nearly as practicable, the 
precise cost of insurance policies written on the 
different classes of risks, so that each may stand 
upon its own merits, and that every dollar's 
worth of property insured shall be made to bear 
its due proportion of assessment, and no more; 
also, to reduce the cost of insurance to the pub- 
lic by a systematic effort to reduce its hazards, 
rather than by seeking to advance the rates so 
as to cover them. 

4- To collect and disseminate valuable infor- 
mation upon the subject of fire insurance, in 
order to approximate the business, as nearly as 
possible, to the principles of an exact science; 
also, to develop the immutable law of average 
which underlies the management of this busi- 
ness, and upon the proper application of which 
the successful results of all honest underwriting 
depend; and 

5. To that end, to establish a bureau of insu- 
rance statistics, managed by experts, whose 
function it shall be not merely to frame theories, 
but to gather up and record those substantial 






































































































SS 


\y 


bee = soe 


16 


facts, practical results, and actual experiences, 
from a comparison of which correct generaliz- 
ations may be drawn. ‘The information thus to 
be collected and brought to bear upon the sub- 
ject has hitherto been lost to the world, for the 
want of just such an organization as this na- 
tional board and its local auxiliaries have fur- 
nished. 

LOCAL INSURANCE COMPANIES AND BROKERS. 

Our local companies usually confine their 
business to the cities in which they are located 
and the vicinity; and if they employ agents at 
all it is only to a limited extent. But on ac- 
count of the ruinous practice of foreign com- 
panies in outbidding each other for business, by 
the payment of fifteen to twenty per cent. com- 
missions to agents, the local companies, as a 
defensive measure, are obliged to take risks 
through brokers. These have become alarm- 
ingly numerous within a few years, and have 


greatly increased the cost of insurance, all of 


which has to be paid ultimately by the assured. 
PROGRESS UNDER THE NEW DISPENSATION. 
This association of insurance skill, though 
not yet three years in existence, has already 
made great progress towards the attainment of 
those beneficent objects set forth in its declara- 
tion of principles. If not thwarted by crude 
and unfriendly legislation in its design of se- 
curing the codperation of local boards through- 
out the country, it will doubtless succeed in 
rooting out the vicious and more costly ele- 
ments of the system, thus largely increasing 
the benefits of insurance. The legislature of 
Massachusetts, or of any other state, in under- 
taking to break up these local organizations, 
would not only arrest the progress of salutary 


reforms and impair an important source of 


public revenue, but would also deal a severe 
blow to the material interests of its constituents, 
by driving insurance business and capital out 
of the state. Such a course, so far as this 
commonwealth is concerned, with fire insur- 
ance constituting so important a branch of the 
business of its principal cities, would be simply 
suicidal—a species of conservatism not only 
checking all healthful progress, but destroying 
the fruit of past efforts to attain efficiency. 
RESTORATIVE INFLUENCES DEVELOPED. 

This association, in its present reformatory 
attitude,.promises to become a valuable ally 
both of public virtue and of corporate integrity 
and morality. It is made up principally of 
those strong companies which can afford to 
deal fairly with the public, that are generally 
content with moderate profits and have a direct 
interest in guarding the rights and welfare of 
property-holders. Justice to the latter has 
compelled them, in some cases, to advance the 
premium rates upon the more hazardous class 
of risks, in order to make a fair division of the 
cost of insurance; but on dwelling-houses, fur- 
n ture, and merchandise in store, under ordi 
nary conditions of safety, it seems they have 
not materially increased the percentage. 

THE LOCAL BOARD NO MONOPOLY. 


Nor is it apparent to the committee that this 
association presents any of the distinctive fea- 
tures of a monopoly. It certainly does not 
stand in the way of the freest legitimate compe- 
tition, since there are twice as many Massa- 
chusetts fire insurance companies outside of it 
as the number now included in its organization. 
If. with the results of the business of its mem- 
bers annually spread before the public, its rates 
are found to be unnecessarily high, and to yield 
too large a profit, they can not possibly stand 
in the face of this outside competition. In that 
case. counter combinations will be formed on 
the part of the public, which will not fail to set 
the matter right. even in the absence of re- 
straining legislation. 

THE CHARGE OF EXTORTION UNFOUNDED. 

But we have found that this complaint made 
against it, of combining fo frle up enormous 
gatns and exact unreasonable rates from the tn- 
SHPVANHCEC public, 7s Merve SENSE li ss clamor, unsu p- 
port d hy any foundation of fact. Wecan see 
for ourselves, by reference to incontrovert- 
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ible facts and figures, that the board rates of 


insurance, as a whole, will not bear any reduc- 
tion for the present, and that the net returns 
yielded by them are very moderate. 

The advanced scale of premiums, on some 


classes of risks, was not properly the result of 


this association, but of pre-existing causes; and 
these causes would have brought about such a 
result, sooner or later, even if these various 
boards had never been organized. Either this 


would have taken place, in the face and eyes of 


cheap competition, or most of the insurance 
companies throughout the country, that had 
any thing to lose—if nothing more than indi- 
vidual reputation and self-respect—would have 
finally retired from the business. 


THE ASSOCIATION VOLUNTARY AND NOT AG- 
GRESSIVE. 

It is not in evidence that this organization 
has any of the characteristics of an aggressive 
combination. So far as we can see, it proposes 
to do nothing by exerting an undue influence 
over the conduct of others. It resorts to no 
proscription or compulsion to accomplish its 
ends; and herein it presents a broad distinction 
trom those labor combinations which often 
employ brute force and intimidation to compel 
recusants and dissenters to join in their 
‘strikes.” This is merely a voluntary associa- 
tion; a simple agreement among certain par- 
ties to conduct their business according to a 
certain uniform method—one which they hon- 
estly believe to be essential to the security of 
their policy-holders. 

No pressure or prosecution is brought to bear 
upon outside companies to induce them to enter 
this association, or to coerce them into unwill- 
ing co-operation in its plans. The public, who 
wish to insure their property. are left equally 
free in their choice of underwriters, and are 
perfectly at liberty to exercise the largest dis- 
cretion as to whether they shall patronize mem- 
bers of these local boards or not. If there are 
any who want cheap insurance, at lower rates 
than the members of these boards deem it pru- 
dent to concede, plenty of agents and brokers 
can at all times be found ready to accomodate 
them, provided they are not over-nice as re- 
gards the question of security and indemnity. 


FURTHER CONSIDERATIONS IN BEHALF OF THE 
CO-OPERATIVE SYSTEM. 

Hence it does not appear to your committee, 
from the evidence presented, that there is a 
combination of insurance companies detrimental 
to the public interests. On the contrary, the 
fact seems to be established, that there is simply 
a combination of common sense, common in- 
formation and experience among them, for the 
common good—a combination to preserve the 
solvency of fire underwriters for the sake of 
their policy- holders, and ultimately to reduce 
the cost of insurance to the public, by perfect- 
ing the tables upon which their tariffs are 
based, and reforming the abuses of the broker- 
age system. The experience of the leading un- 
derwriters of the country, derived from a care- 
ful consideration of profits and losses in recur- 
ring periods of prosperity and adversity, as we 
have seen, has led to the inauguration of the 
movement; and in these aims it would seem to 
merit the approval, rather than the condemna- 
tion of the state government. 

It is true that competition is the great regu- 
lator of prices; buf, /n insurance, competition ts 
local, while the statistics upon which tnsurance 
ts based must be drawn from awide field. Tf 
the average rates are too high, there will be an 
increase in the number of companies, and thus 
the protec tion of competition is afforded. This 
fact is so well known to existing companies, 
that, in order to retain the business of the 
country, it is for their interest to insure at fair 
rates. 

Another great advantage afforded by a uni- 
form tariff is, that persons having property to 
insure can secure the minimum rates by applv- 


ing directly to the companies or the agents, and 





thus the large sums which have heretofore been 
paid to brokers, out of the premiums, can be 
saved to the insured. 
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There is, also, another consideration worthy 
of mention, viz., that if stock companies are 
inclined to combine upon too high rates of 
insurance, the community will always have 
relief through the agency of mutual insurance 
companies. But experience shows that only 
those mutual companies succeed which charge 
rates equally high with those of stock compa- 
nies, or insure only certain classes of property ; 
and the tendency, of late years, has been to- 
wards stock companies, which would not be the 
case if mutual companies furnished equal secur- 
ity at better rates. 

LEGAL RESTRAINTS INOPERATIVE. 

Experience has abundantly proved that mar- 
ket values and rates can not be controlled by 
legislative enactments. Congress may fix the 
price of gold; bnt the laws of trade, which 
congress can not control, will determine its 
daily value. Suppose the legislature attempts 
to control the rates of insurance, by passing an 
act to prevent the companies from establishing 
a uniform tariff; how will such an act be en- 
forced? If by the legislature, then its commit- 
tees must sit as a court, whenever any com- 
plaint against any company is preferred. If, 
on the other hand, it is left to the courts to en- 
force such a law, there must be an unlawful 
combination on the part of the companies, such 
as would amount to a conspiracy, before the 
courts would have any offence to consider; and 
then, after the offence is made out, how will 
courts punish corporations? If by fines, the 
corporations can increase their tariffs, and the 
individuals whom you seek to protect, will pay 
an increased, rather than a diminished, rate of 
insurance. If the punishment, on the other 
hand, be by a repeal of the charter of the com- 
panies, then the legislature will have given to 
an interior tribunal, of its own creation, the 
power to control or nullify its own special acts. 

A combination, amounting to a monopoly, 
can only effect lasting injury, where it has se- 
cured permanent control; but no combination 
of existing insurance companies can secure per- 
manent control of the business of insurance, 
since the legislature can annually charter new 
corporations. Any actof the legislature which 
stops short of fixing a schedule or tariff of rates 
of insurance, will not afford the desired relief; 
and when the legislature undertakes to fix the 
rates of insurance by an absolute tariff, it may 
as well attempt to regulate the price of corn, 
the rates of foreign exchange, or the number of 
fires which may legally occur in the common- 
wealth in a year. 

A NATIONAL INSURANCE BUREAU THE RESULT OF 
PROSCRIPTIVE LEGISLATION. 

Unwise state legislation would doubtless 
have the effect to precipitate the reérganization 
of all the insurance companies in the country 
under federal authority and supervision, and 
place them in the same category with our na- 
tional banks. In that case, the state govern- 
ments will not only cvase to control the opera- 
tions of these companies, and surrender the 
special deposits made with some of them, but 
they will lose a vast amount of local revenue 
now derived from licenses, taxes, and fees ex- 
acted under the different forms of state legisla- 
tion. 

The establishment of a national bureau of 
insurance, as a branch of the treasury depart- 
ment, has been long contemplated, and a bill to 
that effect was last year introduced in the United 
States senate, and referred to the committee 
on Commerce. The necessity for such a con- 
solidation of the insurance interest, in the ab- 
sence of association, seems to be quite obvious, 
and it is to be found in the conflicting and in- 
congruous laws of the several states, relating to 
the business of insurance, and intended, in 
most cases, to discriminate in favor of home 
capital. 

The results of this confusion of codes are: to 
prevent uniformity in rates; to increase the 
difficulties in the way of determining the law of 
average; to restrict the operations of insurance 
capital within narrow limits; to subject agency 
companies to endless perplexities, hardships, 
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and persecutions; and hence, to provoke retalia- 
tory legislation and vexatious rulings under the 
statutes. The National Board of Underwriters, 
if left free to carry out its plan for securing re- 
ciprocity and codperation among the companies 
and legislatures of different states, would do 
much to correct these evils, and to obviate the 
necessity of a national insurance department, 
superseding local government and responsibil- 
ity. 

LEGISLATIVE INTERFERENCE DANGEROUS AND 

UNCONSTITUTIONAL. 

Moreover, your committee can not wink out 
of sight the grave question which arises in this 
connection, as to the constitutional power and 
moral right of the legislature to interfere in 
this matter of business associations. For it to 
do so in this case,—which has nothing peculiar 
in its aspects to demand such interference,— 
they believe would be to establish a dangerous 
precedent—one that would open the door to un- 
limited abuses of legislative power and endless 
encroachments upon individual rights. 

Not to dwell upon the well-known futility of 
all legislation designed to substitute an arbitrary 
code for the natural laws of commerce, or to 
regulate prices in the interest of either buyer or 
seller, an entrance upon this path may lead us 
into deplorable extremes of folly and outrage. 
If we undertake to break up this purely business 
combination, where shall we stop? This and 
every other civilized country is full of just such 
combinations; they are found in every branch 
and ramification of the manufacturing industries 
and commercial pursuits of the people. We 
have them formed in the interest of the pro- 
ducer, the consumer, and the distributor of 
commodities. 

We need not cite illustrations of this co-opera- 
tive system, since they are on every hand; and 
we are neither prepared to say that these com- 
binations of skill, intelligence, and capital are 
detrimental to the public, nor to enter upon a 
crusade against them. It would not be public 
policy for us to do so, even if there were no con- 
stitutional limits to legislative authority. Sup- 
posing it were possible for the state govern- 
ment to suppress formal trade combinations, 
yet there is no human power, inside or outside 
the laws, which can prevent any class or num- 
ber of business men from coming together for 
consultation and making an agreement to be 
governed by certain rules of conduct for their 
common benefit. 

THE BENEFICENT PRINCIPLE OF ASSOCIATION 

IN ITS VARIOUS COMBINATIONS. 

The principle of association is as old as society 
and government, and equally beneficent in its 
results when applied to other human institu- 
tions. It is the vital, energizing principle of 
modern civilization and progress, and it lies at 
the foundation of every great moral and ma- 
terial enterprise. The highest achievements of 
man, in all ages, have only been made possible 
through this co-operative force. Union is not 
only strength, but it is wisdom and benevo- 
lence. Combination is but another name for 
that great law of nature which brings men, com- 
munities, and states together, establishes fra- 
ternal relations between them, and _ inspires 
them with common and noble aims. 

In that non-aggressive form through which 
combination has secured to society the best 
fruits of skill and enterprise in all departments 
of commerce, industry, and art, it should be the 
aim of legislation to encourage rather than re- 
press it. We have seen it vindicated in its daily 
application to nearly all the business pursuits 
of life, and the great material interests of the 
country. Why should we object to it, or give 
it a sinister interpretation, when invoked as an 
ally of insurance? 


THE LAW OF COPYRIGHT. 


For the benefit of our readers and of any who 
may not clearly understand what privileges and 
rights accrue to the holder of a copyright in 


publication, or what constitutes an in- 


any 
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fringement upon the rights thus guaranteed to 
him by law, we present a few quotations from 
prominent authorities, which have a direct 
bearing upon the subject, and which indicate 
clearly the risk incurred by those who violate 
the statute defining the relations which exist 
between the holder of a copyright and the gen- 
eral public. That the necessity exists fr pre- 
senting this information is rendered apparent by 
the fact that some of our own publications have 
been insurance 
without due permission. 


appropriated by companies 
The publications re- 
ferred to were arranged and published at great 
expense and for the mutual and general benefit 
of the class to whom such publications are val- 
uable, and it can not be expected that they will 
We 


have spared neither money nor effort to make 


be allowed to become common property. 


our publications as accurate and as useful as 
possible; and, while it may be gratifying to 
know that the results of our labors are appre- 
ciated, something more than mere appreciation 
is necessary. Our rights are clearly defined, and 
we shall certainly maintain them every case: 


1. Any composition, large or small, which 
includes results of successive mental processes, 
rationally combined, whether it fill a great vol- 
ume or be contained in a single small sheet, is 
within the legal denomination of a book.— 
Keene vs. Wheatley, 9 Amer. Law Reg., 68, 69. 
CADWALLADER, J.; Pa., 1860. 

2. Where a person, at his own expense, has 
caused a survey to be made of a particular local- 
ity, as Nantucket Shoals, which corrected errors 
in former charts, and made a chart of such sur- 
vey; 4eld, that though he could not have a 
copyright in the shoal itself, nor in the original 
elements of his charts, that he had a right to 
the result of his labors and surveys.—Blunt vs. 
Patten, 2 Paine, 395. THompson, J.; N. Y., 
1828. 

3. Another party might resort to the original 
materials of the chart and survey for himself, 
but he could not avail himself, either in whole 
or in part, of the surveys of the plaintiff.—Jé/d., 
396, 

4. A work may be the subject of a copyright, 
if the plan, arrangement, and combination of 
its materials are new, though the materials may 
be drawn from many sources, but are for the 
first time brought together in such plan, ar- 
rangement, and combination.— Gray vs. Russell, 
1 Story, 17. Srory, J.; Mass., 1839. 

5. Any new and original plan, arrangement, 
or combination of materials will entitle the 
author to a copyright, even though the ma- 
terials are not new.—Zmerson Davies, 3 
Story, 778. Srory, J.; Mass., 1845. 

6. And though all the materials of a work, or 
some part of its plan and arrangement and 
modes of illustration, may be found separately, 
or in a different form, or different arrangement, 
in other distinct works, if the plan, arrangement, 
or combination of these materials in another 
work is new, or for the first time made, the au- 
thor, or compiler, or framer of it will be entitled 
to a copyright.—J/d¢d. 

7. Though the original sources of information 
are open to all, subsequent parties have no right 
to use and copy the compilation of a former per- 
son. Where a person has made original sur- 
veys, and prepared a more perfect map there- 
from, though he can not supersede the right of 
any other person to make similar surveys, no 
one, without such surveys, has a right to copy 
the map.—Gray Russell, t Story, 18. 
Story, ].; Mass., 1839. 

8. To constitute an invasion of copyright, it 
is not necessary that the whole of a work should 
be copied, or even a large portion of it, in form 
or in substance.—Folsom vs. Marsh, 2 SToRyY, 
115. STory, J.; Mass., 1841. 

g. If so much is taken that the value of the 
original is sensibly diminished, or the labors of 
the original author are substantially, to an in- 
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jurious extent, appropriated, that is sufficient, in 
point of law, to constitute a piracy.—/brd., 115. 

10. It is of no consequence, as to the question 
of infringement, in what form the works of an- 
other are used, whether it be by a single reprint, 
or by incorporating the whole or a large portion 
thereof in some other work.—Gray ws. Russell, 
1 Story, 18. Story, J.; Mass., 1839. 

11. In many cases of violation of copyright, 
the question may turn upon the point, not so 
much of the quantity, as of the value of the se- 
lected materials.—/é4rd., Ig. 

12. The intent not to be guilty of piracy is not 
material, if much has been actually copied, and 
the new work is a mere substitute. But if this 
be doubtful, the intent not to pilfer from 
another, colorably or otherwise, for the sub- 
stantial parts of the new work, may be impor- 
tant.— Wedd vs. Powers, 2 Wood & Min., 512. 
Woopsury, J.; Mass , 1847. 

13. The intringement of a copyright does not 
depend so much upon the length of the extracts 
upon their value.—Sfory’s Exrs. vs. lHol- 
McLean, J.; Ohio, 1847. 


as 


combe, 309, 





CORRESPONDENCE. 
IS IT SOUND? 
GRAND RaApips, MIcH., Fune 26. 
To the Editor of Tit® SPECTATOR: 

Can you give me any information of the 
Guardian Fire and Marine Insurance company, 
of Philadelphia? The certificate of its solvency 
enclosed appears, like an Arkansas bank note, 
of doubtful and nominal nature, being signed 
by an alderman. The good people of the 
Quaker City apparently hold aldermen in high 
estimation, or, what may amount to the same 
thing, imagine that we unsophisticated western 
savages associate the idea of an alderman with 
a being of portly presence, decorated with gold 
chains and a red robe, trimmed with ermine. 
See any of Ainsworth’s novels for an accurate 
description of the animal. 

Now, there are several little dwelling-houses 
here on which insurance is wanted, not to 
speak of a saloon or two, an odd saw-mill, and, 
maybe, a match factory, all desirable risks, and 
for which an opening is presented to a liberal, 
solvent, and tried insurance company, who will 
go in on low rates. and take due bills, payable 
in the fall, for the premium. 

The reputation of Philadelphia companies has 
suffered some in the west. I have heard of the 
Quaker City and a dozen or more others, who 
left weeping victims of misplaced confidence. 
I showed the certificate enclosed to an insurance 
adjuster in this western wilderness, and he 
says he remembers, not a great while ago, that 
he adjusted a loss where five Philadelphia com- 
panies were interested, and three of the five 
failed before the fire occurred; but I pointed to 
the alderman’s name, and thought surely I had 
shut his mouth, but the fellow only laughed at 
me, and said, ** Well, you are green. 1 know 
lots of aldermen who will sell you rot gut at 
five cents a pop, sure to kill at 40 rods, and 
warranted to eat out a copper boiler in a week.” 
And the cruel fellow said the certificate amount- 
ed to nothing any how; for he remembered 
when the Quaker City was organized, that one 
Miller, a bogus real estate agent, of Cincinnati, 
gave a mortgage for a great many thousand 
dollars on some Tennessee land, covered up 
with ten conflicting titles, and of no account 
any how, in payment of stock; that any thing 
was accepted in the shape of security, from 
third mortgages on Brooklyn houses to coal 
stocks in mines drowned out since the flood; 
and says he to me, says he, ‘“*My gay Michi- 
gander, don’t you see that the alderman says 
nothing of what the bonds, mortgages, trust- 
deeds, etc., consist of. Maybe they are Conted- 
erate bonds, or Mississippi bonds; maybe some 
of those lands in Lake Winnebago, or, maybe,” 
says he, in a whisper, * there may be some of 
the Climax stock amongst it.” ** Oh! no,” says 
I, ‘‘don’t mention the Climax; that caps all. I 
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gave them my note for twenty dollars, and let 
the agent have it out in onions; and I have 
cried over those onions ever since.” 

Now, Mr. Editor, tell a poor fellow, Is the 
Guardian good? Can I trust them to insure 
my little doggery. There is a saw mill on one 
side anda slaughter-house on the other, and the 
slaughter-house stinks so in the summer, that 
the neighbors threaten to burn it as a nuisance; 
and I want my little doggery insured, Am I 
safe? That is the question. Who is the Alder- 
man? Is he respectable? Is he the father of a 
family? Js he susceptible? (That’s our mild 
Michigan term for it.) What are the bonds and 
stocks and sich, that the stock is composed of? 
And, in case I insure, can’t I bluff them any 
how by prosecuting the company for not put- 
ting a five cent stamp on the certificate sent me. 
Address, ** Amida O'Neill Snicklefritz, Lock 
Box 37.984, Grand Rapids.” 

P. S.—Can you give me the fighting weight 
of the president. I weigh 274—clear lager and 
potatoes; and I am rough on a scrimmage, 
mind, I tell you. 


EXTRA RATES FOR FEMALE LIVES. 
NEw York, Fu/y t. 
To the Editor of THe SPECTATOR: 

In your issue for June, on page 263, I read an 
editorial comment: 

‘* Restrictions as to travel and residence are 
almost absurd as the extra premium for female 
lives. Both are relics of the past, and their 
utter uselessness, to say nothing of injustice, is 
abundantly demonstrated by the experience of 
old companies.” 

On page 264 the experience of English com- 
panies is thus summed up: 

‘‘Comparing the mortality of male and fe- 
male lives, the latter show an excess of all ages 
up to 45, beginning from age 20, with an excess 
of about 70 per cent., and descending through 
each quinquennial group of ages to 20 per cent.” 

As to female lives, therefore, the facts do not 
seem to sustain the editorial dictum, which, I 
suppose, is ‘‘so much the worse for the facts.” 

All mortality tables giving this division show 
a greater mortality among female lives between 
the ages at which the extra premium is charged, 

The opinion of the medical profession also 
supports the extra rate, which is still further 
justified by the small basis of average afforded 
by the paucity of numbers of female risks. 

As to restrictions on travel and residence, 
some are undoubtedly necessary, others may be 
found to be absurd; but, surely, to err on the 
side of safety is the better wisdom. 

So far as the experience of ‘ old companies ” 
has been made public on these points, it is not 
as flattering as some ‘ progressive’ new com- 
panies would have us believe. 

The experience of fifteen years in the Mutual 
Life showed the mortality of the Southern 
states to be one-third greater than in the 
Northern or Western states. The Knickerbocker 
Life defended its high mortality in 1867 by ref- 
erence to its large Southern risks. 

The practice of old companies in all these 
matters indicates any thing but a favorable ex- 
perience. 

It behooves us, therefore, not to jump at con- 
clusions, but to be chary of opinions until the 
facts are better settled. 

Lucius McApAM, Acfuary. 


GOSSIP FROM HARTFORD, 
HARTFORD, Fune to. 
To the Editor of THe SPECTATOR: 

THe legislature (now in session) have grant- 
eda petition changing the name of the * Hart- 
ford Mutual Benefit Life Insurance company” 
to the ‘*Mutual Life Insurance company of 
Hartford.” The charter has passed into the 
possession of new parties; and an effort is 
making to reorganize and vitalize the company, 
on a capital of $250.000. Mr. S. a Bestor, for- 
merly agsistant secretary of the Charter Oak 
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Mutual, is the active man of the new manage- 
ment. Bestor has succeeded finely in raising 
choice specimens of fancy poultry; how he will 
succeed with the new bantam remains to be 
seen. 

The legislature, since my last, has not only 
had a petition presented, asking for the incor- 
poration of another insurance company in 
Hartford, but has passed an act incorporating 
‘*The National Insurance company of Hart- 
ford,” to grant fire and marine insurance, with 
a capital of not less than $200,000, which may 
be increased to $1,000,000. Among the corpo- 
rators named are: Major General William B. 
Franklin, President of the Colt Firearms com- 
pany; Hon. R. D. Hubbard, lately member of 
Congress; Hon. Henry C. Deming, Collector 
of Internal Revenue in this district; James G. 
Batterson, President of the Traveler’s and Rail- 
way Passengers’ Insurance companies; J. S. 
Niles, Henry Stanley. and other ‘‘good” names. 
I have heard it intimated that the high rates 
fixed by the board on certain valuable buildings 
made fire-proof, or nearly so—as Colt’s new 
armory, for example—had something to do 
with the origin of this new enterprise. 

A resolution incorporating the ‘* Hartford 
Plate Glass Insurance company,” capital $200,- 
ooo, has lately passed the house of representa- 
tives, but the senate has not concurred, on 
account of some informality in presenting the 
matter to the legislature. A resolution is also 
before tlie legislature to incorporate the *‘ Total 
Abstinence Life Insurance company of Hart- 
ford.” All these matters were brought in at 
the eleventh hour, and without previous no- 
tice, so we are likely to have the usual variety 
of new insurance enterprises on the carpet in 
this city, in addition to a number of new fire 
insurance charters for other portions of the 
state. GILBERT. 


AN ERROR IN NOTATION. 
Boston, F$uxne 10. 
To the Editor of THE SPECTATOR: 

I NOTICE in the May number of THE SPECTA- 
TOR a typographical error in the algebra of my 
little article,—probably the fault of my awk- 
ward hand,—which I am afraid may puzzle be- 
ginners in mathematical reading. The line 
which you print 


R, 
P 1.3 x P» N, 22.06 
should be 
R, 
P — 1.3x P» N, 22.06 


And in the line below that. the last factor in 
the denominator, which is printed 42.94, should 
be .4294. In life insurance notation, the sub- 
script index is depressed a little below the line 
of the symbol to which it belongs. Otherwise 
it would be read as a facfor, and not as it is, an 
argument to a table. Thus Rx means R times 
x, Whereas R, means that R is a number in a 
table found against the age x, whatever that 
may be. 
EvizuR WRIGHT. 
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AN EXTRAORDINARY PROPOSITION. 
Tue following private circular, recently is- 
sued by the president and secretary of the 
Republic Insurance company, to the company’s 
executive committee, reveals full particulars of 
the stupendous stock-jobbing scheme to which 
that company is about to resort: 
[| Private. ] 
CHICAGO, Afri 21. 
To the Executive Committee: 
GENTLEMEN: The undersigned, having be- 
come deeply impressed with the importance of 
increasing the capital stock of the company, 
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beg leave to submit the following proposition, 
with their reasons for urging its adoption. 

In brief. the proposal is to put out $2,500,090 
more stock, at no less than $30 per share, to be 
carefully placed in small amounts at new points, 
upon condition that the same be first approved, 
in writing, by a majority of all the directors. 

The first step would be to dispose of the re- 
mainder of the present $5,000,000 capital, at 
$25, as soon as possible. With proper effort it 
can be done within 60 days, or before July rst 
at farthest; at which time we may expect to 
have $1,000,000 cash capital and $400,000 sur- 
plus, which will give the stock a value of $28 
per share on the books. After the $5,000,000 
capital is made up, we recommend that the 
company proceed to make new branches at new 
and desirable points, with moderate amounts of 
stock to each, carefully apportioned to actual 
population and well placed in small sums, with 
parties who can and will give the company 
business. The price to be not less than $30 per 
share—$2o to apply as capital and $10 as sur- 
plus, first deducting from the latter whatever 
may be paid in the way of commissions or 
otherwise, for placing the stock, so that the 
company will not be subjected to any expense 
whatever in the transaction. The amount of 
stock thus placed to be limited to $2,509,000. 
The price paid for placing the stock not to ex- 
ceed one per cent., or one dollar per share. so 
that the stock will net the company not less 
than $29 per share. A strong force to be em- 
ployed, to place the stock as rapidly as possible, 
in order to secure the aid of the new branches 
to éncrease the tncome during the great business 
months of September, October, and November. 

With adequate force and energy $1,500,000 
could be placed by the 1st of October, if parties 
would take it as freely at $30 as they now do at 
$25. If they would not take it, no harm would 
be done or expense incurred. The probabili- 
ties are that the $2,500,000 could be placed at 
$30 before January next, and the income in- 
creased $200,000 to $250,000 beyond what it 
can be on present stock basis, and on the safest 
classes of risks. No stock certificates would be 
issued or cominissions paid, until the stock had 
been paid for, and the money received at this 
office. 

The money received on new stock at $30, 
invested in government bonds at present price, 
would yield an income equal to a ten per cent. 
cash dividend on the 20 per cent. portion of 
capital. $2,500,000 stock would yield $500,000 
cash capital and $225.000 net surplus, or a total 
of $725.000, which invested in 5-20 United 
States bonds, at 13!4, would purchase $640,000 
bonds at par, the interest on which, at 6 per 
cent. gold, would yield fully $50,000 per annum 
in currency, or 10 per cent. on the $500,000, or 
20 per cent. portion of capital. This proves 
conclusively that the new stock would earn its 
own cash diyidend of to per cent. without 
drawing one dollar from present capital or sur- 
plus. The profits derived from the new busi- 
ness, brought in by the new stock, would also 
be about $100,000, present year, so that the in- 
crease of the assets would he fully $825.000, of 
which $500,000 would be capital and $325,000 
surplus, 

With present capital of $5,000,000, the expec- 
tation is that on the Ist of January the company 
will stand as follows: , 


NID -n.vu ust soles elewdnediensse sewn’ .++ $1,000,000 
CIPUNE RREIONE a5 5 6c cncncecboeceescceoedes on 500,000 
TE ON Dic tedidiude ‘eoktesesande $1,500,000 


Making the stock worth, at that date, $30 per 
share. 

Of the surplus of $500,000, $200,000 would be 
net surplus and $300,000 re-tusurance reserve. 

This shows that the effect of the new stock 
would be to strengthen the company and in- 
crease the value of the old stock, instead of 
weakening it. It would also have the effect to 
advance the market price of the present stock 
to $30 immediately; whereas, if there is no 
new stock put out, the market price of the pres- 
ent stock is likely to remain at $25 until next 
January. 
The new stock would also bring in, at once, a 
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corresponding amount of new business, which 
could not otherwise be obtained, though the 
full effect of it would not be felt until the follow- 
ing year. With present stock, the expectation 
is, that the premium income for 186g will be 
$1,000,000. With aid of the new stock the 
income would probably reach $1,250,009, at the 
least. The gain might even be greater than 
$250,000, judging from the past experience of 
the company. The increase of the capital and 
income from new branches would enable us to 
take larger risks, and thus increase the income 
from the old branches beyond what it would be 
if capital remained at five millions. 

Our reasons for urging the increase of capital 
are in part disclosed in the foregoing proposal 
and explanations. They are as follows: 

1. That it is the only mode of extending the 
business that sure and safe, and in har- 
mony with the plan and principles upon which 
the company is founded; which is to create a 
stockholding influence at each agency, in order 
to foster and protect the interests of the com- 
pany. To refuse to form new branches, and 
go forward to extend the business by means of 
ordinary agencies, would be doing violence to 
the fundamental principles of the company, and 
would be much less profitable. The branches, 
when properly organized, are self-sustaining. 
Each new branch brings in its full equivalent 
of new business, and adds to the power, and 
safety, and profit of the company, and every 
other branch. The greater the number of 
branches, the greater the safety. We have un- 
dertaken to found the strongest of American 
insurance companies, and establish an improved 
system, but shall surely fail in our object if we 
now falter and abandon our principles, and sur- 
render to other companies the immense field 
which we have, as yet, not occupied. 

2. That it would add to both the intrinsic and 
market value of the present stock, and thereby 
greatly benefit the present stockholders, as al- 
ready shown. 

3. That it would increase the income much 
more rapidly and economically than it could be 
otherwise increased, and upon a safer class of 
risks. 

4. That it would tend to reduce the percentage 
of losses and expenses by increasing the breadth 
of income. 

5. ‘shat it would enable us todo a larger busi- 
ness at each of the present branches, because it 
would make it sate to take larger risks than we 
can now do. The amount which may safely be 
insured in any one risk is dependent almost 
wholly upon the magnitude of the premium in- 
come. 

6. That it is the only means by which we can 
win over to our interests, and hold permanently 
the most influential and experienced of the in- 
surance agents, who now control the bulk of 
the business, and make it for their interest to 
abandon the old companies and turn the busi- 
ness Over to us. 

7. That it would increase the net surplus, and 
thereby the actual strength and credit of the 
company, more surely than it could possibly be 
done in any other way. 

8. That it is safer and cheaper to purchase in- 
fluence and business by means of new stock than 
it could be through ordinary agencies without 
stock, as the past experience of the company 
proves; for, outside of our stockholding 
branches, we have done very little fire business. 
We have made a great many attempts to secure 
business through ordinary agencies, but have 
Jailed in almost every instance. 

g. That in no other way can we overcome 
the settled habits and prejudices, and secure 
the confidence and patronage of the people in 
the older communities lying east of us, who 
have always been in the habit of insuring in 
2astern companies. 

10. That it is highly important to secure at 
the earliest practical moment, a superiority of 
cash capital, to enable us the more successfully 
to contend with the powerful antagonists which 
are now combined against us. All else being 
equal, the business will gravitate to the largest 
cash capital and assets. 


is 


11. That the emergency is pressing and much | 
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may be lost by hesitation or delay. Months in 
the lite of this company are like years to other 
companies. If we fail to comprehend the situa- 
tion and lose the opportunity now presented, 
we shall be guilty of a grave error, and be just- 
ly censured hereafter. Just as surely as we fail 
to occupy the field with branches, other and 
larger companies on the same plan, will do so, 
and overshadow and embarrass us seriously. 
You will please observe particularly that there 
ts no possthle question about gaining a net surplus 
of $250,009, from the sale of $2.500,000 of new 
stock at $30. The net gain, after deducting 
commissions, would be $9 per share on 25 000 
shares. Thus by increasing the capital 50 per 
cent., the net surplus would be more than 
doubled. On present capital, the net surplus 
next January will not exceed $200,000, but with 
new capital added, as proposed, it will be $425,- 
000. That would give the stock a net book value, 
after deducting for reinsurance, of $24 per share 
$26 in second; 


in the first instance and the 
$1,000,000 cash capital with $200,000 net sur- 
plus, would have net book value of 120 or $24 


per share ; $1,500,000, with net surplus of $425,- 
ooo, would have net value of 130 or $26 per 
share. Therefore, the intrinsic value of the 
present stock will be increased just as surely as 
the new capital is added. 

Again, you will please observe particularly 
that the placing of the new stock would not add 
one dollar to the expense of the company. The 
commission, for placing the stock, would be 
deducted from the premium of $10 per share, 
leaving at least $9 per share to be credited to 
surplus. Besides, the parties who place the 
stock, will, at the same time, and without cost 
to the company, establish and fully organize, 
ready for business, about one hundred branches, 
which would yield as much business as four 
hundred ordinary agencies, and of a safer class. 
These branches would, in all probability, add 
$200,000, or $250,000, to the premium income the 
present year, and $400,000, or $500,000, next 
year, and of business that otherwise would be 
lost to the company, for the most part. 

We are aware that there will be a difference 
of opinion, and that some will not approve the 
increase of the capital beyond five millions, 
just as they did not approve the increase be- 
yond one million, or the advancing of the 
price of the stock from $20 to $25 per share, or, 
the plar of investing in government bonds and 
refusing to loan money, or the creation of the 
present executive committee. Those measures 
now commend themselves to the judgment of 
all; but would each have been defeated, if they 
had not been pressed with great earnestness, 
and, if either of them had been defeated, the 
effect would have been injurious to the com- 
pany. Having, however, examined the present 
question in all its bearings, we have become 
profoundly impressed with the conviction that 
the interests of ths company would be greatly 
promoted by increasing the capital, and that 
we should fail in duty to the company if we 
refrained from pressing the matter with all the 
earnestness in our power. We feel confident 
also that a large majority of the directors will 
favor the measure, when they come to under- 
stand the matterfully. Very many have already 
expressed themselves as decidedly in favor or it. 

So far, we have not heard a single valid ob- 
jection urged in opposition to the increase of 
capital, and feel assured that the plan proposed 
is so perfectly guarded in every feature as to 
be unassailable from any point of view. If 
it were opposed to issue stock in unlimited 
amounts, or at any price less than $30, or in- 
discriminately at points now occupied or at the 
expense of the company, the question would 
be avery different one. We are convinced that 
those who have so far opposed the increase, do 
not appreciate the fact that the entire success of 
the company has come from its stockholding 
branches, or do not understand the conditions 
and bearings of the plan proposed. 

The objections which have been urged are, 
that it will weaken the present stock; that it 
will be difficult to pay cash dividends of ten per 
cent. on our new stock; that the company will 


become unwieldy; that we can command as | 
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much business with present capital as we could 
by increasing it; and that, if the capital is in- 
creased, the stock will not reach par value as 
soon as it will on present basis. These objec- 
tions are very natural from those who have not 
studied the question, and would have some 
force if this were an ordinary insurance com- 
pany. But as this is not an ordinary insurance 
company, they are erroneous, and have no ap- 
plication to the case. 

It has already been demonstrated, as we 
think, to a mathematical certainty. that the 
putting out of new stock at $30 would actually 
increase the value of the present stock, and 
that the money received on the new stock, in- 
vested in government bonds, would yield 10 
per cent. interest on the 20 per cent., or capital 
portion of it. Yet these points are the most 
difficult to render clear to the minds of some 
who fail to see that the new stockholders would 
only receive credit and certificates for 20 per 
cent. paid up on stock, just like the present 
holders, and would pay in $10 per share (or $9 
net) to the surplus fund; or, in other words, 
that they would pay in $20 per share as capital, 
and $g per share as premium or net surplus, 
and that $29, invested at 7 per cent., would 
yield 10 per cent. dividend on $20. They have 
been accustomed to the common practice of 
watering stock by putting out new stock at par, 
or than par, and without increasing the 
business or income, and find it difficult to ap- 
preciate the wide difference between operations 
of that sort and our plan of placing new stock 
at a large premium, at new points, and in such 
a manner to bring in a corresponding 
amount of new business. Besides, they do not 
realize the magnitude of the insurance busi- 
ness, employing, as it does, some sixty millions 
of capital, and yielding an annual premium in- 
come of sixty to seventy millions of dollars; 
nor do they realize that we have not occupied 
with branch offices more than one-fifth of the 
good towns and cities where profitable branches 
might be established, and that we have reached 
a limit where we can not occupy new points 
advantageously or safely, unless we increase 
our capital. 

Then as to the company becoming unwieldy, 
there is no reason why we may not handle 
three hundred branches with the same ease that 
we do two hundred. There is less difficulty in 
managing the branches of this company than 
ordinary agencies. Other companies can and 
do manage a thousand agencies. We now have 
about one hundred and fifty branches, and they 
are working with greater ease and precision 
than ordinary agencies, and there is not the 
slightest objection to increasing the number in- 
definitely. All that is required is system, expe- 
rience, adequate force, and industry. 

The claim that the company can do as much 
business on present capital as can be done by 
increasing it, is so palpably erroneous that we 
are surprised that any person at all familiar 
with the facts of the case should urge it. Since 
October 15, 1867, the total fire premiums re- 
ceived from the branches and agencies amount 
to $340.000. Of that amount over $300.000 has 
come from stockholding branches, and is the 
result mainly of stock influences. Less than 
one-tenth of the income has come from ordinary 
agencies without stock, and, deducting the busi- 
ness of the New York city agency, prior to lo- 
cation of stock there, the total premiums re- 
ceived from other agencies is less than $30.000. 
In fact, our efforts to secure business without 
stock have proved a failure. In support of 
these facts, we submit herewith a detailed state- 
ment of the premiums received at the branches 


less 


as 


and agencies. 

Our capital is not large enough to command 
a selection of business over the whole country, 
on strength of capital alone. because there are 
many companies much larger, and, besides, a 
western company labors under great disad- 
vantages in competing with eastern companies 
for agency business, capital to capital. On a 
large portion of the field the habits and preju- 
dices of the people are all in favor of eastern 
companies, and we require the stock influence 
to overcome them. 











Again, if we attempt to extend through ordi- 
nary business agencies the difficulties will in- 
crease by the formation of other companies on 
this plan, which will occupy the field with 
branches, and control the best of the business, 
as we are now doing business at our branches; 
and we shall have to compete with them, in 
addition to the eastern companies. ‘There is a 
company in this city, the State, now well under 
way, which proposes to put out $ 10,000,0CO 
capital. Others are forming in different parts 
of the country, and itis highly important for us 
to maintain the lead. Still further, the growth 
of business, on a solid basis, through ordinary 
agencies, is, at best, a slow and 
quires years for its development, while with our 
branches the development of business is almost 
instantaneous. In this respect alone there is 
all the difference between possible failure and 
certain success. 

As tothe objection that the new stock will 
retard the growth of the old to par value, it is 
not sustained by any facts. The new stock will 
start with being more nearly paid up than the 
old now and the branches formed on the 
new stock will be just as productive and profit- 
able as the present branches, and we firmly) 
believe that the combined strength of the old 
and new stock will tend to accelerate the growth 
of the stock to par value. 

As an illustration of the magnitude of the 
fire insurance business, and the importance of 
extending our branches to secure as 


proce SS, re- 


1s, 


large a 


share of it as possible, we will take the state of 


Wisconsin as an example: The total amount 
paid by the citizens of that state in the year 
1868, for fire insurance alone, was $1,473.671.00. 


The total fire losses paid were $644,995.00, 
showing a large profit. Of that amount this 
company took only $34.575. or two and one- 


57 
half (2'3) per cent. Our business in Wisconsin 
for 1868 was as follows: 


Fire premiums 


Pe BON isc. ccvleces 5.3.00 
Marine premiums........ PF dantkewreseaei nt $19,267.00 
RE SUE anccdccesresesnsnnvewss.oee 19,775. 

We now have about twenty branches in the 


state, with stock amounting to about $425,000. 


The prospects are that we shall take from 
$60,000 to $70,000 fire premiums at those 


branches the present year, and the limit of 
fire business which they are capable of yield- 
ing, on present capital, is about $100,000. But 
if we were to establish twenty or thirty more 
branches in the state, and put $400,000 more 
stock there, we could do more than double our 
business, and without expense. As it is, we 
findit impossible to extend the business through 
ordinary agencies without stock. It is a great 
mistake to suppose that through the force of 
our capital alone we can command any consid- 
erable portion of the business, after 
years of labor, and at a heavy expense. The 
old companies combined have the field, and 
control the best agents. The Continental, one 
of the strongest companies in the country, with 
two million of assets, took only $27,000 pre- 
miums in Wisconsin last year. ‘The Lorillard, 
with $1,000,000 capital. took only $33.340. The 
Phenix, N. Y., with $1,000.000, took $25. 
The Home, of N. Y., took $115,121. The .Etna, 
$101,394. The Security, $87.159 fire premiums. 
flow, then, ave we to draw the Dbustness Srom 
those old and strong companies, except by thi 
creation of more branches? It will be observed 
that our fire business was very profitable, while 
the marine was not. It is the fire business 
which we seek more especially. We have but 
little stock ($10,000) in Milwaukee, and none at 
Madison, LaCrosse, Kenosha, Sheboygan, 
Beaver Dam, and many other good points. 
What is true of Wisconsin is equally true of 
other states, and in a greater degree. lowe, 
Indiana, and Ohio offer a still better field, 
owing to the fact that the towns are generally 
better built. Central New York also offers a 
splendid field for the location of branch offices, 
and we could draw a large 
business trom there. 

Ihe simple factis, that this company, throu 
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from the old companies the cream of the busi- 
the life-blood, as it were, which 
the dwellings, churches, school-houses, 
court-houses, and brick business risks. They 
know the value, and feel the loss of that busi- 
and are struggling desperately to break 
our hold upon it, and also to prevent us from 


ness, consists 


of 


ness, 


extending our system. Therefore, for us to 
pause at this stage of the game, and throw 
away advantages such as no other company in 


the world ever had presented to them, would 
to be unwise in the extreme. We have 
the opportunity to absorb a large share of the 
of the west, and to become the most 
powerful and successful of insurance companies. 
Our nominal capital of $5.000,000 sounds much 
larger than it really is. It can only be rated at 
$1,000,000 of actual capital, in comparison with 
other companies, and on that basis it is rela- 
tively a much smaller company than many 
others. There are now twelve or fifteen large 
companies doing business by agencies, with 
cash assets ranging from $1,500,000 to $5,000,- 
ind some English companies have from 
$8.000,.000 to $17.000,.000. If we add $2,500,000 
to nominal capital, we shall have only 
$1.500,000 cash capital, and shall then be less 
than one-half the of the Home and .Ftna. 
We feel the more confident in urging this 
question from the fact that every measure here- 
tofore suggested for the management of the cap- 
ital and the finances of the company have 
proved sound. In reading over the original 
prospectus and pamphlet, one cannot fail to be 
impressed with the correctness of every princi- 
ple laid down and policy advocated. The ex- 
tension of the capital and branches, as now pro- 
posed, formed a part of the original plan, and 
it is now the only part that remains to be com- 
pleted. Up to the present time, it has been 
claimed that the principle upon which the com- 
pany is founded, namely: the codperation of 
numerous stockholding branches, is the true 
principle for conducting the insurance business ; 
that it contains new and important elements of 
success; and that the old system through ordin- 
ary agencies is defective and unsafe. It has 
been claimed also that the branches support and 
protect each other, avd that the greater the 
number of branches the greater the safety. 


seem 


business 
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J. V. FARWELL, President. 
J. R. Pays 
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Tue latest effort made by the Life Association 
se st vhitewash its spotted reputation and still 
t yOse n the lity of the public, is to present 
through the newspapers a report of the so-called examining 
mimittee, who certify that they have examined the books 
ft is iation, and have in their search found nothing 
in the affairs of the company of an undesirable character, 
exhibiting « lence f fraud or trickery on the part of 
the inagers 
It is much to be regretted, for their own sake, that the 
gentle < 1 y this committee should have 
been so confident in their affirmations and so unqualified in 
their assertions, since the language adopted is calculated to 
I :s on the | 1 conviction that the committee 
1 ive some spt i bject in view, in making such a 
‘ t aside f loing justice to the company and its 
P I e are t« the usual modifications, which 
enter into oaths and affirmations, in the sworn statements of 
t xXar y inittee. They do not say that “ according 
to thei edge and belief” all is correct in the 
management he association, but they unreservedly take 
ith that a Ss rig t every thing is as it should be 
Now these gentlemen may be perfectly honest in their affirm- 
it € which their affirmati is worded 
Vay not ig et in evidence of their lack of 
lgement, or bad taste; in fact such is doubtless the case. 
Yet, as s bee eady stated, it would have been better 
f ! f the gentlemen in question had they 
somewhat more guarded in their assertions Let us 
x S of the ‘ rt and see if evidences 
nal omission are not appa- 
f the tatements lake, for instance, the 
g e€ expe é f revenue and postage 





Fuly, 1869 


stamps, which is given as amounting to the sum of $2 
251.05. Now, upon every policy issued by an insurance 


company, must be placed a revenue stamp of fifty cents; 





and for a policy of five thousand dollars and upward, 
a stamp of one dollar. It is insisted that the total num- 
ber of policies issued by the company is 2,317, and the 
total amount insured $14,926,700, or enough to make the 


average amount of each policy over six thousand dollars. 
At this estimate, the revenue stamps used by the company, 


alone, would amount to $2,317, but this amount may possi- 





bly have been rendered somewhat less by the issuing of a 
number of very large policies, yet when the amount issued 
is comparatively so large, we are certainly justified in sup- 
posing the average value of the stamps requisite to be at 
least seventy-five cents, which gives, for revenue stamps, 
the sum of $1,737.75, leaving for postage $523.30, which is 
certainly a most insignificant sum to be expended in a year 
by a concern like the Life Association of St. Louis. This is 
but one of the suspicious features existing in the report of 
the committee 


Looking carefully over the items, we see 


no mention made of taxes, a most important omission, and 


continuing our search, we are unable to discover any mention 


Yet 


the committee claim to have made a complete and thorough 


of expenditures incurred for medical examinations 
eXamination of the company’s affairs, and 
Statement to that effect! We 


merely as indicating the loose and unsatisfactory manner in 


present their 


sworn present these points 


which the entire rendered, and the 


taken tor 


report is lliustrating 


manner in which the committeemen must have 


granted many things of vital importance, in estimating the 


the company’s stability and worth. Even though they were 


honest in their intentions, and energetic and careful in their 


investigations, the power of making a complete and sys- 


tematic examination was to them an utter impossidility, 
In order to accomplish such a task, it is necessary that the 
whole business be temporarily suspended, anc 1 every thing 


connected with its management exposed to the view of the 
Was this Not at all; the « 


themselves claim only to have examined the books of the 


examiners done? mmittee 


association, which, under the skillful manipulation of those 
in charge, may be made to assume any desired appearance. 


Phere is, unfortunately for the influential citizens wh 


) sup- 


port this company, as well as for the general | 


4 pudlic, a power 


behind the throne; a power which scruples not at the em- 


ployment of any agency, however disreputable or 
ble, to obtain its ends. Until the gentlemen who 
implicated themselves, and hazarded their 
uprightness and honesty of purpose by their relations with 
this grand ‘** Mississippi scheme,” shall have 
even the most respected and honored names may lose their 


prestige by a connection with what is wicked and injuri« 


until they learn to place no trust in appearances and speci- 








ous reasonings; until they have a proper app ion of the 
responsibility incurred by those who re« end to the 
public confidence and esteem an institution whose cl icter 
is not above suspicion, wé may expect to see just suc 

endorsements of the soundness and reliability of the Life 
Association of St. Louis. In the meantime, the factthat such 
steps are found necessary by the company to sustain its 
waning popularity and redeem its doubtful reputation, 


affords sufficient evidence that the public is at 


length be 


ginning to learn the real character condition of the 





organization, and this reflection is one that must giv 
faction to every man who desires to see the bu 
insurance occupy an honorable place in public estimation, 


or who entertains a regard for the general welf: 


WE 


business 


have often endeavored to impress upon 
men, the necessity of exerting the same care 


attention, in the selection of a reliable company in which to 


effect insurance, that they devote to the transaction of any 
other business measure, calculated to materially affect 
their interests. There would exist little necessity for such 
an exhortation, did the external appearance of insurance 
companies correspc nd with their real relative standing and 
claims to favorable consideration. But, unfortunately, such 
is not the case. An imposing array of figures, a long st 
of well-known and influential names, and a series of false 
statements and representations too olten have the effect 
of giving to really worthless companies a standing far be 
yond their deserts, so that business men of acknowledged 


ability and prudence, are induced to patr 





panies of real soundness ; 





erence to cor 


facts are brought before us with renewed force 








ing over a cir r, distributed by the Stock 

surance company of Chicago. Evena superticial examina- 
tion of ms enumerated as composing the assets of 
this con mounting altogethe t ve P24 ax s 
sufficient t trouse Ssuspicio!r ind est the f t t 
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something is wrong in the condition of the company’s 
affairs Among the items, we find the sum of $25,600, 


given as due from stock-holders on subscriptions; $3, 


of 


13 


unpaid cash assessment; call loans over $7,000, and 


various other items, which, from their character, indicate 
that the real assets of the Stock and Mutual Insurance 
company are by no means what are represented in the state- 
ment Every thing is of a suspicious nature; the whole 


statement, when compared with that of any well-estab- 


lished and reliable company, will be found to have scarcely 


a single point of resemblance; the securities are not what 


} 


they should be; and the whole thing so savors of rotten- 


ness, as to alarm any one seeking insurance, would he but 
take the pains to make an examination before obtaining his 


policy. here are no United States bonds in the list, no 


assets, with the exception of a comparatively trifling 


amount which, upon their face, present evidence of value, 


but, on the contrary, though the marshaled columns 


figures present an imposing aspect, a closer examination 


reveals the fact that all is unreal and deceptive. 
Yet men of sound judgment and rigid business habits 


will too often insure in such concerns as this Stock and 


Mutual, simply because they do 


insurance sufficient consideration, or are deceived, by the 


imposing array of names which give weight to the con- 
cerns, into the belief that their investment is safe The 
time is coming however, when business men will have 
learned to be more careful in this respect A crash is cer- 
tain to ensue among the rotten companies, and when it 


finally comes, t ‘whited sepulchres” will be found to 


possess thei complement of “dead men’s bones 


Experience is an exceedingly severe school, but since our 
merchants, and business mer choose to receive knowledye 
from no other source, the sooner such a lesson as awaits 


them is learned, the better will it be for all classes. 


HAVING been informed that Mr. C. F. Mills, 


of the firm of I & Mills, of St. Louis, had received from 


the Life Association of that place a policy of insurance for 
five thousand dollars, upon which policy he paid only 
the sum of twenty-five dollars, a citizen of Chicago, during 
a recent visit to St. Louis, questioned Mr. Thompson, the 
secretary of the association, regarding the truth of the 
statement Mr. Thompson thereupon replied that Mr 


Mills had never 


held a policy in the company, or been in any 


way connected with it! In order to acquaint them with the 
real character of those controlling the home office, an ac- 
count of this conversation was given to the Chicago agents 
of the associati ind proof was afforded of the falsity of 
the assertions of t secretary. These agents immediately 
sent a note of inquiry to Mr. Thompson, and he, at once 
perceiving that he had been too unguarded in his state- 


ments, attempted to recover himself by addressing the fol- 


lowing letter to the gentleman before referred to: 


St. Louis, Sune 10. 

you were here on Saturday last, you 
Mills, of Fisk & Mills, was a trus- 
,ornot. I told you that he was not, 


DEAR Sir: When 
asked me whether C. F 
tee of this associati 


and at the same time volunteered the information that Mr 
Mills was not a policyholder in the association. J find this 
to be a mtstak Mr. Mills insured tor ove thousand dol- 
lars on October 10, 1868, in favor of the Summit Avenue 
Sunday School Phe annual premium is $91.70, exclusive 














of $2.40 interest on loan The account stands thus: Cash 
part of premiut : 70; loan do., $30; interest on loan, 
$2.40. The total cash payment was 864.10. Mr. John H. 
King, (now the general agent of the association, then an 
agent of the association, formerly in the office of General 
Fisk, with Mr. Mills), allowed the la‘ter a brokerage ot 
twenty-five per cent. on the premium. This is the highest 
brokerage paid by the association. Mr. Mills paid the de/- 
ance of the premium in cash, f. €., 341.20 I enclose you 


his receipt for the brokerage, which you will please return, 
and oblige 


[Signed] Joun P. Tuompson. 


But, unfortunately, this letter of Mr. Thompson’s dif, 
fered in important particulars from the supposed facts, and, 
to obtain a full knowledge of the 
s had to Mr. Mills. 


in order entire transac- 


tion, recourse wa The following is the 


letter received from that gentleman, in response toa request 
for information in the matter, made some days previous to 


the receipt of Mr. Thompson’s communication : 


St. Louts, Sune 7. 








DEAR Sir: Enclosed please find policy 341, for five thou- 
sand dollars, Charles F. Mills, in the Life Association of 
St. Louis, (annual premium, $91.70), for which I paid $25 





would have been given me, had 
for nothing. If you desire, I 
willfurnish y itement, under oath, concerning the other 
policies mentioned in my conversation with vou. 

Yours very truly, 


cash. I think that the policy 
I desired to receive the same 


yu st 





[Signed] CHARLES F. MILLs. 


What better pr 


proof can be afforded concerning the degree 


of reliance to be placed upon the representations and state- 


ments which 


of 


not give tothe matter of 


go forth from the office of the Life Association? 
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Instances are not lacking where a more deliberate intention 


to falsify was manifest; but the one just given exhibits 


plainly as may be, the careless, reckless manner in which 


assertions are made, and the disregard of either propriety o1 
truth in the statements authoritatively published by the sec- 


retary of the Life Association. The most remarkable f 


ture in the history of the Life Association of St. Louis, is 
the fact that 





me who exhibits so little art in his dissimula- 
tion and deception, should have succeeded so well in impos- 
ing upon men of acknowledyed ability and sound judg- 


ment. 


We 


Insurance 


notice that the American Popular Life 
New 


advertise that the company last year 


company of York permits the agents to 


issued 1,646 poli ies 


and did not incur a single loss bydeath.” It also endeavors 
to make a point in favor of its peculiar method of rating 
premiums according to some patented process of determin- 
ing individual elements of longevity, by publishing exten- 


sively that, while in 1867 the genera! average of death losses 





in fourteen companies exhibited a rate of one death to every 


345 persons insured, the ratio of the American Popular's 


death loss was only 6 to every 1.667. It is hardly necessary 
to say to any person who knows any thing about the experi- 


ence of the American Popular that both these allegations are 





a ridiculous falsification of facts. So far, in the tirst place, 


from it being true that the company had ve death losses last 
the New York 


superinte ndent, shows that it paid out in 1868 82S 


year, the company’s own report t« insurance 
$24.15 for 
list of those 
The Policyholder’s Pocket 


lower ratio of 


losses and claims. Fight companies in the 
whose statistics 


for 


insured than does the 


are given in 
an amount 


What, 
wan by advertising that it had vo death 


Index show losses to me 


ISOS : 


then, 


American Populat 


does the « mpany nm 


losses in 1808S?) Would it not be fair to presume that such 


wilful falsification is suflicient evidence of falsification in 
respect of other items ? But that is not all. The claim to a 
lower death ratio in 1867 than fourteen other companies is 
another outrageous perversion of facts. The fourteen com 


which 1¢ Oldest and largest com- 


panies ire selected are t 


panies in the country, while the American Popular is a new 


ced. The old 


companies must necessarily be larger than that of new com- 


company but lately organi mortality rate of 


panies; but it must be remembered that the old companies 
have, by reason of their large accumulations, a greater 


ability to pay death losses. ! 


Several of the companies whic 
for had 


last year to meet their death claim 


the American Popular has taken its 


comparison 
enough intere 
In ot the 
ments for losses and claims amounted to three 
its total 


t receipts 
the case American Popular we find that its pay 
hundred and 
But 


peculiar trickery ot 


thirty-five per cent. of interest receipts! we 


do not need to multiply evidence of the 


this peculiar company We simply ask every prudent man 


s must distress the internal 


to make 


to inquire what sort of weaknes 


organization of the company so badly as it produce 


such unmitigated nonsense. 


ad- 


Association of St. Louis, great stress is 


AMONG the claims to public patronage 
Life 
laid upon the fact that 


vanced by the 
its money is loaned out at any place 


where it possesses a local board Che real measure of favor 


to which the association 1s entitled from the 


this 


possession of 
of the 
New 


thousand dol- 


feature, is best estimated from a consideration 


following well authenticated facts: A gentleman in 


Orleans, recently had occasion to borrow one 
lars, and applied for a loan of thatamount to General Hood, 
manager of New Orleans 


General Hood admitted 


the branch of the company. 


hat he had money of the associa- 
tion to loan, but demanded twelve per cent. interest on the 


amount borrowed rhe gentleman finally assented to the 


terms, and agreed to take one thousand dollars at the rate 


specific d. General Hood then said that he would lend the 


money only upon a long investment, four years at least 
After some parley, the gentleman also agreed to this de- 
mand, and proposed to negotiate upon such an understand- 
ing, but Hood then demanded that the interest should be paid 
in advance, forty-eight per cent. down; or, in other words, 
in return for the one thousand dollars loaned, nearly five 


hundred back at once As might be supposed, this proved 


too much of an extortion for the gentleman desiring the 


loan to submit to, and all further discussion in the matter 
Ihe real facts in the case, of course, 


to 


was dropped. were 


that the company possessed no money loan, and the 


course pursued by its representative was adopted simply for 
a wrong impression, and creating 


belief that the 


the purpose of conveying 


in the public mind the association was 
abundantly supplied with funds. The unexpected action of 


the gentleman who desired the loan, however, so discon 


21 


certed the in order to avoid the humiliating 


acknowledgment that no money was in 


agent that, 


his possession, he 


was compelled to resort to the miserable subterfuges de- 


tailed above. This latter is but a fair type of the unworthy 


expedients resorted to by the managers of the association to 


sustain their sinking credit, and all the other boasted 


idvantages of the gigantic humbug are of equal value and 
reality with the much vaunted privilege of being permitted 


to use the company’s funds, 


A SAN FRANCISCO paper intimates that efforts 


are making in that city to organize another local insurance 


company to be independent of the board of underwriters, 


and to regulate its tariff of rates according to circumstances, 
It was hoped that 
The 


eminently tree in 


we had experienced enough of cheap 


underwriting old adage, “* cheap things are always 


underwriting effected at 
After a ye 


local fire 


the dearest,” is 


rates below a fair paying basis. iror twoot gen- 


eral slaughtering of prices, the and marine insur- 


ance Companies Of San Francisco, a few months since, came 


together and agreed upon a uniform schedule of rates. 


This tariff, we are assured, is below the average adopted by 
underwriters in the leading cities of the Atlantic states, 
Nevertheless ) great is the competition, even this reason- 
able tariff has not governed in all cases; and fears are 
entertained that these departures from the agreed schedule 


will, if persisted in, bring back again the chaotic condition 


of 





underwriting which prevailed there during the year 1867 
The « of 


on the basis which the contemplated en- 


and the greater part of the year 1868, ryanization 


another company, 





terprise is reported to have assumed, will certainly precipi- 
tate nch a result It is feared that there is a sufficient 
amount of disaffected element in existence to render such 
an organization altogether probabl Hence there is reason 
to call attention to the fact that underwriting conducted on 
a tariff of rates which the averaye business of a number of 
companies dex not justify, is a curse to any community, 
while the least tl can be said of those who aid in the 
formation of ich companies is, that they have not the pub- 


lic welfare at heart It only those suffered who were stock- 


holders or policyholders in these cheap companies, there 


would be no cause for complaint. But the business is such 
that the cent must inevitably suffer with the guilty— 
one bad risk neces irily involving many good ones, 
SEVERAL months since one of the best com- 
panies of Hartford took the requisite steps for establishing 


an avency in one of the minor towns in Pennsylvania—in a 
region principally populated by the ‘* home Dutch,” where 
there was a prevailing lack of knowledge on all matters 
pertaining to insurance Considerable dithculty was expee 


d in obtaini iy 


Fin 


rience a person competent to represent the 


company ly, for lack of any one better qualified, the 





agency was intrusted to the hands of a dealer in groceries 
and divers small wares. He was duly instructed and in- 
formed as to what constituted good risks and bad risks, and 


the Special promising to se nd the novitiate a fall supply of 


printed matter, etc., from the home office, went on his way 
rejoicing In due time a full line of supplies reached the 
new agent from the home office; with the rest came a nuim- 
ber of the company’s engraved advertisements, superbly 





unted; and the company awaited intelligence 
The 


yet nothing from the new agent was 


framed and m 


in the new district weeks passed away 


of operat 
and grew ir months, 


At lengt! 


exhausted, penned the delinquent a sharp I 


heard 1 the president of the company, his patience 


tter, demanding 


itter reppin d. He 


the cause ol lence Promptly the | 
stated that the times were dull, that all his acquaintance 
were pretty fully insured, and that the prospect for business 


line w poor But as rewarded the other 
the bu rnuld better 
The pictures were in good demand ; he had already sold ten 
of them, and as soonas the tz 
had been bargained for, were paid for, he would re mit the 


rather 


in that 


branch oft siness he « report progress 


oo remaining on hand, which 


ss his commission, 


entire proce ts, le 


It is needless to relate that that agency was immediately 
closed. 

Tue distinction between the lettcr and the 
spirit seems gradually to be diminishing, until, it is not im- 
probable, the world vill come insensibly to believe that no 


difference really does exist, and, that, if an individual only 
keep within the strict requirements of the law, he may 
with impunity violate all the inferior ordinances of human- 
ity and justice This is suggested by the perusal of a 
card recently published in 7he Missouri Democrat, pur- 
porting to be the expression of Messrs. G. H. and W. C. 
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Loker, in which those two gentlemen contradict a statement 
to the effect that they did not pay any premiums on policies 
of insurance received by them trom the Life Association of 
St. Louis, and assert, on the contrary, that they have, each 
of them, paid the full amount of premiums usually required 
Now, it is hardly to be supposed that ‘* members of the Lo- 


’ } ot 


ker family” would be guilty of stating any thing n 
tially and literally true; but it does not, by any means, fol- 
low, that because the Messrs. Loker are right the original 
statement was wrong. At the time the article containing 
the contradicted statement was published, the facts, as de 
scribed in it, may have existed; and at the time the card 


published by Messrs. Loker appeared, the denial therein 


contained may also have been literally true \ few days 
sometimes suffice to work a wonderful revolution. It is 
much to be regretted that the gentlemen publishing the card 


should have omitted to mention when they paid the premi- 
ums referred to; in fact, it is matter of astonishment that 
gentlemen so disinterestedly anxious to cleanse the spott d 
reputation of the Life Association should have neglected, 
in their commendable philanthropy, to clear, likewise, the 
character of those who published the original statement, 
when it was in their power to do so by so simple an action 
as the giving of a date. It is also exceedingly strange that 
the other gentlemen equally concerned with the Messrs 
Loker have not taken the opportunity to make a similar de- 
nial. The necessity certainly existed for su i contradt 
tion as that made in The Democrat, but, unfortunately, it 
came too Jate. The obtaining payment of premiums at the 


eleventh hour, in order to secure the representation and de- 


nial, forming the subject of comment, is but a fitting type, 
in its character, of the artifices resorted to by the iling 
spirits in the Life Association of St. Lou to port tl 
concern in the day of its affliction. Such straw veve 


even when successfully caught, can have but little eflect in 


sustaining the drowning body corporate. 


Tue Commercial Bulletin, of St. Louis, pub- 
lishes the following letterin regard to the ridicu ‘* fir 
cial statement recently published by the Life Association 
of St. Louis. As itis printed overthe signature of LP 


icyholder,” we may infer that the writer knew whereof he 


was speaking, and that his retlections on the pe iar man- 
ner in which the Life Association is operated, proceed from 
a genuine appreciation of his misfortune in ever having 
been duped by the misrepresentations of the Life Assox 


tion, rather than from preju lice by reason f 
nected with a rival company: 


I have read with considerable care the exhibit of the board 





of trustees of the Life Association, publi | the d 
papers a few days since. I had hoped, if such a thing were 
possible, that the association would absolve themselves trot 
all participation in that infamous swindle, the estment 
policy.” But this subject has been fgnored, the a ciation 
dodging the issue entirely, classing it with “ nde ” 


worthy of notice 

If the committee of the directors made the examination of 
the books as they certify, the existence of these policic 
must have been brought to their notice, and it fheult t 
understand their silence. 

Ihe character and design of these “investment policic 





have been made known through the public 7 nd th 
public understand this silence as an admission of the cor 
rectness of that statement. 1 can only ace mt for it on the 
supposition that the committee wer ot ver ‘ t 
quainted with life insurance, and did not er the 
* Jurking devil ” covered up in this ‘* heap of m 

But this view of the matter fails to satisf icew of the 
rather sharp corre spond nee which ha bee £ n for 
some time between D. A. January and the president of the 
association, John J. Roe.” While making ‘ if gh 
investivzatit n, surely the accomplished secretary t 
have withheld papers throwing so much light or 
ject 

As soon as Mr. January’s attention was called to t 
vesunent policy business, like an honest ma e washed 
hands of it, resigned his trusteeship, and demanded that | 
policy should be canceled This is the true re for 
withdrawal, and not the tlimsy one put forth by the seer 
tary of the association, that Mr. January ‘* was president of 


arival company.” Was he not president of a rival com 

pany when he was appointed trustee? 
Mr. January may tind it necessary for 

to publish this correspondence, though, perhaps, som rv 

















| | 
worthy gentlemen in St. Louis w 10t be 7 " it et 
it im print 

Phe committee forgot, also, to give us the racter of 
the assets — when the money is loaned, and t 
Phe whole report is more remarkable tor w t it does not 
ée// than for any thing else. 

\ PoLicy! DEI 

Ir is many months now since & 
received their appointment as managers of a tain fore 
fire insurance company for this ection { the [ 
States. They will long remember the difficulty thev ex 
pericnced in assigt rthe several local ager tr 1 
to the ve, there wing SO many 


t e fro For the agency t 
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SPECTATOR. 


town in Indiana, there appeared several competitors, One 
Jones was finally selected, duly installed and a stock of sup- 
plies was sent him. Several months passed but Jones sent 


no premiums. The managers in New York wrote to him, 
again and again, and their faith in his integrity would have 
wen shaken did they not know his standing as one of the 
most substantial residents of the town. Jones wrote back 


each time that times were tight and business was very dull; 





but he thou he would soon be able to do some business 
Thus matters continued. One day a messenger entered the 
office of the managing firm on Broadway with a dispatch 


t was opened with nervous fingers, and to a mind anxious 


with apprehension of the announcement of some heavy loss 


It cont ed the following words 
——_—_—__—_——., Jan. —, 1869 
T — 
Just taken one risk of 8500 on the new court house. Tip- 
top risk Signed Jones. 


It took very nearly all the premium to pay for the trans- 


mission of the message Jones was immediat ly displaced. 


Ir is just about a vear since a well known 
solicitor called upon the late Hon. Henry J. Raymond to 
endeavor to induce the tter to insure his life Mr. Ray- 


mond refused to take ta policy himself, on the ground 





that his family was comfortably provided for, and that it 
seemed to him as if he were destined to a long life still 
The s« itor then proposed that Zhe Times company insure 
Mr. Raymond, as his death would be a great financial loss 
] 1 said that the company could 
do as they thought proper rhe solicitor then called upon 


Mr. George Jones, the business manager, and proposed that 





the company take out a policy of insurance upon the life of 
Mr. Raymond, in the same manner as The 7ribune com- 
pany had taken a lary nount of insurance on the life of 
M < He re irked that « might not 
k oon they might reap the benefit of their caution. 
Mr. Raymond had his eves the look of an overburdened, 


overworked man Mr. Jones is said to have ridiculed the 


idea, and remarked that Mr. Raymond would outlive all his 





issociat 1 all probability rhe solicitor retired. Last 
week he « ed upe Mr. Jones to remind him of the cor 
versat r it ishort year ago 





One of the principal expedients adopted by 


the Life A ciation of St. I us to obtain patronage is by 
neans of its boards of lo trustees, who are established in 
every town where the pany has obtained a foothold, and 
wl re allowed, in Idition to the rebates upon their pre- 
1 n tcertain com: nin return for all insurance ob- 
tained for the : tion. It is quite possible that the 
gentlemen thus acting the part of insurance solicitors are 

t aware of the risk they incur by so doing, or rather the 
extent t \ they are lating the law A considera- 
tion of the fact that the ¢ missioner of Revenue has lately 
decided that an person W affords assistance to insur ce 
gents, ‘and who negotiates insurance, solicits risks, or in 
ny other manner acts as an insurance agent, shall be liable 
t pecial tax as such thout regard to the fact as to 
‘ t t r i pe t 1flor suc ervices, or 
that it t his « { or val | ness Phe I blic 
s 1 be exceedi Vv caut 1 its dealing with these 
: ed s t t <« fine its 1 ira ¢ I Si 
T to t ew ire qualified, by a compliance with the 
law, to t pon a lega id tifiable basis in all their 


Tue Benjamin Franklin Life Insurance com- 


pany ra much of that concern as was organized is 
merg t f into t Mutual Protection Life Insurance 
company The rporators of the Ben Franklin could not 
withstand the allurer ts of company which has suc 
eed vetting me il examinations at the rate of 
‘ f ts pe See Superintendent B s 
fort g re] t for 1Sé« 


Tue Enterprise Insurance company, of Cin- 
t is taken act 1 towards calling in the company’s 
t iN the ret ler to be paid in five per cent 
stals ts everv netv davs It is to be hoped that the 
Enterprise w succeed in thus trving to get itself in bette: 
s R inic 1y not enjoy the prospect of a 
i fire s cay » Cincinnat but we 

t I < et 


itv of insurance leg- 





i S e Court ot the st 
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every alternate case is decided adversely to the insu 
companies The law of average” is very plain and un 


mistakable in this case, 


A life insurance agent of Terre Haute recently 
made four trips, six miles into the country and back, on 
foot, making forty-eight miles in all, to 


of $2,000, the application for which has 





by the company. 


NEWS NOTES. 


SUITS AGAINST FIRE INSURANCE AGENTS 
IN CHICAGO. 

Suits have lately been instituted in the Su- 

perior court of Chicago against the fire insurance agents 

in the city, which not only involve large amounts of 


money, but the ultimate result of which will, either for 


good or evil, materially affect the interests of all fire com- 
panies doing business in Chicago. The suits referred to 


are brought by the city of Chicago 





insurance companies of other states, doing business in Chi 


cago, and the amount sued for is ten thousand dollars for 
each company represent d, the claim be ing for a city tax or 


assessment of two per cent. upon ill premium receipts, 





since July, 1867. The tax was originally im; 
legislature, in a section of the Chicago city charter, upon 
all insurance companies of Other states, doing business in 
the city, and was paid by a majority of the agents up to 
July 1, 1867, when, believing the tix to illegal and un- 
just, and discovering that it had not been uniformly 

lected, the agents generally refused to pay. In consequence 
of this course, in June, 1868, an action wa rought by the 


city against Arthur C. Ducat, for the tax thus remaini 





unpaid, and, since it would probably be a test case, the other 
agents made common cause with Mr. Ducat, able counsel 
were engaged, and the case was finally carried through the 
State courts to the Supreme court of the United States, 
where it now awaits decision. Meantime, an implied 
agreement was entered into between the counsel for the 
city and the attorneys for the agents, that, until a decision 
had been arrived at in the Ducat case, no further steps 
would be taken in regard to the other agencies his 
agreement was violated, however, and, on the 18th of June, 
suits were commenced against nearly all the fire insurance 
agents doing business in Chicago rh igents at once 
took measures to defend themselves, and appointed a com- 
mittee of three gentlemen, who consulted with competent 
authorities, and, after due deliberation, it was concluded 
that the city had no cause for action. This opinion is prin- 
cipally induced by a consideration ot the following section 
of the new insurance law, lately passed by the legislature 


of this state, and whicl 





1 practically repeats all form laws 





and ordinances upon which taxes upon premiums were 








levied : 

‘Sec. 30. Every agent of an insurance comp ir ! 
porated by the authority of any other stat reg m r 
shall return to the proper ofthcers of the county, town, or 
municipality in which the agency is estal ed, in the 
month of May, annually, the amount of the et re of 
such agency, which shall be entered t tax list the 





county, town, and municipality, and ibject to the same 
rates of taxation for all purposes, state, county, town, and 
municipal, that other personal property is su t to at tl 


1€ 
place where located; said tax to be fu dieu of all town and 
ae ie “ree 7 ‘ 
municipal licenses, and all laws and p s ine 














sistent herewith are hereby repealed fed, That the 
provisions of this section shall not be ¢ trued to prohibit 
cities having an organized fire department from vying a 
tax or licer fee, not exceeding two per cent., 7” @ rd 
ance with provisions of thetr respect harters , 
said gross receipts, to be applied exclusively tot t 


f the tire department of such city 
Since no authority to levy such atax as that for the collec- 


tion of which the suits are instituted, is conferred by the 


citv charter of Chicavo, the former tax ha 12 been levied 
directly by the legislature, not only are the agents of com 
panies from other states, absolved from the payment of 


taxes due under the old law, but they can not be taxed in the 


future, so long as the city charter retains its present lara 
ter; and it is also very probable, since the de ion int 
Ducat case was not rendered until after the passage of the 
new law referred to, that that suit will a fail, and the 


original decision rendered by the state court will be re- 
versed. 
Phat the original law compelling the payment of this tax 


was arbitrarv and unjust, there can not exist a doubt; it was 





i tariff levied upon the honorable transaction of business, 
without the shadow of a right, oppressive in its character, 
ind calculated to work only evil results. The field of insur- 
in ente should be equally pe t il andthe 

ent et e commended f the re ‘ \ n ini- 
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fested to oppose the subversion of the law in a manner to 


And, in this 


of every company interested in the re- 


infringe upon their rights. exigency, it 


is certainly the duty 
the 


state, to whom the matter is not one of vital importance,—to 


sult of suits,—and there is no company, outside the 


support its agents in the course which they have adopted. 


It is not so much the question of losing or retaining the 
money involved, though the sum is by no means insignifi- 


cant, as the establishment of a principle which shall work 


its effect in the future, 


ind which is to be determined by the 
hence, all fire insurance companies 
the 


accord to their agents the support they may require. 


decision in these cases; 


should clearly appr: importance of the issue, and 


te 
I late 


THE PACIFIC INSURANCE COMPANY, OF SAN 
FRANCISCO. 
UNTIL a comparatively recent date, every 


insurance in the 


of 


United States has originated in the East, and a monopoly of 


thing connected with the business 


the gains, as well as of the losses resulting from enterprises 
of this character have been held by those dwelling on the 
Atlantic 


insurance operations has been formed, and California, on 


seaboard. But, within a few years, a new base for 


the other side of the continent, promises to become a rival, 
in this respect, of some of its sister states in the East. 
Prominent among the companies of which California can 
boast, stands the Pacific Insurance company, of San Fran- 
cisco. Though not claiming distinction on the ground of 
being an old company, the Pcific is one of the most firmly 
established and reliable in the country, its basis of opera- 
und method of character which 


tions business being of a 


entitle it to universal respect and confidence. The insur- 
ance now held by the company amounts to between twenty- 
five and thirty millions of dollars, and agencies for the ex- 


tension of its business are establishing in all the more im- 
portant cities, the company having on deposit, for the secu- 


New York 


provision of the insurance law of 


rity of policyholders, in alone, the sum of 


its 


& 200,000 By a wise 


California, stockholders are made individually responsiblk 
for the company liabilities, the result of which is to in- 
duce special care on the part of officers, and all who are in 


mnected with the All investments 


any wav <« 
of the Pacific are 


management 


made in United States gold coin, upon 


property valued according to the same gold basis. ‘he 


terms of all mortgages such that they are convertible 


are 


into cash upon thirty days’ notice, and thus the company 
avoids all losses by discount, to which securities of a differ- 
} 


ent character are subject in such cases. In all other depart- 


ments of its b 
fested 
istic 


lib 


holders,—has re 


care and economy is mani- 


Pacific, 


isiness, the same 


by the managers of the and this character- 


y—which is, at the same time, coupled with the most 


ral and strictly honest course of treatment with policy- 
ulted, not only in placing the company 
but 


as we certainly do not doubt, that the 


high in public esteem, has made the confidence de- 
served; and we hope, 
prising company to extend its sphere of 
A branch of- 
fice of this company has lately been established in Chicago, 


Mr. Charles A 


wadquarters for all the territory east of the 


efforts of this enter 
usefulness will meet with deserved success. 


under the management of Laton This 


office will be the 
Rocky mountains and west of the Ohio, forming an import- 
number of branch offices of leading 


Mr. 


rected with the management of the Pacific, at 


ant addition to the 


companies established in Chicago. Laton was fora 


long time con 
its 


not only the general knowledge derived from an extensive 


home office, and, « msequently, brings to his position, 
and varied experience, but an intimate acquaintance with all 
the represents. The 


local Miller & 


Drew, gentlemen fully qualified to advance the company's 


special features of the company he 


wency will be under the control of Messrs 
interest; and, under the able direction of Mr. Laton, 


doubt 


sisted by such coadjutors, we not that the career of 


the Pacific in the East will fully equal its rapid advancement 


in the West. 
THE LUMBERMANS INSURANCE COMPANY 
OF CHICAGO. 
SoME important changes have lately occurred in the 


management of the Lumbermans Insurance company of 


Chicago Ata 


company, held on 


meeting of the board of directors of the 


the 14th of June, the president, Mr. H. 
iccordance with his expressed intention, 
Mr. Thomas 
Goodman, the secretary of the company, was appointed to 
ind Mr. T. L selected to fill 


the position rendered vacant bythe promotion of Mr. Good- 


G. Powers, in 


tendered his resignation, which was accepted. 


the presidency, Miller was 


adopted complimenting the retiring 
had 


discharged the duties of his office, and expressing the grati- 


man. Resolutions were 


president on the able and efficient manner in which he 





THE 


SPECTATOR. 


fication of the company that they weuld still be enabled to 
benefit by his counsel and experience on the board of direc- 
tors. Though in the resignation of Mr. Powers the com- 
pany loses a capable and efficient officer, yet, inthe appoint- 
ment of Mr 


Goodman, the board of directors have selected 


a president in every way qualified to conduct the affairs of 


such a manner as to insure 


The 


insurance, 


company in 
ful 


business of 


its success career. long experience of this gentle- 


man in the his perfect acquaintance 
with the company’s affairs, and the deservedly high reputa- 
sustains in the community, more than justify the 


tion he 


choice made in his appointment. The vacant secretaryship 
is filled by a gentleman not less competent to acquit him- 
an able manner of all the new duties which may de- 


We do not need to say that the Lumbermans 


self in 
volve upon him 
Insurance company is a sound company. Conducted upon 


the principles which alone can insure success and prosperity 
to such an organization, possessing a board of directors com- 
posed of gentlemen of acknowledged ability and integrity, 
with officers eminently qualified for the fulfillment of all 
their duties to the company, and, above all, imbued with a 
spirit of progress which does not degenerate into specula- 
tion, we have little doubt that the hitherto prosperous career 
of the Lumbermans will be more than equalled by its suc- 


cess in the future. 


THE GLOBE MUTUAL LIFE, 


AMONG the life companies whose career have 


from the first been uniformly successful, few stand forth 
with such favorable prominence as does the Globe Mutual, 
of New York. 
Hon. Elizur Wright, in 


Reports, as one of the only two new companies whose ex- 


In the year 1866, this company Was notic ed 


by the Massachusetts Insurance 


penses did not exc eed the margin on their premiums, and, 


since that time, it has continued steadily to advance in the 


course entered upon under such favorable auspices. The 
secret of this unvarying success, is, to some extent, found 
in the principles upon which the company is conducted. 


old and 
like 


Che management is liberal in the extreme, and the 


absurd views which have, as a general rule, clung 


incubi about the 
No irksome and 


ird to travel are placed upon 


insurance, are altogether discarded un- 


necessary restrictions in reg 





one is allowed to go when and where 


policvholders, every 
it may please him, and the usual specifications regarding 
the manner of death, of a person holding a policy of insur 
ance, are likewise omitted. The policies of the company are 
non-forfeitable, the Globe having been one of the first com- 
panies to extend to their patrons this just acknowledgment 
of their rights. These facts sufficiently indicate the broad 


and liberal views which regulate the policy of this com- 


pany. It is progressive, and yet, at the same time, exceed- 
ingly careful in its actions; two qualities rarely found com- 
bined. A notable instance of the extreme caution regarding 
expenditures displayed by the managers of this company, 
is found in the fact, that, though its business is rapidly 
increasing, and the fine rooms now occupied in New York 
will soon be altogether too limited for its accommodation, 
vet the officers choose rather to run the risk of a little trouble 
and inconvenience than to buy real estate at its present in- 
flated value, the result of speculation and depreciation of 
shall 


occur, they will be enabled to accomplish their ends and at 


the currency, when, by waiting until a fitting time 
the same time save a large amount of the company’s funds. 
It would be well if this example were imitated by many 
others of the prominent companies. Such carefulness and 
economy, when extended to every branch of the business, 
can not but produce their legitimate results, and the Globe 
now stands upon a footing with the leading insurance com- 
panies of the country. The great point in life insurance, 
the question that naturally and invariably arises in the mind 
of a person about investing in a policy, is, *‘is it safe?” 
Now the Globe is eminently a safe company, conservative in 
its character, slow toexpend, and careful in its management. 
Nearly $500,000 have already been paid to the widows and 
orphans of those who have invested in its policies, and the 
place it already occupies in the public estimation is ofa 
character rarely attained by companies whose history ex- 
tends over no longer period than that covered by the Globe’s 
experience. 

The Northwestern department of the Globe, comprising 
the seven states of Michigan, Indiana, Ilinois, Wisconsin, 
Minnesota, lowa and Nebraska, was organized June first, 
services of Mr J. G. Me Kindley and S. T. 


The wisdom exhibited by 


the 


Lockwood secured as managers. 


1867, and 
the officers of the company in the selection of these gentle- 
men, has been fully demonstrated in the conduct of the 
department for the last two years, which has been every 
On June 


way creditable to the managers and the company. 


a continuation of 


necks of those who control the conduct of 





Lockwood 


Lockwood retiring from 


first, Messrs. McKindleyv and dissolved 


their connection in the Globe; Mr 


1S69, 


the company, and Mr. McKindley remaining in its service 
and assuming the entire management of the department, 
his office being located at No. 124 LaSalle street, Chicago, 
Globe, this gentle- 


Previous to his connection with the 


man was prominently connected with the Northwestern 
Mutual, the success of which company is attributable in no 
to his The Globe 


nate in possessing at the head of this extensive department 


slight degre« labors is specially fortu- 


a gentleman who unites great organizing and executive 
ability to an extensive and varied experience, which, not 
only makes him a capable and efficient servant of the com- 
pany he represents, but enables him to advise and counsel 
in all matters of importance which may affect its prosperity, 

Conducted, as we have shown, upon principles equally 
sound and progressive in their character, and managed by 
men of honesty and ability, with a record of success in the 
past which, bright as it is, bids fair to be eclipsed by that of 
Globe Mutual, is to be looked 


permanent and well established organization, whose influ- 


the future, the upon as a 


ence is destined to be not less extended than beneficial in its 


results. 


THE COMMERCIAL INSURANCE COMPANY, OF 
CHICAGO, 


AMONG 
may boast, as possessing all the elements of success ina 


the 


the companies of which the west 


sufficient degree to compare favorably with many of 


most prosperous organizations of the east, the Commercial 


Insurance company, of Chicago, occupies a prominent po- 


sition Organized in 1865, by a numbes of prominent and 


influential citizens of Chicago, at a time when there 


seemed but little chance for a profitable return to the invest- 
ment, the company has been so skillfully conducted as to 
avoid all the dangers incident to the prosecution of such an 
enterprise, and finally to become one of the acknowledged 
reliable and insurance now doing 


prosperous companies 


business. As the result of the energy and skill manifested 
by its conductors, the company now possesses assets to the 


f which sum all, save 35,000 of 


amount of 8345,106.96, DE 
stock notes, well secured, is either in cash or its equivalent, 
The « ot, at 


$140,000, $17,000, 


least, 
The 
of the company, located at Nos. 


ympany possesses real estate to the valuc 


which pays an annual rental of 


beautiful marble building 


160 and 162 Washington street, Chicago, and of which a 
fine illustration is presented upon another page in the pres- 
ent number of this paper, affords, equally, evidence of the 
the acquired, and of the 


wealth of company, so rapidly 


sensible and secure manner in which its funds are invested. 
During the four years of its existence, the Commercial has 
experienced losses amounting to only about 46 per cent. of 
its premium receipts, a ratio which is more favorable than 
that of some of the best American companies, and, during 
the same period, dividends amounting to 35 per cent. have 
been paid upon its capital stock, than which no better proof 
could be offered of the care and ability shown in the com- 
pany’s management. 

I he 
slight degree to the character of those into whose hands the 
The president, Mr. John 


C. Dore, is a gentleman whose reputation is not confined to 


success of the Commercial is to be attributed in no 


control of its aflairs has fallen. 


Chi as a man of culture, distinguished inteyrity, and 


excellent business ability, whose name alone is sufficient to 


compel public esteem and confidence for any enterprise 


with with he may be connected. 

The secretary of the company, Mr. Jefferson Farmer, is 
well known in insurance circles, as an efficient and success- 
reat in the business, and 


ful underwriter, of experience 


well qualified for the duties of the position he occupies. 


well 
The 


a system of agencies 


The board of directors contains gentlemen equally 
known to the public as men of probity and ability. 
about to 


Commercial is organize 


throughout the country, a step which it has never yet taken, 
and itis probable that with such aid to the extension of its 
will be 


business, the career of the company in the future 


even more successful than it has been in the past. 


THE HAHNEMANN LIFE. 

Few among the life insurance companies of 
the country exhibit a better standing, as the result ofa rapid, 
but, at the same time, strong and healthy growth, than the 
Hahnemann Life Insurance company, of Cleveland, Ohio, 
Conducted upon the most liberal principles, and issuing 
policies upon all the popular plans, the company has exhib- 
ited an increase in its business which speaks favorably tor 
the ability with which it has been managed. Though an 


indirect advocate of the practice of homeopathy, granting 
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to the patrons of that system privileges in the reduction of 


rates,—and the mortality table of the company seems to 
justify the action,—the insurance of the Hahnemann is, by 
no means, confined to the supporters of that system from 
the founder of which the company takes its name; but, 
by reason of low rates cf insurance, a liberal non-for- 
feiture system, and many other advantages, the com- 
pany has drawn patrons from all schools of med- 
icine. Dividends are declared annually, upon the 
contribution plan, and ninety per cent. of the profits 
divided among the policyholders, the remaining ten per 
cent. being used to retire the capital stock. Some idea may 
be formed of the successful growth of the Hahnemann, 
when the reader is informed that the percentage of increase 
of business of this company, in 1868, over that of the pre- 
ceding year, was greater than the increase of any other 
company in the United States. Mr. L. D. Cortright, late 
general agent of the northwestern department of the com- 
pany, has been elected to the position of vice-president, and 
the management of this important branch has now passed 
into the hands of Mr. George N. Carpenter, who has 
been associated with Mr. Cortright in his labors, and who 
is eminently qualified for the position. The manner in 
which the Hahnemann is conducted, the care manifested in 
the selection of risks and good investments, and the gen- 


eral character and remarkable success of the company, en- 


title it to the confidence and patronage of the public, anc 
there is every probability that its claims to consideration 


will not fail of producing their deserved effects, 


THE HANOVER FIRE. 


In another column will be found the adver- 
tisement of the Hanover Fire Insurance company of New 
York. This is one of the older companies, whose name is 
as familiar to the business public as a household word. It 
belongs to that class, which with less of noise and boasting 
than have characterized many other less worthy companies, 
by careful management, the exercise of discrimination and 
judgment in its business, equity and justice in its dealings, 
and prompt and unequivocal settlement of its losses, earns 
its way to a lasting place in the estimation of business men 
Such is the Hanover, and such it has ever been, and this is 
true of it, that it is a good company among the best. In its 
business of nearly seventeen years, the Hanover has dis- 
bursed the sum of $1,050,615.54 for losses. Yet its premium 
receipts during this period have reached the amount of 
$2,278,473, and its percentage of loss is nearly 15 per cent. 
less than the average of companies doing business in New 
York. It ranks high among the New York companies 
both as to amount of premiums received during the past 
year, and as to amount of net assets. Its assets on the 31st 
of December last were $650,682.28. The company is pre- 
sided over by Mr. B.S. Walcott, a most experienced under- 


writer and accomplished gentleman, to whose indefat 





vuable 
industry and careful judgment the company mainly owes its 
success. The business of the Hanover in the west and 
southwest is conducted through the Underwriter’s Agency, 


The eastern agency department is in charge of Mr. Thomas 


James, who graduated in the school of the Aitna of Hart- 


ford, and who has had most valuable training and experi 


ence with several of the most prominent compani¢ 


THE PACIFIC MUTUAL LIFE 
CALIFORNIA has of late asserted her claims 
to consideration as a base for operations not only in fire 
insurance, but also in the life department of the business, 
and especially prominent among the latter class of organi- 


zations stands the Pacific Mutual Life Insurance company, 


whose home office is located at Sacramento. The career of 
this company has been of a character to astonish every one 
acquainted with the many difficulties which a new company 


must necessarily encounter. Though organized but little 


“ 

I 
z 
a 


more than one year ayo, the company had, t 
issued policies to the amount of $1,841,400; showing a net 


surplus of $65,558.76, the total expenses of management 


during the first year of its existence, having been but a 
' 


fraction over twenty-nine per cent., which is less than the 


percentage of expenditures of any Americar , 
company during the same period after its formation, The 
causes of this remarkable progress are to be found equally 
in the many advantageous features presented by the com- 
pany to those who insure in it, the liberal and progressive 
spirit shown in its management, and the economy as we is 
the energy and industry exhibited by its officers and agents. 


No limitations are made in regard to travel bv those 


insured; thirty days of grace are allowed, if required, upon 
all annual renewal premiums; and not only all policies, but 
all dividends are made non forteitable. The funds of the 


company are so invested as to draw interest at the rate of 


twelve per cent., which fact alone is sufficient to make an 
important difference in the company’s prosperity. The 
business of the company is conducted upon a gold basis, by 
which means not only are its affairs rendered more secure, 
but losses, in the wav of discounts and deductions, are 
avoided, which are among the expenditures of companies 
operating on a different basis. The business of this com- 
pany is now rapidly extending. Its able and experienced 
general agent, Mr. Schreiber, is now engaged in the forma- 
tion of branch and subordinate offices in all the principal 
cities, and the company will soon enter the lists with every 
prospect of a successful career, even when competing with 
the old and well established companies of the East. In 
Chicago will be located a most important office, and ifthe suc- 
cess of the Pacific Mutual in this field shall equal that with 
which it has met in California, as we do not doubt it will, 
the effect can not be otherwise than beneficial, both as 
regards the company and the general public. The fac ility 
with which the company can be worked is especially worthy 
of consideration by those who contemplate engaging in the 


business of life insurance as agents or solicitors. 


THE PHENIX FIRE, OF BROOKLYN. 


THe Phenix Fire Insurance company, of 


Brooklyn, affords one of the few examples of companies, 

which, beginning business in a quiet, unpretending man- 

ner, have gradually, as the result of a steady, healthful 
, 


growth, come to hold a p tion among the leading insur- 


ance companies of the country Conservative in every re- 


spect, careful in the tion of risks, and economical it 





its management, the Phenix has continued to advance in 
its prosperous course, until, on the 1st of January, 1860, it 
possessed a paid-up capital of one million dollars, with net as- 
sets amounting to over one and a half million dollars. No 
better evidence of the company’s soundness and the place it 
occupies in the public esteem, could be offered, than the 
fact that, in Brooklyn, where the company is located and 


best known, the premium receipts of the Phenix exceed 


those of all others doing business in the city. During its 
career, the company has paid for losses to its policvholders 
six million dollars, to its stockholders a fair interest on their 
investment, and has now on hand a large surplus, in addi- 


tion to its reinsurance fund 
Mr. R.S.Critchell, formerly connected with the St. Louis 
general agency of the Home Insurance c mmpany, of New 


York, now occupies the position of special agent for the 
Phenix in the Northwestern states, and all applications for 
agencies should be addressed to his office, No. 114 LaSalle 
street, Chicago. The Phenix is pre-eminently a sound 
company, one high in the public estimation; and, with the 
idvantages accruing from such a connection, added to his 
own extensive experience in the business of insurance, Mr. 


Critchell will, doubtless, succeed in greatly extending and 





improving t business of the company which he represents. 


BOSTON INSURANCE GOSSIP. 


INSURANCE matters in Boston have generally 


been quite dull during the past month A few of the 
agencies report a considerable increase in business since 
the commencement of the year, but these have been exce p- 
tional. Boston did little else during the month preceding 


the Jubilee than prepare for the festival, and there was 
stagnancy in all branches of trade 

Of course our readers have seen the elegantly printed— 
almost elegant enough to have come from THe SrectTaTor 


Press—little book, issued by D. W. Russell, of the New 




















York Lift It contains a narrative of the experience of the 
rising young Boston preacher Rev. G. H. Hepworth, with 
a life urance agent. The latter succeeded in converting 
the divine to his idea, and Mr. Hepworth deals with the 
subject with the ferv that only an enthusiast, aided by the 
power of a vigor t It isa most convincing docu- 
ment, and deserves a wide circulation 
The business of the J 1 Hancock Mutual Life has im- 
proved ra v dur the first six months of the current 
vea lespite t ilmost uly prevailing dullness Ihe 
premium receipts are largely in excess of those for the cor- 
responding period of the year preceding, and the aver: 
been somewhat higher rhe company has just trans- 
ferred its offices to the new Sears building, one of the most 
el ind costly business structures in Boston The 
edifice has a frontag both Court and Washington 
treets, and is bu f white and dark marble, in alternate 
lavers The style is modern, with Mansard roof rhe 
offices of the company are on the second floor, and have a 
lepth of 120 feet his space is conveniently divided into 
apartments sufficiently spacious for the transaction of the 





company’s business, in its various departments. The offices 
are fitted in chestnut, butternut and black walnut, richly 
molded and polished, and the floors are of tessellated 
marble. The president’s room, on Court street, is beauti- 
fully finished. Next is the counting room, the entrance to 
which is from the main hall, through two handsomely pol- 
ished doors. Opening from the counting room is the 
secretary’s office, and beyond, the apartments of the agency 
superintendent, medical examiners, etc. Altogether. these 
are the finest insurance offices in Boston. 

The New England Mutual Marine Insurance company, 
in like manner yielding to the demand imposed by increase 
of business, has likewise taken o flices in Sears’ building. 
The company occupies one half of the ground floor, with 
entrances from Court and Washington streets. Its offices 
are at once spacious and elegant. 

The New England Mutual Life and the Union Mutual 
Life are each doing their share of new business in this dull 
time. Both these companies enjoy a deserved popularity in 
Boston and throughout New England, and their fairness 


and justness are universally recognized. 


THE AGENCY OF R.W. HOSMER & CO. 
AMONG the many insurance agencies of Chi- 


go, while there are many that can boast a greater number 





of companies, there are none which present a better appear- 
ance, as regards the character of the organizations repre- 


sented, than the agency of R. W. Hosmer & Co., located 


at No. 27 Chamber of Commerce. The staunch old City 
Fire Insurance company, of Hartford, old in years and 


honors, heads the list of companies represented by M1 
Hosmer; and not less distinguished by a long and honorable 
career, and by superior Strenyth, as well, is the Connecticut 
Fire Insurance company, of the same « ity rhe remaining 
company for which Mr. Hosmer acts, is the National Fire 
Insurance company, of Baltimore, whose popular presi- 
dent, Mr. John B. S« idenstricker, is so well known through- 
out the country, not less for his qualities as a gentleman, 
than from his acknowledged ability as an insurance man- 
ager. The agency of Mr. Hosmer is one that has grown 
} } 


steadily from small beginnings, until the business now 





transacted by him is of no limited extent rhe class of 
surance effected is uniformly of the best character, as the 
result of Mr. Hosmer’s popularity among the merchants 
and prominent business men ot Chicago It is always a 


pleasure to chronicle success when it has been the result of 
steady, patient effort, and we trust that the present prosper- 
ous condition of Mr. Hosmer’s agency is but an indication 


of still greater success in the future 


A SUCCESSFUL ORGANIZER. 


AMONG the agents whose services have ma- 
terially contributed to the success of the companies employ- 
ing them, Mr. G. A. Fudickar, superindendent of agents for 
the Guardian Mutual Life Insurance company, of New 
York, occupies an enviable position This gentleman first 
traveled seven months for the Knickerbocker Life Insur- 
ance company, after which, in April, 1868, he contracted 
with the Guardian for the management of the German de- 


partment of New York and New Jersey; 


and, in July, 


1868, for the same department in the cities of Chicago and 
Milwaukee. He now has charge of all the departments of 
the company. From April 15, 1868, to the same date in 


1869, there have been taken in Mr. Fudickar’s department, 





1,195 policies, insuring $2,605,200. Since that time he has 
taken in premiums $25,000; or, $250,00c e added to 
$2,605,200, for what really constitutes but one year’s busi- 
ness, since the first two months were occupied in the work 
of organization. Adding to the $2: premium, $3,000 a 
month for interest, and there is exhibited the sum of $28,000 
a month, as the result of Mr. Fudickar's management 
He issues one hundred and fifty policies a month, constitu- 
ting one-third of the entire business of the « mpany It 


would be difficult to present better evidence of Mr. Fudick- 
ar’s energy and exccutive ability, and the Guardian has 
reason to congratulate itself on the possession of such a 


man at the head of its agencies. 


THE NORTHWESTERN DEPARTMENT OF THE 
WORLD MUTUAL LIFE 


WE notice with pleasure the establishment in 
this city of a general northwestern agency of the World 
Mutual Life Insurance company, of New York. The de- 
partment will be under the control of Messrs. J. A. Closser 
and Austin George, the former of these gentlemen filling 
the position of superintendent, the latter that of manage 


Mr. Closser was for a long time general agent of the New 
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York Life Insurance company at St. Louis, and Mr. Georg? 
was also connected with that company; they consequently 


skill 


resulting from long experience in the business. 


knowledge 
The gen- 


tlemen are both young, energetic, and able; just the kind 


bring to their new position all the and 


of men to push forward with zeal and success the establish- 
ment of a comparatively new company in a new territory. 
Messrs. Closser and George intend to establish agencies in 
the Indiana, Wis- 
consin, lowa, Minnesota, Nebraska, Kansas and Colorado, 
that, in course of time, the World 


states of Illinois, Michigan, Missouri, 


and we feel confident 
Mutual will occupy a prominent position among those com- 
panies whose business is transacted largely in the western 


States. 


PERSONALS. 
H. 


actuary of the 


Beers, the able and experi- 


New York Life Insurance company, 


WILLIAM 
enced 
has been elected to a position upon its board of trustees. 
The long and serviceable connection of Mr. Beers with the 


company fully entitles him to this mark of their appreciation. 


HuGu WESENDOCK, president of the Germania 
Life Insurance company, has lately returned from Europe, 


where he has been engaged in establishing agencies. 


Twenty-five have been located in Germany, one in Paris, 
Zurich. We 


liability of the Germania will soon be as well appreciated in 


and one in doubt not the soundness and re- 
Europe as in America, and certainly the character sustained 
the 
entitle it 


well 


all 


its managers is such may 


to the 


by company and as 


and them confidence and esteem of 


classes. 


WE enjoyed at our Chicago office, the other 
day, the pleasure of a visit from William M. Cole, the accom- 
plished secretary of the Brooklyn Life, who has been on a pro- 
tracted visit among the company’s western agencies, We are 
sure, from an intimate knowledge of Mr. Cole's superior ex- 
ecutive ability, that this visit among the energetic gentlemen 
who now represent the Brooklyn in the west will result in 
ind fresh impetus to the already prosperous 

To 


a fre- 


an immediate 
operations of this favorite company in that territory. 
a life office, there is nothing like 
of the esprit 


and nothing will do this so well as bringing them 


create success for 


quent strengthening du corps among its 
agents ; 
face to face with an efficient and popular manager from the 


home office. 


WITHIN the past month Mr. Elmore, of El- 
more & Rowe, general agents of the Northwestern Mutual 
Life Insurance company for the Pacific coast, called at this 
He the of both 


underwriting as being very prosperous in that section. 


office. represents business branches of 


In 


life insurance the premiums show a much higher average 


than on this side of the slope. The agency of Elmore & 
Rowe is a new one, but will compare favorably with the 
new business of any section. In May they issued 94 


policies, insuring $564.000, the premiums on which were 
$34,171.83. Mr. Elmore came over the Union Pacific rail 
road, and represents the journey as one of much pleasure 
and interest. With the exception of about 100 miles, the bed 


of the road is well and smoothly laid. 

WILLIAM T. Hooker, secretary of the Guar- 
dian Mutual Life, having been promoted to the vice-presi- 
dency, Mr. Lucius McAdam, the accomplished actuary of 
Mr. 
McAdam is a young gentleman of acknowledged ability 


the company, has been elected to the vacant position. 


and culture, and his election to the post will afford univer- 


sal satisfaction to all who are interested in the welfare of 


the company. 

Hon. JosePH PACKARD, who succeeded Vice- 
President Colfax in the South Bend (Indiana) district, lately 
caused his life to be insured in the Home Life Insurance, of 
New York, through E. H. Kellogg, the company’s efficient 
superintendent of agencies, on a policy requiring an annual 


premium of $1,155. 


PHILADELPHIA NEWS. 


WITHIN the past month the business of fire 
insurance in Philadelphia, which for several months had 
been declining so as to reach, during the last of the month 
of May and the first of June, a state of dullness truly 
This 


a great measure to the growing fre- 


remarkable, has improved to a considerable extent. 


has been owing in 


quency of fires in that city. Towards the end of June a 
nuruber of these occurred, and the loss above insurance was 
quite serious. Life insurance in the city of brotherly love 
has been taking a new start, and there has been a marked 


ncrease in the business of the last two months, 


SPECTATOR. 


Of the home life companies the National appears to be 
making long strides in advance. Upto the end of June over 
6,000 policies had been issued, insuring nearly $17,000,000, 
Ex-Commissioner Rollins fills the Presidential chair tem- 
porarily, and with the ability and energy which have ever 
characterized him. 

The Penn Mutual is displaying a new energy, and while 
the same conservative and careful management still marks 
its progress, its business is steadily increasing. Superin- 
tendent Wilson is meeting with deserved success. 

The Secretary of the American, Mr. Wilson, has been 
absent from his post for several weeks, by reason of pro- 
tracted illness. His recovery is still slow. 

The United Security is fast completing and perfecting its 
organization, and with increasing vigor is pushing forward 
business. 

SPEC- 


TESTIMONY rHE VALUE 


TATOR. 


TO OF THE 

ANenterprising general agent in Indiana, who 
has been a subscriber to THE SpECTATOR since the first 
number was issued, and who, therefore, knew what he was 
writing about, vives the following testimonial to the value 
of THe SPECTATOR, through the columns of an Indianapolis 
paper: 

**As good and profitable work for such insurance agents 
as possess a file of Tue (Insurance) SPECTATOR for 1508, is 
to review the k ading portions of this work, and make 
memorandums for future use.” 


The above is only one of several hundred endorsements, 
which have come to us from various sources, as to the value 


of THE SPECTATOR to every person who desires to do busi- 


ness, intelligently and profitably in either department of 


insurance. We could fill a volume twice as large as this 
number of THe SrectaTor with testimonials from presi- 
dents, secretaries, general agents, solicitors, directors and 
patrons of insurance companies, all of whom express, in 
flattering terms, universal gratification that, through our 
efforts and their support, there has been established, on a 
permanent and progressive basis, a paper devoted to the 
impartial review of insurance topics. 


RIGHTS OF PUBLISHERS 
ADVERTISEMENTS. 


THE LEGAL OF 


A CASE lately tried in the Superior court of 


New York is of importance to insurance companies and 
agents, as illustrating the legal rights of publishers in re- 
spect of advertisements. 
The 
against the Standard Lite Insurance company, to recover a 


The action was brought by the 


publisher of Evening Gazette, lately suspended, 
claim for publishing certain advertisements of the com- 
pany. The plaintiff alleged that he inserted in his paper 
three different advertisements, publishing them, respect- 
The defend- 


ants admitted their having been so published, but claimed 


ively, forty, forty-two, and sixty-seven times 
that they authorized only one insertion. The plaintiff tes- 
tified that it was the custom with all newspaper publishers 
to insert for insurance and other companies their advertise- 
ments until they sent word for them to be discontinued, 
and, as the defendants did not specify any length of time, 
their advertising was continued, The jury rendered a ver- 
dict for the plaintiff for $773.44, the full amount of his 
claim. 

STOCK AND FINANCE. 


YORK DIVIDENDS. 


INSURANCE 
NEW 


Tue following New York companies have 


just declared semi-annual dividends: 











er Ct 
II a dccnhisanduaweuineewdentencedende haewevenest 10 
American Exchange. .... ...ccccccccccee is seaeege — 
OO, Serre SOs eesdeeeu0 19 
SEE shhh wish acdeneugsnts Si¥eetaruseenbeasendeaheasene 7 
Columbia 3s Sip okeos tela dee ween oeesbeedseeeeesonncees 5 
SL OE WU, cicccndeanncdeusvasettsuedecsees 5 
Commercial a ging ik J-atea wii ewe Winkie nekeduin we 5 
cat kcinadébcuhiganl kebenadsedssaeeccuene 8 
Re eae eae . 5 
| ree reer 5 
tas ansarcahi ies baeiraaaa Ac, ~adbamwae sevese 10 
isin agiwsnedekes 5 
Globe.. ..... sosndee sews 5 
Great Western Marine..... siaee ioxeonen 6 
ER non <seceue wins dudesecevedessent. Staaten — 
EY Cacdccccucsoacusubabadaseerees scabs 5 
Howard...... ae Gs. CNNETSee0 res 6 
CT AE DN ins chen edkpabhacentibies. coeur 5 
II ccc Sarco sak eee Maen am ednemamaaaaenieele -§ 
OVI oe sccvecve setoeove Obbwdu éWbenwdd ANd ene _s 
DN sida rekkest ccbsb bed cheb vege tbet nee. Akaka heewen 5 
RE ee eer oe eae ee Pe 5 
UN ins cuan sewewkedkeuenbenaueee oetssee 5 
LG 5 ove ics once a lata ails ig acaba Sigma india atin aaah 10 
 ___ Sn eee cose | 
RNID, nae ives ctsavdiacsasdcesaces id nenweeeeuue 5 
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ee ps ebtuswen ' 5 
See aan patie ases ici a 
Ps cut csenegeee. -46nnreben ° 10 
National ec réamkbetESReNensenee Enwenesianensene 6 
New Amsterdam,......... 5 
North Americam........0:cce ° 5 
New York Bowery............ 5 
Sy TU SEC vvtsewceen snetencessnece .10 
Pacific RieteUCenbee oe evecece peubSoeeeeESesenesese Ss 
Paciie Mutual. ....scccsecsss a ; » senene a 
Park Dine iii ansteeiedaseadeneeedeue 
ee see dedeusiniey. chen eer o 
PR innih’ -tbtekbs kath uaniorueeeinrnee eneit 5 
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OO cee eeseeeessesee ceee 7 
United States at POO 080000805505 0008 C080 2088 7 
ee ree eres 5 
NEW YORK STOCKS. 
Tue following sales of New York fire insurance stocks 


have been noted since our last issue: 


4 ar, Sales. 
42. Corn Exchange.......... 30 50',-50%, 
14. Germania Fire so 113ty 
10. Republican Fire........ ° 100 114 
33- North River..cccocccsccccccee BF 1004, 


HARTFORD STOCKS. 


The following are the latest quotations of 


+of Hartford stocks: 





FIRE Bid Asked, 
Etna (TROLS TRTESEReTEES 460 shOCeteS 220 
Cote GO, DOT GOR ass ccs ccee sdeccoecs 55 
City Fire sabi eGs edbneaseseueR errs So 
Connecticut WHTTTITIT TTT TTT 
Hartford WYTTETTTTTTiTit 
Merchants ieebesses _ 
North American....... eTeTeT Ti TiTiTTTie 125 130 
NG. kins uts dak webhed Sib vkieeieneete soscect oswe 
a coe. btedeweD rrr 95 
LIFE 
Be stcaivideses hivaseneueeeensues 210 225 
Continental néene 128 130 
Connecticut General pias Sanka se ones Ps) u's 
Hartford Lite and Annuity.............+. ... 78 S2 
Travelers ....<e. 103 100 


HARTFORD DIVIDENDS 


The Hartford fire insurance companies have 


declared July dividends as follows: 


Per cen? 
Etna, quarterly...... 06 seceeescees sesccestese aes 6 
CNET TI, SOP RONNEE osc coccnce - 6000 000. cccesctsnce BO 
City Fite, QUOTORTEG 65s «00 ccnncene veces seneubaceperene ab 
CINE, GIR CIIIUIGE  6.0+ <0000500 <e0cenvesse:ese = ® 
Hartford, semi-annual.......cccccccsccccccs ee ee 
Merchants’, semi-annual............cccccccecs 10 
Pe, CO ns 465 ct0encs, cecéese 10 


BOSTON DIVIDENDS. 
The following Boston insurance companies 


have declared the following semi-annual dividends : 


Per cent. 
arr OO + Cdsenoescoveessoseoess 12 
Franklin - ‘ esaees ace cantaneeen  § 
New England Mutual Marine......... seeccecswe sve 8 
North American, ......... ed dbetcccggbonneenaces tees 10 
BORON cc cocneccissaves ses-00nese 5 


CHICAGO DIVIDENDS. 


Tue Merchants’ Insurance company, of Chi- 
cago, after having just built and paid for the finest building 


owned by any insurance company in the United States, has 


declared (July 10) a semi-annual dividend of 6 per cent. 
The market value of Merchants’ stock is now about $155 
per share of $100, 

The Republic Insurance company announces a semi- 


annual dividend of 5 per cent. 


NEW YORK AND MASSACHU- 
SETTS LIFE REPORTS. 


THE 


Letters from Albany and Boston, received 
just as we go to press, advise us that the forthcoming New 
York and Massachusetts reports on Life Insurance will not 
be ready till after August 1. We have made arrangements 
to secure a supply of the full official editions of both reports, 
as soon as they can be got from the printers, and copies of 
these we will supply at the lowest prices, Orders should 
be sent immediately, in order to secure an early supply. 

Press or Cuurcn, GOODMAN AND DONNELLEY, 
108 and 110 Dearborn Street, Chicago. 
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NEW YORK 


Fire Insurance Report 
FOR 1869. 


OFFICE OF THE SPECTATOR, 
Fune 15, 1869. 


We have just issued zz advance of its offictal 
publication, THE NEW YORK FIRE AND 
MARINE INSURANCE REPORT FOR 1869. 
This edition has been handsomely printed, on 
superior paper, and comprises The Text, The 
Tables, and all the Statistical Information con- 
tained in the official publication, which will not 
be issued until July. 

Especial pains has been taken to ensure a 
faithful and absolutely correct reproduction ot 
the Official Report. All the tables and statistics 
have been very carefully revised from Superin- 
tendent Barnes’ own final proof-sheets. At the 
same time a superior style of typography has 
been employed, so as to make this edition cor- 
respond to the uniformly beautiful appearance 
of THe Specrator, and all THe Specrator 
publications. 

A copy of this edition of Tut New Yor«k 
FirE INSURANCE REPoRT, issued, as it is, dong 
before its official publication, and before it can 
be obtained elsewhere, ought to be in the hands 
of every fire and marine insurance agent in the 
United States. In order, therefore, to secure its 
general circulation, and thus to promote the 
cause of sound insurance, we have marked down 
liberal 


the price of this edition to the followin 


a 
5 


RATES: 
A single copy, postage prepaid...... —e er 
Five copies, postage prepaid........... o. 2.00 
One hundred copies ......ccccccsee o10es+GOee 


We shall fill orders without delay. 


J. H. ann C. M. GOODSELL, 
PUBLISHERS, PRINTERS, AND STATIONERS, 
75 Liberty Street, New York. 


156 and 158 Washington Street, Chicago. 


SPECTATOR. 


THE 











Life Insurance Company, 


OF CLEVELAND, OHIO. 


Paip-up CapiraL, $200,000 


SURPLUS, - 200,000 


Deposited with Treasurer of Ohio 
for benefit of Policyholders, 


100,000 


H. M. CHAPIN, President. 


L. D. CORTRIGHT, Vice-President. 
J. F. CRANK, Sceretary. 


EXxeECUTIVE CoMMITTEE—H M. Chapin, S. L. 
Mather, D. P. Eels, George Worthington, James 
Wade, Jr. 


The HAHNEMANN issues Policies upon ALL. THE 
POPULAR PLANS of other first-class companies; »nd to 
the patrons of Homaopathy, there is a REDUCTION in 
RATES OF PREMIUM of from SIX to EIGHTEEN 
PER CENT. 

The Company is endorsed by the Homaopathic physi- 
cians and leading business men of the Northwest, and 
Homaopaths will find it the most desirable Company in 
which to insure, 


All Policies are Non-forfeitable, 


AND PARTICIPATE IN PROFITS. 


DIVIDENDS ARE DECLARED ANNUALLY 
upon the CONTRIBUTION PLAN. Ninety per cent. of 
profits each year divided among policyholders, and ten per 
cent. laid aside to retire the capital stock. 

CASH DIVIDEND in 1869, from FIFTEEN to FOR- 
TY PER CENT. 

Business of 1869 thus far has more than doubled that of 
1868, during the corresponding time. 


Few companies have had so healthy a growth, and so 
quickly gained the public confidence. 


For Supplies and Local Agencies, address the 
President or Secretary, or 


CORTRIGHT & CARPENTER, 


No. 1o1 Dearborn Street, Chicago, 


General Agents for Illinois, Lowa and Wiscon- 
Sin. 
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THE POLICYIHOLDER’S 


} 
| 
{ 


Pocket Index. 


Full and correct Exhibit of the Business of the 
sixty leading American Life Insurance com- 


{ panies, for the past year, in pamphlet form. 


The Policyholder’s Pocket Index to the busi- 
ness of the leading American Life Insurance 
Companies for 1868 comprises all the informa- 
tion contained in our Life Chart, whose unpre- 
cedented popularity has been sufficiently attested 
by the fact that the ¢ssuwe of twelve separate and 
distinct editions in the first two weeks was tnade- 
guate to supply the demand by both insurers and 
insured. 

In addition to the statistics given in the ex- 
tended chart, the INDEX contains eleven addi- 
tional columns, with new and valuable compar- 
ative ratios, never before given in this form. 
This information has been compiled and de- 
duced by a careful and expcrienced actuary, 
from sworn statements of the several companies 
to the commissioners. 

It is believed that the INDEX combines infor- 
mation which renders it the dest campaign docu- 
ment for the Solicitor ever published. 

It is a correct and impartial exhibit of the 
business and standing of a greater number of 
companies than has ever hitherto been issued 
from the press, giving, as it does, the ststatistics 
of every company of importance in the country. 

The INpEx is published in a neat, compact, 
and durable manner, in book form, from the 
best type, and in an unsurpassed style of typog- 


raphy. 


PRICE LIST: 


Per single copy, 25 cents; for five copies, 
$1.00; for fifty copies, $7 00; for one hundred 
copies, $12.00. Price per one thousand copies, 


with advertisement of company, $75 oo. 


(av Companies wishing to circulate this copy- 
righted INDEX among their agents or patrons, 
can make advantageous arrangements for secur- 
ing special editions, printed in any style, at very 
low rates where large quantities are ordered, by 
addressing or applying to the publishers of Tue 
SPECTATOR, at their office either in Chicago or 
New York. 


H. anp C. M. GOODSELL, 


Publishers, Printers, and Stationers, 
Nos. 156 and 158 Washington Street, Chicago. 


No. 75 Liberty Street, New York. 


































28 THe SPECTATOR. Sfuly, 1869 


PACIFIC INSURANCE COMPANY, 


CAPITAL, $1,000,000.00, GOLD. 
J. HUNT, President. S A N I R A N & I S - O : A. J. RALSTON, Sccretary. 


STOCK COMPANY. INDIVIDUAL LIABILITY OF STOCKHOLDERS UNDER THE LAWS OF CALIFORNIA. 


: SURPLUS IN GOLD, $600,000. 


Deposit in the State of New York for the Extra Security of Policyholders, $200,000. , 

















EXECUTIVE AND ADVISORY COMMITTEE IN NEW YORK. 


LOUIS, MCLANE. ...6060 ccsves Late President Wells, Fargo & Co. ET ee icsune maine Fae oes eae eae Lees & Walker. 
FREDERICK BILLINGS. Pando ak alata ec ar .New York. Sl Re 8 rer rere verre George Opdye & Co. 
PN 4 cca lndhtd HR PEE AE KEM eRHKS NRO Nee EEE ‘A. A. Low & Bros. ST IE dicisceertanncsacneeeae J. & W. Seligman & Co. 
Ee eee Ghee wad eee eae we-< ah Hunt, Tillinghast & Co. De es ES go os'ss sw eneen back@ecwobeeand cakwee cere New York. 
PEE EE POG Beis osewcssecseteewstewseess Brown Bros. & Co. EN IS 3 cin 5 drs (ote pain ds a Ren wack eee eS eR ATE Boston. 
ATLANTIC BRANCH: 
DISTRICT EAST OF THE MISSISSIPPI AND OHIO RIVERS. 
’ FRAME, HARE & LOCKWOOD, General Agents, No. 202 Broadway, New York. 


WESTERN BRANCH: 
DISTRICT WEST OF THE MISSISSIPPI AND OHIO RIVERS, AND EAST OF THE ROCKY MOUNTAINS. 
CHARLES A. LATON, General Agent, No. 130 LaSalle Street, Chicago. 
je ALL Losses Promeptity ApjusTED AND PAID AT EITHER BRANCH. 


MILLER & DREW, Local Agents, No. 130 LaSalle Street, Chicago. 





Paciric MUTUAL 


LIFE ITNSURANCE COMPANY, 
OF CALIFORNIA. 

NOS. 37 AND 39 SECOND STREET, SACRAMENTO, 
LELAND STANFORD, Pres/dent. H. F. HASTINGS, Vice-President. 
JOSEPH CRACKBON, Secretary. J. M. FREY, M.D., Physician-in Chief. 

SCHREIBER & HOWELL, General Agents. 
DIRECTORS 


LELAND STANFORD, Pres’t Central Pacific R. R.' P. H. RUSSELL..................... «.. Merchant. 
ROBT WATT - coewes eeee Comtroties.| 1. Wr . Bese eee sce. cr cececencecesssoccenceie 
H. F. HASTINGS EO Se ne SRE. Be. GY canes condsgervecetinsnsa Merchant. 
MEW BWOOTE csc Ksvcccscces ...Merchant. D. W. EARL ov cce cD GU seated Merchant. 
LEONARD GOSS......ccccee eeeeee-Merchant. JAMES CAROL WN occ oaiecs ...--.Merchant. 
oS) i er ere sie =e M.-L eee ee Capitalist. 
SAMUEL LAVENSON Merchant. ROBERT HAMILTON.... Tere \ & 
CHARLES CROCKER..... Superintendent Central Pacific R. R. 








FIRST YEARS BUSINESS: 





Number of Policies Issued.............. go11 | Total Assets, over. .......cccces. $600,000 
("s Am’t of Insurance Effected, over.. $3.000,000 | Ratio of Expenses up to First Report.29.33 
li, Total InesWhe; OVEF 6c ccnes evens ces ee ie gg ee A ee ere eee $650,000 
| 
i All Policies Non-forfeitable, and by Law Exempt from Execution. 
lf THIRTY DAYS’ GRACE GIVEN ON ANNUAL PAYMENTS. 


ONE-THIRD LOAN GIVEN WHEN DESIRED. 
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( Fire Insurance Company, 
OF THE CITY OF NEW YORK. 


Orrice, No. 45 WALL STREET. 


(INCORPORATED 1852.) 


B. S. WALCOTT, President. I. REMSEN LANE, Secretary. 
Cash Capital, - - - - - - _ - ~ $ 400,000.00 


Assets, June 1, 1869, - . - - - - ~ - 693,826.56 
Liabilities, - - - - - - - - - 13,738.44 


LOSSES 


Have been paid by the Company since its organization, to Policyholders, amounting in the aggregate to over 


ONE MILLION DOLLARS. 


AGENCIES IN ALL THE PRINCIPAL TOWNS IN THE UNITED STATES. 


EASTERN AGENCY DEPARTMENT, THOMAS JAMES, Ac/uary. 
WESTERN AND SOUTHERN AGENCY DEPARTMENT, “THE UNDERWRITERS’ AGENCY.” 


A. STODDART, General Agent. 


WORLD 
Mutual Life Insurance Company, 


No. 160 BROADWAY, NEW YORK. 


OFFICERS: 
GEORGE L. WILLARD, President. H. V. GAHAGAN, Secretary. 
W. S. TISDALE, Vice-President. 
A. W. ROGERS, M.D., Med. Exam’r. (At the office daily.) JAMES CRANE, M.D., Consulting Physician, Brooklyn. 
WM. P. PRENTICE, Adlorney and Counsellor, 2g Wall Street. 


ASSETS, Rapidly Increasing, - - - = $400,000.00 


Liberal policy as to Residence or Travel. Dividends increase annually with age of Policy. Losses paid in thirty days after 
proof of death. Thirty days’ grace allowed in payment of renewal premiums. 


WESTERN DEPARTMENT, 


No. 153 LASALLE STREET, CHICAGO. 
J. A. CLOSSER, Superintendent. AUSTIN GEORGE, Mazxager. 


Agents wanted in Illinois, Indiana, Michigan, Wisconsin, Minnesota, Iowa, Missouri, Kansas, Nebraska, and Colorado. 
Apply to Superintendent of Western Department. 
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m9 
CAPITAL, $1,000,000.00, GOLD. 
J. HUNT, President. SAN FRANCI SCO. A. J. RALSTON, Sccretary. 
STOCK COMPANY. INDIVIDUAL LIABILITY OF STOCKHOLDERS UNDER THE LAWS OF CALIFORNIA. 
SURPLUS IN GOLD, $600,000. 


Deposit in the State of New York for the Extra Security of Policyholders, $200,000. / 


EXECUTIVE AND ADVISORY COMMITTEE IN NEW YORK. 


LOUIS MCLANE .....2- cscccs Late President Wells, Fargo & Co. MM esp iois daihiac ddd kOe Gag Bak eek oa aaa Lees & Walker. 
PRI BILLINGS o.oo os cvcccccesc asses sees esises New York. Spe RINE EDs io cbssineecsctinseeieesewes George Opdye & Co. 
pa re ee errr eer ee re eT A. A. Low & Bros. PEE, MROR IES EIN ys o.5 55 co wiccevevensevews J. & W. Seligman & Co. 
ec reece a awe FEC, See ee Rs. fs We I, 6 6.c ds wena x ca dwidelew dduwedieusceneexwmene New York. 
ICE BPE BO sc oeiceresevcncseseensvenes Brown Bros. & Co. Ee MUSE ats ns 5 sande. earananciatgiaardarale ane ewe «oh weneies Boston. 
ATLANTIC BRANCH: 
; DISTRICT EAST OF THE MISSISSIPPI AND OHIO RIVERS. 


" FRAME, HARE & LOCKWOOD, General Agents, No. 202 Broadway, New York. 
WESTERN BRANCH: 
DISTRICT WEST OF THE MISSISSIPPI AND OHIO RIVERS, AND EAST OF THE ROCKY MOUNTAINS. 
CHARLES A. LATON, General Agent, No. 130 LaSalle Street, Chicago. 
fe ALL Losses Promrptty ApjusTED AND PAID AT EITHER BRANCH. 


MILLER & DREW, Local Agents, No. 130 LaSalle Street, Chicago. 





Paciric MUTUAL 
LIFE ITNSURANCE COMPANY, 


OF CALIFORNIA. 
NOS. 37 AND 39 SECOND STREET, SACRAMENTO. 


LELAND STANFORD, President. H. F. HASTINGS, Vice-President. 
JOSEPH CRACKBON, Secretary. J. M. FREY, M.D., Physictan-in Chief. 
SCHREIBER & HOWELL, Gexeral Agents. 


DIRECTORS: 


LELAND STANFORD, Pres’t Central Pacific R. R.! P. H. RUSSELL..................e6. «- Merchant. 
ROB’T WATT inadeus ei ves A ee Te eS gt er rene Banker. 


Bs rc IEE so 0010-6600 bS6 5045 kAcb esd cent eene Mp et aE ona «che devarndabetinades Merchant. 

oo soy Ue 9 ree Merchant.| D. W. EARL .. ....... .. Forwarding Merchant. 

LEONARD GOGB 6 occ csvvess eee Ee Fee Merchant. 

EDGAR MILLS.... sbaNesohhenkacasease SG) Ee Gn EEE enc cine naieaari-snes een Capitalist. 

SAMUEL LAVENSON — ‘ Merchant. ROBERT HAMILTON.................Merchant. 
CHARLES CROCKER..... ..Superintendent Central Pacific R. R. 








FIRST YEARS BUSINESS: 


‘ Number of Policies Issued.............. ort | Total Aseets, OVE. 6s xccccacnces’ $600,000 
‘ Am’t of Insurance Effected, over.. $3.000,000 | Ratio of Expenses up to First Report.29.33 
TOtal INCOME, OVE 6.66.50. ccccceces SOs T SE ED 6 n.cssedanaccv eet etde cs $650,000 





All Policies Non-forfettable, and by Law Exempt from Execution, 
THIRTY DAYS’ GRACE GIVEN ON ANNUAL PAYMENTS. 
ONE-THIRD LOAN GIVEN WHEN DESIRED. 
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HANOVER 
Fire Insurance Company, 
OF THE CITY OF NEW YORK. 


Orrice, No. 45 WALL STREET. 




















(INCORPORATED 1852.) 


B. S. WALCOTT, President. I. REMSEN LANE, Secretary. 
Cash Capital, - - - - - - _ - - $ 400,000.00 


Assets, June 1, 1869, - - - - . ~ - - 693,826.56 
Liabilities, - - - game ae cs - - . 13,738.44 
7 
LOSSES 
Have been paid by the Company since its organization, to Policyholders, amounting in the aggregate to over 


ONE MILLION DOLLARS. 


AGENCIES IN ALL THE FPRINCIPAL TOWNS IJIN THE UNITED STATES. 
EASTERN AGENCY DEPARTMENT, THOMAS JAMES, Ac/uary. 
WESTERN AND SOUTHERN AGENCY DEPARTMENT, “THE UNDERWRITERS’ AGENCY.” 
A. STODDART, General Agent. 


WORLD 
Mutual Life Insurance Company, 


No. 160 BROADWAY, NEW YORK. 
OFFICERS: 
GEORGE L. WILLARD, President. H. V. GAHAGAN, Secretary. 
W. S. TISDALE, Vice-President. 
A. W. ROGERS, M.D., Aled. Exam’r. (At the office daily.) JAMES CRANE, M.D., Consulting Physician, Brooklyn. 
WM. P. PRENTICE, Attorney and Counsellor, 2g Wall Street. 


ASSETS, Rapidly Increasing, - -~— - - $400,000.00 


Liberal policy as to Residence or Travel. Dividends increase annually with age of Policy. Losses paid in thirty days after 
proof of death. Thirty days’ grace allowed in payment of renewal premiums. 


WESTERN DEPARTMENT, 


No. 153 LASALLE STREET, CHICAGO. 
J. A. CLOSSER, Superintendent. AUSTIN GEORGE, A/anager. 


Agents wanted in Illinois, Indiana, Michigan, Wisconsin, Minnesota, Iowa, Missouri, Kansas, Nebraska, and Colorado. 
Apply to Superintendent of Western Department. 
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R. W. HoOsMER & Co., 


General Insurance Agency, 






































NO. 27 CHAMBER OF COMMERCE, - - - - - CHICAGO. 


CITY FIRE NATIONAL CONNECTICUT 


INSURANCE COMPANY, FIRE INSURANCE COMPANY, | FIRE INSURANCE COMPANY, 


HARTFORD, CONN. 











BALTIMORE, MD. HARTFORD, CONN. 
ORGANIZED - - 1847. 
INCORPORATED - - 1849. INCORPORATED - - _ 1850. 
NS RE ee $512,655.28 i cee 
Unadjusted Losses. . .. sa 6,104.53 Cash Assets....... pecs eae $219,558.00 Cash Assets............ ..» $342,613.50 
seine we ah = rASD 4 342,915-! 
Capital and Surplus $486,491.15 Unadjusted Losses.......:.. 12,732.03 Unadjusted Losses.......... 6,400.00 
C. T. WEBSTER, President. Capital and Surplus ...... $206,825.97; Capital and Surplus.... .. .$336,213.50 
A. W. LESTER, Secretary. ce ; : ‘ a 
a J. B. SEIDENSTRICKER, President. JOHN B. ELDREDGE, President. 
S. FRENCH & B. W. FRENCH, H. C. LANDIS, Secretary. MARTIN BENNETT, Jr., Secretary. 


General Agents for the Northwest. 





R. W. HOSMER & CO., Agents, Rk. W. HOSMER & CO., Agents, Kk. W. HOSMER & CO., Agents, 


CHICAGO. CHICAGO. | CHICAGO. 


International Insurance Company. 


CasH CaPITAL, $500,000; SuRPLUs, January 1, 1869, $501,856.74 


No. 1123 Broadway, New York. 
3 


STATEMENT of the Condition of the INTERNATIONAL INSURANCE ComPANy, of N. York City, Jan. 1, 1869. 


ASSETS: 








NS rls Saab hai 6 6 UR ee Owe Esa TieewENT een $37-433-32 Loans on United States Securities. ........ccccccccccsces $192,300 00 

I ES NOG 6. o.6 00 css ocsceecocederetesacevens 558.657.50 ee SN ior on gare aa sedate esew nine aewee 21.8y2 99 

MOOG. SCHUES FOE BONES. 65 5 nvsiccscisccsecasecise wage ».. 106.730 00 eee EE TIC G ig its ckudacdc beens tindendinns oe cosne 6968 

United States Six per cent. 30 year Bonds................. 212,850.00 

— York nog — Rina © aah aw weieeraraiemale wes eee : 500.00 OE eS eae ee eae $1,177.492-74 
‘irginia State Bonds............ 8. ih Gra a ae aia eae ae 16 695.00 ae eee . : 

Loans on Bond and PEND 5) Ssicnscxvninninnie paunwenes 8 000 00 TOTAL LIABILITIES «0.6... .. ee ee eee eee enone 195,030.00 


At a meeting of the Board of D'rectors, January 2, 1869, Charles A. Macy, Esq , Chairman of the Finance Committee, presented the above 
Statement, whereupon Barrow Benrimo, E-q , offered the following resolutions, which were unanimous!y adopted: 

Resolved, That the condition of the Company, as shown this day by the Report of the Finance Committee, is eminently satisfactory, and we 
congratulate the stockholders on the successful termination of the business of the past year, and on the sound financial condition of the institution 
at the present time. . 

Resolved, That a dividend of Five Per Cent. be declared ( free from government tax), payabie on demand, and that the Secretary be directed 
to advertise the stockholders of this dividend, and also to furnish them with a copy of the Statement of the Condition of the Company on the Ist 
instant. 


GEORGE W. SAVAGE, President. HAMILTON BRUCE, Vice-President. WM. J. HUGHES, Secretary. 


FINANCE COMMITTEE : EXECUTIVE COMMITTEE : 
CHARLES A. Macy, Chairman. IlEWLETT ScupDER, Joun CAMERDEN, Chairman. E. M. CRAWFORD, 
SAMUEL WILLETS, Joun Morris WuitTe. FRED MEAD, JAMES FRASER. 
O. W. F. RANDOLPH, Wo. G. SMITH, 


T. L. MILLER & CO., Agents, Nos. 108 and 110 La Salle Street, Chicago. 
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THE 


SECURITY 
Insurance Company, of New York. 








CASH CAPITAL, - - = = = * * = = «= «= «= = $1,000,000.00 
CASH SURPLUS, Se 706,611.91 
CASH ASSETS, January |, 1869, - ee ee ee 1, 706,611.91 
LIABILITIES, = = © © © © #© © © 8© «© 119,231.03 
NET CASH ASSETS, January |, 1869, - = = = = «=| «= §$1,587,380.88 


FIRE AND INLAND INSURANCE. 


A. F. HASTINGS, Prestdent. FRANK W. BALLARD, Secretary. 
W. B. BUCKHOUT, Vice-President. NATHAN HARPER, Ass?stant Secretary. 


W. H. CUNNINGHAM, Superintendent Western Department. 


THE ILARGEST CASH CAPITAL (OHIO) COMPANY IN THE STATE. 


( (LEVELAND [ NSURANCE ( (OMPANY. 


Chartered 1830. Charter Perpetual. 


CASH CAPITAL, - - - - $300,000 
SURPLUS, - - - - - $54,000 


The Directors having called in (July 1,) its unpaid capital, which will increase its paid-up capital to 


HALF A MILLION DOLLARS. 


H. B. PAYNE, President. S. D. McMILLAN, Vice-President. 
S. S. COE, Secretary. JOHN J. SHIPHERD Assistant Secretary. 


PRINCIPAL AGENCIES: 


LIVINGSTON SATTERLEE, New York; STEARNS, KINSLEY & CO., Boston; W. P. BLODGETT, Providence, R. I.; ROUNDS 
& HALL, Buffalo; ROOD, KINGSLAND & HAWLEY, Philadelphia; R. EDWARDS & SON, Pittsburgh; CHARLES BONSALL & SONS, 
Cincinnati; I. M. GLEASON, Louisville; I. S. CROSBY & SON, Grand Rapids; CHARLES ALBIN HANDT, Fond du Lac; GEORGE B. 
DICKINSON, Detroit; I. L. HATHAWAY, Milwaukee; EARL & WILLIAMS, Green Bay; LATHROP, WHITEHEAD & CO., St. Louis. 


I. J. LEWIS, 110 La Salle Street, Chicago. 


J. W. LATHROP (St. Louis), Special Agent for Illinois, Iowa, Missouri, Kansas, and Western States. 
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OF NEW YORK. 





ASSETS, ist January, 1869, - - - - 


LIABILITIES, - 


J. H. WASHBURN, Secretary. 


GEORGE M. LYON, Assistant SecreTary. 
THOMAS B. GREENE, Seconp Assistant SECRETARY. 


HoME INSURANCE COMPANY, 


No. 135 Broadway. 


$2,000,000 00 
3,966,282 30 
106,837 48 


CHARLES J. MARTIN, Prestpenr. 


A. F. WILLMARTH, Vice Prestpenr. 
D. A. HEALD, Seconp Vice Prestpenrt. 


ARTHUR C. DUCAT, Spectat Acent, 


Southwest corner Randolph and LaSalle Streets, Chicago 


Lumbermans Insurance Co., 
OF CHICACO. 


Paid-up Capital, - - $300,000 


H. G. POWERS, President. THOS. GOODMAN, Sec’y 
T. M. AVERY, Vice-President. T. L. MILLER & Co., 
Agenta. 


OFFICE, Nos. 108 & 110 LA SALLE STREET. 


ASSETS — FYanuary 1, 1869. 


Cash on hand and in bank.........cccccccsccccces $21,269.18 
Cash in hands of agents .......0 ........ nth S05 14 
Loans on first mortgages ......ccccccrcccscccccces 45.089. 02 
United States bonds. ........... ... er .. LIS, S00 ST 
Loans secured by U. 8. bonds and National Bank 

WOMB i daerassdetoncendseeeaunes ve eeee 168,106 50 
ee a cn cnee ebisceeccsicctcds séée ‘ 39,722.02 


$394,602.73 
LIABILITIES. 


SOD 6 coc cncdtansasee-¢o00seebeesne’ #13,711.00 
SD CENT GERD oc on cece ence ccevedeccescevenvessces MAS 


$25,257.31 


DIRECTORS. 


H. G. POWERS, of Durand Brothers & Powers 

THOMAS M. AVERY, Lumber Merchant 

THOMAS GOODMAN, Secretary Lumbermans Insurance Co 
WILLIAM T. ALLEN, of Day, Allen & Co 

NATHAN MEARS, of Mears, Bates & Co 

ALFRED COWLES, of the Chicago 7ri/une 

N. LUDINGTON, of N. Ludington & Co 

WD. KIMBARK, of Hall, Kimbark & Co 

J. SPALDING, of Welles & Spalding 

WILLIAM Bo PHILLIPS, of Goss & Phillips 

MARTIN RYERSON, Lumber Merchant 





FIRE! FIRE! 
$ 200,000,000 


Worth of Property is Annually Destroyed by 
Fire in the United States 
This is a continual drain upon the WEALTH and ENTER- 
PRISE of our country 


rq . 
Tue Bascock ExTINGUISHER 
Is offered to the public asa 
remedy. 
Eighty to ninety per cent 
of all fires are discovered in 
. their incipiency, but there 
are no ready means to put 
them out. Five minutes de- 
lay, and the steam engines 
may not control them. Ifin 
season to arrest the flames, 
the damage by flooding the 
property with water is often 
greater than by fire. Two 
minutes with the Extin- 
guisher when first discov- 
ered would save all. Delay 


brings ruin. ‘* Prevention is 





Always Ready! Never Fails! Easily Carried! 
WEIGHS ONLY 75 PoUNDS FILLED. 


Six gallons in the Engine charged equal to 450 gallons com- 


| mon water. Charged in 30 seconds. Can be recharged in one 


minute. Throws 60 feet. Puts out burning kerosene, ben- 


ine, tar, etc 
INSURANCE COMPANIES DEDUCT TEN PER CENT. | 
WHERE THEY ARE USED. 

Prick, $50. CHARGES, 50 CENTS. 

NORTHWESTERN FIRE EXTINGUISHER | 

COMPANY. 

F. W. FARWELL, Secretary, 
122 Washington Street, Chicago. 


GEO. C. CLARKE, SAM’L M. NICKERSON. 


Geo.C. Clarke & Co., 
FIRE, INLAND, 
AND 
OCEAN MARINE 
INSURANCE AGENCY, 
No. 15 Chamber of Commerce, Chicago. 
New England M. M. Insurance Co., 
Boston. 


ASSETS, OVER, $1,140,000. 


American F. and M. Insurance Co., 
Boston. 


ASSETS OVER $820,000. 


Independent F. and M. Insurance Co., 
Boston. 
ASSETS, OVER $500,000. 
North American Fire Insurance Co., 
New York. 

ASSETS, OVER $770,000. 
Excelsior Fire Insurance Company, 
New York. 

ASSETS, OVER $340,000. 

Fulton Fire Insurance Company, 
New York. 


ASSETS, OVER $310,000. 
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The only system of insurance under which a company’s ability to pay its losses KEEPS FULL PACE with its increasing business and 
consequent increasing liability to incur loss, without imposing any liability whatever upon the holders of its policies. 


THE 


CONTINENTAL INSURANCE COMPANY, 


No. 192 BROADWAY, NEW YORK. 


STATEMENT OF JULY 1, 1868: 
CASH CAPITAL, -  -  - $500,000.00.| SURPLUS, - = = =  $1,566,854.10. 


CASH ASSETS, - - -  §$2,066,854.00. 


THE CONTINENTAL INSURANCE COMPANY insures against loss and damage by fire on all kinds of buildings, merchandise, house 
hold furniture, farm property, including stock, Rents, Leases, and all other insurable property, at reasonable rates of premium, on the Partict- 
PATION PLAN, dividing three-fourths of the profits to its customers in scrip bearing interest at six per cent. per annum, redeemable in cash in the 
order of its issue, as rapidly as the accumulation represented by the scrip exceeds the sum of $500,000. 

The scrip issues of this Company for 1857, ’58, ’59, ‘60, 61, and 62, are now being redeemed in cash. 


DIRECTORS: 
GEORGE T. HOPE, President. H. H. LAMPORT, Vice-President. CYRUS PECK, Secretary. 


A. Bass - - - A. A. Low & Brothers. HERMAN O. ARMOUR Armour, Plankinton & Co, | WELLINGTON CLAPP - Late Clapp & Kent. 
JOHN D. MAIRS_ - - David Dows & Co. JAMES FRASER - - - Fraser, Major & Co. BRADISH JOHNSON « Johnson & Lazarus. 
S.B.CHITTENDEN - - S. B. Chittenden & Co. WILLIAM M. VAIL. JOHN CASWELL - - John Caswell & Co, 
LORING ANDREWS - Loring Andrews & Sons. | HIRAM BARNEY - - Barney, Butler & Parsons.| HENRY F. SPAULDING - Spaulding, Hunt & Co, 
CARLOS COBB LAWRENCE TURNURE Moses Taylor & Co, JOHN PAINE, 


WM. T.COLEMAN - - Wm.T.Coleman & Co. | SHEPPARD GANDY - - Sheppard Gandy. JOSEPH BATTELL - Egleston, Battell & Co. 
WM. H. SWAN - - - Grinnell, Minturn & Co. | GEORGE GRISWOLD .- N. L. & G. Griswold. | ROB’T H. McCURDY, late McCurdy, Aldrich & Spencer, 
WILLIAM T. BOOTH - Booth & Edgar. SAMUEL A. SAWYER - Sawyer, Wallace & Co. GEO. S. STEPHENSON - Geo. S. Stephenson & Co, 
CHAS. M. CONNOLLY - Connolly & Co, |} CYRUS CURTISS - - Pres’t Wash’tn Life InsCo.|) GEORGE MOSLE - - E. Pavenstedt & Co, 
WILLIAM V. BRADY. |; WILLIAM D. MORGAN .- E.E. Morgan & Son. WM.M RICHARDS - Richards & Collins. 
GEORGE W.LANE - George W. Lane & Co, | BENJAMIN G. ARNOLD Arnold, Sturgis & Co. JOHN HL EARLE - - Earle & Cunningham. 
CHAS. COREY TABER - C.C.& H.M. Taber. | URIEL A.MURDOCK ~-  Pres’t Continental Bank. | HENRY EYRE, 
SAMUEL D. BABCOCK - Babcock, Brothers & Co. D.H. ARNOLD ‘ - - Pres’t Mercantile Bank, | CHARLES H. BOOTH - Charles H. Booth & Co. 
HENRY C.BOWEN - - Henry C. Bowen. | CHARLES LAMSON - C. H. Marshall & Co. | EDWARD MARTIN - Cragin & Co. 
URELIKUS B. HULL - Fahnestock, Hull & Co. | L.H. BRIGHAM .- - - Late Brigham & Parsons. HORACE B. CLAFLIN - H. B. Claflin & Co, 

O. W. BARRETT, Oriental Building, 120 La Salle Street, Agent for Chicago. 


| ‘ , 
Capita, $200,000.] — [OrGANIzED, 1855. 


R. S. HART. GEO. R. BISSELL. T H E O U E E N a. 
Hart & Bissell, | CHICAGO FIREMEN’S 


















[FIRE] LIVERPOOL 
Ry ; Insurance Compan y. 
suranc Mfic - : 
General Insurance Office, INSURANCE AND 
OFFICE: 
No. 110 Locust STREET, St. Louis, Mo. Nortuwest CorNeR oF LAKE AND CLARK STREETS. 
COMPANY, " > LONDON. 
SS UR “4 THOMAS CHURCH, President. 
AGENTS FOR Authorized Capital, - - - £2,000,000 J. K. BOTSFORD, Vice President. 
STERLING, . r > - 
. —- S. P. WALKER, Secretary. 
‘ . o ° tai 5 i 
Hartford Fire Insurance Co., | Subscribed Capital, - - - £1,909,720 oa 
Assets, - - = $2,250,000. Paid up Capital and Surplus, Capital, - © «6 $200,000.00 
= $1.342,550 in COLD. Surplus, Fan. 1, 1869, 123,000.19 
a By Y. — += A SPECTAL FUND OF $200,000 is held by the Insurance 
va 07 th B itish and Mer cantt le Department at Albany, for the benefit of Policy Holders. $323,000. 19 
Insurance Company. U. S. BRANCH, 117 Broadway, New York. ASSETS: 
; oo U.S.6 per cent. Bonds—5-20’s—market value... . $214,500.00 
Assets, - ° - $20,000,000. GEORGE ADLARD, Manager. WM H. ROSS, Secretary. | Railroad Bonds ..........sccses “ eee 9,000.00 
— oS. TOSS, See NE TI avanenssssenesteees - «+++ 9,000.00 
A Fi 7 C TRUSTEES IN NEW YORK: ae ae ae eee ceeccccccccs seccvceececcs pe 
lor fire Sur NPANY,  SNEPHERD KNAPP, President Mechanie’s Bank. ills Receivable........sesessseceeeees seeerers 196.67 
> stor 7 peteiderae e P J 4 WILLIAM H. MACY, President Leather Manuf. Bank. Premiums uncollected ........ ..sseeeeeeeeeeeees 11,052.07 
Assets ° > 2 $430,650. JAMES M- MORKICON, President Manhatten Sank. Office Furniture, ctc.,.....cccccccsscceceeccesess 500.00 
. : 2 . DIRECTORS IN NEW YORK: Ces Gh: RE. 0 06 20s encd ssednnseeensésndcnceese 18,008.85 
—_— SAMUEL D. BABCOCK........ Babcock Brothers & Co. ‘ — 
“yee eeeaeeeer Martin Bates, Jun., & Co, | Interest accrued.........++-+++ereeeeereeeere rons secu 
y CTE 2 Hanover Square. an oie « 
Lumbermans Insurance Co., . . Oni... ee Claflin & Co. $320,087.59 
| WILLIAM H. GUION........... Williams & Guion. \ LIABILITIES: 
Assets, - - - $394,600. JAMES HARPER (Ex-Mayor)... Harper & Brothers. : 
‘ J. BOORMAN JOHNSTON ......J. Boorman Johnston & Co. Losses unpaid..........-0seeeeeeeeeees #5,737-40 
_ SHEPHERD KNAPP .... ....... President Mechanics Bank. Dividends eo sctcne: -enscecctecsas 350.00 
HENRY F, SVAULDING....... Spaulding, Hunt & Co. te $6,087.40 
"ma rbar -Lay 4 JOSEPH STUART...............3. & J. Stuart & Co. — ana 
Knickerbocker Mutual Life WILLIAM WATSON..........-- William Watson & Co. $323,000.19 
Insurance Company. | JAMES L. ROSS, Agent, Losses paid in 1867, . . $115,422.76 


Assets, -  - = $5,200,000. 104 La Salle street, Chicago, UI. | Losses paid since 1855, +. $433,559.86 
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THE 


MERCHANTS? 


Insurance Company, of Chicago, 


STATEMENT OF ITS CONDITION JANUARY 1, 1869. 





Cash Capital, - - - - - - - - - - $500,000.00 
Surplus, - - - - - - - - - 238,117.52 
Cash Assets, - - ~ - - - - . - - $738,117.52 


INVESTED AS FOLLOWS: 


Loans on Bond and Mortgage (Chicago city property, duly Loans secured by Nat'l Bank and Chicago Dock Co. Stocks 29,701.86 














recorded, and being first liens on the fee simple) upon Cee Fe COMI ORG OF) RNG 6 is ince. caceaderavicecaseawer 52,617.54 
which not more than one year’s interest is due......... $269,416.67 Cash in hands of Agents and in course of transmission... —13.662.20 

Value of the buildings conveyed by said mortgages (in- I SINE oe ice sees whe Glakicns Sabena cern ka .. 11,691.50 
sured for $121,500 by fire policies duly transferred to the Galena & Chicago Union, and Beloit & Madison R.R. Bonds —_20.000.00 
Je) ee Diahare thik a biteasiaieal. “aba . .$278,000 Real Estate (paid on Merchants’ Ins. Co. Building acct.).. 143.754.69 

Value of the lands conveyed by said mortgages, City Collections,—Fire and Marine Premiums............ 15.715.00 
CUGMAINE GRISITIIRG 6.0. 6.055. 'nsie es be eweendseeews $ 596.500 Bills Receivable for Inland Premiums.......... ......... 3,842.22 

—- Office Furniture, including one Burglar Proof and three 

Total value of said mortgaged premises, including near NEIN ci orate cla 15 en ate ee A AA ig DMRS oe hare e's 5-947-50 
the buildings thereon........ inca WiniG a SiG edt acpicios ae ee GO ee ee 8.510.00 

UW. coe CHOOT IMO BONS, 6250'S. a osicicccccccwcccscccecees 84,602.65 Cash in hands of James & Dorr, New York.............. 878.71 

MEN  faidinn canaceee denis ¥s.uevwsovavenas 38,220.00 

Chamber of Commerce, Bank Stock, etc..............000- 39:556.98 PEE CEM hoes Sanvksebend «F450 bendesesenseeses $738,117.52 

LIABILITIES : 
SS OSISe CANS TOF CRE YORE. is 5 ccc vics cadcwsweseseewesesene UES f eORES OIE ORE OB ii sinew nv cs acesdegenwescsesiedensesaeess None 


OFFICE, North West Corner of La Salle and Washington Streets. 


W. E. DOGGETT, Pres’¢. GEO. ARMOUR, V. Pres’t. SOLOMON A. SMITH, 7reas. WM. E. ROLLO, Sec’y. 
DIRECTORS: : 


Geo. ARMOUR, H. W. KIna, S. A. Kent, B. P. HuTCHINSON, W. E. DoGGetrtT, H. W. HINSDALE, 
P. L. UNDERWooD, Joun TyRRELL, L. D. Norton, H. S. WALBRIDGE, Sot. A. SMITH, Asa Dow, 
D. A. JoNEs, H. A. HuRLBuT, C. B. GoopyEArR, LyMAN BLAIR, James MCKINDLEY. 


THE 
Imperial Fire Insurance Company, 


OF LONDON, A.D. 1803. 


ESTABLISHED 


CAPITAL AND CASH ACCUMULATIONS, 


EIGHT MILLION DOLLARS IN GOLD, 


Has established a Branch of the Company in the United States, 


Office, No. 40 Pine Street, New York, 


For the purpose of transacting a Generat Fire Insurance Business in this country. The following named gentlemen constitute the Local 


Board of Directors for the United States Branch: 
E. M. ARCHIBALD, H. B. M. Consut, Chairman. 


DAVID SALOMON, No. 11 West 38th Street. 
J. BOORMAN JOHNSTON, of J. Boorman Johnston & Co. 
JAS. STUART, of J. & J. Stuart. 


A. A. LOW, of A. A. Low & Brothers. 
E. S. JAFFRAY, of E. S. Jaffray & Co. 
RICHARD IRVIN, of Richard Irvin & Co. 


E. W. CROWELL, Resident Manager. JOSEPH B. ST. JOHN, Assistant Manager. 


The reputation and standing which this Company has secured during the sixty-five years it has transacted business throughout the world, 
together with the large and ut ted security it offers for all its obligations, will, it is hoped, secure for it a share of the public patronage. 
All losses of th agency W beraliv adjust 1 and promptly paid here. 


DAVIS, JAMES & CO., Agents, 114 La Satle Street, Chicago. 
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THE 


HARTFORD 


LIFE AND ANNUITY INSURANCE COMPANY. 


HARTFORD, CONN, 





CasH ASSETS, OVER $400,000.00. 





JAMES P. TAYLOR, Secretary. 
WM. SCIIEFFLER, Actuary. 


H. E. VALENTINE, Superintendent of Agencies. 
BOARD OF DIRECTORS: 


C. C. KIMBALL, JACOB KNOUS, A. P. HYDE, J. B. LORD, H. L. WELCH, 

D. F. SEYMOUR, Hon. J. H. BOLTON, J. W. DANFORTH, HIRAM BISSELL, E. H. CROSBY, 
CHESTER ADAMS, S. D. SPERREY, ELISHA T. SMITH, FRED R. FOSTER, JOSEPH MERRIMAN, 
S. F. BURNHAM, H. T. WRIGHT. 

This Company issues all the approved forms of Life, Term, and Endowment Policies. as to furnish AN ENDOWMENT to the policyholder at a lower annual premium than 

It applies to all its Whole Life and Endowment Policies, the MASSACHUSETTS is required by any other system. Upon this system, premiums and interest are non-for- 
NON-FORFEITURE LAW. feitable from the beginning. : 

With this Company originated THE INTEREST-BEARING PLAN—a method Dividends are declared and paid annually, upon the basis of contribution to surplus, 
whereby Life and Endowment Assurance are combined in one policy in such a manner | Premiums and dividends payable in CASH, 


Energetic and responsible men wanted as Agents in Illinois and Missouri. 
Parties desiring information or agencies are invited to send for a circular, or to call upon 


R. T. PETTENGILL, General Agent for Illinois and Wisconsin, 
No. 9 Larmon Brock Ciicaco. 


MPIRE 
Mutual Life Insurance Company. 


No. 139 Broapway, New York. 


G. HILTON SCRIBNER, President. SIDNEY W. CROFUT, Secretary. 


GEO. W. SMITH, Vice-President. EVERETT CLAPP, Superintendent of Agencies. 


PRINCIPAL FEATURES: 


This Company is Purely Mutual. 
All policies ¢acontestible for usual causes. 
No restrictions upon fravel or residence. 
No increase of annual payments on any class of policies. 
Policies absolutely non-forfeitadble. 
Each policyholder has a vote in the elections. 


Branch Office, No. 164 Washington Street, Chicago. 


Agents Wanted. Apply to 
ORIN C. FROST, A/anage. 
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THE 


MERCHANTS’ 
Insurance Company, of Chicago, 


STATEMENT OF ITS CONDITION JANUARY I, 1869. 














Cash Capital, - - - - - - - - : - $500,000.00 
Surplus, - - - - - - - - - 238,117.52 
Cash Assets, - - - - - - - - ~ - $738,117.52 
INVESTED AS FOLLOWS: 
Loans on Bond and Mortgage (Chicago city property, duly Loans secured by Nat'l Bank and Chicago Dock Co. Stocks 29,701.86 
recorded, and being first liens on the fee simple) upon Cr Tl Se WE AO OE so oss ace cee bea aceiescune 52,617-54 
which not more than one year's interest is due......... $269,416.67 Cash in hands of Agents and in course of transmission... —13.662.20 
Value of the buildings conveyed by said mortgages (in- PE WESON oop cron nai nanos ee ndud (ewe sekeededin tans 11,691.50 
sured for $121,500 by fire policies duly transferred to the Galena & Chicago Union, and Beloit & Madison R.R. Bonds —_20.000.00 
OM ei siretelsinteas ve cee cede Bee eye. seagate | Real Estate (paid on Merchants’ Ins. Co. Building acct.).. 143.754.69 
Value of the lands conveyed by said mortgages, City Collections,—Fire and Marine Premiums............ 15.715.00 
ee ee eee $596.500 Bills Receivable for Inland Premiums.......... ........-. 3,842.22 
Office Furniture, including one Burglar Proof and three 
Total value of said mortgaged premises, including PNRM cre riatgiy, 0.0 gies ice adi W'S ad windRareia ete one 5.947-50 
f CIE DiS CROTOON 665 n cto ciceescceeeceeee 874.500 PRBCIRIAMITOWE BI CONVENES 6 obec sccncidcccavees pesessses 8.5 10.00 
. LL, we REOPOVOINECNE DOOMOS, B°90'S . 6 eciccicucsvivcsees sete 84,602.65 Cash in hands of James & Dorr, New York......... rake 878.71 
oe pe ee Eee ee re ee 38,220.00 | — 
Chamber of Commerce, Bank Stock, etc...............02- 39,556.98 | EME NUE cs cocGesntesy guseereaetwadedt erent $738,117.52 
LIABILITIES: 
RRO SEE CINIIS FOF ERG YORE. oi.6oicivciescesvadepcerdvesesvesn Ge | Se I NE GND icc ccnade wscdenewdencs<ancewsebagwe seve None 
" OFFICE, North West Corner of La Salle and Washington Streets. 
W. E. DOGGETT, Pres’?. GEO. ARMOUR, V. Pres’?. SOLOMON A. SMITH, 7vreas. WM. E. ROLLO, Sec’y. 
DIRECTORS: . 
Gro. ARMOUR, H. W. KIna, S. A. KENT, B. P. HUTCHINSON, W. E. DoGGeErrT, H. W. HINSDALE, 
P. L. UNDERWOOD, Joun TyrReELL, L. D. Norton, H. S. WALBRIDGE, Soi. A. SMITH, Asa Dow, 
D. A. JoNEs, H. A. Hur.ButT, C. B. GoopyYEAr, LYMAN BLAIR, James McCKINDLEY. 
THE 
* —_~° 
Imperial Fire Insurance Com any 
¢ ré Cc 5 
o 
| if T 
4 
ESTABLISHED OF LONDON, A.D. 1803. 
\) 


CAPITAL AND CASH ACCUMULATIONS, 


EIGHT MILLION DOLLARS IN GOLD, 


Has established a Branch of the Company in the United States, 


Office, No. 40 Pine Street, New York, 


For the purpose of transacting a GeNeRAL Fire INsurANce Business in this country. The following named gentlemen constitute the Local 
Board of Directors for the United States Branch: 


E. M. ARCHIBALD, H. B. M. Consut, Chairman. 


A. A. LOW, of A. A. Low & Brothers. DAVID SALOMON, No. 11 West 38th Street. 
E. S. JAFFRAY, of E. S. Jaffray & Co. J. BOORMAN JOHNSTON, of J. Boorman Johnston & Co. 
RICHARD IRVIN, of Richard Irvin & Co. JAS. STUART, of J. & J. Stuart. 


E. W. CROWELL, Resident Manager. JOSEPH B. ST. JOHN, Assistant Manager. 


The reputation and standing which this Company has secured during the sixty-five years it has transacted business throughout the world, 
together with the large and undoubted security it offers for all its obligations, will, it is hoped, secure for it a share of the public patronage. 


All losses of this agency will be liberally adjusted and promptly paid here. 


<-S e  oee ae 


DAVIS, JAMES & CO., Agents, 114 La Salle Street, Chicago. 
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THE 


HARTFORD 


LIFE AND ANNUITY INSURANCE COMPANY. 


HARTFORD, CONN. 


CasH ASSETS, OVER $400,000.00. 


JAMES P. TAYLOR, Secretary. 
WM. SCHEFFLER, Actuary. 


C. C. KIMBALL, President. 
D. F. SEYMOUR, Vice-President. 





= 


H. E. VALENTINE, Superintendent of Agencies. 
BOARD OF DIRECTORS: 


Cc. C. KIMBALL, JACOB KNOUS, A. P. HYDE, J. B. LORD, H. L. WELCH, 

D. F. SEYMOUR, Hion. J. H. BOLTON, J. W. DANFORTH, HIRAM BISSELL, E. H. CROSBY, 
CHESTER ADAMS, S. D. SPERREY, ELISHA T. SMITH, FRED R. FOSTER, JOSEPH MERRIMAN, 
S. F. BURNHAM, Ht. T. WRIGHT. 

This Company issues all the approved forms of Life, Term, and Endowment Policies. | as to furnish AN ENDOWMENT to the policyholder at a lower annual premium than 

It applies to all its Whole Life and Endowment Policies, the MASSACHUSETTS is required by any other system. Upon this system, premiums and interest are non-for- 
NON-FORFEITURE LAW. feitable from the beginning. 

With this Company originated THE INTEREST-BEARING PLAN—a method Dividends are declared and paid annually, upon the basis of contribution to surplus, 
whereby Life and Endowment Assurance are combined in one policy in such a manner | Premiums and dividends payable in CASH, 


Energetic and responsible men wanted as Agents in Illinois and Missouri. 
Parties desiring information or agencies are invited to send for a circular, or to call upon 


hk. T. PETTENGILL, General Agent for Illinois and Wisconsin, 
No. g LarmMon Brock Cnicaco. 


MPIRE 
Mutual Life Insurance Company. 


No. 139 Broapway, New York. 


G. HILTON SCRIBNER, President. SIDNEY W. CROFUT, Secretary. 


GEO. W. SMITH, Vice-President. EVERETT CLAPP, Superintendent of Agencies. 


PRINCIPAL FEATURES: 


This Company is Purely Mutual. 
All policies ¢rcontestible for usual causes. 
No restrictions upon travel or residence. 
No increase of annual payments on any class of policies. 
Policies absolutely non-forfettadble. 
Each policyholder has a vote in the elections. 


Branch Office, No. 164 Washington Street, Chicago. 


Agents Wanted. Apply to 


ORIN C. FROST, A/anager. 
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Insurance 





OF HARTFORD, CONN. 






BRANCH FOR THE WEST AND SOUTH, No. 24 FOURTH STREET, CINCINNATI. 






















Cash Capital, - - - $600,000.00 
Assets, January, 1869, -  1,467,835.60 
Total Losses Paid, - - 4,£02,169.78 


By a firm and faithful adherence to a strictly legitimate Fire Insurance Business, and a prompt cash payment of all honest losses, the mana- 
gers of the PHCENIX hope to merit and receive a continuance of the very liberal patronage extended to the Company in every section of the 
United States since its incorporation. 


" HENRY WH. BROWN, Resident Agent, Phenix Building, No. 90 LaSalle Street, Chicago. 


COMMERCE INSURANCE COMPANY 


OF ALBANY, NEW YORK. 
CAPITAL, $400,000 - - - - ASSETS, ovER $600,000 
ADAM VAN ALLEN, President. G.A.VAN ALLEN, V. Prest. R.M. HAMILTON, Sec’y. 


HENRY HH. BROWN, Agent, Chicago. 


HOPE GLENS FALLS TRADESMEN’S 


INSURANCE COMPANY,INSURANCE COMPANY,INSURANCE COMPANY, 
































Or Provipvence, R. I. GLENS FALLS, NEW YoRK. No. 168 BROADWAY, NEW YORK. 
Re SIRS 6:66.06 000000000 MD GO CORTE. oo eeccccccvanesas $200,000 Cash Capital ...............$150,000.00 
645 bide s hae pane wx wer SOOGR | CNG. chive ieveeseveseseser DE Ms 6.056656 000s cere 218,559.22 
Gross Cash Assets ......... 200,000 Gross Cash Assets ......... $506,720 Gross Cash Assets.......$368,559,22 
: Losses Unadjusted .........006. 6,000 Losses Unadjusted ...........- 10,326 Losses Unadjusted ........... 17,040.75 
Capital and Surplus........$194,000 Capital and Surplus............$496,394 Capital and Surplus .....$351,518.49 
AMOS M. WARNER, President. RUSSELL M. LITTLE, Prestdent. D. B. KEELER, President 
JOSEPH MARTIN, Secretary. A. NEWTON LOCKE, Secretary. | TT. Y. BROWN, Secretary. 


i HENRY H. BROWN, Agent. HENRY H. BROWN, Agent. | HENRY H. BROWN, Agent. 
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KNICKERBOCKER 
Life Insurance Company, of New York. 


ASSETS, over - - - - - - $6,000,000.00 
ANNUAL INCOME, over - - - - 4,000,000.00 


ERASTUS LYMAN, President. 
C. M. HIBBARD, Actuary. GEORGE F. SNIFFEN, Secretary. 


ANNUAL DIVIDENDS. 
Every Destrable Form of Policy Issued, for amounts from $1,000 to $25,000. 


PROGRESS OF THE COMPANY DURING THE LAST THREE YEARS. 








BUSINESS GROWTH. FINANCIAL GROWTH. 
Year. New Policies Issued. Amount Insured. Year. Assets. Faas ant day pawl 
GOED cic bined Kha a ekernaweneres oe RE Pee eee $17,000,000 Pt itcietiadandonDeneneens St, 960:990 OB. . cc cceves -eee+ $716,220.86 
Te TO,254.cccccccccccccccese 31,310,725 EE etek 80s bb SRS OTe KeO Ke pe se errr rer err 1,470,343-84 
Perry CrP i oe BOF). 00 csseccceevesces 33-190,498 SUE aN ob0ON vi enesesses sence (he CS) ener ere re 2,130,559-37 
Sa. TR: TE SOE. TAB ind sk ckcccicnserincesvedenesgeuadessescesecedsosutewstesseeds $4.317,124.07 


BRANCH OFFICES: 


Application for Agencies should be made to the Manager of the Office in which 
Agency is wanted. At the Branch Offices, policies are issued, losses paid, and the 
general business is transacted in the same manner as at the Principal Office in New 
York. 


SOUTHEASTERN BRANCH OFFICE, BAttimore, Mp., 
For States of Maryland, Delaware, Virginia, West Virginia, and District of Columbia. 
JOHN A. NICHOLS, Afanager. 
SOUTHERN BRANCH OFFICE, Savannan, Ga., 
For States of Georgia, the Carolinas, Florida, and Alabama. 
AARON WILBUR, Jfanager. 
SOUTHWESTERN BRANCH OFFICE, New Orvreans, La., 
For States of Louisiana, Texas, Kansas, and Southern Mississippi. 
Ii. C. PAXSON, Manager. 
MISSISSIPPI VALLEY BRANCH OFFICE, Mempuis, Tenn., 
For States of Kentucky, Arkansas, Tennessee, and Northern Mississippi. 
S. R. CLARKE & CO., Managers. 
HOME DISTRICT BRANCH OFFICE, 161 Broapway, N. Y., 
For States of New York, New Jersey, Connecticut, Rhode Island, Vermont, and Pennsylvania. 
H. LASSING, A/anager. 
CHICAGO BRANCH OFFICE, 


For States of Illinois, Indiana, Iowa, Michigan, Minnesota, Wisconsin, Ohio, and Missouri, 
166 and 168 Randolph Street, Chicago, 
Where policies are issued and agents treated as liberally as if dealing directly with Principal Office. 


S. A. MATTISON, Manager. 
General, Spectal, and Traveling Agents Wanted. 
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OF NEW ROCHELLE, NEW YORK. 





WESTCHESTER County Mutua. 


INSURANCE COMPANY. 






INCORPORATED 1837. 


Casu ASSETS, 


JAN. IST, 1869. 








Bonds and Mortgages, (1st lien) ....$188,800.00' Cash —in Office............eee000. 5,024.88 
N. Y. State Bounty Bonds.......... 15,400.00 Interest due and accrued............ 5,634.13 
EN So RE area rer ner 17,670.00| Revenue Stamps. .....sccccsccceecs 75.20 
UR OE ere eer eee 9,990.00 | ORCS PROPert ye... esc sciasscevecses 2,500.00 
Westchester County Bonds......... 5,500.00 

Ee PCM © RNS 0 i Svccescsesicsees 7253-45 Total Assets......... $267,399.25 
Cash — Fulton Bank............... 4,551.59) Receipts for 1865. .....ccccicccseucen 157,192.88 





House and Merchandise Property. 


GEORGE R. CRAWFORD, Secreéary. 


This old and reliable Company makes a specialty of Low Rates on first-class Dwelling 





GEORGE J. PENFIELD, Presédent. 


WILLIAM H. BOWNE, 7reasurer. 


New York Agency, 165 Broadway. 


R. H. JORDAN, 


GENERAL INSURANCE AGENT, 


112 La Salle Street. 


Lamar Fire Insurance Company, 
OF NEW YORK. 


Capital, - - - . - - $300,000.00 
Surplus, - - . - - 209.963.71 


Assets, - - - - - - $509,963.71 


American Exchange Ins. Co., 
OF NEW YORK. 


Capital, - - - . - - $200,000.00 
Surplus, - - - - - 54,170.40 


Assets, - ° o - - - $254.170.40 


Tlome Mutual Life Insurance Co., 
OF CINCINNATI. 


$100,000.00 deposited with the Auditor of State 
as a perpetual guarantee. 


J. F. HANFORD, Agent. 


WILLIAM B. HAYWARD, 


General Insurance Broker, 


1389 BROADWAY, NEW YORK. 


Fire, Lake, Ocean and Canal Insurance 


effected at the lowest rates in first-class companies, without 
additional cost to the insured. 


Particular attention given to insurance on VESSELS and 
their CARGOES, and on all kinds of MERCHANDISE, in- 
cluding WOOL, TOBACCO, COTTON and PETROLEUM: 
also, to MANUFACTURING and other SPECIAL RISKS. 


I REFER, BY PERMISSION, TO 


American Exchange National Bank 


Campbell, Magee & Co., 122 and 124 Duane street. 
Brank & Gihon, 42 and 44 Murray street. 

George Bliss & Co., 340 Broadway 

Kendall, Opkyke & Co., 285 College place, 

Butler, Pitkin & Co., 356 Broadway 

Northrup, Taylor & Co., 312 Broadway. 


Clark, West & Co., 460 Broome street. 

Thomas & Benham, 108 Broad street 

W.H. Harris & Co., 114 Broad street. 

Richmond Brothers, 4 Vesey street 

Glen Cove Starch Manufacturing Co., 166 Fulton street 


STATEMENT OF THE CONDITION 


OF THE 





SANGAMO 


INSURANCE ComPANy, 





SPRINGFIELD, ILL., 


On the 30th day of Fune, 1868. 








CAPITAL: 


. 8201600 00 


DORR sce cecescecssee ere eT TT ree Tete covcce 26,4287 8S 


The amount cf Capital Stock paid up....... ; 


$229,027 85 


ASSH ZS: 
Cash on hand and in hands of Agents. $16,739 92 
United States Bonds, (market value)... 40,700 00 
BpRE TONES «dcx dcocncadanvcssdevecces 450 00 
Loans on Bonds and Mortgages, being 
first lien on Real Estate, worth double 


79 559 OF 
Wool i 


amount loaned.... 


Bond of the City of Springfield, Illinois 500 O00 
Office Furniture and other property... 4,951 30 
School Bonds, District No. 7.......... 1,000 00 
Ee et eee ee 11,504 354 


Loans secured by Stocks and Bonds.... 72,576 00 
Accrued Interest... ccccsccecccocceces 1,073 32 


————. $229,027 85 


LIABILITIES: 


Losses adjusted and due............+-- None 
Losses adjusted and not due........... $5,500 00 
Losses unadjusted ..........c0e-eseees 4,520 90 
Losses awaiting further proof....... .. 3,000 00 
a #11 20 90 


JESSE K. DUBOIS, - - PRESIDENT. 


ISAAC A. HAWLEY, - -— - SECRETARY. 


WILLIAM H. WALKER, 
Agent, 
158 Washington Street, 


CHICAGO, - - - ILLINOIS. 
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THE 


GREAT WESTERN 
MUTUAL 


LIFE INSURANCE COMPANY, 


OF NEW YORK. 


Orricr, No. 20 Nassau STREET. 


ROBERT BAGE, President. 

FREDERICK W. MACY, Vice-President. 
WESLEY E. SHADER, Secretary. 

JOHN H. BIRD, Counsel. 

D. L. EIGENBRODT, M.D., Medical Examiner. 


CHICAGO 
No. 1 


AGENCY, 
Roomg, - - 54 Washington Street. 
GEO. SOUTHWELL, GeneERAL AGENT. 

J. ApAMs ALLEN, M.D., Medical Examiner. 


PURELY MUTUAL. 





ISSUES EVERY APPROVED DESCRIPTION OF 
LIFE AND ENDOWMENT POLICIES on selected 


lives, returning ali surplus earnings over the actual cost of 


insurance equally among the insured. The stockholders 


receive legal interest only 
All Policies are STRICTLY “Apa cote gh eter 
AFTER THE FIRST PAYMENT, so that the insured 


receive the full benefit of every dollar paid to the Company 
For example: A life policy issued at the age of 37 would 
continue in force after one annual premium for 2 years and 
20 days. 

TWO annual premiums for 4 years and 47 days. 

FOUR annual premiums for § years and gS days. 

One-third of the premium may remain unpaid as a loan. 

No notes required. 

Thirty days’ grace allowed in payment of Premiums. 

OFFICERS OF THE ARMY AND NAVY IN- 
SURED WITHOUT EXTRA CHARGE, 

A special Guaranty Fund of $100,000 deposited with the 
Insurance Department of New York. 

No restrictions upon residence or travel in any part of the 
world. 

Insurance on a single life taken to the amount of $20,000. 

No extra premium charged for occupation, except those 
of a peculiarly hazardous character. 


LOSSES PAID PROMPTLY. 


In fact, every good, equitable, and liberal feature of the 
best Life Companies has been adopted by the Great Western 
Mutual Life Insurance Company, of New York. 





DIRECTORS: 


JAMES M. JONE . Retired Merchant. 
CHAS. H. LU DINGTON. ‘of L Lathrop, L —— & Co. 
HENRY EYRE.. , ; .. Merchant. 
DE DED wccvcawasne sew President. 
re ar oo apegetaeanaay ‘Retired Merchant. 
FRED 4 MACY : Vice-President. 
OHN eee Counsellor-at-Law. 
OHN T Ww ALKE R- of Goodridge & Walker 
THOMAS F. RICHARDS ...of T aylor, Richards & Co. 
CHAS. L. TIFFANY .. of Tiffany & Co. 
NATHAN SOUTHWICK.....of Breeden & Southwick. 
yy FS OS Mt . eee Merchant. 
THOMAS A. VYSE, Jr....Pres’t Ninth ‘National Bank. 
CHAS. T. SHERMAN Judge U. S. District Court, Ohio. 
J. C. HENDERSON............ late Henderson & Smith. 
D. M. WILSON... " .of D. M. Wilson & Co. 
SACKETT L. DU RVES ....... Commission Merchant, 
OHN M. DAVIES ..of John M. Davies & Co, 
{ENRY BRADSTREET.... Mercantile Agency, N. Y. 


Pamphlets containing full information sent free on appli- 
cation. 

Active and energetic agents wanted in every 
city and town in the United States. 





CHURCH, ENTERPRISE 


GOODMAN, 


AND 


DONNELLEY, 


INSURANCE COMPANY, 


OF CINCINNATI. 


STEAM CAPITAL, 


PRINTERS, ° 


108 and 110 Dearborn Street, 


NE MILLION DOoLLars. 


Security by State Law, $2,000,000 


CHICAGO, 
DIRECTORS FOR THE YEAR 1869: 


THOS. SHERLOCK, President. 


WE ISSUE FROM OUR OFFICE R. M. BISHOP, of R. M. Bishop & Co. 
THEO. COOK, President Fourth Nat'l Bank. 
J. C. BUTLER, President Lafayette Bank. 
JAS. GLENN, of Wm. Glenn & Sons. 
L. R. HULL, of Addy, Hull & Co. 
A. S. WINSLOW, of Winslow & Smith. 
CHARLES RULE, of C. Rule & Coleman. 
D. T. WOODROW, of Woodrow & Mears. 
ADOLPH WOOD, of Adolph Wood & Co, 
O WNER ,| A+ D. BULLOCK, of A. D. Bullock & Co. 
ALLEN COLLIER, of J. Swasey & Co. 
L. A. HARRIS, Ex-Mayor of Cincinnati. 
JOHN. SHILLITO, of John Shillito & Co. 
THOS. SHERLOCK, Treas. U.S. Mail Line 
Co. 
JOHN W. 


THE SPECTATOR, 


AMERICAN BUILDER, 
LAND 


ART JOURNAL, | 


AND HARTWELL. 


23 OTHER JOURNALS, 


THE WORK OF WHICH IS 


JOHN W. HARTWELL, Vice-Pres’t. 
ROB'T E. LEE, Secretary. 

WM. F. CHURCH, Adjuster. 

J. DeW. CHURCHILL, Sufervisor. 


Superior to that of any other House in the 


West. 


We refer to the publishers of the 
ACCURACY, PROMPTNESS, 
RESPONSIBILITY. 


above periodicals as to 


GOOD WORK, and 


Messrs. S. M. Moore 


& Co., 
INSURANCE WoRK 


Agents, Chicago, IIl. 


IS MADE A SPECIAL FEATURE OF 


TABLISHMENT. 


OUR ES- 


CaLL_ AND SEE OuR SAMPLES. Agencies throughout the West and South. 
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Successor to Hotmes, Bro. & HoLpen, 


118 La Salle Street, 





Represents the following standard old Compa- 
nies: 


Fireman’s Fund Insurance Co., 
San Francisco, Cal. 
ASSETS, - - $678,000, in Gold. 


National Insurance Company, 


Boston, Mass. 


Casu Assets, - - $897,000. 


Albany City Insurance Co., 
Albany, N. Y. 


Casu Assets, - - $453,< 


Atlantic F. & M. Insurance Co., 


Providence, R. I. 


w Casu AssETS, - - $310,000. 


All losses adjusted and paid here. 


WESTERN BRANCIT 


Albany City 


INSURANCE CoMPANY, 


FIRE AND MARINE. 


Cash Capital, $200,000.00 


Cash Assets, 453,193.23 


Agencies in all the prominent western towns, 
under the supervision of 


F W. W. Horpen, Manager. 


: 
i OFFICE, 


118 La Salle Street, - - Chicago. 


W.W.Holden 





FE iREMEN’S Funp 
a) 


| 


Insurance Company, 
Q)¥ 
OF 
SAN FRANCISCO, CAL. 


- $500,000.00 
- 178,038.18 


Casn CaPITAL (GOLD), - 
CasH SURPLUS (GOLD), 





ASSETS, ee 


- $678,038.18 


LIABILITIES, $12,800.79. 


The stockholders of this Company are indi- 
vidually liable for all its debts and obligations. 

Agencies in all the principal cities of the 
United States. 


NEW YORK BOARD OF REFERENCE. 


H. B. CLAFLIN, of H. B. Claflin & Co, 

A. A. LOW, of A. A. Low & Bros. 

GEO. OPDYKE, of Geo. Opdyke & Co. 

DAVID DOWS, of David Dows & Co. 

JAMES LEES, of Lees & Waller. 

WM. T. COLEMAN, late of Wm. T. Coleman 
& Co. 

JOHN WINSLOW, VanCott, Winslow & Van- 
Cott. 


CHICAGO BOARD OF REFERENCE. 

L. Z. LEITER, of Field, Leiter & Co. 

J. IRVING PEARCE, President Third National 
Bank. 

W. F. KEEP, of Miller Bros. & Keep. 

E. M. PHELPS, of Phelps, Dodge & Palmer. 

IRA HOLMES, Vice-President Manufacturers’ 
National Bank. 

S. P FARRINGTON, Farrington, Brewster & 
Co. 

MURRY NELSON, of Murry Nelson & Co. 

B. F. PIXLEY, of Pixley, Hall & Co. 

N. K. FAIRBANK, of Fairbank, Peck & Co. 


D. J. STAPLES, President. 
HENRY DUTTON, Vice-President. 
CHARLES R. BOND, Secretary. 


BRANCH OFFICE, 167 BROADWAY, N. Y. 
SKEELS, BOWERS & BOUGHTON, 


Managers. 


Chicago Office, 118 La Salle St. 


W. W. HOLDEN, 
(SUCCESSOR TO HOLMES BROS. AND HOLDEN) 


Agent. 


M. S. MOORE, 
A. H. VAN BUREN. 


J. H. MOORE. 
JOUN J. JANES. 





S. M. Moore & Co., 







Fire and Marine Insurance, 






49 LA SALLE STREET, 







CHICAGO, 






Represent the following insurance companies, and are pre- 






pared to insure desirable property to any extent which may 






be required: 





CONNECTICUT FIRE INSURANCE CO., 


HARTFORD, CONN., 
ASSETS OVER $275,000. 










ENTERPRISE F. & M. INSURANCE CO. 
CINCINNATI, OHIO, 


ASSETS OVER 81,200,000. 



























HARTFORD FIRE INSURANCE COMPANY, 


HARTFORD, CONN., 


ASSETS OVER $1,500,000. 





HOME INSURANCE COMPANY, 
NEW HAVEN, CONN., 


ASSETS OVER $1,450,000. 





IRVING FIRE INSURANCE COMPANY, 
NEW YORK, 


ASSETS OVER $300,000. 





MERCHANTS INSURANCE COMPANY, 
HARTFORD, CONN., 


ASSETS OVER $375,000. 





NARRAGANSETT F. & M. INSURANCE CO., 
PROVIDENCE, R. I., 
ASSETS OVER $700,000. 


NORTH BRITISH & MERCANTILE INS.CO., 
LONDON AND EDINBURGH, 
ASSETS OVER $13,290,000 (gold), A 


SPRINGFIELD F. & M. INSURANCE CO., 
SPRINGFIELD, MASS. 
ASSETS OVER $750,000. 





Losses Liberally Adjusted and Promptly Paid. 
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INSURANCE 


or 


| 
COMPANY | 
| 
| 


NorTH AMERICA, 


OF THE CITY OF 


PHILADELPHIA, PA. 


ORGANIZED A.D. 1794. 


| 
| 
| 


Oldest Stock Insurance Company | 


IN AMERICA, 


Casn Capital anp Surptus, January 1st, 1868, 
$2,056,412.77, 


Invested as follows: Market Value. 
Bonds and Mortgages on Real Estate in City of 
Philadelphia F407 050.00 


ee Sie I io wei ine ocsnseccceasi es 149.600 00 
Pennsylvania State Bonds ......... .-. se eeee eee 179,790.00 
United States Government Bonds................. 321.166.00 


Bonds of Penn. R. R. Co., and other Corporations. 210,942.60 | 
Bank and other Stocks and Loans secured by col- 

lateral .. 116,356 50 
Notes Receivable (chiefly for Marine Premiums)... 256,519.41 
Accrued Interest, and other demands—all good... 94,667.57 


Real Estate,—office of the Company.............. 30,000.00 
Cash on hand in Bank, and Cash Items........... 200 000.00 
Beta BGG ve cvcccecesveccesoeceseoeses< $2,056,412.77 


ACTUAL SURPLUS, 


over and above all Liabilities, including Capital Stock, the 


Largest of any Fire Insurance Company in the 
United States, 


save two, as shown by the official Report of the New York | 
Insurance Superintendent for 1568, 

The ‘‘OLD NORTH AMERICA” commenced business April 
14, 1794, since which time it has been in uninterrupted and 
successful operation, and now offers its services to those seek- 
ing reliable indemnity against loss by fire, with a 


Reputation for Stability & Usefulness 
based upon an honorable business career of 74 years, and 


Losses Paid in cash, exeeeding $19,500,000, 


the largest amount paid by any fire insurance company in the 
United States, save one. 

Agencies in all the principal cities and towns of the West and 
North-west. 


Di RECTORS : 


Richard D. W: od, 
8S. Morris Waln, 
John Mason, 
George L. Harrison, 
Francis R. Cope, 
Edward H. Trotter. 


CHAS. PLATT, Secretary. 


Arthur G. Coffin, 
Samuel W. Jones, 
John A. Brown, 
Charles Taylor. 
Ambrose White, 
William Welsh, 


A. G. COFFIN, President. 


Edward 8. Clark, 
Wm. Cummings, 
T. Chariton Henry, 
Alfred D. Jessup, 
John P. White 
Louis C. Madeira. 


WESTERN DEPARTMENT, 
UNDER MANAGEMENT OF 
J. F. DOWNING, General Agent, 
located at Erie, Pa. 
— 
CASE & HEYWOOD, | 


State Agents for Illinois, Wisconsin, Minnesota, 
and Iowa, 
170 WASHINGTON STREET, CHICAGO, ILL. | 








Total of Losses paid, $25,000,000. 


INDEMNITY. 





HUNT & GOODWIN’S 





INSURANCE OFFICE, 


NET ASSETS, MARKET VALUE, 


I 869, 


NO. 86 LA SALLE STREET, 


ETNA BUILDING, opposite Court House. 


$4,861,377-73- 


INSURANCE EFFECTED 


Frere ano Intanp Navication Risks. 


ON 
atl DWELLINGS, 
FURNITURE, 
To indicate the value of a veteran company, STORES, 
f veto Bagge ote 4 = mor eh pie intelli cae MERCHANDISE, 
mind how property burns; also how this sterling MANUFACTORIES, 


old Company performs its duty to the public. 
VESSELS, and 
CARGOES, 
IN 50 YEARS IT HAS PAID FOR 
In the following Companies, UPON FAVORA- 
BLE TERMS, and losses adjusted and paid at 
5.450 DWELLING HOUSES AND CON. this office. 
TENTS. 4 
2,400 CHURCHES, COLLEGES, anp PUBLIC , 
BUILDINGS. 
8,750 STORES AND MERCHANDISE. 
4,800 MILLS AND MANUFACTORIES. 
2,700 SHIPMENTS BY LAKE AND RIVER. 


<Etna Insurance Company, 


OF HARTFORD, 


Assets, January 1, 1868, $4,861,377.73.- 


MAKING A 


North American Insurance Co., 


The 2tna Insurance Company ts the Trustee OF HARTFORD, 


of its patrons to an extent ten-fold greater than 
of its own stockholders. 


Assets, January 1, 1868, $434,373-72- 


bk@™ Agencies in all the principal cities and Security Insurance Company, 


towns in the United States. 

Rates and terms as liberal as is consistent with 
reliable indemnity. 

Applications for insurance will be promptly 
attended to. 


OF NEW YORK, 


Assets, January 1, 1868, $1,477,677.12. 


—_—_——— } 
} 


Roger Williams Insurance Co., 
BRANCH OFFICE, 
OF PROVIDENCE, 


No. 171 Vine Street, Cincinnati. Assets, January 1, 1868, $201,708.81. 
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KNICKERBOCKER 


Life Insurance Company. 


GOOD, OLD, STAUNCH AND TRUE. | 


ASSETS, EXCEEDING 


Million Dollars. 


Five 


ERASTUS LYMAN, President. 
GEO. F. SNIFFEN, Secretary. 


HOME DISTRICT, 


IN WHICH NEARLY 
One Million Dollars in Premiums 


were taken last year, under the new arrange- 
ment comprises Mew York, New Fersey. Rhode 
Island, Connecticut, Vermont and Pennsylvania. 


OrricE, BASEMENT No. 161 Broapway. 


With tts corps recruited by the most efficient, 
experienced and popular insurance men, and the 


facilities for working the territory increased by 


the adoption of the most liberal and equitable 


features in annual dividends, endowment poli- 
ctes, loans, non-forfetture. and the abolition of 


restrictions on travel, restdence and occupation. 

Principal Feature for Agents tn this District: 
No THums-ScREW CONTRACTS; RENEWALS 
SECURE. 


H,. LASSING, Manager. 


C. A. HUNTER and COL. H. E. EASTMAN, 
Superintendents of Agenctes. 

WM. J. LEEDS, Assistant Superintendent in 
Charge of Office, 


WM. T. BAILY, 124 Market Street, Camden, 
N. J.,.und REV. GEO. F. BROWN, Trenton, 
General Agents for New Jersey. 

DUY & WOODS, No. 300 Walnut Street. Phil- 
adelphia, General Agents for Eastern Penn- 
sylvania. 

G. PAUL, No. 113 Fourth Street. Philadelphia, 
General Agent of German Department for 
Eastern Pennsylvania. 

BENJ. D. POTTER, No. 87 Westminster Street, 
Providence, General Agent for Rhode Island. 

JOHN T. PECK, New Haven, General Agent 
for Connecticut. 

B. MOELLER, Superintendent German De- 
partment, 161 Broadway, N. Y. 


ta The inducements to work in this depart- 
ment are unequaled, and its Manager is prepared 
to make the most liberal arrangements with 
solicitors, canvassers and agents. Risks bro- 
keraged from any part of the District. Good 
desk room, without charge, for Brokers. Cor- 
respondence solicited. 
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THE 


New England (su aRDIAN 


MUTUAL 
LIFE INSURANCE COMPANY, 


No. 39 State Street, Boston. 


AccUMULATED Funp, JANUARY 1, 1869, 


%&7,000,000. 


DISTRIBUTIONS ANNUALLY, 


to be allowed in settlement of notes or credited 
in payment of premium where parties have paid 
all cash. 


All Policies Non-forfettable 


under the laws of Massachusetts (see statute of 
April 10, 1861) to the extent of their value. 

The following table will show the time that a 
Life policy, issued by this Company, WILL CON- 
TINUE IN FORCE after the annual cash PAYMENT 
OF PREMIUM HAS CEASED, no other condition of 
the policy being violated. Only four different 
ages, and seven payments are given; but they 
will suffice to show the practical working of the 
law referred to above. 

Members of the Company who have settled 
their premiums partly by notes, may, before the 
termination of their policies by forfeiture, liqui- 
date the notes, and thus obtain the full benefit 
of the statute; otherwise, the notes outstanding 
and interest thereon must first be deducted from 
the valuation whereby the term of temporary 
insurance is lessened. The law is intended to 
protect policies against forfeiture by allowing 
TEMPORARY INSURANCE in lieu of the CASH SUR- 
RENDER VALUES THEREOF : 


PAYMENTS IN CASH. 


+ Payments. 
Payments. 
6 Payments. 


| 7 Payments. 


when Insured. 
| 1 Payment 


wn 
: , = = « a» m4 
Ny f. VW ~ Wf & wf - 
=f aa Ss > 3 > °c > S Ss Ss ff 
< os Y 3 J » & vs oS ¥ & 
. ~ - ~ ~ a — — <a 
= re om ie ann a re a 

2 203 I 225 2 170 3} 119 .: 2a 5 3! § 300 
329 1 3 2 277 3259 42460 § 238 6 229 

3 2 12 3 27 + 49 § §0 0 4! © 359 

} 49 2 93 3 125 $ 123 5§ so 6 10 6 270 


Policies issued to the amount of 
$20,000 ON A SINGLE LIFE, 
on the LIFE or ENDOWMENT plan. 


This Company is now entering upon its 26th 
year, and has 


At Risk, $65,000,000. 


For pamphlets and circulars giving details of 
the Company’s operations, address either the 
President or Secretary 
BENJ. F. STEVENS, President. 

JOSEPH M. GIBBENS, Secretary. 
WM. W. MORLAND.M.D., Medical Examiner. 
WALTER C. WRIGHT, Actuary. 


MUTUAL 
LIFE INSURANCE COMPANY 


OF NEW YORK CITY. 


All Policies Non-forfeitable. 


STATEMENT : 
Polictes in force, = $25,000,000 
Assets, - - 
Annual Income, over 
Losses Paid, - - 


2,000,000 
I ,000,000 


550,009 


Last Casu DivipEenp, Firry Per CEnr. 


OFFICERS: 


WALTON H. PECKHAM, President. 
WM. T. HOOKER, Secretary. 
LUCIUS McADAM, Actuary. 

G. A. FUDICKAR, Superintendent. 


GENERAL AGENTS: 


A. C. GREENEBAUM & CO., 151 La Salle 
Street, Chicago, IIl., for Illinois, Missouri, 
and Kansas. 

S. F. COHEN, New York City. 

M. KOHN, New York City. 

MARCUS WALL, Buffalo, N. Y. 

M. K. COHEN, Albany, N. Y. 

JULIUS NATHANSON, Milwaukee, Wis. 

HAMBURGER & LESEM, Quincy, Ill. 

J. HUTZLER, Richmond, Va., for Virginia, 
North Carolina, and Tennessee. 

GEORGE KEIM, South Carolina (Charleston). 

R. ISSERTEL, Charleston. 

F. C. O'DRISCOLL, Savannah, for Georgia. 

JOSEPH MAGNER, New Orleans, for Louisi- 
iana, Mississippi and Alabama. 
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THE 


MUTUAL 


Life Insurance Company, 


OF NEW YORK, 
F. S. WINSTON, -« - President, 


Furnishes Insurance combining the advantages offered by al 


other Companies, with unequaled Financial Security. 


Assets, - over $25,000,000 in Cash. 


RICHARD A. McCURDY, Vice-President. 
JOHN M. STUART, - 
F. HROEDER,-~ - 
SHEPPARD HOMANS, - 


LEWIS C. LAWTON, - 


Secretary. 
Ass't Secretary. 
Actuary. 
Asst Actuary. 


Applications for insurance or for Agencies may be made to 


he Company direct, or to either of the following 


GENERAL AGENTS: 


F. Ratchford Starr, General Agent for Pennsylvania and Dela- 
ware, 40) Walnut Street, Philadelphia, Pa, 

H. B. Merrell, General Agent for Michigan, Indiana, Illinois, 
Wisconsin, lowa and Minnesota, Detroit, Mich. 

L. Spencer Goble, General Agent for New Jersey, 299 Broad 
Street, Newark, N. J. 

Hale Remington, General Agent for Maine, New Hampshire, 
and Massachusetts (except Boston), Fall River, Mass. 

H. 8. Homans, General Agent for Pacific Coast, 424 Montgom- 
ery Street, San Francisco, Cal. 

James A. Rhodes, General Agent for Southern New York, No. 
157 Broadway, New York 

O. F. Bresee, General Agent for Virginia, West-Virginia, Dis- 
trict of Columbia, and Maryland, 21 South Street, Balti- 
more, Md, 

John G. Jennings, General Agent for Ohio, Cleveland, Ohio. 

John T. Christie, Agent for Northern New York, 
Troy, N. Y. | 

Stephen Parks, General Agent for Western New York, Troy, 
me Bs 


General 


Frank H. Little, General Agent for Long Island’and Staten 
Island, 132 Broadway, New York. 

Benjamin D. Kennedy, General Agent for Kentucky and East- 
ern Tennessee, Louisville, Ky. 

8. J. Scovill, General Agent for the Eastern British Provinces, 
St. John, N. B. 

John W. Nichols, General Agent for Connecticut, 201 Chapel 
Street, New Haven, Conn. 

Fayette P. Brown, General Agent for Vermont, Rutland, Vt. 

Amos D. Smith, 5rd, General Agent for Rhode Island, Provi- 
dence, R. i 


Clinton B. Fisk, General Agent for Missouri, Kansas, Nebraska 
and Colorado, St. Louis, Mo. 


Henry H. Hyde, General Agent for Boston and Vicinity, 85 
State Street, Boston, Mass. 


O. CRONKHITE, Agent for Chicago, 
No. 47 Clark Street. 





THE 


MUTUAL 


BENEFIT 


Lire INsurANCE Co. 


NEWARK, N. J. 


ORGANIZED ) 


j 


{ CHARTER 
1845. | PERPETUAL. 
Enters on ite TWENTY-FourtTH year with over 
$14,000,000 of assets well invested, with 


ample reserve for all obligations My declaring 50 PER 


ah 


CENT, of return premiums ; paying TWO of lik 
amount, making 100 per cent. in 1868. Being 
in fact, what it isin name, PURELY MutTwat, itt 
It does not 


waste their means to procure new business, or for 


seeks only the interests of the members. 


any cther purpose. Its affairs are conducted, as 
al legitimate business should be, with CARE, PRU- 
DENCE and ECONOMY. 

It issues all forms of Policies on the most favor- 
able terms warranted by perfect security. It annu- 
ally squares its accounts by reserving the value of all 


obligations, and making such division of surplus as 


all members can understand, 

It ACCOMMODATES its members, loaning thos 
who wish of their own money the sum shown by 
science and experience not needed for INSURANCE 
until returned by dividend, in contrast with those 
who require them to pay ALL IN CASH, subject to 
the expenses and risks of management by others, 
The company, having always pursued the above 
course, expects to continue it in future. 


LEWIS C. GROVER, President. 
EDW’D A. STRONG, B. C. MILLER, 
Secretary. 


AMZI DODD, 


Mathematician. 


A. H. JOHNSON, 
Cashier 


Medical Advisers: 


J. B. JACKSON, M.D., E. HOLDEN, M.D., 
F. G. SNELLING, M.D., A. W. WOODHULL, MD. 
Directors: 


LEWIS C. GROVER, 
HENRY McFARLAN, 
CHARLES 8. MACKNET, 
A. 8. SNELLING, 
RANDALL H. GREENE, 
I. H. FROTHINGHAM, 


JOHN R. WEEKS, 
NEHEMIAH PERRY, 
EDWARD A. STRONG, 
JOSIAH O. LOW, 
JOSEPH A. HALSEY, 
BENJAMIN C. MILLER. 


GEO. R. CLARKE, Agent for Chicago, 


128 Washington Street. 


WILLIAM CHARLES, State Agent, 


Quincy, Illinois. 


Vice President. 


UNITED SE 


Life Insurance and Trust 


CURITY 


COMPANY, 


OF PENNSYLVANIA. 


Home Office, Southeast corner Fifth and Chest- 
nut Streets, Philade lphia. 


Capriral, $ 1,000,000 


CHARTER PERPETUAL, 


DIRECTORS: 


GeorGe H. Sruart, Philadelphia. 
GEorRGE W. CHILDs, “6 


A. J. DREXEL, “ 
Josern PATTERSON, 66 
F. A. DREXEL, = 


ay 


Hon. Wn. A. Porter. 
James M. Morrison, New York. 
JoserH STUART, oe 

Hon. E. S. Torry, Besson. 

Wa. Prescotrr Smitu, Baltimore. 
Hon. Asa Packer, Philadelphia. 
Tuos. W. Evans, 6 


Wo. V. McKEAN, * 
Sipney J. Soims, o 


Wa. C. Hlouston, 
S. H. HORSTMANN, a 

Won. Frew, Pittsburgh. 

A. E. CHAMBERLAIN, Crucinnaté. 
L. Z. Leirer, Chicago. 

C. M. SMITH, " 

James E. YEATMAN, S?. Loutss. 


OFFICERS: 


GeorGe H. Srvuart, President. 
Tuomas W. Evans, Vice-President. 
Wan. Gerry, Manager. 
C. F. Berrs, Secretary. 
J. L. Luptow, M.D., Consulting Physician. 


SPECIAL FEATURES: 
Low Cash Premiums. 
Policies Non-forfeitable by their Terms, 
Liberal Traveling Privileges. 
Return of all Premiums Paid. 
Annual Dividends. 


Females Insured at Same Rates as Males. 


| 

| Demonp & Soure, General Agents for New 
England. 

| Jno. A, HAMBLETON & Co., General Agents for 
Maryland and District of Columbia. 

Jas. T. Brapy, General Agent for Western 
Pennsylvania and West Virginia. 

Jas. T. Howenstein, General Agent for Mis- 
souri, Kansas, Nebraska, and Southern Illi- 
nois. 

Geo. C. Smitu & Bro., General Agents for 
Northern Indiana, Northern Illinois, and Iowa. 

G. R. PALMER, General Agent tor Michiggn 
(except Detroit). 

H. L. Parsons, General Agent for Metropolitan 
District, New York. 

N. M. RicHaRpson, Gengral Agent for Ohio 

| and Southern Indiana. » 








SPECTATOR. 








Fuly, 1869 























MUTUAL LIFE 


OF BOSTON, 


UNION 


INSURANCE COMPANY, 






INCORPORATED CHARTER PERPETUAL. 


CROCKER, President. H. HOLLISTER, 


ALL POLICIES 
SSETS, OVER 


$1,250,000 Loaned in the City of Chicago 


NON-FORFEITABLE. 
4,000,000, 


FIRST-CLASS FIRST-LIEN REAL ESTATE MORTGAGES. 


TTigh Rates of Interest— Large Profits to the Insured. 


All profits divided among policyholders. 
Dividends declared annually on the 
Forty per cent. 
made annually, semi-annually, or quarterly. 


Contribution Plan. 
Payments may 


Policies on all the Improved Plans, and the most Liberal 


This Company Issues 
Inducements offered to the Insured. 


* AGENTS WANTED for Illinois 
Liberal terms yiven to the right men. 


BABCOCK, GENERAL 


STREET, CHICAGO, 


also Local and Traveling Agents 


ComMPaANny’s BuILpING, N 


Mutual Life Insurance Co. 


CHICAGO. 
COMPANY OF ILLINOIS. 


500,000.00 


$100,000.00 DEPOSITED WITH TREASURER OF ILLINOIS. 
OFFICERS: 
STEWART MARKS, S$ 


THE PIONEER 


ORGANIZED 1565. 


ASSETS, 


MERRIL LADD, President. IR: A Y. MU NN, Vice-President. 


Assistant Secre oth y. 
Superintendent of Agencies. 


‘AL BOARD: 


LYMAN, M.D., MILLER, M.D. 


Principal Ofhce, No. 160 
GENERAL 
H. BRUCE, Michigan and Indiana 


Washington Street. 


C. W. SHELDON, Illinois 
. OSBORN, Illinois 
A. B. DAVIS, Missouri 
ROBERTS, Southern 
I. LEADBETTER, Northern 


Davenport, Iowa. 
Clinton, Iowa. 


I. I. LAWRENCE, Minnesota.......... 


x FLEMING, 


JOHN W. PAGE, “Nebraska. SPY ee ree 
Liberal terms will be given to competent Agents. 
Agencies may be made to any of the General 


Raheniin Cc ity, 


Apel ications for Local, Special, or Dis strict | 
; or for State Agencies to the Comp: ny direct. 









TWENTY-FOURTH ANNUAL REPORT 


OF THE 


New YORK 


LIFE INSURANCE COMPANY. 
OrFice, Nos. 112 and 114 Broadway 


JANUARY 1, 1869. 


Amount of Net Cash Assets, Jan. 1, 1568, $8,774,326.06 
Amount of Premiums received 
during 1868.... $3,912,130,07 


Amount of Interest received and 
accrued, including premium on 


BOM, CG 6060660 canvas cose. 766,144.13 4,678,280.20 
co Eee ee re ee ae ++ $13,452,000.21 
DISBU RSEME NTS. 
Paid Losses by Death....... - $741,043.22 
Paid Annuities and for surren- 
dered and canceled pe licies ° 135,993.45 


Paid Dividends to policyholders. 1,225,505.26 
Paid Commissions and Agency 








Expenses .. 493,714-72 
Paid Advertisin; g, Physicians? 
Fees and Reinsurances .. 76,978.87 
Paid Salaries, Printing OMtce and 
Law Expenses 130,558.64 
Paid Taxes and Internal Revenue 
THAINDS.. . cccccvvcsescesevescces 35,107.60 2,8309,131.76 
TUNE 6 tenadsescsccnsnswnsssneceedesscvans $10,613,474-45 
ASSETS 
Cash on hand in Bank and in 
Trust Company $307,351.51 
Invested in United States Stocks 
—cost “ . - 2,975,907-49 


(Market value, "$3,154,808.75.) 

Invested in New York City ff. ink 
ED wade wachiekiu pe henaen 41,549.00 
(Market value, $47, S62.) 

Invested in New York State 


WROCES : on0s ccavsccceescsavcess 947 550.42 
(Market value, %991,070.) 
Invested in other Stocks......... 210,579.69 


(Market value, 222,500 

Loans on demand, secured by U. 
S. and other stocks.. > ee 405,100.00 
(Market value of securities, 


505,745 -50-) 


ROE TESEMNS . ccdccccs 200 200 e800 878,806.59 
(Market value, $1.0 o2 28,806.59.) 
Bonds and Mortgayes........ 2,359,Q00.00 


Secured by real estate, value d 
at over $5,000,000 (buildings 
thereon insured for $2,055,700, 
and the policies assigne dto the 
Company as additional collat- 
eral security). 





Loans on existing policies ...... 1,257,735-63 
Quarterly and semi-annual pre- 
miums, due subsequent to Jan, 
EB, ISOD.- ce cocccosccoseces - 475,006.07 
Interest accrued to Jan. 1, 1869. 60,449 44 
Rents accrued to Jan. 1, 1869 .... 2,357.70 
Premiums in hands of agents and 
in course of transmission.... 564,784.85 $10,613,474.45 
Add excess of market value of investments 
over costs..... Terr rere Serer ° . 397 345-15 
Cash Assets, Jan. 1, 1869........... $11,000,822.60 


LIABILITIES OF THE COMPANY : 
Amount of Adjuste d Losses due 


subsequent to Jan. 1, 1869... $92,131.00 
Amount of Reported Losses 

awaiting proofs, etc .... 15,700.00 
Amount reserved for reinsuran- 

ces on existing policies: ($S6,- 

397,710.10 participating In- 


surance at 4 per cent. Carlisle, 
Net Premiums. $1 047,434.65 
non-participating at § per cent. 
Carlisle, Net Premiums)... 8,473,594-03 
Return Premium 1868, and prior 
thereto; payable during the 
VEAL... eee eee eer ecessccses 727,115.40 9,311,540.43 


DIVISIBLE SURPLUS $1,689,282,17 
During the year 1868 9,105 new policies were issued, in- 
suring $30,765 ,947-07 
THE BOARD OF TRUSTEES have directed the re- 
demption, on and after the first Monday in March next, of 
the last and only outstanding Scrip Dividend (that of 1807), 
and from the undivided Surplus of %1,689,282.17 they have 
declared a CASH DIVIDEND, available on settlement @f 
next annual premium, to each participating policy propor- 
tioned to its * contribution to surplus.” 
Dividends not used in settlement of premium will be 
added to the policy. 


MORRIS FRANKLIN, President. 
WM. H. BEERS, Vice-President and Actuary. 





BRANCH OFFICE, 
No. 126 Washington Street, Chicago. 
O. P. CURRAN, Jfazager. 
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W ASHINGTON 


Life Insurance Company, 


OF NEW YORK, 


CYRUS CURTISS, - - PRESIDENT. 


¢ € 1 S H A SS E TS, $ 1 oO 1,965.5¢ 7 


The attention of the public is respectfully invited to the 
Ninth Annual Statement of the Washington Life Insurance 
Company, presented herewith. At no time in its hitherto 
successful career has it been able to come before the public 
with greater claims upon its confidence. 

Nine years of prompt and honorable dealing have increased 
its solid cash assets to OVER ONE MILLION AND A HALF 
of Dollars. In 157 its ratio of increase in new business over 
1866 was greater than that of any other CASIL Company, and 
in 1568 it was still more marked. 

On the first of January, 1569, it had a surplus over and 
above its liabilities (including amount necessary to reinsure 
all outstanding risks) of $405,000; and it now divides among 
its policyholders upwards of a QUARTER OF A MILLION 
OF DOLLARS. 

With solidity so thoroughly established, with policies and | 
dividends non-forfeitable, and with every inducement to poli- 
cyholders consistent with equity to its members and the pros- 
perity and usefulness of the Company—the Washington stands 
unrivalled In its advantages. 


PAUL & MASON, 
GENERAL AGENTS FOR THE NORTHWEST, 


No. 130 La Salle Street, - - + Chicago. 


NINTH ANNUAL STATEMENT 


or THE | 


WASHINGTON | 


Lire INSURANCE COMPANY, OF NEW YORK. 


On the 1st day of January, 1869. 


.. $308,600 00 


727,857 HO 


Loans secured by Mortgage.............seee0. 
jonds and Stocks owned by the Company .. 





Loans secured by U. 8. Bonds........ .. ..00.. 17,000 OU 
Claims for Premiums due and deferred........... 259,092 26 
Cash on hand and in bank .... 0 .......200 cooee 137,065 75 


Securities and property other than as above speci- 
fied 


PITTITITIC TTT TTT ee 57,250 02 


$1,501,965 58 


LIABILITIES. 


Amount of Losses adjusted and due ............ $994 52 
Amount necessary to reinsure all outstanding risks 1,091,407 5s 
Amount of all other Claims against the Company, 
due andto become due to banks and other Cred- 
Sere GF the COMPAR, «ve ccs cccccccescsesecse 3,960 28 
$1,096,362 38 
Surplus, $405,603 15. 


INCOME. 

Cash received for Premiums........... a tineewes $698,149 45 
Amount of Interest received .................... 53 9s3 21 
Amount received from all other sources.......... 9,367 37 
$761,500 03 

—— | 

| 

EXPENDITURES. 

Amount of Claims paid Whole Life Policies, $77,- 
7 66; Endowment Policies, $29,662 54 ...... $108,670 50 

Amount of Commissions, Brokerage, and all other 

charges paid for collection of Premiums 

Amount of salaries paid to officers and employees 


140.799 32 
25,543 14 





$275,012 96 
Whole Number of Policies issued in 1868, 5,015. 








THE 


PHGNIX MUTUAL LIFE 


INSURANCE COMPANY, OF HARTFORD, CONN. 





OFFICERS: 
EDSON FESSENDEN, President. JAMES F. BURNS, Secretary. 


The PHCENIX invites attention to the following plans peculiar to itself: 

1. All the advantages of an all cash and half note company. 

2. If a party insures to-day for $5,000, and pays one-half cash and one-half note (on any 
table), and should die to-morrow, next week, next month, or next year, the full amount of the 
policy is paid—$5.000o—xo deductions of note. All notes returned as dividends, and never but 
four notes on any table. If payment is made a// cash, the insured receives év cash the amount, 
$5,000, with dividends—cash added. 

3- No restriction on employment. 

4- The insured are permitted to travel or reside in any part of the United States, Europe, 
and the southern portion of South America, during any and all seasons of the year, free of 
charge. “ 

5. Dividends in the Phoenix have been and are now 50 per cent. 

6. The dividend is 50 per cent. on all its tables. If the annual premium is $100, the divi- 
dend is $so. 

7- It pays its losses promptly on receipt of proof. 

8. All its policies are non-forfeiting: thereby no possible chance of loss to the insured. 

g- Ordinary Life policies non-forfeiting after three payments, while the policy is in force 
for the full amount of even dollars of premtums paid, besides many other great advantages. 


The Pheenix has paid to widows and orphans $500,000, and has $3,250,000 safely secured for like 
purposes. 
10. Its losses have been met by the annual interest received alone; and a surplus of interest 


left over to swell the general fund belonging to the insured. 

11. Its rates of assurance are as cheap as any company doing a SAFF business. 

hk Pamphlets containing rates of premium and information on the subject of Life Insur- 
ance, may be obtained at the office of the Company, or of any of its agents. — 


AGENTS WANTED. 
ADDRESS, 
HIENRY H. KOON, General Agent for Tilinois, 


No. 43 South Clark Street, Chicago, Illinois. 


JOHN H. WALRATH, Manager for Wisconsin and Mich., 395 Main Street, Milwaukee, Wis. 
THE UNITED STATES 
INSURANCE COMPANY, 


OF NEW YORK. 


LIFE 


Combining the advantages of the sav- 
ings bank with life insurance; it ap- 


tnreatment, we claim for our system su- 
perior advantages, and invite the most 
plies principle of compound interest to thorough examination of its practical 
the large dividends accorded to policy 
holders ; 


tion (please note illustration in the fol- 


workings. 
The dividend of March 4, 1865, 
also of March 4, 1568, was 40 per cent. 


and the resulting accumula- and 


lowing table, prepared by our actuary), on premiums, and 20 per cent 
This 
' dends gives to each policy its share of 


ogether with near the surrender vafue vious dividends plan of divi- 


of the policy itself, can be drawn out in 


old age, or at any period in the life of the accumulating profits of the compa- 






the policy, and used in business, or for 
the 
While we claim equality in all } 


—ny. For example, on a policy paying 


any purpose party insured may one hundred dollars a year of partici- 


choose. pating premium, the profits for each 


other desirable points, with the best life year, and the total at each year on this 
companies in existence, in the matter of system are: 


accumulation, and for the purpose of 


Year. Yearly. Total Year. Yearly. Total Year Yearly Total, Year. Yearly. Total 
1 $0 oO $40 00 1d $s2 44 Bs92 YS 29 #205 89 R2008 63 42 $427 7 RiT102 47 
2 40 0 sO 00 16 oo 33 02 51 30 1s 39 BIS oF 45 513 56 7616 OS 
3 40 00 120 00) 17 99 53 1092 04 31 247 3 8326 36 44 513 06 81279 59 

45 00 168 00 18 99 53 1191 57 32 247 34 Suv 70 4 518 56 S435 15 
5 45 00 216 00 19 119 44 1311 01 83 247 34 B87 04 46 616 28 9239 48 
6 45 00 264 00 20 119 44 1430 45 of 297 20 44 24 7 616 vs 9ST) 71 
7 57 60 821 60 21 119 44 140 80 35 297 20 4745 (4 48 616 2s 10491 OY 
8 57 60 359 20 22 143 33 1693 32 6 297 20 4548 64 49 TS Id 11231 51 
9 57 60 436 80 23 143 33 1336 55 37 Be 64 5105 2s ™m 739 4 11971 07 
10 69 12 505 92 ra) 143 33 1979 SS 38 BG 64 i401 92 51 739 D4 12710 68 
11 69 12 57D 04 25 17! 99 2151 87 sy B56 64 BSIs 36 h2 SST 44 ISDUS OD 
12 69 12 64116 26 171 99 2325 86 40 427 97 62465 Ie 138 SST 44 14485 49 
13 S2 94 727 10 27 171 99 2495 85 41 427 97 67450 | Ef Ss7 44 1IDST2 93 
14 82 04 810 04 | 2 206 39 2702 24 


See the company’s pamphlet of ‘‘ New Plans” for fuller explanations of the dividends at different ages, and for the 
various modes of using or applying the dividends. The next dividend date is March 4th, 1569. Profits are available after 
the policy has run one year, and annually thereafter, as explained in the ‘‘ New Plan” prospectus 

N. B.—Hereafter dividends will be declared annually, instead of triennial/y, as heretofore. 
increase the accumulation, as noted in the above table ; : 

Applications for all kinds of insurance and endowments will be promptly attended to in Chicago by either of the undersigned, 
This old and we!l known company, having hitherto confined its business mainly to the State of New York, is now extending 
its business throughout the healthy regions of the Union, and applications for agencies may be made to 
W. D. BABBITT, JAS. F. BRADLEY, 
Gen'l Agent for Southern Mlinois. Gen'l Agent for Northern Illinois. 
Office: S. W. cor. Madison and LaSalle Sts. (Otis Block). Office: Room 8, Mercantile Building, 116 LaSalle St., Chicago. 


This will materially 
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HomME LIFE INSURANCE COMPANY, 


158 Broadway, New York. 






ASSETS, $2,000,000. 














The amount of the original Capital of this Company, $125,000, has been invested in building No. 154 Broadway, New York, which pays to the 
policvholders an annual rental exceeding in amount the twelve per cent. interest pa d to the Stockholders. Thus the Policyholders in this Com- 
pany receive the entire profits of the business; and by this purchase save all expense for office rent, and still secure the benefits arising from Stock 
management. 






ALL THE SURPLUS OF THE CompaNy DivipED AMONG THE ASSURED. 







DIVIDENDS DECLARED AND PAID ANNUALLY. ALL POLICIES (AFTER TWO FULL-PAID PREMIUMS) NON-FORFEITABLE. 
NO RESTRICTIONS AS TO RESIDENCE OR TRAVEL. 


NO EXTRA CHARGE ON FEMALE LIVES. ONE-THIRD OF THE ANNUAL PREMIUM LOANED TO THE ASSURED. 
















WALTER S. CRIFFITH, President. CEORCE C. RIPLEY, Secretary. 1. H. FROTHINCHAM, Treasurer. 
WM. J. COFFIN, Actuary. A. B. CAPWELL, Counsel. 


WESTERN GENERAL AGENTS. 
I. F. Ke.toce, H. W. CLark, J. M. StrYKER, for Chicago City, No. L. W. Cass, Hannibal, Mo., for Missouri, Kansas, and Nebraska, 














2 Methodist Church Block. except Northwest Missouri. 
E. R. Hinck ey, Rockford, Ill., for Northern Illinois and Central Iowa. W. TayLor Eaton, St. Joseph, for Northwest Missouri. 
f DouGcutry & BRUEHL, Cincinnati, for Southern Ohio and Southern J. A. T. HuLx, Birmingham, for Southern Iowa. 
he Indiana. D. W. Lounssury, McGregor, for Northern Iowa. 
J. L. McCrovupn, La Porte, for Northern Indiana. E. H. KELLoGG, Milwaukee, for Wisconsin. 
JAMES A. Jones, Detroit, for Eastern Michigan. W. F. GuERNSEY, Kalamazoo, for Southern Michigan. 






GENERAL AGENTS WANTED. 
This Company is prepared to make a liberal arrangement with good experienced men as General Agents for the following a 
fields: Minnesota, Western Michigan, Northern Ohio, Western New York, Colorado, California and Oregon. Apply to 







E. H. KELLOGG, Superintendent of Agencies, Milwaukee, Wis. 


MANHATTAN EXCELSIOR. $58,000 for 84.75. 


Fourteen of the Passengers Killed 






LIFE INSURANCE COMPANY, 


OF NEW YORK. 










r IN THE 


RAILWAY ACCIDENTS, 


AT 


ANGOLA AND PORT JERVIS, 






Offices, Nos. 156 and 158 Broadway. 






Henry STOKES, President. 






























C. Y. Wempce, Vice-President. J. L. Havsry, Secretary 
8. N. Srevpins, Actuary. H. Y. Wemp ce, Ass’t Sec’y. ‘ P i € . t ' ; 
Ms te The Excelsior Life Insurance Company of New York 
ee offers the greatest inducements to parties seeking the benefit Had insured themselves against such calamities by procuring 
r ah “pe on TOT? . . of life insurance. A few among the mary advantages peculiar 
ADVANTAGES TO INSURERS: to this company, and,mainly provided by its charter, are: TICKETS OF INSURANCE AGAINST ACCIDENTS 
SMALLEST RATIO OF MORTALITY. Absolute non-forfeiture of all policies, ee 
EXPENSES LESS THAN ANY CASII COMPANY. Absolute non-forfeiture of all dividends. ISSUED BY THE 


LIBERAL MODES OF PAYMENT OF PREMIUMS. 


Insurers receive the LARGEST BONUS EVEK GIVEN, Annual dividends, from the Jirst payment. RA IL WA - PA SSENGERS, 


Dividends made annually on all participating policies. Full participation in profits. 
No claims unpaid a ‘ , ‘ F Permanent loan of one-third of the pre mium. 
sé onto » y - 2 0 e olicies sued, a . . e CY Yr rT sy 7 , , r 
eee life and endowment polic issue¢ No premium notes Te quire d. F { SST R. { A ( E ( OMP. { NA } 7 
All endowment policies non-forfeitable after one payment. Thirty days grace for the payment of premiums. OF HARTFORI NN 
i” 7s Mina alee tenth Big ARTFORD, CONN. 
The following are examples of the operations of the last divi- Only first-class, healthy lives insured. 


dend: The greatest Care in the sele ction of risks. 
Not a single loss in over fifteen months’ active 


At the small cost of four dollars and seventy-five 


Policies Issued in 1864, only Four Years Ago. 4-0. cents, 

Age Amount Premium Added Total The most pe rfect ¢ quity maintained among the Which secured to their families the sum of 

ti . Insured Paid to Policy Am’t Policy 4 ‘ . 
a a. ane pr } " ct —~/ slime A Hp assured, + 

4 " ) 2s bored BIS 072 on ‘ > = Py 

4 = 100 1092 2’ 348 10,848 The most liberal policy as to residence and travel. Ss 5 S O00 | 

30 7,500 708 2,703 10,208 Ample capital and large and rapidly tneréasing ” ? 

25 7,000 571 2 0D 9 DD . ; ¥ " P ? ; 3 

ae : a SUTRUS, . The claims upon tickets in the Angola accident, amounting 

This is an entirely new plan, giving insurers the largest re- A policie a secured by deposit of United States | to $25,000, have been paid. The others will be promptly ad- 
turn ever made by any company in the same period. Bonds with the State of New York. justed and paid by the company, which is the only one in the 

. ‘ United States, devoted to this branch of accident insurance 





GEORGE A. FRENCH, Manchester, N. H., General Agent It has a capital of over THREE HUNDRED THOUSAND 


for Maine and New Hampshire ; se OFFICERS * . DOLLARS, safely invested in government, state, municipal, 
. J. MASON EVERETT, Boston, Mass., General Agent for SAMUEI T Howarp President. SipNeYy W arD, Secretary. and other securities 
‘ Eastern Massachusetts I A. Pratt, Vice President Cuas. N. MorGan, Actuary. It has $100,000 deposited with the treasurer of Conne cticut, 
0. L. SHELDON, Rochester, New York, General Agent for EDMUND F WLER M.D., Medical Framiner, as additional security to its ticket holders 
{ Northern New York OFFICE: 63 William Street, New York. Its tickets are dated when issued, to commence at any re- 
k. J. BALL, Buffalo, New York, General Agent for Western . —a ‘ quired hour, and sold at nearly every ticket office in the coun- 
: New York F. M. HAW ES, General Agent, try 
Ht | LEWIS, SMITH & CO., Cleveland, Ohio, General Agents -2 Madis« Stree “hicag, It is liberal in its policy and prompt in its settlement of 
i for Ohio, and Kentucky. B54 ladison, Stree t, C hicago. claims. The total and partial losses upon its tickets already 
- amount to nearly $100,000, 
T. L. MILLER & CO., Agents, 4 _ | — ( = R J. G. BATTERSON President. 
. 
> 


CHICAGO, ' HENRY T. SPERRY, Secretary. 
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NATIONAL LIFE 


INSURANCE COMPANY OF THE UNITED STATES OF AMERICA. 


CASH CAPITAL, 


1,000,000. 


CHARTERED BY SPECIAL ACT OF CONGRESS. 


BRANCH OFFICE, 


PHILADELPHIA, 


Where the business of the Company is transacted, and to which all general correspondence should be addressed. 


OFFICERS: 


CLARENCE H. CLARK, Philadelphia, Presfdent. 
JAY 

Committee 
HENRY D. COOKE, Washington, Vice-President. 
EMERSON W 


E. S. TURNER, Washington, Assistant Secretary. 


FRANCIS G. SMITH, M D., Philadelphia, Medical Director. 
MEARS, M.D., Philadelphia, Assistant Medical 


J. EWING 
Director 

WILLIAM E. CHANDLER, Washington, D. C., and 

GEORGE HARDING, Philadelphia, Pa., Solicitors and 
neys. 


DIRECTORS: 


CLARENCE H, CLARK, 
JAY COOKE, 

W.G. MOORHEAD, 
GEORGE F. TY 
J. HINCKLEY 
JNO. W. ELLIS, 


HENRY 


JAY COOKE & CO., No. 216 Broadway, New York, Genera! Agents T. 


for New York and Northern New Jersey. 
WHITMAN. Managers. 


J. 


E.W.CLARK & CO., Bankers, No. 35 South Third Street, Philadelphia, General 
1 ' S. RUSSELL, 
JAY COOKE & CO., Washington, General Southern Agents. E. 


Agents for Pennsylvania and Southern New Jersey B 


ager. 
JOHN W. ELLIS & CO., No. 122 Walnut Street, Cincinnati, General Agents for 


Ohio and Central and Southern Indiana 
S. 
D. W. Kean, Manager. 


GREAT WESTERN 


Life Insurance Company, 


OF CHICAGO, ILL.—UNION BUILDING. 


Cash Capital, $150,000. 





Organized under Special Act of the General | 
Assembly of Illinots. 





CHARTER PERPETUAL. 


OF THE ADVANTAGES 


INSURING IN THE GREAT WESTERN: 


SOME 
OF 


The Company has an original capital, paid in cash. 

The stockholders receive ONLY LEGAL interest for the 
use of their money. 

The directors of the Company are all stockholders, some 
of whom reside in each of the Western States. Having a 
moneyed intcrest, therefore, in the Company, they will look 
well to the management of its affairs, both at the home 
office, and in the different States where the Company does 
business. 

No restrictions in regard to travel. 

This Company will make annual cash dividends to the 
holders of mutual policies after two annual premiums shall 
have been paid, which dividends are non-forfeitable. 

The policies on the Stock plan are issued at greatly re- 
duced rates; and should the holders of such policies, from 
any cause, be unable to keep up their payments, the policies 
will continue in force thereafter nearly as many years as the 
Company shall have received annual installments. Or in 
lieu of the above, the holder of an endowment or term-pay- 
ment life-policy can have one paid up in full for 2-10ths, 
2-11ths, 2-1aths, and so on, as the case may be, on the return 
of the old one, within thirty days after the annual payment 
ceases to be made, 

Thirty days’ grace allowed in payment of annual premi- 
ums. 


OFFICERS: 
B. F. JOHNSON, President. 
H. G. POWERS, Vice-President. 
E. P. ALBEE, Secretary. 
WM. C. GRANT, Allorney. 
ELIZUR WRIGHT, Actuary. 
MILTON PARKER, Consulting Physician. 


COOKE, Philadelphia, Chairman Finance and Executive 


PEET, Philadelphia, Secretary and Actuary. 


Attor- 


E. A. ROLLINS, 

D. COOKE, 

W. E. CHANDLER, 

ryLER, coer, D. DEFREES, 
. EDWARD DODGE, 

H.C, FAH NESTOCK,. 


A. KEAN & CO., Detroit, General Agents for Michigan and Northern Indiana. 


RITY 





GENERAL AGENTS: 
B 
Manager 


U. Orvis and D.C. 


Provinces of Canada. 


A. WisonG, Manager. 
WELLS, FAR( 
Coast. W 
WM. DOUGI 


Man wer 
S. TuRNER, Man- 


AS, }r.,. 


LIFE 





SEVERAL 


First-Class Agents Wanted, 


Especially those having a good business acquaintance In 
Chicago, to whom 


EXTRA INDUCEMENTS 


WILL BE GIVEN, 


ALSO, SEVERAL 
SPECIAL AND DISTRICT AGENTS 
in other portions of the State. | 
| 
W.H. WELLS, State Agent | 
Cu Arter Oak Lire INSURANCE CoMPAny, 


Tribune Building, near the Post Office, Chicago. 


THE 
L 


This Company affords to its 
by its Cash Paid-up Capital of Onc 
guarantees to the insured, by its 


LOW RATES OF PREMIUM, 


Large Dividends 
hundred per cent. by its RETURN PREMIUM PLAN, 


EDGAR, St. Louis, General 


JOUNSTON BROTHERS & CO., 


10 & CO, 
E. Hace, Manager ; +e 
Montreal General Agent for the Dominion of Canada. 


J. A. ELLIS & ‘CO., Chicago, General Agents for Illinois, Wisconsin, 
Iowa and Minnesota. 


MOST SUCCESSFUL 


IFE INSURANCE COMPANY OF THE WORLD, 


Having issued, in the first TEN MONTHS of its existence, 


5,395 PoLIcies, INSURING $15,142,800. 


PERFECT SECU- 
Million Dollars, and 


Policyholders 


in advance, or a reversionary dividend of one 


Agent for Missouri and Kansas. C. E. Orvis, 


ROLLINS & CHANDLER, Boston, General Agents for New England and Eastern 


P 


rucker, Manager. 
Baltimore, General 


Agents for Maryland. W. 


San Francisco, California, General Agents for the Pacific 


WIDOWS? AND ORPHANS’ 
BENEFIT 
Life Insurance Company, 


No. 132 BROADWAY, NEW YORK. 


CHARLES H. RAYMOND, President. 


This Company, under the direction of the most prudent and 
experienced Board of Trustees engaged in the business of life 
underwriting, issues Life and Endowment Policies at cash 
rates. 


Assets, $1,250,000. 
All Policies issued on the Mutual Plan. 


$200,000 
I,@50,000 


PAID UP CAPITAL, - - - 
ACCUMULATIONS, - - - 


The entire surplus ts divided equitably among 


the Policy Holders. 
ROBT. A. GRANNISS, Secretary 
G. 8. WINSTON, MepicaL Examiner, 


SHEPPARD HOMANS, Com®scLtinGc ACTUARY. 
WILLIAM BETTS, CownséL. 


Experienced Agents desiring to represent this 
successful and popular Company are invited to 
address the home office. 
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SECURITY 
Life Insurance Company, of New York. 


ROBERT L. CASE, Preszdent. 
T. R. WETMORE, Vice-President. ISAAC H. ALLEN, Secretary. 


THE 












ALL POLICIES NON-FORFEITABLE. 
NO RESTRICTIONS ON TRAVEL IN ANY PART OF THE 
NO EXTRA RATE FOR INSURING FEMALES. 










WORLD. 















This standard Company is too well and favorably known in the Northwest to require any detailed statement of its fair and impartial manner 
of doing business. City canvassers and country agents will find no better Company to work for. 


Apply to 
in} W. W. NORTHROP, General Agent for Indiana, Indianapolis. 

J. L. DAYMUDE, General Agent for Iowa, Davenport. 

HOMANN, WINKLER & REHM, General Agents for Missouri, St. Louis. 
























C. H. BAKER, General Agent for Illinois, 
No. 106 SoutH CLARK STREET, CHICAGO. . 
= e 
North America Life Insurance Co., 
No. 229 Broadway, corner Barclay Street, NEW YORK. 
ASSETS, OVER $4,250,000.00. 
” ASSETS, January 1, 1868, - - - $2.736.305 00 | INCOME in 1867, 4 “ - * - $1,886,143 00 


66 st 1, 1869, - - - - 4,250,000 00 “es 1869, - - ° - ° - 1,686,947 00 
5.259 VEW POLICIES granted in 1867, tnsuring $16,127,552 00 
POLICIES ARE NON-FORFEITING, 


After three (and in some cases two) Annual Premiums have been paid. 
THIRTY DAYS’ CRACE ALLOWED ON ANY RENEWAL PAYMENT, and the Insurance Continued during that Time. 
NO RESTRICTION ON TRAVEL 
In the United States, or any part of North America north of the Southern Cape of Florida, or in Europe, at any season of the year. 


NO EXTRA CHARGE IN CONSEQUENCE OF CHANGE OF EMPLOYMENT AFTER THE POLICY IS ISSUED. 


Dividends Declared Annually on the New Contribution Plan introduced by this Company. 


Cs” In addition to the seer rity he retofore off red, we call pe wrticular attention to the following : 

By a recent Act of the Legislature of the State of New York, the Company is authorized to make Special De ep sits with the Superintendent of the Insurance Department, and receive therefor 
Registered Policies, bearing the Seal of the Department, and a Certificate that the Pol cy is secured by ve dge of Public Stocks, under a Special Trust, created by an Act of the Legislature, in 
favor of the 

NORTH AMERIC A LIFE INSURANCE COMPANY. 
4 i 
This makes every Registered Policy as secure to the holder as a National Bank Note or a United States Bond. 


N. D. MORGAN, Pres't. J. W. MERRILL, Vice Pres't. HENRY C. MORGAN, Secretary. GEO. ROWLAND, Actuary. 
J. HW. HENRY, M.D., Medical Examiner, UL. A. NEWTON, Prof. of Mathematics, Yale College, Advisory Actuary. 
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THE 


PENN MUTUAL LIFE 


INSURANCE COMPANY, OF PHILADELPHIA. 
OFFICE, NO. 921 CHESTNUT STREET. 


Organized 1847; Charter Perpetual; Purely Mutual. 


AssETs, Jan. 1, 1869, $2,521,759. 


All surplus divided among the policyholders annually. Average dividends, past five years, fifty per cent. 
per annum. 


JAMES TRAQUAIR, President. SAMUEL E. STOKES, Vice-President. 
JOHN W. HORNOR, A. V. P. and Actuary. HORATIO S. STEPHENS, Secretary. 
EDWARD HARTSHORNE, M.D., and EDWARD A. PAGE, M.D., Aledical Examiners. 


H. G. WILSON, Superintendent of Agencies. 


GENERAL AGENTS: 


4 JOHN M. FALK, 179 State street, Boston, for New Englaftd. | H.R. DUTTON, for Illinois and Wisconsin, 131 La Salle St., Chicago. 
‘ J. EDWIN CONANT & CO., 167 Broadway, New York. CHARLIE THAW, for Missouri, Kansas, and Nebraska, 205 N. Third 
is RODOLPHUS KENT, for Pennsylvania, Delaware, and Maryland. | Street, St. Louis. 

‘ GRIFFIN & RORISON, for Ohio, Pike’s Opera House, Cincinnati. 


Applicants for Agencies will apply to District General Agents. 


Metropolitan Life Insurance Company. 


JAMES R. DOW, 


President. 


ELIAS H. JONES, 


Vice President. 


HOME OFFICE, 
243 BROADWAY, N. Y. 





—. 


Branch Office, C. M. Silliman, Manager, No. 104 LaSalle Street, Chicago. 


Issues all the various forms of Life, Joint Life, Endowment Policies, and Annuities. 


CASH DIVIDEND DECLARED FYANUARY 26, 1869. 
50 PER CENT. ON LIFE POLICIEs. 40 PER CENT. ON ENDOWMENT POLICIES. 


DIVIDENDS DECLARED ANNUALLY. 


All its Policies non-forfeitable and incontestible. Thirty days’ grace allowed in payment of Premiums. 
Rates as low as a proper security will admit. Policyholders have a voice in the election of Directors 
One-third of the Premium allowed to remain as a loan. Largest liberty to travel without extra charge. 


Reliable Agents wanted for the City of Chicago, and also for the Western States. With responsible men liberal terms will be made. Apply in 


person or by letter to 
C. M. SILLIMAN, anager. 
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UNIVERSAL 





INSURANCE gees: COMPANY, 


| \ Denite: Viz: 
Of New York. *y ose Office, 69 Liberty Street. 
ONLY FIRST-CLASS, HEALTHY LIVES INSURED.  POLECIES PAID UP IN FIVE YEARS. 


DIVIDENDS ONE HUNDRED PER CENT. 


AND 


GUARANTEED IN THE POLICY !! 
RATIO OF ASSETS TO LIABILITIES, 170 TO 100. 


SURPLUS OVER LIABILITIES, $219,237.42 


Full General Agents Commissions Paid to Truthful Soktcitors. [3s None others need apply. 


. Local Agents Wanted in every town. Those wishing to learn further particulars are invited to apply to A. CURTIS, State Agent for MIN- 
NESOTA; A. B. ALDEN, State Agent for WISCONSIN; T. ORMSBEE, Manager WESTERN DEPARTMENT, No. 124 Washington Street, 
Chicago, IIl., or to the office in New York. 


This Company issues all the approved kinds of policies, and has some new and original features not as yc¢ adopted by any other Company. 


ECLECTIC 


Life Insurance Company. 
HOME OFFICE, 187 BROADWAY, NEW YORK. 


JAMES W. BARKER, President. 


MERRITT H. SMITH, Vice-President. G. pE MACARTY, Secretary. ISRAEL C. PIERSON, Actuary. 


ir Kr a 7 T ; < 
SPECIAL FEATURES 

Consist in the selection of all the best plans of Life Insurance, favorable to the insured, namely: 
The CASH SYSTEM has been ad ypted as the basis upon which the business of 


1 ‘ 
the Company is to be transacted 
The profits are divided annually after the first year, on the contribution plan. They 
available in cash, or may be added to the policy as a permanent increase, or us 
to purchase additional insurance 
This Company, on application, grants thirty days’ g 
non-payment of premiums when due This Company issues every form of insurance, ordinary life and endowments, life 
It is the only New York company in which all policies are absolutely non-forfeitabl and endowments with limited payments, short term lite, joint life, children’s en- 
dowment, one payment life and endowment policies, etc 
new form of assurance—Return Premium Plan—whereby all premiums are 
returned to the insured at death, together with the amount insured. RATES AS 
LOW AS THE LOWEST 
© extra rates for insuring women, or officers of the Army, Navy, Steamships and 
FOR EXAMPLE: Railways. 


( All policies made interchangeable, at the option of the insured, without surrender 
A person at the age of 35, whose annual premium is $26.38— or lass 


After two annual premiums his policy continues in force 4 years and 12 days. 
After three annual premiums his policy continues in force 6 years and 27 days. 
After four annual premiums his policy continues in force 8 years and 46 days. 
Atter five annual premiums his policy continues in force 10 years and 56 days. 


ire 
ed 


An endowment policy, issued at the same age, payable at 0o—one annual premium 
ntinues it in force 4 years and 115 days. 


after the first annual premium is paid 
It is the only New York company which grants paid-up policies or ll pl ifter .. - 
one annual premium has been paid 
All its policies are kept in force until the premium is exhauste rdar 
the Massachusetts law. N 


After one annual premium his policy « ears and 3 davs . Alld 


desirable concessions in favor of the insured made. 


No other Company possesses all the foregoing ATTRACTIONS. No other Company as liberal, as equitable, or as COMPREHENSIVE. 


CHICAGO OFFICE, No. 117 Madison Street, - - - JAMES TODD, Manager. 


AUGUSTUS JOHNSON, General Agent German ‘Department. 
GENERAL AND LOCAL AGENTS WANTED. Non 


but competent men, who can furnish good references, need apply. Anpvplications 
for agencies addressed to the Manager. 
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LIFE INSURANCE 





ACCIDENT INSURANCE 


BY THE 


‘TRAVELERS INSURANCE Co. 


OF HARTFORD, CONN. 


CASH ASSETS, $1,150,000. 


Life and Endowment Policies tin this Company unite Ample Security and Cheapness of Cost 
under Defintte Contract. The Low Rates ave equiy valent to a large “ Div idend” in advance. 

The only . Accident Insurance Company tssuing yearly policies. Has paid nearly One Million 
Dollars to Policyholders, for Death or Lnjury by Ace ‘ident. 


HARTFORD, March, 1869. 


JAS. G. BATTERSON, Presédent. RODNEY DENNIS, Secretary. 
GEO. B. LESTER, éictuary. CHAS. E. WILSON, Ass?tstant Secretary. 


‘Western Branch Office, 80 La Salle Street, Chicago. 


JULIUS WHITE, anager. 


COMMONWEALTH 


Life Insurance Company, 
No. 178 Broadway, New York. 


OFFICERS: 


J. B. PEARSON, Vice-President. JOHN PIERPONT, President. R. C. FROST, Secretary and Actuary. 
F. A. PUTNAM, M.D., A. HUNTINGDON, M.D., Medical Examiners. 


SPECIAL FEATURE 


All Policies issued by the Commonwealth are incontestible from date of issue, and are free from restrictions on travel. 

It permits residence any where without extra charge, except between Latitude 32 North, and the Tropic of Capricorn. 

All Policies are non- -forfeitable and participate in the profits of the Comp: iny, unless otherwise specified. 

Dividends are declared annu: illy upon all policies that have been in force a full year, and are available on payment of the next 
annual premium. 


, DIRECTORS 
JOHN L. BROWN, President Open Board Brokers. JAMES B. PEARSON, Vice-President of the Company. 
WALTER R. BLAKE, Superintendent of Agencies. JULIUS R. POMEROY, Chainbers & Pomeroy, Attorneys. 
CHARLES F. DAVENPORT, Lockwood and Davenport, Bankers. JOHN PIERPONT, President ot the Company. 
FRANCIS E. MORSE, Managing Agent. SETH E. THOMAS, American Clock Company. 
J. PIERPONT MORGAN, Dabney, Morgan & Co., Bankers. ARCHIBALD TURNER, Turner Bros., Bankers. 


IWlinois Branch, Oriental Building, 120 LaSalle Street, Chicago. 
O. W. BARRETT, Manacer. 
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Wn. KNABE & Co’s. 





(stablishey 1833) 


GRAND, SQUARE, AND UPRIGHT 


PIANOS. 


These Instruments have been before the public for thirty-two years, and, upon their excellence alone attained an UNPURCHASED PRE- 
EMINENCE, which pronounces them UNEQUALED for their 


TONE, ToucH, WORKMANSHIP AND DURABILITY. 


They have been awarded SIXTY-FIVE GOLD AND SILVER MEDALS at different Fairs, over other competitors. All of their Square 
Pianos have their new improved 


Overstrung Scale and Upper Three Octaves Agrafte. 


J. BAUER & CO., GENERAL AGENTS. 


WAREROOMS: 650 Broadway, New York ; 69 Washington Street, Chicago, III. 


Manufacturers and Importers of MUSICAL INSTRUMENTS, STRINGS, and every description of 


MUSICAL MERCHANDISE. 


GERMAN SILVER AND Brass BAND INSTRUMENTS 


Are pronounced by all the famed artists of this country and Europe to be unegualed. Every Instrument 
wairanted to give satisfaction, 
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THE 


NORTHWESTERN 
Mutual Life Insurance Company, 


OrFice, No. 416 Matn STREET, MILWAUKEE, WISCONSIN. 


THE MODEL LIFE INSURANCE COMPANY OF THE CONTINENT, 


AND THE 


LARGEST COMPANY OUTSIDE OF THE SEABOARD CITIES, 


HAVING 
THE LARGEST ACCUMULATIONS, THE LARGEST INCOME, 
THE LARGEST MEMBERSHIP, THE LARGEST DIVIDENDS, 


AND, IN SHORT, THE LARGEST BUSINESS. 


Assets over - - $5,000,000, | No. of Members, - - 30,000, 


AND RAPIDLY INCREASING. AND ADDING 1,000 NEW ONES EACH MONTH. 
INCOME IN 1868, - - -  $2,417,244.00. | No. or Poticres IssueD IN 1868, = 11,719. 


ITS MOTTO JIS: 


SAFETY, MUTUALITY, EQUITY AND LIBERALITY. 


Its investments are closely restricted, by its charter, to the safest possible kinds. 

Its funds are carefully invested by a committee composed of the most competent financiers in the west. 

It is a Purely Mutual Company, having no Stock, and is managed by the members for their own benefit.. 

It aims to carry Equity into all its plans and transactions, Justice to, and between the members. 

It is liberal in its dealings, not technical, but fair and honorable—striving to do right. 

It he'ps the poor by dividing premiums on small policies, and loaning part of the premium, and, to prevent them from lapsing, will loan on 
policies to the amount of surrender value. 

It does justice to woman, charging her no extra premium. 

It permits residence or travel any where in the United States, Canadas, or Europe. 

It pays surrender value after first year, if asked for within one year. 

It makes all Policies non-forfeiting in that it will give full-paid insurance for all premiums pata on life policies, and make each payment, after the 
first on ten year policies, and after the second on endowment policies, secure its proportion of the policy. 

It makes dividends on the contribution plan, payable annually, at the end of the second year, after January rst, 1870. 

It is a better Cash Company than the best All Cash Company, and as good a Note Company as is advantageous to those desiring such policies, 


ITS LOCATION GIVES IT THREE PROMINENT ADVANTAGES: 


1. Opportunity for constant investment of its funds, with entire safety, at a high rate of interest. 
2. A low rate of mortality, the great bulk of its risks being in the Northwest, under healthful climatic influences. 
3. Exemption from the heavy expenses for rents, salaries, etc., necessary to companies located in large eastern cities. 


(@e" For Agencies, address the Vice-President. 


OFFICERS: 


JOHN H. VAN DYKE, President. A. W. KELLOGG, Secretary. AUG. GAYLORD, Asséstant Secretary. 
HEBER SMITH, Vice-7restdent. C. D. NASH, Zreasurer. L. McKNIGHT, Afledical Examiner. 


EDWARD ILSLEY, Actuary. 
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EQUITABLE LIFE ASSURANCE SOCIETY, 


OF THE UNITED STATES. 


President, N 


Yo. g2 Broapway, New York. Pisa ynitint, 
WM. C.. ALRKANDER., ess si See aileaiaiem 


—— = HENRY B. HYDE. 


Actuary, 
G. W. PHILLIPS. 


Secretary, 
J. W. ALEXANDER. 


ANNUAL INCOME, 


$5,000,000. 


‘vidends paid ¢ ally in Cash, f nea I . i Ve . . ‘poem 

Divide nds paid annu ully in Cash, } ii AL ge Ses = Manet i} THE LARGEST 
contributing to each policyholder ti sts RE WHIADSS SEs tae | 

a full participation in the profits ii 


(for its years) 
for the year past. 





SUM ASSURED, COMPANY 
(From Jan. 1 to Sept. 30, 1868) 
» IN THE WORLD. 
51,000,000. 


ALL Poricies NoN-FORFEITABLE. . F = eS Ds ———— = = = © AGENTS WANTED. 





HENRY F. JENNISON, General Agent, No. 150 Washington Strect, 


(One door west of the Union National Bank) Chicago. 


ST. LOUIS MUTUAL LIFE 


INSURANCE COMPANY. 


No. 513 Olive Street, St. Louris. 


ASSETS, i $3,619,670 


In 1863, issued 231 Policies. January 1, 1864, had assets amounting tO ..e.ceseseeeeeseeeeees 
* 1864, * 574 - = I, 1565, ” wig 
1865, 3 i 1, 1866, - 
1866, ’ os 1, 1867, 
1867, « MRF 9 
1868, ; s 


43° 999 

750,114 
1.395.162 
1, 1865, 


I, 1869, 


“Tn a perfectly sound, and, indeed, highly prosperous condition. 


“Boston, March 31, 1868. Exvizur Wricut, Consulting Actuary.” 


DIRECTORS: 
SAMUEL WILLT, OLIVER GARRISON, JULES VALLE, WILLIAM T. GAY, D. A. JANUARY, 
THEODORE LAVEILLF, GEO. R. ROBINSON, Hox. JOHN HOGAN, WM. C. JAMISON, WM. J. LEWIS, 
CHAS. H. PECK, ROBERT E. CARR, WM. T. SELBY, R. P. HANENKAMP, JAS. O. CARSON, 
THOMAS L., PRICE, JOUN F, THORNTON, NICHOLAS SCHAEFFER, L, H. BAKER, JACOB TAMM. 
DAVID K. FERGUSON, 


The Most Popular and Advantageous Forms and Favorable Terms for Insurance Presented. 
IF DESIRED, A LOAN OR CREDIT OF THIRTY-THREE AND ONE-THIRD PER CENT. OF THE PREMIUM GIVEN 
Present Surplus distributed on 1st of January, 1869, and Dividends declared Annually thereafter on the Contribution Plan. 


CHARLES H. PECK, Vice President, FLI7ZUR WRIGHT, Consulting Actuary 


WILLIAM T. SELBY, Secretary, W. E. HARVEY, Actuary. ° D. A. JANUARY, President. 


JOHN S&S MILLER, Assistant Secretary, WM. N. BENTON, General Agent. 
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CONTINENTAL LIFE INSURANCE Company, 
OF NEW YORK. 


JUSTUS LAWRENCE, President. Cc. HILTON SCRIBNER, Vice-President. J. P. ROCERS, Secretary. 


OFFICE, 2% NASSAU STREET, CORNER OF CEDAR. 


> ‘Ire sore 
Po.icies Issuep 
FOR A TERM OF YEARS, 
FOR THE WHOLE TERM OF LIFE, 
Payable annually, or full paid by ten annual payments. 


Organized on the Mutual Plan: 
PROFITS OF THE COMPANY ANNUALLY DIVIDED. 


e-third of th ; , ] Tnpaid as ’ . 
One-third if the Premium may Remain Unpaid as a Loan, Endowments payable to the Insured at any Required Age. 


¥OINT POLICIES, 


Payable at the death of the first of two or more persons, 


NO NOTES REQUIRED. 


ALL POLICIES NON-FORFEITABLE. 


PAYMENTS 
MAY BE MADE ANNUALLY, SEMI-ANNUALLY, THRICE ANNUALLY, 
OR QUARTERLY. 


Thirty days’ grace allowed each payment, and the policy held good during 
that time. 


ALL POLICIES ARE INCONTESTABLE for the usual causes. INSURE in favor of yourself, in which case, at your death, the policy 





Policyholders have the widest liberty to travel, without extra charge. will be payable to your estate. In favor of your wife, in which case it is 
Each policyholder has a voice in the elections and management of the protected against your creditors by the laws of the State. In favor of your 
Company. children, parents, brothers, sisters, creditors, or any person depending on you, 


THE MOST ABSOLUTE SECURITY IS OFFERED TO THE ASSURED. 
Annuities granted on favorable terms. The most liberal assistance given policyholders to keep up their policies if they become embarrassed. 


Policies Issued to January i, 1869, ° ° - - - ° - - ° ° - - 12,000 
Amount Insured, - - - * * . ° . ° - * ° - - $27,643,900 
Income, - ° - ° ° - . ° - . . - ° * - * ° . $2,555,000 
Dividend Declared January 27, 1869,’ - ° ° - - - ° - - - 40 per cent. 
CANVASSERS WANTED for Chicago, and the States of Illinois and Minnesota. Liberal arrangements made, Apply to 
Northwestern Branch, - - - Merchants Insurance Company's Building, Chicago. 


S. T. LOCKWOOD, MANAGER. 


THE 


Connecticut Mutual Life Insurance Co. 
HARTFORD, CONN. 


JAMES GOODWIN, President. ZEPHANIAH PRESTON, Vice-President. EDWIN W. BRYANT, Actuary. 
WOODBRIDGE S. OLMSTED, Secretary. LUCIAN S. WILCOX, Medical Examines. 


ORGANIZED IN 1846. CHARTER PERPETUAL. 
Tue Larcest Muruat Lire INsurance Company, NUMBERING OVER 55,000 Mempers. 


A Purely Mutual Company. Tts Assets belong Exclusively to its Members. 
ASSETS, - - - - - - - - - - - $23,000,000 


Acquired by prudent and economical management of twenty-two years, without the aid of a single dollar of original capital. 


SURPLUS ASSETS, - - - - - - - - - $6,361,967 
All profits divided among the members. Each policyholder is a member. There are no stockholders. 


ITS LARGE DIVIDENDS.—They have averaged over 50 per cent. annually. Total amount of dividends paid the members since its organ- 
ization, over $5,000,000. 

ITS SUCCESS UNPARALLELED.—It has arrived at the extraordinary condition where the income from annual interest alone, has for 
years been more than sufficient to pay all its losses. Total amount of losses paid by the company, over $8,000,000, 

ITS RESPONSIBILITY.—For every $100 of Liabilities, it has $154 of Assets. 

LAST YEAR’S PROSPEROUS BUSINESS.—Amount insured fiscal year 1867, $45,647,191 00. Income received fiscal year 1867, $7,530,- 
886 19. During its last fiscal year this Company paid to its living members, and to the families of its deceased members, nearly $2,000,000, and at 
the same time added more than FOUR MILLIONS to its accumulated capital. 

The whole record of this Company has been one of prudent management and prosperous advancement. Among the older and leading life insur- 
ance companies, its average ratio of expenses to income has, through its entire history, been the lowest of any. 

ITS LIBERALITY.—It accommodates the insured by giving credit for half the premium, and grants insurance to meet all the contingencies 
and wants to which life insurance is applicable. It issues "policies on a single lite from $100 to $25,000. 


MOORE & STEARNS, General Agents for Illinois, Chicago. 
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BROOKLYN LIFE 


Insurance Company, 


No. 141 Broapway, New York. 








WILLIAM M. COLE, Secretary, CHRISTIAN W. BOUCK, President. 
D. PARKS FACKLER, Consulting Actuary, DANIEL AYRES, M.D., LL.D., Medical Examiner. 


o> 


ASSETS, Over $1,300,000 


Among the advantages offered by the Brooklyn, which thoroughly evince the determination of the officers to make it the most liberal Life 


Insurance Company in the United States, are: 

1. Zotal removal of all restrictions on travel and residence. 
impose any geographical Zimit upon their engagements. ( sh A 

2. The guaranty of a CASH surrender value to every policy,—the amount of which is definitely stated in dollars and cents, and endorsed on 
each policy when issued. 

3- A loan of one-third of the Premium. _ 

4. All policies are Non-forfeitable after two full annual premiums have been paid in Casu. : 

5. Rates low as consistent with financial soundness, and less than those of almost all companies which accommodate their assured with loans. 


6. Dividends annually in cash. Dividends are distributed on the Contribution Plan—the only equitable manner of dividing the earnings of a 


No fermit or extra premium is required, and the assured are not necessitated to 


Life Insurance Company. 
7. Promptitude in paying losses 
8. No charge for Policy or stamp. 
The success which the BROOKLYN has achieved, fully exemplified in its rapid and healthful growth, is a convincing proof of the confidence 


reposed by the public in its soundness, integrity, and liberality. 
NORTHWESTERN GENERAL AGENCIES: 
MORDECAI THOMAS, General Agent, Davenport, Iowa. DUTCHER & FASSETT, General Agent, St. Louis, Mo. 
WALTER BROWN, General Agent, La Crosse, Wis. 


FRANKLIN WHITAKER, General A gent, No. 156 Washington Street, Chicago. 


GERMAN DEPARTMENT 


OF THE 


American Tontine Life and Savings 


INSURANCE COMPANY. 
No. 149 Broadway, corner Liberty Street, New York. 
WILLIAM H. LUDLOW, President. ROBERT M. STRATTON, Vice-President. 
HENRY SNYDER, Secretary. D. PARKS FACKLER, Consulting Actuary. 
CHARLES McMILLAN, M.D., Azedical Examiner. 


ASSETS CASH. PREMIUMS CASH. DIVIDENDS CASH. 


DIRECTORS: 

WILLIAM H. LUDLOW, President, No. 149 Broadway. 
ROBERT M. STRATTON, Vice-President, No. 149 Broadway. 
SAMUEL WILLETS, of Willets & Co., No. 303 Pearl Street. 


R. LENOX KENNEDY, Vice-President of the Bank of Commerce, No. 31 Nassau Street. 
MINOT C. MOKGAN, Banker, No. 37 Wall Street 

JOHN CASWELL, of John Caswell & Co., No. 87 Front Street. 

EDWARD HAIGHT, Pres’t Nat'l Bank of the Commonwealth, cor. Nassau and Pine Sts. CLARENCE 8. BROWN, of Brown Brothers & Co., No. 59 Wall Street. 

WILLIAM M. TWEED, No, 237 Bri adway JONATHAN THORNE, of Thorne, Watson & Co., No. 18 Ferry Street. 

CHARLES J. SHEPARD, No. 242 Water Street. JOHN N. WHITING, Attorney and Counsellor, No. 70 Wall Street. 

DWIGHT TOWNSEND, No. 68 Wall Street. ROBERT SCHELL, of Robert Schell & Co., No. 21 Maiden Lane 

PHILIP W. ENGS, of P. W. Engs & Sons, No. 131 Front Street. J. O. SEYMOUR, of J. O. Seymour & Co., Nos. 9 and 11 Nassau Street. 

JAMES M. BROWN, of Brown Bri thers & Co., No. 59 Wall Street. WILLIAM BLOODGOOD, No. 23 West Twenty-Fourth Street 

SAMUEL L. MITCHILL, Merchant, No. 30 Broadway. J. P. GIRAUD FOsTER, of Foster & Thomson, No. 69 Wall Street. 

ELIJAH T. BROWN, of Elijah T. Brown & Co., No. 41 Spruce Street. J. WILSON STRATTON, Treasurer of the Novelty Iron Wor%s, No. 111 Broadway. 


ABRAM §. HEWITT, of Cooper, Hewitt & Co., No. 17 Burling Slip. JOSEPH M, COOPER, of Cooper, Fellows & Co., No. 11 Maiden Lane. 
M. ROSENSTOCK, General Superintendent. 
M. M. FRIED, Superintendent Western Department, Office, 104 Madison Street, Chicago, IIl. 


This is the first and only Company receiving subscriptions toa GENERAL TONTINE FUND, and issues TEMPORARY INSURANCE 
and DEFERRED ANNUITY policies, a new form of policy, providing for insurance during the earlier, and an annuity during the later years of 
life, participating in surplus during the whole period. 

CHILDREN’S TONTINE DEPARTMENT.—This department affords an opportunity to PARENTS, GUARDIANS and RELATIVES of 
Children for accumulating funds in the most useful and productive way, sufficient to MAINTAIN, ENpow, or EpucaTeE a male or female child. 

All other new and approved forms of LIFE and ENDOWMENT policies issued. Liberty to travel. Thirty days’ grace by Renewals. Loans 
on policies. 

First-class German agents wanted in every State of the United States. Applicants west of the Alleghanies and north of the Ohio River, will 
address M. M. Frigep, Superintendent Western Department, 104 Madison Street, Chicago, IIl.; and all other applications are received by M. RosEN- 
STOCK, General Superintendent, New York. 
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THE 


ATIONAL LIFE INSURANCE 


COMPANY, OF NEW YORK. 
OrFice, No. 112 BROADWAY, CORNER OF FULTON STREET. 


ASSETS, over - - - - - $400,000 


Life Insurance; Annuities; Endowments. 
DIVIDEND, JANUARY 1, 1868, FIFTY PER CENT. ALL POLICIES NON-FORFEITABLE. 


BOARD OF DIRECTORS: 


EDWARD A. JONES H. J. RAYMOND, S. C. HERRING, J. F. KNAPP, J. C. DIMMICK, 
JOSEPH WILDE, T. B. VAN BUREN, S. M. BEARD, .R DOW, CHARLES CURTIS, 
ELI BEARD, HENRY CLEWS, HOWELL SMITH, i A. ISELIN, HECTOR TOULMIN, 
A. WRIGHT, M.D. F. H. LUMMUS, S. W. TRUSLOW, V. A. CUMMINGS, H. I. WORTHINGTON, 
H. P. FREEMAN, ROBERT CROWLEY, J. O. HALSEY, JOHN DEMERITY. T. A. HALSEY, 
; EDWARD A. JONES, President. 
JONATHAN O. HALSEY, Vice-President. JOHN A. MORTIMORE, Secre¢ary. 

WHITAKER & JONES, General Agents, - - - yo. 122 Washington Street, Chicago. 


S. C. BLAKE, M.D., Medical Examiner. 
[=e Agents Wanted: apply as above. 


From report for 1868, of Hon. William Barnes, Superintendent Insurance Department of New York: 

_ “It does not always follow, as is sometimes supposed, that a purely Mutual Company is the most profitable one to the insured; mixed com- 
danies, or those substantially mutual, may, by superior skill and other advantages, actually make the largest dividends of surplus profits to 
POLICYHOLDERS.” 

Vhe National Life Insurance Company has a paid-up capital of $130,000,000, thus combining all the advantages of the Stock 
plan with the Purely Mutual, securing greater safety, with less expense, than either system singly. 





THE 


ANCHOR 
Life Insurance Company. 


178 BROADWAY, NEW YORK. 








Purely Mutual; all Profits Divided among Policyholders. 


SPECIAL FEATURES: 


This Company invites particular attention to the following new and important features, which are ORIGINAL with, and PECULIAR to it: 


1. It was the first company in the United States which GUARANTEED policyholders a DEFINITE CASH SURRENDER VALUE for their policies; at 
the same time affording a rule by which they may KNow what such surrender value may be. 
2. It is the oNLY company which GUARANTEES the policyholder his piviDENDs, even if the policy should lapse, and declares them to be non- 


forfeitable. 
N. B. A clause is inserted IN EVERY POLICY, by which these advantages are DISTINCTLY SPECIFIED AND GUARANTEED. 


OTHER ADVANTAGES TO INSURERS: 


1. The lowest rates of Premium of any mutual company in America, being equal to a dividend in advance of about fifieen per cent. 
2. All policies non-forteiting on terms guaranteed in the same. 

3- It will loan on its policres after two annual payments. 

4. It declares and pays annual dividends.. 

5. It gives 30 days’ grace in payment of Premiums, and the policy is held good during that time. 

6. It does not limit ¢ravel or residence. 


EDMUND C. FISHER, President. JAMES GOPSILL, Vice-President. J. B. CHURCH, Jr., Secretary. 
W. H. BYFORD, M.D., Medical Examiner. 


D. & H. G. TEED, Managers, 
Room 8, No. 154 Washington Street, Chicago, Ill. 


A few Good Agents wanted, with whom Liberal Arrangements will be made. 
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RANCE COMPANY, 
OF HARTFORD, CONN. 


(INCORPORATED BY SPECIAL CHARTER OF THE STATE OF CONNECTICUT, MAY, 1862.) 





ASSETS, eS $1,250,000. 


Dividend Januarfi 1, 1869—50 Per Cent. 
JOHN S. RICE, President. SAMUEL E. ELMORE, Secretary. P. M. HASTINGS, M.D., Aledical Examiner. 


BOARD OF DIRECTORS: 


Hon. JOHN S. RICE, Ex-Speaker of House o: Representatives. SAMUEL E. ELMORE, Secretary Continental Life Insurance Co. 
Hon. LUCIUS J. HENDEE, President of A2tna Insurance Company. | Hon. H. K. W. WELCH, Welch & Shipman. 

HORACE CORNWALL, Counsellor. WILLIAM H. POST, Talcott & Post. 

Hon. EZRA HALL, Chamberlain & Hall. Hon. ROGER AVERILL, Ex Lieut. Governor of Connecticut. 
Hon. ALLYN S. STILLMAN, Late Mayor of Hartford. | JAMES S. PARSONS, Boston. 


STOCK AND MUTUAL. 
DIVIDENDS TO STOCKHOLDERS LIMITED BY CHARTER. 
POLICIES ARE NON-FORFEITABLE BY THEIR TERMS. 


HOMCOPATHIC 
Mutual Life Insurance Company. 


NO. 231 BROADWAY, NEW YORK. 


This Company is founded on two leading ideas: 

1. That if the old Companies can really and regularly declare such dividends as they advertise, it proves, by irresistible logical conclusion, 
that they charge higher premiums than is necessary: wherefore we make a reduction of rates to all, without regard to medical practice. 

2. That Homeopathic practice, in case of sickness, prolongs human life, and, therefore, diminishes the mortality at a given age; wherefore 
we take Homeeopathists at a still lower rate than others. 

On these two pillars we trust our fabric. We shall actively spread these ideas in every way that ingenuity can devise, believing that a general 
recognition awaits them, and that such recognition will assure us a great success. We shall not imitate the bigotry of many of our rivals, young 
and old, who have placed themselves under the exclusive control of intolerant Allopathists. even going to the extent of dismissing a long tried 
and faithful medical examiner, for no other crime than opening his eyes to the truths of Homeopathy. On the contrary, while we shall give the 
first preference always to those of our own faith, we shall be also ready, when occasion requires, to accept the examination of any physician of 
character and ability. 

The effect of the Homeeopathic practice upon vital statistics, has but just begun to be understood, and hence we consider that prudence 
demands a smaller reduction of rates on that account than we believe the experience of the future will warrant. We claim that the large profits of 
the older companies are, in a great measure, due to their having induced so considerable a proportion of Homeopathic lives for many years past, 
at the same rates with others. We shall test this belief by a careful record of our experience. ; 

Having these fixed and prominent ideas on which to proceed, and being sure of the active sympathy and support of a large and influential 
class ot the people, we think this Company a good one to work for and we desire to secure, as our co-workers, the best Agents that the country 
affords. We shall treat them liberally and expect from them such work as liberality deserves. Already the signs of cheer are so many and so 
marked, in every quarter, that we have no anxiety in respect to the stability or prosperity of our Company. 

All communications should be addressed to the home office. 


D. D. T. MARSHALL, President, JAMES CUSHING, Jr., Vice President, 
ELIZUR WRIGHT, Consulting Actuary, EDWARD A. STANSBURY, Secretary, 
A. HALSEY PLUMMER, Asséstant Secretary, STEWART L. WOODFORD, Counsel. 
E. M. KELLOGG, M.D., J. W. MITCHELL, M.D., Jedical Examiners. 
JOHN W. MARSHALL, General Agent, Aurora, IIl. 


E. A. BALLARD, M.D., 166 Randolph Street, Agent for Chicago. 
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HaALL’s PATENT SAFES 


Bank Vaults, Vault Fronts, and Combination Locks. 


A CERTAIN PROTECTION 


\GAINST 


FIRE and BURGLARS, 


most reliable ¢nsurance 
can get on your 


and the you 


Books, Money, and Valuable 


PAPERS. 


ELEGANTLY FINISHED, 


as low as safe in the 


and sold 
market. 
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ESTABLISHED OVER 23 YEARS. 


Over 30,000 now in Use. 


Bankers, Merchants, and others who 
have valuables to preserve, are invited 
to examine our work, the great superi- 
ority of which is attested in the fact 
that not one of our 


FIRE-PROOF SAFES 
has ever failed to 
Preserve its Contents Perfectly 
a 


however severe. has 


one of our 


BURGLAR-PROOFS 


ever been ofened and robbed of a sin- 
gle dollar by burglars or violence. 
We challenge any one to contradict 
this statement. , 


from fire, 


A Large Assortment Always on Hand, and Every Style Made to Order. 


HALL’S SAFE 


ETNA 
LIFE INSURANCE COMPANY, 
HARTFORD, CONN. 


E. A. BULKELEY, President T. 0. ENDERS, Secretary. 
AUSTIN DUNHAM, Vice-President. 








~ 
Assets, May 1, over $12,000,000 
The ETNA ranks as one of the first companies of the conti- 
nent. But two of the fifty-eight companies permitted to do 


business in New York and Massachusetts had so LARGE an 
income for the year 1868; but two had so large a number of 
Policies in force; but one among all those incorporated under 
the laws of the State of New York had so small a percentage 
f Expense to Income during the year 1868. 


ITS ANNUAL INCOME IS OVER $6,000,000, 
IT HAS OVER 40,000 EXISTING POLICIES, 


Its expenses are lower than most companies’, and conse- 
quently its ability to make and pay liberal dividends to the 
nsured is greater than that of most other companies. 

It is one of the great companies of the land 


IN INCOME, 
IN ASSETS, 
IN NUMBER OF POLICIES, 
IN AMOUNT INSURED, 
IN SOLIDITY AND STRENGTH, 
IN SOUNDNESS, 
CHEAPNESS, 
PROMPTNESS, 
AND SUCCESS. 


AGENTS AND CANVASSERS WANTED. 
Apply to 


SAMUEL B. RAYMOND, Manager, 


FOR NORTHERN ILLINOIS AND NORTHERN INDIANA. 
OFFICE, IN ZETNA BUILDING, 
No. 86 La Salle Street, - - Chicago, Til. 





| 
LORILLARD 


Fire Insurance Company, 


152 BROADWAY, NEW YORK. 


CASH ASSETS, 


OVER 


AND LOCK COMPANY, 93 DEARBORN STREET, CHICAGO. 





EXPERIENCED 


Life Insurance Canvassers 


WANTED. 


Extraordinary Inducements will he 


offered for Experienced Life Insurance 


| Canvassers, by one of the oldest and most 


1,600,000 


ALFRED James & Co., Ag’ts, | 
(BASEMENT OFFICE) 


114 LaSalle Street, Chicago, M.' 





successful Life Companies in New York, 


both jor city and county districts. To 


work direct for the Company. 


Those of mature age preferred. 


A ddre SS, 
SPECIAL TERMS, 


Bow 4208, N. Y. P. O. 
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THE 


Most Valuable Work of the Day 


FOR 


Life Insurance Agents. 


LIGHT AT LAST! 


LONGEVITY. 
8vo. Flexible cloth. 7ocents. By mail, 82 cents. 


PUBLISHED By WM. WOOD & CO., 
No. 61 Walker Street, New York. 


May be had through any bookseller or by 
mail. 


The object of this work is twofold. 


First—To present the true philosophy and 
value of longevity; its relations to family in- 
heritance, its personal indications, and its gen- 
eral practical applications; to teach how a per- 
son may answer the intensely interesting, very 
important, and daily recurring question, ‘* Am 
I long or short-lived?” ‘‘Are there reliable 
indications of the probability ?” 

Second—To show the essential relations of 
longevity to Life Insurance, that it is a ‘* szve 
gua non.” Hence the work has a double char- 
acter. It is a very concise and desirable trea- 
tise on the family inheritance and personal 
indications of longevity, and a plain, brief, but 
complete work on the philosophy and methods 
of life insurance. 


OPINIONS OF THE PRESS. 


‘*The work altogether is most curious, valu- 
able and instructive.’-—MNMew Yorker. 

‘*The publishers have done a good work for 
themselves. for the Life Insurance Companies, 
and for the public. The subject-matter is in- 
tensely interesting.”-Manufacturer and Builder. 

“The book speaks best for itself.”— Jnde- 
pendent. 

‘The work has been thoroughly prepared by 
master hands, and is full of new and practical 
ideas.”—Commercial Advertiser. 

‘The work is one of somewhat remarkable 
character. It attempts, and successfully, to 
show that there are unmistakeable marks in 
every man that reveal his probable prospects of 
length of life." — Underwriters Weekly Circular. 


State Agents Wanted 


FOR 


MINNESOTA, WISCONSIN, PENN- 
SYLVANIA, DELAWARE, AND 
NEW FERSEY, 

BY A 

Large, Favorite, and Well Established be 
, ‘ 
Lite Insurance Company. 
None but efficient and experienced men need 
apply. 
Address, 
“XXX,” Office of THe SpecTraTor, 


Nos. 156 and 158 Washington Street, Chicago. 


THE 


HARTFORD 


FIRE INSURANCE COMPANY, 


HARTFORD, CONN, 


STATEMENT FOR 1869, 


JANUARY I. 


CHARTERED, - 


CasH CAPITAL, 


One Million Dollars. 


117—Sem?t-Annual Exhtibit—117 


ASSETS : 
‘ash on hand, in Bank, and Cash Items....... 250, 

t on Collateral Security ° 359,099.79 
liscellaneous Investments (Stocks and Bx 
Market Value ; 
eal Estate, unencumbered 


nited States Bonds, Market Value 


1 047,314.32 


LIABILITIES: 
in process of idjustment 
MISCELLANEOUS: 

Net Assets ° ° ve 
Net Premiums for the Past Year 
Income from all sources, past year 
Losses for the past year a " 
Market Value of Stock ¢shares $100 each 


Agencies in all prominent localities in the United States 


and Canadas, 


G. F. BISSELL, Alanager 
WESTERN DEPARTMENT, 


Comprising the States of Illinois, Ohio, Indiana, Michigan, 
Wisconsin, Minnesota, lowa, Missouri, Kansas, Nebraska, 
Kentucky, Tennessee, Mississippi, Arkansas, Alabama, 
Colorado, and Western Territories. 


DEVOTED SOLELY TO INSURANCE 


Against Loss or Damage by Fire. 


< 


All business transactions conducted upon principles of 
commercial honor, 


S. M. Moore & Co., City Agents. 
OFFICES, 


Hartford Building, 49 LaSalle St. 


THE 


New Insurance Laws 


ILLINOIs AND Missouri. 
FOR THE CONVENIENCE OIF 
Insurance Companies and Agents, 


We have just published an edition in octavo 
size, of the New Insurance Laws of Illinoi 
and Missouri, with side notes and an elaborate 
index, copies of which may be obtained singly 
or by the quantity at the office of THE Spec- 
TATOR. 

TERMS: 


For a single copy of both laws, $1.00; by the 
quantity, $50 per hundred. 

For a single copy of either law, 50 cents; by 
the quantity, $25. 

i<@™ This is the only edition of the New In- 
surance Laws of Illinois which is correctly re- 
published from a certified copy of the act in the 
office of the Secretary of State. 


J. H. anp C. M. GOODSELL, 
Publishers, 


NEW YORK AND CHICAGO. 


E, G. D. HOLDEN. M. W. Bartss. 


Hoven & Bares, 


ATTORNEYS, BANKERS, 


| General Adjusters of Fire Losses, 


GRAND RAPIDS, MICHIGAN. 
(P. O. Drawer, No. 2190 


Orrice Security Insvrance Co., WesTeRN Branca, 
Chicago, January 27, 1569. 


To whom it may concern ; 

E. G. D. Holden, Esq., having established a General Adjust- 
ing Agency at Grand Rapids, Michigan, I take pleasure in 
testifying to his experience and ability in the work to be under- 
taken; this recommendation being based on four years’ satis- 
factory labor for this Company. 


W. H. CUNNINGHAM, Superintendent 


I confirm the above. 
A. F. HASTINGS, President 
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THE 





COMMERCIAL 


INSURANCE COMPANY OF CHICAGO, 


ASSETS, JUNE 1, 1869, - - 
Of which $140,000 7s unincumbered improved Real Estate, affording visible 
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DWELLING HOUSES 


Risks taken at Rates Commensurate with Liberal Dealing and Prompt Payments. 
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Office in Company’s Building, Nos. 160 and 162 Washington Street. 
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PHENIX INSURANCE COMPANY, 


OF BROOKLYN, NEW YORK. 


CASH CAPITAL, ONE 


PrincipaL Orrice, No. 173 Broapway. 


MILLION 


Net Cash Assets, Jan. 1, 1869, - 


LOSSES PAID IN 16 YEARS, SIX MILLION DOLLARS. 


STEPHEN CROWELL, President. 


WM. H. VAN VOORHIS, Genz. Agent. 


DOLLARS. 
~ $1,544,149.12 






PHILANDER SHAW, Secretary. 


CHAUNCEY BEDELL, Manager Marine Department. 


R. H. CRITCHELL, Sfecial Agent Northwestern States, 


No. 114 LASALLE STREET, CHICAGO. 


A New and Valuable Publication 
FOR 


Fire Insurance Companies. 


SURVEY RECORD 


REFERENCE Book oF RISKS, 


Designed for the Use of Special Agents. 


The plan of this work has been modeled after 
a system devised by Messrs. Case & Heywood, 
Illinois State Agents for the Insurance Com- 
pany of North America. It has been used by 
the special agents of that Company for several 
months, and has been found, practically, to 
afford incalculable service in the work of super- 
vising risks. 

The special and general agents of several 
other companies have warmly approved the 
plan, and, yielding to the demands of these, the 
publishers of THE SpecTATOR have issued a 
large first edition of a new and improved work. 

The work is nothing more than a Reference 
Book of Risks, containing in successive pages a 
series of uniform blanks in which may be filled 
out detailed descriptions of the nature and char- 
acter of risks wherever a company does business. 

The plan contemplates the use of one of these 
books for every local agency. Thus, whenever 
a special agent sets out on a tour of supervision, 
he takes with him a book for every local agency 


which he proposes to visit. Each book shows, | 


in regular order, a complete description of every 
risk, and may be easily carried in the pocket, 
and so referred to readily, without trouble or 
inconvenience. 

These books will be sold by the hundred 
copies. Price, $40 per hundred; ten per cent. 
off for larger orders. 

A specimen copy will be sent, post-paid, for 
50 cents. 

J. H. anp ©. M. GoopsELL, 


PUBLISHERS. 


T. G. SELLEW, 


MANUFACTURER OF 


DESKS 


AND 


OFFICE FURNITURE 


No. 176 Fulton Street, 


AND 
No. 107 Fulton Street, New York. 


LIBRARY FURNITURE TO ORDER, 


TO LIFE INSURANCE 
Solicitors and Agents. 
WANTED, 


Good and reliable men, as Solicitors and Spe- 
cial Agents, for the Pacific Branch of the ‘£tna 
Life Insurance Company, of Hartford, Conn. 
Extraordinary inducements will be offered to 
able and experienced Solicitors and Agents. 
PERMANENT PosirTIons in the States of Cali- 
fornia, Oregon, and Nevada and Territories 


adjoining, can be obtained by trusty and compe- | 


tent persons of experience. No more profitable 
field for Solicitors or Agents exists on this con- 
tinent than the territory above named. 
Address, 
M. P. MORSE, 
General Agent tna Life Insurance Co., 
San Francisco, Cal. 





O. F. WISNER. Cc. S. DRAPER. 


WISNER & DRAPER, 
ATTORNEYS 


Counsellors at Law, 
No. 156 WASHINGTON STREET, 
CHICAGO. 


Special attention given to the interests of In- 
surance Companies and Agents. 





LEWIS H. DAVIS, Agent tn Chicago, 


No. 114 LASALLE STREET, CHICAGO. 


The Spectator Charts, 


SHOWING 
THE BUSINESS AND STANDING 
OF 


INSURANCE COMPANIES 


For THE YEAR EnpinG Dec. 31, 1568. 


The information contained in these Charts has been com 
piled wholly from official sources, and great care has been 
taken to produce, in attractive, substantial style, a series of 
tables for office reference during the year 1869, which, exhib- 
iting correct statistics of the business of 1868, show at the 
same time a thorough, exhaustive, and elaborate analysis of 
the condition and standing of all the principal fire and life 


insurance companies, on January 1, 1869. 


Four separate Charts have been issued, as follows: 


No. 1. Of the New York Fire Insurance Com- 
panties. 


No. 2. Of the Fire Insurance Companies of 
other States doing business in New York. 


No. 3. Of sixty American Life Insurance Com- 
panies doing business in New York, Massa- 
chusetts, Ohio and Illinois. 


No. 4. Of Ohio Fire Insurance Companies. 
Also condensed editions of Nos. 1, 2, and 3. 


All of these Charts, published from our branch office in 
New York, are printed in an elegant style of typography 
from large, clear type, on the very best guality of heavy 
tinted paper. They have been issued in advance of publi- 
cation elsewhere, and contain more complete, correct and 
satisfactory information concerning the insurance business 
has ever before been presented in chart torm, 


PRICE LIST: 


Price per single Chart, 30 Cents; for the two Fire Insur- 
ance Charts, 50 Cents; for three Charts, 75 Cents. For ten 
copies of either Chart, $2.00; for fifty copies, $8.00; for one 
hundred copies, $15.00; for each additional one hundred 
copies, $12.00. 


J. H. anp C. M. GOODSELL, 


PUBLISHERS, PRINTERS, AND STATIONERS. 


156 and 158 Broadway, New York. 
156 and 158 Washington street, Chicago, 
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PHENIX INSURANCE COMPANY, OF HART- 

ford, Conn. Assets, January 1, 1869, $1,467,835.60. 
Branch for the West and South, No. 24 Fourth street, Cin- 
cinnati, Ohio. Henry H. Brown, Agent, No. 90 LaSalle 
street, Chicago. Page 36. 


Assets, over $1,500,000 in gold. JAMES 
.. Ross, Agent, Mercantile Building, No. 104 LaSalle 
street, Chicago. Page 33. 


4 UEEN INSURANCE COMPANY, LIVERPOOL 
and London. 
I 


W. HOSMER & CO., General Insurance Agency, 

* No. 27 Chamber of Commerce, Chicago. Agents for 

the City Fire, National Fire, of Baltimore, and Connecticut 
Fire Insurance Companies. Page 30. 


R H. JORDAN, GENERAL INSURANCE AGENT. 
* No. 112 LaSalle street. Agent for the Lamar Fire, 

Exchange, and Home Mutual Life Insurance 
Page 38. 


American 
Companies. 


OGER WILLIAMS INSURANCE COMPANY, OF 

Providence, R. I. Assets, over $250,000. Hunt & 
Goopwin, Agents, Etna Building, No. 86 LaSalle street, 
Chicago. Page 41. 


,ANGAMO INSURANCE COMPANY, Springfield, 
Illinois. Assets, over $200,000. WILLIAM H. WALKER, 
Agent. Office, No. 158 Washington street, Chicago. 
35- 
SEC URITY FIRE INSURANCE COMPANY, OF 
New York. Assets, $1,600,000. W. H. CuNNING- 
HAM, Manager Western Department, No. 120 Washington 
street, Chicago. Agents in Chicago, Hunt & Goopwin, 


Etna Building, No. 86 LaSalle street. Page 31. 
S M. MOORE & CO., FIRE AND MARINE IN- 
~* surance, No. 49 LaSalle street, Chicago. Agents for the 
Enterprise Fire and Marine, Hartford Fire, Home (of New 
Haven), Irving Fire, Merchants (of Hartford), Narragansett 
Fire and Marine, North British and Mercantile, and Spring 
field Fire and Marine Insurance Companies. Page 40. 
PRINGFIELD FIRE AND MARINE _ INSUR- 
ance Company, Springfield, Mass. Assets, over $S8oo,- 
ooo. S. M. Moore & Co., Agents, No. 49 LaSalle street 
Chicago. Page 40. : 


*KEELS, BOWERS & BOUGHTON, No. 167 Broad- 
way, New York, Managers Branch Office Firemen’s 
Fund Insurance Company, of San Francisco. Page 4o. 
'TRADESMEN’S INSURANCE COMPANY, NO. 
168 Broadway, New York. Assets, over $335,000. 
eee H. Brown, Agent, No. 90 LaSalle street, Chicago. 
age 36. 


\ JESTCHESTER COUNTY MUTUAL INSUR- 
ance Company,cf New Rochelle, New York. Assets, 

over $260,000. New York Agency, 165 Broadway. J.F. 

HANForD, Agent. Page 38. . 


\ 


TILLIAM B. HAYWARD, GENERAL INSUR- 


ance Broker, No. 139 Broadway, New York. Fire, 
Lake, Ocean, and Canal Insurance. Page 38. 
W. HOLDEN, GENERAL INSURANCE 


7 
W * Agency, No. 118 LaSalle street, Chicago. Agent for 
Firemen’s Fund (San Francisco), National (Boston), Al- 
bany City, and Atlantic Fire and Marine (Providence) 
Insurance Companies. Manager Western Branch Albany 
City Insurance Company. Page 40. - 











LIFE INSURANCE. 


TNA LIFE INSURANCE COMPANY, Hartford, 
< Conn. Assets, over $10,500,000. SAMUEL B. Ray- 
MOND, Manager for Northern Illinois and Northern Indiana; 
= in Etna Building, No. 86 LaSalle street, Chicago. 

age 50. 


MERICAN TONTINE LIFE AND SAVINGS 

Insurance Company, No. 149 Broadway, New York. 
Capital, $125,000. M.M. Friep, General Manager German 
Department for Illinois, No. 104 Madison street, Chicago. 
Page 56. 


NCHOR LIFE INSURANCE COMPANY. NEW 
** York Office, No. 96 Broadway. Crocker & TEED, 
General Agents, Room 8, No. 154 Washington street, Chi- 
cago. Page 57. 

GENTS WANTED for Life Insurance Companies. 

Pages 59, 60, and 62. 


BROOKLYN LIFE INSURANCE COMPANY, No. 


Page_ 


CONNECTICUT MUTUAL LIFE INSURANCE 
Company, Hartford,Conn, Assets, $2,300,000. Moore 
& STEARNS, No. 154 Washington street, Chicago, General 
Agents for Illinois. Page 55. 


EMPIR E MUTUALLIFE INSURANCECOMPANY. 
No. 139 Broadway, New York. Branch Office, No. 164 
Washington street, Chicago; Ortn C,. Frost, Manager. 


Page 35. 





ANCE SOCIETY OF 
Broadway, New York. 
*. JENNISON, General 
Page 54. 


QUITABLE LIFE ASSUR 
~ of the United States. No. g2 
Assets, over $5,000,000. Henry F. : 
Agent, No. 150 Washington street, Chicago. 


7XCELSIOR LIFE INSURANCE COMPANY, No. 
~ 63 William street, New York. F. M. Hawes, General 
Agent, No. 152 Madison street, Chicago. Page 46. 


ECLECTIC LIFRF INSURANCE COMPANY. Home 

4 Office, No. 35 Union Square, New York. Paid up capi- 
tal, $125,000. JAMES Topp, No. 117 Madison street, Chi- 
cago, Manager for Indiana, Illinois, Wisconsin, Iowa, and 
Minnesota. Page 50. 


LOBE MUTUAL LIFE INSURANCE COMPANY, 

of New York. Assets, $2,000,000. Northwestern De- 
partment, J. G. McKINDLEY, Manager, No. 124 LaSalle 
street, Chicago. Page 64. 
REAT WESTERN MUTUAL LIFE INSURANCE 
Company, of New York. Guarantee Capital, $150,0c0. 
Gro. SOUTHWELL, General Agent, No. 154 Washington 
street, Chicago. Page 39. 


WESTERN LIFE INSURANCE COM- 

pany, of Chicago. Office, Union National Bank Build- 
ing. Guarantee Capital, $150,000. B.F.JoHNson, Presi- 
dent; S. P. ALBEE, Secretary. Page 47. 


*REAT 


UARDIAN MUTUAL LIFE INSURANCE COM- 

pany, of New York. Assets, over $1,500,000. A.C, 
GREENEBAUM, Agent, No. 151 LaSalle street, Chicago. 
Page 42. 
LIFE INSURANCE OOMPANY, 
Paid-up capital, $200,000. CorrT- 
No. 101 Dearborn street, 


I AHNEMANN 

of Cleveland, Ohio. 
RIGHT & CARPENTER, Agents, 
Chicago. Page 27. 


] ARTFORD LIFE AND ANNUITY INSUR- 

ance Company, Hartford, Conn. Cash capital paid up, 
$300.000. R.T. PETTENGILL, General Agent, No.g Larmon 
Block, Chicago. Page 35. 


I OME LIFE INSURANCE COMPANY, NO. 158 
Broadway, New York. Assets, over $2,150,000. Agents 
for Illinois, [. F. Kettocc. H. W. CLARKE and f. M. 
StrYKER, Agents in Chicago, No. 2 Methodist Church 
Block. Page 46. 
I OMCZOPATHIC MUTUAL LIFE 
Company. No. 231 Broadway, New York. 
MARSHALL, President; ¢. A. STANSBURY, 
Page 58. 
KNICKERBOCKER MUTUAL LIFE INSURANCE 
Company, of New York. Assets, over 26,000,000. 5S. 
A. Mattison, Manager Northwestern Department for all 
the Western States; Office, Nos. 166 onl 168 Randolph 
street, Chicago. Page 37. 


INSURANCE 
D. D. T. 
Secretary. 


KNICKERBOCKER LIFE INSURANCE COMPA- 
ny. Assets over $6,000,000. Jiome District, H. Las- 
SING, Manager, for New York, New Jersey, Rhode Island, 
Connecticut, Vermont and Pennsylvania; Office, No. 161 
Broadway, New York. Page 42. 


MANHATTAN LIFE INSURANCE COMPANY, 
Nos. 156 and 158 Broadway, New York. Assets, over 
$5,000,000. T. L. MILLER & Co., Agents, Nos. 108 and 110 
LaSalle street, Chicago. Page 46. 


ETROPOLITAN LIFE INSURANCE COMPANY, 

of New York. Home Office, No. 234 Broadway, N. Y. 
Cash capital, $200,000. Branch Office in Chicago, No. 104 
LaSalle street, C. M. SILLIMAN, Manager. Page 49. 


MUTUAL BENEFIT LIFE INSURANCE COM- 
4"4 pany, Newark, New Jersey. Assets, over $15,000,000. 
GrorGE R, CLarkE, Agent for Chicago, No. 128 Washing- 
ton street. WILLIAM CHARLES, Quincy, State Agent in 


| Illinois. Page 43. 


UTUAL LIFE INSURANCE COMPANY, OF 
New York. Assets, over $30,000,000. H. B. MErR- 


NV 


| RELL, Detroit, Mich., General Agent for Michigan, Indiana, 


141 Broadway, New York, and No. 159 Montague street, | 


Brooklyn. FRANKLIN WHITAKER, General Agent, No, 

156 Washington street, Chicago. Page 56. 

(CHARTER OAK LIFE INSURANCE COMPANY, 
of Hartford, Conn. Assets, over $5,000,000. W. H. 


WELLS, Illinois State Agent, Tribune Building, Chicago, 


Page 47. 
OMMONWEALTH LIFE IN 
pany, No. 178 Broadway, New York. O. W. BARRETT 
Manager for Illinois. Page 51. 


, 


INSURANCE COMPANY, 
Assets, $1,250,000. JoHN S. Rice, Pres- 
SAMUEL E. ELMorg, Secretary. Page 58. 


ONTINENTAL LIFE 
of Hartford. 
ident. 





CONTINENTAL LIFE INSURANCE COMPANY, 

of New York. Northwestern Branch, S.T. Lockwoop, 
Manager, Merchants Insurance Building, Chicago. 
55- 


Page 


| 


LIFE INSURANCE COM.| 





Illinois, Wisconsin, Iowa and Minnesota. O.CRONKHITE, 
Agent, No. 47 Clark street, Chicago. Page 43. 


MUTUAL LIFE INSURANCE COMPANY, OF 

Chicago. Assets, over $400,000. MERRILL Lapp, 
President; STEWART Marks, Secretary. Home Office, 
No. 162 Washington street. Page 44. 


ORTHWESTERN MUTUAL LIFE INSURANCE 
Company, of Milwaukee. Assets, over $5,000,000. 
Page 53. 
NATIONAL LIFE INSURANCE COMPANY OF 
the United States ot America. Capital, $1,000,000, full 
Branch Office: First National Bank building, Phila- 
General Agents for Illinois, Wisconsin and Min- 
J. A. Eixiis & Co., Second National Bank Build- 
Page 47. 


paid. 
del phia. 
nesota. | 
ing, Chicago. 
NEW YORK LIFE INSURANCE COMPANY. 

No. 112 and 114 Broadway. Assets, Jan. 1, 1869, 
O. P. CURRAN, Agent for Chicago. Page 44. 


$11,000,822. 





63 





LIFE INSURANCE COMPANY, OF 
+‘ New York. Office, 112 Broadway, New York. Assets, 
over $500,000. General Agents in Chicago, WHITAKER & 
JoNEs, No. 122 Washington street. Page 57. 


TATIONAL 


NEW ENGLAND MUTUAL LIFE INSURANCE 
+‘ Company, No. 39 State street, Boston. Accumulated 
fund, $7,000,000. BENyJ. F. STEVENS, President; JosErH 
M. GIBBENS, Secretary. Page 42. 

NORTH AMERICA LIFE INSURANCE COM- 
+‘ pany, No. 229 Broadway New York. over 
$4,250,000. WiLtson & Stacey, Agents, Union National 
Bank Building, Chicago. Page 48. 


Assets, 


PACIFIC MUTUAL LIFE INSURANCE COM- 
pany, Sacramento, Cal. Assets, $700,000 in gold. 

Scureiner & Hower, General Agents, Sacramento. 

Page a8. 

PENN MUTUAL INSURANCE COMPANY, OF 
of Philadelphia. Office No. 921 Chestnut street. Assets, 

H. G. WiLson, Superintendent of Agencies. 


$2,500,000. 
Page 49. 
HGENIX MUTUAL LIFE INSURANCE COM- 
pany, of Hartford,Conn. Assets, over $2,000,000. Gen- 
eral Agents for Illinois, HENry H. Koon, No. go LuSalle 
street, Chicago, Page 45. 
AILWAY PASSENGERS ASSURANCE COM- 
pany, of Hartford, Conn, Capital, over $300,000. Page 46. 
ECURITY LIFE INSURANCE COMPANY, of New 
York. C. H. Baker, General Agent for Illinois, No. 
106 South Clark Street, Chicago. Page 4S. 


Si. 


LOUIS MUTUAL LIFE INSURANCE COM- 


pany. No.513 Olive street, St. Louis. Assets, $3,600,000. 
| Page 54. 
TT RAVELERS INSURANCE COMPANY, OF 
Hartford, Conn. Assets, over $1,150,000. JULIUS 


Wuiter, Manager, Western Branch Office, No. So LaSalle 
street, Chicago. Page 51. 


JNITED SECURITY LIFE INSURANCE AND 
Trust Company, of Pennsylvania. Capital, $1,000,000. 
Geo. C. Smitu & Bro., General Agents, and Joun M. 
WALLACE, Manager, No. 82 La Salle street, Chicago. 
Page 43. 
UNITED STATES LIFE INSURANCE COMPANY, 
/ of New York. Assets, over $2,800,000. General Agent 
for Northern Illinois, JAMEs F. Brap.Ley, Merchants In- 
surance Building, Chicago. General Agent for Southern 
Illinois, W. D. Bassitt, southwest corner of Madison and 
LaSalle streets, Chicago. Page 45. 


NIVERSAL LIFE INSURANCE COMPANY, OF 

New York. Assets, over $500,000. T. ORMSBEE, 
Manager Western Department, No. 124 Washington street, 
Chicago, Page 50. 


TNION MUTUAL LIFE INSURANCE COMPANY, 

/ of Boston. Assets, over $4,000,000. F. Bascock, 
General Agent, Company’s Building, No. 133 La Salle 
street. Chicago. Page 44. 


\ TASHINGTON LIFE INSURANCE COMPANY, 
No. 98 Broadway, New York. Assets, over $1,500,000. 
Paut & Mason, General Agents, corner Washington and 
LaSalle streets, Chicago. Page 45. 
Wwipows AND ORPHANS BENEFIT LIFE IN- 
surance Company, of New York. Assets, over $g00,- 
ooo. O. CRONKHITE, Agent, No. 47 Clark street, Chicago. 
Page 47. 
\ TORLD MUTUAL LIFE INSURANCE COM- 
pany, No. 160 Broadway, New York. Assets, $400,000. 
Western Department, No. 153 LaSalle street, Chicago,—J. 
A. CLosser, Superintendent; AusTIN GEORGE, Manager. 
Page 29. 








MISCELLANEOUS. 
AGENTS WANTED. Pages 59, 60 and 62. 


BAC CK FIRE EXTINGUISHER. The_ North- 
western Fire Extinguisher Company, No. 122 Washing- 


ington street, Chicago. Page 32. 
CHURCH, GOODMAN & DONNELLEY, Printers, 
Publishers and Stationers, Nos. 108 and 110 Dearborn 
Street, Chicago. Page 39. 
I ALL’S PATENT SAFES, BANK VAULTS, 
Vault Fronts and Combination Locks. Hall’s Sate 
and Lock Company, No. 93 Dearborn street, Chicago. 
Page 59- , 
7 NABE’S GRAND, SQUARE, AND UPRIGHT 
Pianos. J. Baver & Co., General Agents; warerooms, 
No. 650 Broadway, New York, and No. 69 Washington 
Street, Chicago. ‘Dealers also in Musical Merchandise. 


Page 52. 

“ LONGEVITY ”” A Work for Life Insurance Agents. 
Published by Wm. Woop & Co., No. 61 Walker 

street, New York. Page 62. 





THE NEW YORK FIRE INSURANCE REPORT 

for 1869. Published by J. H. and C. M. GooDsELL. No. 

156 and 158 Washington street, Chicago, and Nos, 156 

and 158 Broadway, New York. Page 27. 

- G. SELLEW, Desks and Office Furniture, No. 176 
* Fulton street, and No. 107 Fulton street, New York, 

Page 62. 











THe SPECTATOR. 





GLOBE 
Mutual Life Insurance Company, 


OF NEW YORK. 


CasH Assets, pe oe, 1869, $2,000,000. 








Puiny FREEMAN, ' See scue 7 ee —LL™™™CséC(WNNOR TH WEESTTERRNN 
President. j / = r; . = 
DEPARTMENT: 


Henry C. FREEMAN, : ‘i : : s —— 
Secretary. pepe al wR 1 ei a eee CMT CHIGAN, 


t SS INDIANA, 
Lorine ANDREws, - > \ aw = Pais + ey EF = ILLINOIS, 
Joun A. HaARDENBERGH, | 4) nie ie 3 z . : Sy 
Vice-Presidents. |[VMM WISCONSIN, 
| MINNESOTA, 
IOWA, 
NEBRASKA. 


The GLoBE is a perfectly 





reliable Company, and grants 
all known forms of Life and 
Endowment policies upon the 
most liberal terms justified by 
experience. ld ; ; 

This Company also issues —= - — ™ "h: my aoe cae i] MANAGER. 


every variety of policies upon 





the Stock Plan—/. e., without 
participation in profits — at OFFICE, 
rates as low as those of any : E ; Y f, 

; : ~ ye I tt ORIENTAL BUILDING, 
other responsible Company. ‘0 | : ; inc 





The GLope also issues poli- 





124 La Salle Street, 


cies upon which all premiums 
paid by the insured will be ; 
returned at death, in addition dal t 7 + , - a EA = S ~ CHICAGO. 
to the amount of the policy; : 


or, in other words, it makes an 
DR. R. L. REA (Rush Med- 


. e \ : ical College), Consulting 
of one hundred per cent. of the = ==2= | z . SS . Se A = Physician and Medical Ex- 


annual addition to its policies @ 


premiums paid. = ——— f < f es Seer > = aminer. 
92 35 ; 3 a 


= 


~< > = SS = —— ——— Maa SANE CM. TAGO. 

GENERAL AGENTS: 

BLISS & MATTER, ILuinots, 124 LaSalle Street, Chicago. R. E. BEARDSLEY, Cent’t anp Soutnu’N INDIANA, J/ndianapolis, Ind. 
BECK & SCHRADER, Nortuern Iowa, Dubugue, Towa. JOHN DUDLEY, EAsrern InpIana, Centerville, Ind. 

CHAS. M. BABCOCK, Nortuern INpIANA, Fort Wayne, Ind. CHAS. W. RHODES, Cuicapo, 124 LaSalle Strect, Chicago. 

Life Insurance Agents will find important advantages in working for the Globe, not only from its high standing and general popularity, but 
from the fact that its plans embrace all kinds of policies issued by both the Stock and Mutual companies combined. 


For an Agency, apply to J. C. McKINDLEY, Manager, or either of the Ceneral Agents, as above. 
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% The Danger of Insuring in the Life Association of America ! 






A WARNING TO THE PUBLIC. 


“To the policyholders of the Life Association let us say, that while there are compantes of proven 
and acknowledged security and worth, you had better lose what you have already invested, than to 


pursue this ignis tatuus fo certain ruin. 


nd to those who may be solicited to avatl themselves of its 


promised protection, we say, that until its present management ts changed for the better, there can be 
no intelligent confidence placed either in its promises or security.”—THE SpecTaror, New York and 


Chicago. 


We implore the public to read this ample proof of gulit, and ponder very carefully the facts. 


[From Tur SPECTATOR. ] 





We have undertaken,—endeav- 


oring, in this way, to discharge our obligations to the public,—to show wherein the Life Association of America has outraged the 


high and noble cause whose progress involves the happiness and the welfare of thousands upon thousands of future widows and 


orphans. 
to maintain the integrity of life insurance. 


‘*These men have been deceived. Ignorant 
themselves of the principles of life insurance, 


they have suffered the man Thompson to act as 


their representative, and, on his showing, have | 


their names to the 
As 


we go to press, we are informed that they have 


been induced to subscribe 


most ridiculous and impossible statements. 


made affidavit to the fact that the expenses of 
the association up to the present time have 
been but $167,000. Whether this is meant to 
include all the commissions paid to agents or 
not, the public are left to conjecture, with this 
reasonable inference to aid them in such con- 
jecture, that if they had been, no sane man 
desirous of making out a case for the associa- 
tion would have omitted so to state explicitly. 
The fiscal year of the association closes, we are 
informed, on June 15th; but the contracts with 
agents, under which the assoctation has tncurred 
liabilities not yet matured, to the amount of 
many thousand dollars, do not conclude at that 
dote. All such deferred liabilities must, there- 
fore, have been excluded from such statement of 
its expenses for the current year.’’ — THE SPEC- 
TATOR, New York and Chicago. 


A Whitewashed Statement of the Life 
Association’s Financial Condition. 


Tue latest effort made by the Life Association 
of St. Louis to whitewash its spotted reputation and still 
further impose upon the credulity of the public, is to present 
through the newspapers a report of the so-called examining 
committee, who certify that they have examined the books 
of the association, and have in their search found nothing 


in the affairs of the company of an undesirable character, 





rexhibiting evidence of fraud or trickery on the part of 
the managers. 
It is much to be regretted, for their own sake, that the 
three gentlemen composing this committee should have 
cen so confident in their affirmations and so unqualified in 
ir assertions, since the language adopted is calculated to 
impress upon the public a conviction that the committee 
ist have some special object in view, in making such a 
report from doing justice to the company and its 
rons. There are not even the usual modifications, which 


aside 


ter into oaths and affirmations, in the sworn statements of 
this examining committee. They do not say that “‘ according 
to the best of their knowledge and belief” all is correct in the 
management of the association, but they unreservedly take 
oath that all is right, that every thing is as it should be. 





There is not a man, woman or child in all the land who is not, to some degree, interested in honest and energetic efforts 


We appeal, therefore, for a thoughtful and just decision, in the mind of every readers 
as to what shall be the sentence, at the bar of public sentiment, upon the mingled wickedness and crime which are here exposed. 


Now these gentlemen may be perfectly honest in their affirm- 
ation, and the manner in which their affirmation is worded 
may be nothing more than an evidence of their lack of 
judgment, or bad taste; in fact such is doubtless the case. 
Yet, as has been already stated, it would have been better 


for the reputation of the gentlemen in question had they | 


been somewhat more guarded in their assertions. Let us 
examine certain portions of their report and see if evidences 
of either carelessness or intentional omission are not appa- 
rent in some of the statements. 
item among the expenditures, of revenue and postage 
stamps, which is given as amounting to the sum of $2,- 
251.05. Now, upon every policy issued by an insurance 
company, must be placed a revenue stamp of fifty cents; 
and for a policy of five thousand dollars and upward, 
It is insisted that the total num- 
ber of policies issued by the company is 2,317, and the 
total amount insured $14,926,700, or enough to make the 


average amount of each policy over six thousand dollars. 


a stamp of one dollar. 


At this estimate, the revenue stamps used by the company, 
alone, would amount to $2,317, but this amount may possi- 
bly have been rendered somewhat less by the issuing of a 
number of very large policies, yet when the amount issued 
is comparatively so large, we are certainly justified in sup- 
posing the average value of the stamps requisite to be at 
least seventy-five cents, which gives, for revenue stamps, 
the sum of $1,737.75, leaving for postage $523.30, which is 
certainly a most insignificant sum to be expended in a year 
by a concern like the Life Association of St. Louis. This is 
but one of the suspicious features existing in the report of 
the committee. Looking carefully over the items, we see 
no mention made of taxes, a most important omission, and 
continuing our search, we are unable to discover any mention 
Yet 
the committee claim to have made a complete and thorough 
examination of the company’s affairs, and present their 
sworn statement to that effect! 
merely as indicating the loose and unsatisfactory manner in 


of expenditures incurred for medical examinations. 


We present these points 


which the entire report is rendered, and illustrating the 
manner in which the committeemen must have taken for 
granted many things of vital importance, in estimating the 
the company’s stability and worth. Even though they were 
honcst in their intentions, and energetic and careful in their 
investigations, the power of making a complete and sys- 
tematic examination was to them an utter impossibility. 
In order to accomplish such a task, it is necessary that the 
whole business be temporarily suspended, and every thing 
connected with its management exposed to the view * the 
Was this done? Not at all; the committee 
themselves claim only to have examined the books of the 


examiners. 


association, which, under the skillful manipulation of those 
in charge, may be made to assume any desired appearance. 
There is, unfortunately for the influential citizens who sup- 
port this company, as well as for the general public, a power 
behind the throne; a power which scruples not at the em- 
ployment of any agency, however disreputable or dishonora- 
Until the gentlemen who have so 


ble, to obtain its ends. 
implicated themselves, and hazarded their reputation for 
uprightness and honesty of purpose by their relations with 


Take, for instance, the | 





, 


this grand ‘‘ Mississippi scheme,” shall have learned that 
even the most respected and honored names may lose their 
prestige by a connection with what is wicked and injurious, 
until they learn to place no trust in appearances and speci- 
ous reasonings; until they have a proper appreciation of the 
responsibility incurred by those who recommend to the 
public confidence and esteem an institution whose character 
is not above suspicion, we may expect to see just such 
endorsements of the soundness and reliability of the Life 
Association of St. Louis. In the meantime, the fact that such 
steps are found necessary by the company to sustain its 
waning popularity and redeem its doubtful reputation, 
affords sufficient evidence that the public is at length be 
ginning to learn the real character and condition of the 
organization, and this reflection is one that must give satis 

faction to every man who desires to see the business of life 
insurance occupy an honorable place in public estimation, 
or who entertains a regard for the general welfare, 


How the Life Association Purchases 
the Influence of Prominent Names. 


HAvING been informed that Mr. C. F. Mills, 
of the firm of Fisk & Mills, of St. Louis, had received from 
the Life Association of that place a policy of insurance for 
five thousand dollars, upon which policy he paid only 
the sum of twenty-five dollars, a citizen of Chicago, during 
a recent visit to St. Louis, questioned Mr. Thompson, the 
secretary of the association, regarding the truth of the 
statement Mr. Thompson thereupon replied that Mr, 
Mills had never held a policy in the company, or been in any 
way connected with it! In order to acquaint them with the 
real character of those controlling the home oflice, an ac- 
count of this conversation was given to the Chicago agents 
of the association, and proof was afforded of the falsity of 
These agents immediately 


at once 


the assertions of the secretary. 
sent a note of inquiry to Mr. Thompson, and he, 
perceiving that he had been too unguarded in his state- 
ments, attempted to recover himself by addressing the fol- 
lowing letter to the gentleman before referred to: 

Sr. Lovuts, Sune 10. 


DEAR Str: When you were here on Saturday last, you 
asked me whether C, F. Mills, of Fisk & Mills, was a trus- 
tee of this association, or not. I told you that he was not, 
and at the same time volunteered the information that Mr. 
Mills was not a policyholder in the association. J fd this 
to be a mistake. Mr. Mills insured for one thousand dol- 
lars on October 10, 1868, in favor of the Summit Avenue 
Sunday School. The annual premium is $91.70, exclusive 
of $2.40 interest on loan, The account stands thus: Cash 
part of premium, $61.70; loan do., $30; interest on loan, 
#2.40. The total cash —— was $64.10. Mr. John HH. 
King, (now the general agent of the association, then an 
agent of the association, formerly in the office of General 
Fisk, with Mr. Mills), allowed the latter a brokerage of 
twenty-five per cent. on the premium. This is the highest 
brokerage paid by the association. Mr. Mills paid the da/- 
ance of the premium in cash, ¢. e., $41.20. 1 enclose you 
his receipt for the brokerage, which you will please return, 
and oblige 

[Signed] Joun P. Tuompson. 


But, unfortunately, this- letter ef Mr. Thompson’s dif- 




















fered in important particulars from the supposed facts, and, 
in order to obtain a full knowledge of the entire transac- 
tion, recourse was had to Mr. Mills. The following is the 
letter received from that gentleman, in response toa request 
for information in the matter, made some days previous to 
the receipt of Mr. Thompson’s communication : 
St. Louts, Sune Fe 

DEAR Sir: Enclosed please find policy 341, for five thou- 
sand dollars, Charles F. Mills, in the Life Association of 
St. Louis, (annual premium, $91.70), for which I paid $25, 
cash. I think that the policy would have been given me, had 
I desired to receive the same for nothing. If you desire, | 
willfurnish you statement, under oath, concerning the other 
policies mentioned in my conversation with you, 

Yours very truly, 





[Signed] Cuarves F, MILs 

What better proof can be afforded concerning the degree 
of reliance to be placed upon the representations and state- 
ments which go forth from the office of the Life Association? 
Instances are not lacking where a more deliberate intention 
to falsify was manifest; but the one just given exhibits 
plainly as may be, the careless, reckless manner in which 
assertions are made, and the disregard of either propriety or 
truth in the statements authoritatively published by the sec- 
retary of the Life Association. The most remarkable fea 
ture in the history of the Life Association of St. Louis, is 
the fact that one who exhibits so little art in his dissimula- 
tion and deception, should have succeeded so well in impos- 
ing upon men of acknowledged ability and sound judg- 
ment. 


“‘It matters not that prominent citizens, whose 


character hitherto, in other transactions, has| 


been above reproach, have consented to lend the | 


powerful influence of their names to an endorse- 
We affirm 


that they have certainly and surely been de- 


ment and defence of this company. 


ceived, and, in many important points, we pos- 
sess ample and conclusive proof of such decep- 
tion, beyond and superior to that which is here 
presented. It is not the first time in the history 
of life insurance that men of integrity have been 
so far seduced and duped by the intrigue and 
flattery of a cunning adventurer as to do wanton 
violence to their honor and their probity.”’— 
THE SpPecTATOR, New York and Chicago. 


How those Gratuitous 
Paid For. 


‘LHE distinction between the letter and the 
Spirit seems gradually to be diminishing, until, it is not im- 
probable, the world will come insensibly to believe that no 
difference really does exist, and, that, if an individual only 
keep within the strict requirements of the law, he may 


with impunity violate all the inferior ordinances of 





1ain- 
ity and justice. This is suggested by the perusal of a 
card recently published in Zhe Missouri Democrat, pur 
porting to be the expression of Messrs. G. HI. and W. C 
Loker, in which those two gentlemen contradict a statement 
to the effect that they cid not pay any premiums on policies 


of insurance received by them from the Life Association of 


St. Louis, and assert, on the contrary, that they have, ea 
' 


of them, paid the full amount of premiums usually require 





Now, it is hardly to be supposed that ‘* members of the I 
ker family” would be guilty of stating any thing not essen- 


‘How the Life 





tion as that made The Democrat, but, unfortunately, it 
The obtai 


eleventh hour, in order to secure the representation and de- 


came too late 1g payment of premiums at the 


Njal, forming the subject of comment, is but a fitting type, 
in its character, of the artifices resorted to by the ruling 
spirits in the Life Association of St. Louis, to support the 
concern in the day of its affliction. Such straws, however, 
even when successfully caught, can have but little effect in 


sustaining the drowning body corporate. 


**One of the saddest features of the whole 
affair is the facility with which men of some 
social, and even political standing, lend their 
names to countenance these concerns. They 


can not be always aware of their unsoundness; 


but if they were to take due care before granting | 


permission to have their names printed in pro- | 


spectuses and advertisements, they could not 


fail to be warned of the real character of the | 


act they are requested tocommit. There 7s, in 
fact, a loose morality tn giving names to public 


institutions, without, at the same time, giving 


personal attention to these concerns, which fs \ 


altogether reprehensible.’’—Chambers’ Fournal. 


Association Loans its 
Funds. 


AmonG the claims to public patronage ad- 


| vanced by the Life Association of St. Louis, great stress is 


laid upon the fact that its money is loaned out at any place 
where it possesses a local board. The real measure of favor 
to which the association is entitled from the possession of 
this feature, is best estimated from a consideration of the 
following well authenticated facts: A gentleman in New 
Orleans, recently had occasion to borrow one thousand dol- 
lars, and applied for a loan of that amount to General Hood, 
manager of the New Orleans branch of the company. 
General Hood admitted that he had money of the associa- 


tion to loan, but demanded twelve per cent. interest on the 





borrowed. The gentleman finally assented to the 
terms, and agreed to take one thousand dollars at the rate 


specified. General Hood then said that he would lend the 


| money only upon a long investment, four years at least. 


Policies were) 


After some parley, the gentleman also ayreed to this de- 


} mand, and proposed to negotiate upon such an wnderstand- 


tially and literally true; but it does not, by any means, fol- | 
low, that because the Messrs. Loker are right the original 
statement was wrong. At the time the article containing 
the contradicted statement was published, the facts, as de- 


scribed in it, may have existed; and at the time the card 
published by Messrs. Loker appeared, the denial therein 
contained may also have been literally true. A few days 
sometimes suffice to work a wonderful revolution. It is 
much to be regretted that the gentlemen publishing the card 
should have omitted to mention zien they paid the premi- 
ums referred to; in fact, it is matter of astonishment that 
gentlemen so disinterestedly anxious to cleanse the spotted 
reputation of the Life Association should have neglected, 


in their commendable philanthropy, to clear, likewise, the 


character of those who published the original statement, 
when it was in their power to do so by so simple an action 
as the giving of adate. It is also exceedingly strange that 
the other gentlemen equally concerned with the Messr 


Loker have not taken the opportunity to make a similar de 


ing, but Hood then demanded that the interest should be paid 
in advance, forty-eight per cent. down; or, in other words, 


in return forthe one thousand dollars loaned, nearly five 


hundred back at once! 


As might be supposed, this proved 
too much of an extortion for the gentleman desiring the 


} 


loan to submit to, and all further discussion in the matter 





was dropped. The real facts in the case, of course, were 
that the company possessed no money to loan, and the 
course pursued by its representative was adopted simply for 


the purpose of conveying a wrong impression, and creating 


in the public mind the belief that the association was | 


ibundantly supplied with funds. The unexpected action of 


the gentleman who desired the loan, however, so discon- 


certed the agent that, in orderto avoid the humiliating 
acknowledgment that no money was in his possession, he 
was compelled to resort to the miserable subterfuges de- 
tailed abov This latter is but a fair type of the unworthy 


expedients resorted to by the managers of the association to 


sustain their sinking credit, and all the other boasted 
lvantages of the gigantic humbug are of equal value and 


reality with the much vaunted privilege of being permitted 


to use the company’s funds. 


‘*Who are these men who feel themselves thus 


|}empowerca to vouch for the truth of a state- 


ment in which a remote future contingency is 


asserted as a present fact? We do not mean to | 


The fact ts, that tt és 


easy enough, by a dexterous system of book- 


impugn their integrity. 
keeping by DOUBLE-eatry, and the concealment of 
large-deferred liabilities under agents’ contracts, 
drawn as note d above, to decetve the shrewd sf 


nial. The necessity certainly existed for such a contradic | regarding the current and prospective expenses 





of such an institution.— Tue Specrator, New 
York and Chicago. 


The Trustees of the Life Association 
Liable to Fine for Violation of the 
Revenue Laws. 


One of the principal expedients adopted by 
the Life Association of St. Louis to obtain patronage is by 
means of its boards of local trustees, who are established in 
every town where the company has obtained a foothold, and 
who are allowed, in addition to the rebates upon their pre- 
miums, a certain commission in return for all insurance ob- 

| tained for the association. It is quite possible that the 
gentlemen thus acting the part of insurance solicitors are 
| not aware of the risk they incur by so doing, or rather the 
extent to which they are violating the law. A considera- 
tion of the fact that the Commissioner of Revenue has lately 
decided that any person who affords assistance to insurance 


agents, “‘and who negotiates insurance, solicits risks, or in 


| any other manner acts as an insurance agent, shall be liable 


to special tax as such, without regard to the fact as to 


whether he receives any compensation for such services, or 


| that it is not his chiefor principal business.” The public 
should be exceedingly cautious in its dealing with these 
unauthorized solicitors, and confine its insurance busi- 
ness to those who are qualified, by a compliance with the 


law, to act upon a legal and justifiable basis in all thei 


dealings. 


‘** The crime of the Life Association combines 
so much of audacity, so much of deception, so 
much of monstrous and defiant treachery, not to 

| say villainy, that the language of invective is 
all too mild and poor to permit a sufficiently 
energetic arraignment ot the criminal.’’—THE 
SPECTATOR, New York and Chicago. 


What is Thought of the Life Associa- 
tlon by one of its Policyholders. 


THe Commercial Bulletin, of St. Louis, pub- 
lishes the following letterin regard to the ridiculous “ finan- 
cial statement” recently published by the Life Association 
of St. Louis. As itis printed overthe signature of ‘‘A Pol- 
icyholder,” we may infer that the writer knew whercof he 
was speaking, and that his reflections on the pesuliar man- 
ner in which the Life Association is operated, proceed from 
a genuine appreciation of his misfortune in ever having 
been duped by the misrepresentations of the Life Associa- 
tion, rather than from prejudice by reason of being con- 
nected with a rival company: 


I nave read with considerable care the exhibit of the board 
of trustees of the Life Association, eee in the daily 
papers a few days sinee. I had hoped, if such a thing were 
possible, that the association would absolve themselves from 
all participation in that infamous sw indle, the ** investment 
policy.” But this subject has been ignored, the association 
dodging the issue entirely, classing it with ‘ slanders ” un- 
worthy of notice. 

If the committee of the directors made the examination of 
the books as they certify, the existence of these policies 
must have been brought to their notice, and it is dificult to 
understand their silence. 

lhe character and design of these ‘‘ investment policies ” 
have been made known through the public prints, and the 
public understand this silence as an admission of the cor- 
rectness of that statement. I can only account for it on the 
supposition that the committee were not very well ac- 
quainted with life insurance, and did not discover the 
‘lurking devil ” covered up in this *‘ heap of meal.” 

But this view of the matter fails to satisfy, in view of the 
rather sharp correspondence: Which has been going on for 
some time between D. A. January and the president of the 
association, John J, Roe. While making such a thorough 
investigation, surely the accomplished secretary would not 
have withheld papers throwing so much light on a dark sub- 
ject. : 

As soon as Mr. January’s attention was called to this in- 
vestment policy business, like an honest man he washed his 
hands of it, resigned his trusteeship, and demanded that his 
policy should be canceled. This is the true reason for his 
withdrawal, and not the flimsy one put forth by the secre- 
tary of the association, that Mr. January ‘‘ was president of 
a rival company.” Was he not president of a rival com- 
pany when he was appointed trustee? 

Mr. January may fund it necessary for his own vindication 
to publish this correspondence, though, perhaps, some very 
| worthy gentlemen in St. Louis would not be pleased to see 
| it in print. 
| The committee forgot, also, to give us the character of 
| the assets —when the money is loaned, and the securities. 
| The whole report is more remarkable for what it does not 
te// than for any thing else. 





A POLICYHOLDER. 





















































































